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Tr The foundation is the most important part of any structure. ‘‘Build  ifornia white and sugar pine, and preparing bulletins’ for the Forest 
ngand | on solid rock and you build but once,’’ is a pretty good slogan. The Service. He returned to the Atlantie coast, and for nine months held 
invest- =| foundation for success in business or a profession consists first of charac- an administrative position in the Forest Service at Washington. 
man, ter and mentality, to which should be added education and experience in He next transferred his activities to northern New York, where he 
“— the particular line to be followed. A good personality is an added asset. made working plans for the timber lands of the Delaware & Hudson 
Prod- These are the quality conditions upon Railway. In 1906 he returned to Cal- 
ee of which were built the career of A. W. ee : ifornia to take charge of codperative 
duties Cooper, directing secretary and manager work between the State and Federal gov- 
nan, of the Western Pine Manufacturers’ As- ernments. This work engaged him for 
= sociation, Portland, Ore. several months, following which he went 
il and The business world of America is char back to Washington. In Mareh, 1907, 
nan, acterized by trade associations and or Mr. Cooper left the Federal service, and 
| ganizations, some national in scope, some for almost two years was with the Dela 
with limited to a small locality, and others ware & Hudson Railway as superintend 
- Statewide, or even embracing the ter- ent of woodlands in the Adirondacks. 
"Wis. ritory included in groups of States. Most In the fall of 1908 he reéntered the For 
ll de- of these organizations have had small, est Service,’ becoming district forester 
7 rather humble beginnings, and their in charge of silviculture in district No. ], 
: growth to prominence and importance as with headquarters at Missoula, Mont. He 
stry? real service concerns has depended very resigned from the service Jan 1, 1910, to 
ninis- largely on the man usually termed the hecome secretary of the Western Pine 
an. ‘‘secretary.’’ The title ‘‘secretary’’ how- Manufacturers’ Association. 
R | ever, in those instances where real serv Through his thorough training in the 
= ice institutions have been perfected and oretical forestry and the application of 
size developed, is in reality an inadequate recognized principles to practice, Mr. 
.n. one. That man who has successfully car Cooper laid a solid foundation for sub- 
— ried on this work must be a real executive, sequent success. His researches brought 
and an organizer of no mean ability. If him into contact with lumbermen. They 
i in addition to those qualities he pos knew him, and he knew them. When he 
Chi. sesses a real knowledge of the business took charge of the Western Pine associa- 
conducted by the members of his organiza tion not only was he acquainted with the 
eins tion, then you have a rare specimen of manufacturers, but he had a comprehen- 
ha genuine secretary-manager, and this is in sive grasp of the problems confronting 
tion : reality the definition of the place now held them. 
_ by Mr. Cooper. As a member of Yale’s second gradu- 
D. The” members of the Western Pine ating class in forestry, Mr. Cooper repre- 


Manufacturers’ Association unanimousl) sented new ideas, so that his entry into 





and respect Mr. Cooper’s ability in all things associational work marked a new depart 
— pertaining to their business, even to the ure. Perhaps his greatest service has 
practical and technical problems of their been found in the skill and ability with 
-_ manufacturing. which he has prepared the western pine 
no He is a gifted speaker, with a vocabu industry for the inevitable shift from the 
lary of unusually wide range, a freely old to the new. 
— flowing speech and a definite command of It is noteworthy that many of Mr. 
ing proper terms, which may at least in part VST Cooper’s classmates also have become 
7 be attributed to his environment during ee aa seen ela , , widely known. Among them is H. D. 
— the early years of his life in that re- A. W. COOPER. PORTLAND. ORE. : Tiemann, who became dry-kiln specialist 
90d f nowned seat of American culture, Boston. Secretary-Manager Western Pine Manufacturers’ Association at the Forest Products Laboratory, Madi 
- } Albert William Cooper, was born March ; son, Wis., and later was chose’ by the 
10, 1879, at Denver, Colo. His father, Albert Cooper, was a mining Australian government to look over the timber of Tasmania. Another 
— man of English descent, and when the subject of this sketch was a year classmate, Richard T. Fisher, for many years has been in charge of the 
rs’ old the family moved to Boston. There Mr. Cooper attended public forest school at Harvard. Austin F. Hawes is forester of t).e State of 
ad school as a boy, later going to Roxbury Latin School, and from there to | Connecticut. Ellers Koch is assistant forester in charge of silviculture 
= Harvard, where he was graduated in 1901. ut Missoula, Mont.; J. Girvin Peters, inspector, United States Forest 
in. i In preparing for the career in which he was to become distinguished, Service, Washington, D. C.; Samuel N. Spring, professor of forestry at 
7 | Mr. Cooper entered the Yale School of Forestry. He was there two Cornell University ; William G. Sterrett, forest examiner, Washington, 
k- ig years, graduating in 1903, in the second class from that noted institution. D. (.; Francis Miller, formerly with Dean Hugo Winkenwerder at the 
rk : He then went to the Cloquet Lumber Co.’s tract in northern Min University of Washington, Seattle, Wash., is dean of the college of 
4 f nesota, having entered the Forest Service in 1903. For four months he forestry, University of Idaho, Moscow, Idaho, and Theodore F. Woolsey, 
_ : was in Texas for the Kirby Lumber Co., making a specialty of working son of Yale’s distinguished authority on international law, became 
Albuquerque, N. M., and latterly has made a 


Plans, mapping and estimating for lumber operations. Subsequently assistant forester at 
he journeyed to the Pacific coast, making a commercial study of Cal- (Concluded on page 51) 
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Fir 
Spruce 
Hemlock 


Western Pine 


MIXED CARS 


We make a specialty of 
shipping finish, flooring, 
ceiling, siding, etc. in mixed 
cars with window and door 
frames, mouldings and mill- 
work. 
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Repeat Orders Prove 
Our Values Satisly 


By far the largest percentage of our business is repeat orders 
from regular customers. 
lumber goes to the same buyers, indicating, we believe, an un- 
usual degree of satisfaction. 


The result is a relatively low selling expense and this enables 
us to offer even better values to our customers. 
and big volume is our motto. 
so many sash and door, planing mill, factory, carload yard and 
industrial buyers and wholesalers depend upon us regularly for 


their requirements. 


Just now we are making some special offerings 


in Fir, 


factory lumber in clear and shop grades. 


\ 


Month after month the bulk of our 


Narrow margin 
And no doubt this explains why 


Spruce, Hemlock and Western Pine 




















Signed — 


Our Pledge 
of Quality 


Millions of pieces of flooring, and every- 
one indelibly stamped “Everlasting”, 
the quality mark of skilled Grand Rapids 
wood workers. Certain of its unvarying 
uniformity, we are proud to identify 


our product. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICHIGAN 


Center of fine wood working 










HARDWOOD FLOORING 
OAK -MAPLE -BEECH - BIRCH 






























Specials for 
Hardwood Buyers 


We invite buyers who demand 
more than the usual run of values 
to investigate the following items: 


2 Cars of 4/4 No. | Common Ash 

| Car of 4/4 No. 2 Common Ash 

4 Cars of 4/4 No. | Common Basswood 
2 Cars of 6/4 No. 3 Common Basswood 
1 Car of 4/4 Sel. No. 2 Com. Basswood 
| Car of 4/4 Sel. & Btr. Hard Maple 
10 Cars of 8/4 No. | Com. & Btr. H. Maple 
2 Cars of 8/4 Sel. & Btr. Hard Maple 

| Car of 8/4 FAS Hard Maple 

2 Cars of 6/4 No. | & Btr. Soft Elm 

2 Cars of 6/4 No. 2 Common Soft Elm 
| Car of 5/4 No. 2 Common Rock Elm 
| Car of 4x6 Rock Elm Hearts 


A complete stock of White Pine & Hemlock. 





























Partial list of Panels in stock 
for immediate shipment: 


970 pes. 1/4” 3 Ply Elm ISG 30x72 

311 pes. 1/4” 3 Ply Elm 1SG 30x60 

855 =." 3 Ply Birch Drawer Bottoms 
24x 


217 pes. 5/16” 3 Ply Birch 2SG 30x69 

325 pes. 5/16” 3 Ply Birch 2SG 30x72 

124 pes. 5/16” 3 Ply Birch 2SG 24x60 

119 pes. 1/4” 3 Ply Pl. W. Oak 24x48 ISG 
137 pes. 1/4” 3 Ply Pl. W. Oak 24x60 ISG 
140 pes. 1/4” 3 Ply Pl. W. Oak 30x60 ISG 
230 pes. 1/4” 3 Ply Red Oak ISG 30x60 
170 pes. 1/4” 3 Ply Red Oak ISG 24x48 
163 pes. 1/4” 3 Ply Red Oak ISG 30x48 


Specifications solicited for 3 and § 
ly Plain or Figured Woods. 
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A Statue in Commemoration of the Lumberjack 


O READERS OF MODERN American poetry and romance the 
lumberjack typifies the lumber industry. In his character 
have been portrayed the spirit of adventure, the cheerfulness 
in the midst of hardships and persistence in overcoming obstacles 
that were indispensable to the pioneer lumberman. Everywhere 
within the lumber industry, therefore, Minnesota’s move to erect a 
statue commemorating the lumberjack will be applauded. As it 
was in the lumber camps and on the logging streams of the Lake 
States that he came to typify the life of lumbermen and the char- 
acter of the industry, it is fitting that the memory of the lumber- 
jack’s part in the development of these States should be perpetuated 
by a statue erected on the grounds of Minnesota’s capitol. 
While the lumberjack was a product of an environment and of 
conditions that no longer exist, because the virgin and remote for- 


ests have been largely cut away, the impression should not be cre- 
ated that lumbering in the Lake States is a thing of the past. All 
these States are still large producers of lumber, and with the mil- 
lions of acres of cut-over land better suited for growing trees than 
for any other purpose, they must find a way or ways to reforest that 
shall perpetuate the industry on a large scale. The lumberjack 
statue, therefore, ought to stand not only as a monument to the 
lumber industry of the past, but as an inspiration for the future. 
If the lumberjack statue typifies the spirit of a generation that went 
into the wilds to bring out the timber needed to build up the 
greatest agricultural region in the world, it ought also to typify 
the spirit of the present generation, determined to protect and to 
plant so far as necessary its forest lands in order that Minnesota, 
Wisconsin and Michigan may always be “great lumbering States,” 
able to provide for the future needs of a vast wood-using population. 
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Lumberman and Farmer Work Together for Forestry 


BUSY LUMBERMAN IN A Mississippi lumber manufactur- 
ing center sat in his office looking over some notes he had 
prepared in response to a request from school pupils for in- 

formation and data to assist them in writing prize contest essays 
on forestry and reforestation. He had condemned in vigorous 
language the practice of farmers in burning the woods every 
year under the impression that this would improve the grazing 
for their cattle. He believed that instead of helping, this really 
hindered, that leaving the litter on the ground would create a 
humus helpful to the soil and that the damage to young tree 
growth by the fire was much greater than any possible good to 
the forage. But was he right? As he pondered this question, 
he saw a farmer in the outer office, who had come in on a busi- 
ness matter. He had an inspiration. Here was a farmer whose 
opinion might be helpful. So the lumberman asked the farmer, 
whose name he did not know, to give him his opinion on the 
matter of light burning, reading to him what he had just written 
on the subject. The farmer replied that he was in full agree- 
ment with the lumberman, and that on his own lands he did not 
permit this burning and endeavored to keep fires from his neigh- 
bors’ land from encroaching on his own. 


The lumberman was delighted to have this confirmation of his 
ideas on the subject, and said to the farmer, “Have you ever 
talked to your neighbors or addressed the school children in your 
community on this important matter?” The farmer replied 
that he had not done so, but realized that it would be a good 
thing to teach the growing generation the fallacy of this annual 
burning and to get them to thinking and talking about the neces- 
sity of assisting nature to protect and encourage young tree 
growth. The lumberman asked the farmer if he would call a 
meeting in his community school house and talk to the children 
and to their parents on this important subject, to which the farmer 
demurred, saying he would not object to doing so except that he 
was not a public speaker and was not prepared to undertake it. 


The lumberman, realizing that this was an influential man in 
his community, whose ideas based on his own experience would 


carry much weight, offered to prepare some notes that could be 
used in a talk if the farmer would call a meeting and use the data 
supplied. 

The farmer agreed, the lumberman prepared some notes on vari- 
ous phases of forestry, the necessity for keeping out fires and for 
proper legislation that would make possible private reforestation 
etc., and sent them to him. 

A short time later this farmer was again in the office, and the 
lumberman asked him what he had done in the matter and was 
gratified to learn that, as had been suggested, the farmer had se- 
cured permission from the school authorities to address the pupils 
and also had addressed a meeting of the citizens in his community, 
Much interest had been aroused, the children were thinking and 
talking about proper forest protection and other farmers had been 
convinced that the proper thing to do was to protect the lands from 
fire rather than continue the practice of burning them each year. 


The lumberman, delighted at the results that had followed his 
suggestion and realizing that here was the very best way to get 
over to the people the necessity for reforestation and fire protec- 
tion and for State legislation that would make this possible, asked 
the farmer if he would not follow this up by going into adjoining 
communities and holding similar meetings, which the farmer agreed 
to do, and thus was set in motion a scheme of education that will 
eventually enlist the interest and codperation of the people in secur- 
ing sane legislation for practical reforestation that will add tre- 
mendously to the natural wealth of the community and the State 
and assure to posterity a continuing timber supply and better and 
richer farming and grazing lands. 


Who was the lumberman? None other than Frank G. Wisner, of 
Eastman, Gardiner & Co., Laurel, Miss., president of the National 
Lumber Manufacturers’ Association. What he has done in this 
instance, other lumbermen everywhere may do, and if this idea is 
not quickly adopted and the plan followed in many communities, 
lumbermen will be overlooking an opportunity for real service to 
themselves, their industry, their communities, their State and to 
the Nation. 





Co-operation of Editors and Lumbermen 


“OME BUILDING MEANS more to the builder and more to 
his community than almost any other thing that can hap- 
pen to either. The building of a home is, next to birth and 

marriage, the most significant event in the life of man, and it is 
good news for the community where it occurs. Therefore, the 
local lumberman who supplies the materials and often finances 
the building of homes ought to be the source of some of the most 
important news any editor can get. Hence editors and lumbermen 
ought to see each other often. 


Of course a lumber store is indispensable to a community; so is 
a good newspaper; and the two have many interests in common. 
J. F. Bryan, secretary of the Illinois Lumber & Material Dealers’ 
Association, would like to see lumbermen and editors coéperating 
actively in behalf of home building and general community bet- 
terment. Therefore, he has written a letter to each of the mem- 
bers of his association and to the editors in their towns urging 
them to get together; the lumbermen furnishing news about home 
building and the editors printing it. That is not all; he is urging 
the lumbermen to use advertising space in their local papers. 

This is good work; it is just what the AMERICAN LUMBERMAN has 
been advocating for many years, and if lumbermen and editors 
will codperate in this way the editors will have better newspapers, 
lumbermen will sell more lumber and their communities will have 
more home owners, better citizens and a more stable and prosperous 
citizenship. This is real honest-to-goodness community building of 
the every-day common sense variety. 


News of this kind need not be limited to home building; it should 
include every kind of building improvement, whether it is new 
construction, remodeling or repainting. Each of these is more than 
a personal matter; it is a change in the community landscape, in 
which everybody is interested. One man’s building a home sug- 
gests to another that he also may build. Remodeling or repainting 
serves as an example for others to follow; suggests activity and 
improvement. Activity denotes life, and it is good for any com- 
munity to keep before it the idea of life, activity, progress and 
growth. The two apostles of this doctrine should be—must be, if 
the community is to keep alive—the editors and the lumbermen. A 
good thing has been started in Illinois, and a good example has 
been set for editors and lumbermen in other States. Next! 


Storm Hazard Less in Wood Structures 


Pen be WHO HAVE GONE through a severe tornado will 
_ not be easily convinced that any ordinary structure above 

ground will survive such’a storm, not to say prove safe for its 
inmates. Still, the fact is pretty well established that the 
hazards vary with the types of building; and, this being true, it is 
practicable to adopt a form of construction that will lessen the 
risks to the occupants even if the building is destroyed. In localities 
where windstorms are frequent a “Cyclone cellar” may afford a safe 
refuge. This could be in the basement of the house itself if the 
superstructure were such as not to collapse on the foundation as 
commonly happens with brick or stone. Otherwise, it would need 
to be built detached, which is a disadvantage in a sudden emer- 
gency. 

The writer of these lines has visited the paths of two such storms, 
where all the buildings destroyed were wood frame. In one storm 
numerous homes were destroyed utterly, but only one person was 
killed. In the other fully as many houses were destroyed, and the 
only persons killed were in a schoolhouse. Most of these were 
small children who apparently were drowned in a nearby stream 
that rose to an unheard-of height in the midst of the storm. It is 
inevitable that forms of construction will be discussed in their rela- 
tion to such storms as that which swept over southern Illinois lately. 
In this connection the following editorial from the Times-Picayune, 
of New Orleans, La., is suggestive: 


About the only tinge of silver we have been able to discover 
in the lining of the tornado cloud that killed or maimed thou- 
sands recently in the middle West is that the storm tested types 
of construction and building materials in a way not possible 
otherwise. It is obviously important, particularly in the tor- 
nado belt, to know what type of structure will best resist the 
destructive force of winds that in the recent instance reached 
velocities of 300 miles an hour. Even now such a survey is 
being completed and we find that those buildings that best with- 
stood the wind’s fury were frame houses in which the diagonal 
sheeting, or sheathing, system was used beneath the weather- 
boards, or, better still, beneath stucco coating. Neither brick 
nor concrete structures proved nearly so storm-resistant. In- 
deed, one of the most troubling sights, and one to destroy our 
sense of security, in the recent motion pictures of the great 
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storm, was that of a huge ultra-modern brick schoolhouse torn 
to pieces by the tornado. We may be sure that many more diag- 
onally sheathed houses will be built in the middle West in thé 


future. 


Owing to the fact that destruction commonly is so complete in 
the direct path of a tornado, the popular notion is that all is safe 
But it not infrequently happens that the 


immediately outside. 


storm is very severe over a wider area, so that houses are moved 
on their foundations, barns are overturned and other damage is 
done. Where the buildings are of frame construction relatively small 


harm results, because they can be straightened up and with slight 


repairing are as good as ever. 


Perhaps the investigation referred 


to will throw much needed light on a subject that is of vital interest 
to many. 





Marked Expansion in Lumber Trade 


{Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., April 9.—Reports to the 
National Lumber Manufacturers’ Association 
here from 373 of the chief commercial softwood 
lumber mills of the country, indicate « marked 
expansion of the lumber trade during the week 
ended April 4. Production, shipments and or- 
ders all were much larger than at this time in 
1924. Compared with the preceding week, there 
was little change, a smaller number of reporting 
mills showing some decrease in new business and 
production, and some gain in shipments. 


The unfilled orders of 250 southern pine and 
west Coast mills at the end of last week 
amounted to 629,127,577 feet, as against 668,- 
663,540 feet for 251 mills the previous week. 
The 128 identical southern pine mills in this 
group showed unfilled orders of 245,122,762 feet 
last week, as against 245,435,392 feet for the 
week before. For 122 west Coast mills, the un- 
filled orders were 384,004,815 feet, as against 
423,228,148 feet for 123 mills a week earlier. 

Altogether the 373 comparable reporting mills 
had shipments 105 percent and orders 100 per- 
cent of actual production. For the southern 
pine mills these percentages were respectively 
99 and 98, and for the west Coast mills, 123 and 
116. Of the comparable reporting mills, 350 
(having a normal production for the week of 
223,464,031 feet) reported production 101 per 
cent of normal, shipments 109 percent, and 
orders 103 percent thereof. 

The figures for last week, the week before 
(382 mills) and the same week last year (368 
mills) follow: Production—242,388,550 feet, 
against 246,586,659 feet the week before, and 
232,108,380 feet last year. Shipments—255,- 
495,084 feet, against 247,134,639 feet the week 
before, and 239,777,041 feet last year. Orders— 
241,186,908 feet, against 249,063,967 feet the 
week before, and 202,448,738 feet last year. 

A comparison of the lumber movement for the 
first fourteen weeks of 1925 with the same period 
last year follows: Production—3,191,437,534 
feet, against 3,220,176,772 feet; 1925 decrease, 
28,739,238 feet. Shipments—3,174,910,286 feet, 
against 3,292,843,531 feet; decrease, 117,933,245 
feet. Orders—3,057,618,566 feet, against 3,230,- 
634,044 feet; decrease, 173,015,478 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills. Consequently, the former are 
not represented in any of the foregoing figures. 
Nine of these mills reported a cut of 5,190,000 
feet ; shipments, 6,128,000 feet, and orders, 
5,323,000 feet. The reported cut represents 22 
percent of the total of the California pine re- 
gion. As compared with the preceding week, 
there was a decrease in cut of 5,760,000 feet; 
shipments, 3,543,000 feet, and new business, 
5,621,000 feet. 

The West Coast Lumbermen’s Association 
Wires that new business for the 122 mills re- 
porting for the week ended April 4 was 16 per- 
cent above production, and shipments were 6 
percent above new business. Of all new business 
taken during the week, 39 percent was for fu- 
ture water delivéry, amounting to 45,500,631 
feet, of which 35,788,853 feet was for domestic 
cargo delivery, and 9,711,778 feet export. New 
business by rail amounted to 2,143 cars. Forty- 
three percent of the week’s lumber shipments 
moved by water, amounting to 53,813,850 feet, 
of which 35,668,039 feet moved coastwise and 


intercoastal, and 18,145,811 feet export. Rail 
shipments totaled 2,104 cars, and loeal deliver- 
ies were 7,453,160 feet. Unshipped domestic 
cargo orders totaled 122,122,454 feet; foreign, 
88,962,361 feet. Unshipped rail trade orders 
total 5,764 cars. 


The Southern Pine Association reports that 
for the 128 reporting mills, shipments were 1.49 
percent below production, while orders were 
1.90 percent below production and 0.42 percent 
below shipments for last week. Of the 83 mills 
reporting running time, 72 operated full time, 
including 16 on overtime, ten of the latter on 
double shift. Six mills were shut down and the 
rest operated from one to five days. 

The Western Pine Manufacturers’ Associa 
tion reports a small gain in production, a slight 
gain in shipments, and a marked deerease in 














© Keystone View Co.,'N. Y. 


A novel log peeling contest was recently staged 
in the Hotel Roosevelt, New York, between 
two Maine lumberjacks. The first log peeled 
was used as the corner log in the new club 
house of the Gypsy Trail Camp and Country 
Club. New York society watched the contest, 
which was won by Joe DeVeau (at the right) 





new business last week as compared with the 
previous week. Compared with the preceding 
week, identical mills show a decrease in orders 
of 18 percent, un increase in shipments of 5 
percent, and a 9 percent increase in cut. 

The California Redwood Association reports 
decreases in all three factors. 

The North Carolina Pine Association reports 
fair gains in production and shipments, and a 
good gain in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports little change in production, ship- 
ments and new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports good gain in all three factors. 

r7 


Commission Suspends Schedules 

| Special telegram to AMERICAN LUMBERMAN] 

Wasuineton, D. C., April 9—The Inter- 
state Commerce Commission has suspended un- 
til Aug. 6 the operation of schedules published 
in supplements Nos. 24 and 25 to Louisville & 
Nashville Railroad Tariff I. C. C. No. A-15346, 
which propose a revision of rates on lumber 
und other forest products from stations in 
Kentucky and Tennessee on the Clear Fork, 
Hog Camp and Crooked Fork branches of the 
Louisville & Nashville to certain destinations 
in Kentucky. Both inereases and: reductions 
would result from the proposed revision, rang- 
ing from 1 to 2 cents. 

Decision on Pulpwood Rates 


In a formal decision in Docket No. 14,358— 
West Virginia Pulp & Paper Co. vs. Southern 
Railway Co. et al.—Division 2 of the Interstate ~ 
Commerce Commission makes this finding: 

We find that defendants’ interstate rates on 
pulpwood in carloads for joint line hauls from 
points on their lines in Virginia, North Carolina, 
South Carolina, Georgia and Tennessee to Coving- 
ton, Va., are unreasonable and, in so far as the 
same carriers participate in the transportation, un- 
duly prejudicial to complainant, West Virginia 
Pulp & Paper Co., and unduly preferential of pro- 
ducers of wood pulp and paper at Coleman, Big 
Island and Hopewell, Va., Canton, N. C., Kings- 
port, Tenn., and Bristol, Va.-Tenn. 

Specific rates are ordered established to the 
points involved within ninety days. 


Fire Destroys Quebec Plant 

[Special telegram to AMERICAN LUMBERMAN] 

MONTREAL, QUE., April 9.—Fire fanned by a 
strong wind is menacing the town of Joliette, 
fifty miles from Montreal and has destroyed 
the entire lumber plant, consisting of sawmill 
and sash and door factory, of Wm. Copping 
(Ltd.), with damage estimated at half a mil- 
lion dollars. A Montreal fire brigade has 
left by special train to fight the fire. 

Southern Pine Mill Prices 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 9.—Following are 
f. o. b. mill prices, April 1 to 4, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest 
available dates: 


Sap Flooring Common Boards, S2S 
S4S 


Edge grain— P nh 
” 9 i> ae as Ree 38.21 
ge Ai alae 1x 8” No. 2..... 22.01 
1x4” B&better.. 45.07 4%,8, No- 3----- ia 
3 1x12” No. 1..... 44.75 
1x4” No. 2 com. 20.65 ” 3 
" 1x12” No. 2..... 23.9 
1x6” No. 2 com. 21.25 . 
1x6” No. 3 com. 1667 ‘engage! Sumsetn, Oem 
’ an n 
Dimension, 2x4”, 16’ *8” and under... "07.24 
NG@i- SD acccesaaae 23.17 TEE cwhidiecdanes 40.00 


*Figures for March 1 to 31. 


Lumber Burned at Arkansas Mill 


{Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., April 9.—Damage esti- 
mated at between $250,000 and $300,000 was 
done by fire to lumber in the yard of the 
Breece-White Manufacturing Co. at Arkansas 
City, Ark., last night. The origin of the fire 
is unknown. It started in the yard and burned 
all night, going from stack to stack. Fire fight- 
ers from Pine Bluff, Dermott and Lake Village, 
Ark., were ealled to aid the local department, 
but low water pressure hindered the firemen. 
The plant was saved and a part of the lumber 
on the yard, where 13,000,000 feet was stored. 
The hardwood plant is one of the largest in 
southeast Arkansas. 
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Railroad Lumber Subject to Rejection 


The writer seems to recollect that you had an 
article in your Query and Comment department 
some time ago stating it was understood that rail- 
road lumber was not subject to the usual 5 percent 
rejection, as ordinarily applies to yard shipments. 
If this is true can you send us a copy of the article 
in question ?7—INQuIRY No. 1,501. 


[Though a very comprehensive index is kept 
of all issues of the AMERICAN LUMBERMAN, there 
appears to be no record of the article to which 
this inquirer refers. Readers are invited to 
give any information they may have on this sub- 
ject for the benefit of the inquirer whose name 
will be given on request.—EDITor. | 


Plans for Lumber Commissary 


We are contemplating the construction of a 
store building at our plant, and because we under- 
stand you are in a position to give us some valuable 
suggestions, we are taking the liberty of giving 
you below a sketch of our requirements in this 
connection. 

This store will be located in a mill town and is 
for the purpose of taking care of the needs of our 
employees. We are figuring on a floor plan for the 
main store of 50 by 70 feet. We are not limited 
as to space, but think this size will take care of 
our stock of general merchandise amounting to 
$40,000 very nicely. We wart to incorporate a 
meat market, postoffice and bookkeeper’s office with 
the store. The meat market will be under the 
same roof with cold storage plant in a separate 
room in the rear. The offices can probably be taken 
eare of by adding wings to the main building. 

We plan on a one-story building with 16-foot 
ceiling, possibly having balcony along the sides 
and shoe rooms across rear end over the meat 
market. We would prefer to have the interior of 
the store so arranged that the different departments 
would be separate. The following departments (in 
addition to the meat market) will be required: 
Groceries, hardware, shoes, dry goods, drugs and 
stationery, and men’s furnishings. We shall not 
handle any ready-to-wear garments such as men’s 
suits and women’s dresses or coats. We shall want 
glass floor cases for all fixtures except in the 
grocery department. Any suggestions, plans or 
other information with which you can furnish us 
about a proposed building of this type will be 
greatly appreciated.—INQuiry No. 1,499. 


[The foregoing inquiry comes from a large 
western manufacturing concern. In response 
there have been sent pictures and descriptions 
of a number of large stores operated by lumber 
companies and other industrial concerns. The 
inquiry is published here with the hope that 
lumber companies that have recently built com- 
missaries will be able to supply plans and per- 
haps blueprints and other data that will be of 
interest to this inquirer. The AMERICAN LuM- 
BERMAN especially urges that readers send in 
any information or suggestions they may have 
to make for the benefit of this inquirer.— 
EDITOR. | 


Lumber Firm Wants Slogan 


We are without a suitable slogan for our busi- 
ness, and would appreciate any suggestions that 
you might offer, particularly as to something un- 
usual and attractive.—INnQuiry No. 1,498. 


[The above inquiry comes from a concern lo- 
cated in a town in New York State, conducting 
a wholesale and retail lumber business. The 
most effective business slogans usually grow 
out of the business itself. That is, some member 
of the concern, or an employee, becomes so 
impressed with the conviction that the firm’s 
goods or service excel in some one line, or in 
all lines, that the idea naturally finds expres- 
sion in a short sentence or slogan. 

In the retail lumber business, slogans may be 
based upon the home building idea, stressing 
the completeness and efficiency of the firm’s 
home planning and home building service, or 
may deal with the goods themselves, the prompt- 
ness of delivery, courtesy to customers, or some 
other special element of the business. Some 


retail firms have ‘‘sloganized’’ their facilities 
for making repairs, doing odd jobs etc., speak- 
ing of it as ‘‘Handy-Andy’’ service. 
Sometimes good results are obtained by a 
firm offering prizes to its employees for the 


best slogans submitted. This gets them to 
thinking about the strong points of the concern, 
which in itself is a good thing. From contests 
of this sort some very good slogans have been 
chosen by the firms interested. 


The AMERICAN LUMBERMAN has from time 
to time published articles telling of the slogans 
adopted by different retail firms, and a list of 
these slogans has been sent to this inquirer, 
of course purely for illustration of the various 
factors stressed therein, and not with the 
thought that any one of them will be adopted. 
In fact, some of the slogans in use are copy- 
righted, or registered in the patent office, so 
that their adoption would be not only unethical 
but rather risky. A good slogan is often the 
result of a happy inspiration, and fortunate 
is that firm that has the right idea at the right 


Seeks Supply of Yucca Wood 


I would like to purchase rough seasoned yucca 
stock of two sizes, approximately % inch by 2 
inches and 1 inch by 1 inch, suitable to cut to 
1-foot lengths. Will you kindly give me the names 
of concerns that can supply this stock ?—INQuiry 
No. 1,500. 

[The foregoing inquiry comes from New Jer- 
sey. Readers who can supply yueca or who can 
give the names of concerns that can supply it 
are invited to do so. The name of the inquirer 
will be given on request.—EDITOR. | 


Makers of Orange Wood Novelties 


Can you put me in touch with anybody manv- 
facturing orange wood novelties?—INQUIRY No. 
1,502. 

[This inquiry comes from Florida. Readers 
who are able to give the names of concerns man- 
ufacturing orange wood novelties are invited 
to do so. Such information will be forwarded to 
the inquirer, whose name also will be supplied 





time.—EDIToR. | 


on request.-—EpITor. | 














1873 NEWS AND VIEWS OF 1925 
From the AMERICAN LUMBERMAN 
Reports from the lumber| mates and a memorial from, nished by two large windmills, 
camps upon the upper|the legislature has been sent| each with four fans about six 
branches of the Tobacco] to Congress in relation to it. feet in width at the outer end. 


River (Mich.) show that about 
11,000,000 feet of logs were 
put in there and that the 
product lower down _ the 
stream is comparatively light. 
About 55,000,000 feet were 
put in on the upper Muskegon. 
s 8 »® 


INSPECTION RULES 


Chicago  Lumberman’s 
Board of Trade—First clear 
white pine lumber shall not be 
less than eleven inches in 
width, and no imperfections 
allowed unless fourteen inches 
wide or upwards; will then 
allow imperfections equal to 
sap, one inch on one side, ex- 
tending the whole length of the 
piece, on _ pieces’ fourteen 
inches wide and well manu- 
factured, but the face side 
must be perfect; as width in- 
creases will allow larger im- 
perfections in proportion to 
width but not imperfections 
enough to decrease the value 


below the above-described 
piece. 

s 8 8 
Pascagoula, Miss., is get- 


ting to be so important in con- 
nection with the lumber trade, 
that we cull a few items of in- 
terest about it. Vessels load- 
ing with lumber are now 
obliged to pass through a canal 
which is a monoply in private 
hands and is attended with de- 
lay and expense. It is sug- 
gested that a channel be cut 
and kept open sufficient to al- 
low vessels drawing thirteen 
feet of water to enter and 
leave at all times of the tide. 
An experienced engineer has 
made examinations and esti- 


\ 





* * * 


It is reported that $1,700,- 
000 has been subscribed to the 
fund for celebrating at Phila- 
delphia the one-hundredth an- 
niversary of American inde- 
pendence, of which sum $30,- 
000 came from the lumber 
dealers, sawmills and planing 
mills. Business must be good 
in the lumber trade when lum- 
bermen can spare so large a 
sum out of their loose change. 


*% *” ° 


The Penobscot Lumbering 
Association held its annual 
meeting recently in Bangor, 
Me., when J. L. Smith, of Old- 
town, was chosen president, 
and a full board of directors, 
with treasurer and clerk, was 
also chosen. 

* & & 


At Lacytown, Forest Coun- 
ty, Pennsylvania, on Tionesta 
Creek, there are 13,000,000 
feet of lumber piled so as to 
be rafted at the spring flood, 
and there are about 2,000,000 
feet in the back country ready 
to be hauled down to the creek 
if the roads keep good. The 
lumber is piled for half a mile 
up Coon Creek and for a quar- 
ter of a mile along. the 
Tionesta, making a continuous 
pile three-quarters of a mile 
long and twenty feet high. 

* 8 & 

David S. Masterman, of 
Weld, Me., is entitled to the 
credit of having constructed a 
sawmill on a rather novel plan. 
His mill is 40x24 feet with a 


common up and down saw, 


‘and the motive power is fur- 





By a contrivance of his own 
invention, he regulates the 
speed of the saw. 

* 8 & 


The lumber trade of Sacra- 
mento, Calif., amounts to some 
twenty million feet a year, the 
stock coming from the coast of 
San Francisco Bay, in part, 
some of it from Oregon and 
Washington territory, and the 
remainder from the Sierra 
Nevada Mountains. There are 
four planing mills and two box 
factories in the place. 

* * 


The National Association of 
Saw Manufacturers of the 
United States held its first 
session at Pittsburgh, Pa., on 
March 19 and continued in 
session two days. * * * A com- 
mittee was appointed to pre- 
pare a new price list for cir- 
cular and top saws, shingle ve- 
neer, mill, mulay, drag, gang, 
pit and cross-cut saws. It was 
unanimously agreed that in or- 
der to have a uniform scale of 
prices from the present time 
until the new list goes into 
operation May | that all manu- 
facturers shall, during that in- 
terval, use Henry Disston & 
Sons list. 

* 8 & 


The amount of lumber 
shipped from Fernandina, Fla., 
during January to foreign 
ports was 1,900,000 feet, 
valued at $38,000; to domestic 
ports, 834,000, valued at $16,- 
680. For February to foreign 
ports, 1,378,000 feet, valued 
at $27,560; to domestic ports, 
492,000 feet, valued = at 
$9,840. 
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Southern Pine Gathers Strength 


A gradually increasing demand for southern 
pine is reported from all producing and dis- 


tributing territories. Orders booked by the 
mills subscribing to the Southern Pine Associa- 
tion during the week ended April 3 totaled 92 
percent of normal—the best showing since the 
week ended Feb. 20, this year. Production 
meanwhile continued to climb, reaching 94 per- 
cent. of normal, while “shipments stood on an 
exact par with bookings. The average of un- 
filled orders on hand at the reporting mills also 
showed an increase, amounting to 1,915,022 feet. 

Spring weather in the middle West, North and 
East has been the general rule during the last 
fortnight or more, and this has encouraged con- 
tractors to get their jobs under way, and home 
builders to get busy with their plans. Retail 
yards consequently have been busy sending out 
lumber, but have so far been conservative in 
their buying. Nevertheless, as their stocks are 
decreasing they find it necessary to come into 
the market more frequently, and distributers be- 
lieve that in a few weeks there will be a general 
movement toward replenishing. 

Business in the South remains the feature, 
building there being active and lumber consump- 
tion being large. There has been a big improve- 
ment in the tone of the market in the Southwest, 
consequent to rains falling in Texas and Okla- 
homa last week, breaking the drouth. Kansas 
City this week reports that ‘‘the betterment in 
demand for lumber in the middle West, which 
began to become evident a fortnight ago, is 
continued,’’ and adds that prospects in that ter- 
ritory are considered the best in years. 

While the mills are operating steadily, on the 
highest production level for a long time, no 
great deal of lumber is being accumulated. 
Stocks are fairly large but are badly broken, so 
that there is difficulty in securing some of the 
more popular items. Prices are being firmly 
held, and some distributers report that their 
connections have advanced prices by 50 cents 
to $1 on a number of items. 


Better Southern Hardwood Demand 


Some further improvement in the southern 
hardwood market is reportable this week. De- 
mand from some sources is gradually expand- 
ing, while that from other sources remains 
lethargic. Inquiries are fairly numerous and 
indicate that the recent improvement will con- 
tinue and may lead to a reasonably active mar- 
ket later in the spring. Prices, however, are 
low and very unsettled, stocks being consider- 
able and competition for new business keen. 
But while strength is lacking, there have been 
no further declines, and it is generally felt that 
the bottom has been reached and that the 
movement henceforth will be upward, as de- 
mand expands. At the same time, no one looks 
for any radical advances on any item. 

All buying continues to be conservative, and 
represents immediate requirements only. 
Greater activity in the furniture trade is re- 
flected by a moderate gain in demand from this 
source. More numerous orders are also coming 
from the interior trim and sash and door manu- 
facturers, who report that their bookings are 
growing encouragingly and who believe that 
they have a good season ahead. There is a 
larger call for oak from flooring makers than 
for several weeks, and it is logical to expect 
this call to increase from now on. The auto- 
motive industry shows greater interest in the 
market, and while its takings on the whole are 
a bit larger than for many weeks, orders are 
still few and very small. Agricultural imple- 
ment plants are holding back, and probably will 
remain small buyers until this year’s crops are 
assured. The movement of lower grades to the 
box and packing crate industry is still sizable, 
and there is no particular anxiety regarding 
this class ‘of stock. Export demand is only 
fair, but! shipments overseas are still fairly 


heavy and the outlook is considered favorable. 

The recent weakness of the hardwood mar- 
ket is undoubtedly due largely to overproduc- 
tion. This was caused by the unusually good 
logging conditions throughout the winter, re- 
sulting in a heavy input. The logs had to be 
manufactured into lumber or be left to spoil. 
The mills continue to run full time but, as 
they are now approaching the end of their log 
supply, there will soon be a general curtailment. 
Some mills expect to shut down, and stay down 
until much of their present stocks has been 
worked off. 


Features of Northern Hardwoods 


There has been no definite improvement in the 
market for northern hardwoods, but it is never- 
theless evident that the turn from slow to bet- 
ter business has come. Demand from some im- 
portant sources, while still conservative and for 
small quantities only, has shown some expansion 
during the last fortnight, and more inquiries are 
in circulation. Prices on a good many items 
remain weak, but in general the tone seems to be 
stronger. Dry stocks, especially of birch, are 
broken, and manufacturers expect that the mar- 





Statistics on production, orders and 
shipments appear on page 48 





ket will have shown a great deal of improvement 
before the new cut reaches a marketable con- 
dition toward the end of May or the beginning 
of June. Some of this new cut has already been 
contracted for. The mills are still running full 
time, in order to cut up the hardwood logs put in 
during the winter, and production may remain 
heavy for still some time, though some operators 
are preparing to take off night shifts. The best 
current business comes from the furniture in- 
dustry and interior trim and sash and door 
makers. It is expected that the maple flooring 
plants will become more active as spring build- 
ing progresses, and that they will soon be im- 
portant factors in the maple market again. 
There has been little new business developing 
from the automotive interests. While these are 
buying some lumber, it is mostly of southern 
species, which are cheaper. There is also a 
good deal of competition in birch and maple 
from Canadian sources, which proves trouble- 
some as long as demand is as restricted as it 
now is. Lower grades of northern hardwoods 
still constitute the feature of the market, be- 
cause of the demand for them, their comparative 
scarcity and firm prices. 


Douglas Fir Features Reviewed 


Demand for Douglas fir has been heavy dur- 
ing the last fortnight and, judging from in- 
quiries now in circulation, will continue to 
gain in volume. Bookings by the mills re- 
porting to the West Coast Lumbermen’s As- 
sociation during the week ended April 4 
totaled 16 percent above production. While 
rail business showed no increase over the 
previous week, and export orders fell off quite 
materially, there was a big spurt in the call 
for domestic cargo shipments. Thirty-nine 
percent of the week’s bookings were for water 
shipments, of which 35,788,853 feet was for 
domestic delivery and 7,711,778 feet for for- 
eign destinations. Shipments during the same 
week totaled 22 percent above the output, and 
43 percent of these shipments were by water— 
53,813,850 feet to domestic and 18,145,811 feet 
to foreign ports. Orders on hand at the 122 
reporting mills on April 4 amounted to 384,- 
004,815 feet—172,920,000 feet for rail ship- 
ment, 122,122,454 feet for domestic cargo 
delivery, and 88,962,361 feet for foreign des- 
tinations. 

The good weather recently enjoyed in the 
middle West and East naturally has stimulated 


building and increased retail deliveries. The 
yards have therefore been obliged to buy 
more or less lumber for replacement purposes, 
but not nearly the amount that they were 
expected to take. It is certain, therefore, 
that much business will come out within the 
next few weeks. Distributers, in fact, take a 
most optimistic view of the situation. 

By far the most active domestic cargo mar- 
ket is California. A report from Los Angeles 
this week states: ‘‘Showing a continuance of 
the marked revival in the lumber trade, local 
dealers report a much better than fair volume 
of business, with prices on all lists stronger.’’ 
Advices further state that the larger and 
more numerous orders are taking eare of re- 
ceipts at southern California ports, so that 
there is no longer an usually large amount of 
stock on the receiving docks. The Atlantic 
seaboard meanwhile remains indifferent, but 
as the building season is now opening up rap- 
idly, there is no doubt that this section will 
soon be heard from. 

Production on the Coast remains heavy. 
While some mills have curtailed further, and 
many are now operating on a four- and even a 
three-days a week basis, others that were 
closed down or have been newly constructed 
have started up, counterbalancing the curtail- 
ment by other plants. Stocks, however, are 
not heavy, but are badly broken, and there is 
little pressure for new business. Prices are 
therefore maintained firmly, and the predic- 
tion is freely made that some items, partic- 
ularly of boards and dimension, will advance 
soon. 


More North Carolina Pine Orders 


Manufacturers of North Carolina pine report 
that they have found business a little brisker of 
late, the improvement being more noticeable 
in dressed lumber than in rough. While the 
mills do not look for any sudden spurt in busi- 
ness, they do expect a gradual increase from now 
on, and believe that the spring and early summer 
will be generally satisfactory. The retailers 
meanwhile continue to pursue their conservative 
policy, refusing to buy ahead of immediate re- 
quirements, so that the activity of wholesale 
trade will directly. depend on developments in 
the building field. Production remains high in 
comparison with bookings, and most of the mills 
have accumulated some stock. It is therefore 
easy to get the prompt shipments that the trade 
always demands, and some manufacturers are 
also more willing to sell ahead at present prices. 
There is, however, no surplus, and while prices 
on some items have shown some further slight 
declines, the market can be characterized as 
firm. 


Philippine Hardwood Development 


SEATTLE, WAsH., April 4.—There are unlim- 
ited opportunities for hardwood development in 
the Philippines, according to J. C. Herbsman, 
executive secretary of the China Club, who has 
just returned from a voyage to the islands as a 
member of a Seattle trade commission to the 
Orient. Mr. Herbsman was guest of the Hoo- 
Hoo Club of Seattle Thursday, and gave an 
instructive talk, during which he said the one 
thing needed to insure a remarkable develop- 
ment of the hardwood timber industry of the 
Philippines was stability. Under present con- 
ditions, he said, there is no assurance that cap- 
ital will be protected, and consequently the risk 
is too great to make an investment attractive. 
There is a fear that the United States may pull 
out. In the opinion of Mr. Herbsman the idea 
of Philippine independence is fiction. If Amer- 
ica does not maintain a stabilized government, 
some other nation will; and it is clearly the duty 
of the United States, whether from the stand- 
point of national defense, trade relations, or of 
obligation toward the Filipinos, to remain per- 
manently in the islands. 
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Observations Along the Louisiana Highways 


ELIZABETH, La., April 6.—That this attrac- 
tive sawmill town may be made one of the 
permanently prosperous cities of southwest 
Louisiana and a model of patrotism and good 
citizenship is the earnest desire and aim of R. M. 
Hallowell, president of the Industrial Lumber 
Co., and those associated with him in this and 
allied enterprises. Public announcement re- 
cently was made that the two mills of the com- 
pany at Oakdale, a few miles distant, would be 
closed down permanently in order that the life 
of the big mill at Elizabeth might be prolonged. 
At the same time plans were laid for placing a 
large area of the company’s cut-over lands under 
reforestation. 

Under the conservation laws of Louisiana a 
contract will have to be entered into with the 
State and approved by the parish authorities 
setting aside the lands agreed upon for reforesta- 
tion for a certain number of years. In the 
meantime Mr. Hallowell and other officials re- 
cently have visited Bogalusa, La., in company 
with Prof. Austin Cary, noted forest engineer, 
and investigated the great reforestation project 
there. They were greatly impressed with what 
they saw there and brought home with them a 
supply of seed and have prepared seed beds that 
will provide more than a million fine seedlings 
for transplanting next season. This is but a 
preliminary start and is to be followed by con- 
siderable activity along that line. It is Mr. 
Haliowell’s plan to go into reforestation on an 
extensive scale, but before definitely inaugurat- 
ing the entire program he will receive sugges- 
tions from Prof. Cary as to the methods that 
will produce most satisfactory results. 

While this program is being worked out, a 
noted firm of chemists and engineers is making 
an exhaustive study of the pulp and paper pos- 
sibilities and upon its report and recommenda- 
tions will depend the establishment and opera- 
tion of plants for utilizing waste products from 
the mill and the thinnings from the growing 
forests. 

Encouraging Truck Farming 

But Mr. Hallowell and his associates are not 
depending upon the timber industries alone to 
build up and make permanent this thriving 
community. For some time they have been en 
couraging the development of the truck farming 
industry. They have not stopped at helping 
farmers to get located on their lands, but are 
operating a potato curing plant and a canning 
plant. The greatest hindrance to profitable 
truck farming in this section is the lack of 
proper marketing facilities. To remove this ob- 
stacle the Industrial interests have agreed to 
buy the products of the farmers who have located 
on their lands and thus relieve the individual 
grower from the annoyance—and generally the 
loss—incident to finding a market for his prod- 
ucts. The potato curing plant makes it possible 
to market profitably all the sweet potatoes that 
are raised while the canning plant takes care of 
the beans, cucumbers ete., that are not sent to 
market in the green state. Some farmers who 
have applied intelligent, intensive effort to their 
crops have received extraordinary returns. 

Another development that is being encouraged 
is dairying. Only recently a man from Texas 
has moved into this community with an excellent 
dairy herd and it is expected that this industry 
will develop rapidly. 


Convinced Reforestation Can Be Successful 


Mr. Hallowell has become convinced that 
with proper coéperation from State and parish 
authorities and from the citizens, reforestation 
can be successfully and profitably practiced, and 
his only regret is that it could not have been 
inaugurated many years ago. 

At a meeting last week of the Rotary Club 
of Oakdale, of which he is an active member, 
Mr. Hallowell told of his visit to Bogalusa and 
of his plans for reforestation. While Oakdale 
naturally will feel the effects of the closing of 
the two Industrial mills at that place, there is 
no feeling of antagonism and its business men 
are heartily in sympathy with the plans of Mr. 
Hallowell and his associates for endeavoring, 


through reforestation, to work out plans for 
waste utilization and the development of agri- 
culture to increase the natural wealth and 
maintain the prosperity of this section. 


In a Pioneer Reforestation Section 


Urania, La.—Hidden away amid the pine 
forests of this section of Louisiana is a little 
sawmill town that probably is occupying more 
of public attention that any dozen other com- 
munities of similar size in the United States. 
Urania has been the center of activities of an 
important lumber industry for many years and 
it has become known far and wide as the loca- 
tion of the pioneer southern pine reforestation 
project. Long before the public generally be- 
gan to realize that southern pine forests were 
not inexhaustible and years before the average 
timber owner or lumber manufacturer would 
even entertain the idea that timber growing 
could be made commercially profitable, Henry 
K. Hardtner had a vision of the possibilities in 
this direction and began the practice of forestry. 
Now, after many years, his ideas are being justi- 
fied and he is no longer looked upon as a theorist 
or his reforestation project as only a hobby. 

Though comparatively few in numbers, the 
people of Urania are intensely patriotic and 
loyal and they have not been content to stand 
still and to have this known only as a lumber and 
tree growing community. They can show the 
world something in the way of model school 
buildings and the visitor, or even the passing 
wayfarer, can not fail to be impressed with 
this wonderful school. 

Recently the Urania High School basketball 
team captured the State championship of Louisi- 
ana, then proceeded to take honors in the 
national championship contest in Chicago. And 
no one is prouder of this achievement of the 
Urania High School team than is Senator Henry 
IX. Hardtner or his brother Quincey T.—just 
as they are intensely proud of their entire com- 
munity. 


Develops Oil Field 


Then, in order to be sure that Urania would 
continue to be in the minds and on the lips of 
people everywhere, drillers last week succeeded 
in bringing in an oil well that will produce 2,000 
to 3,000 barrels daily of high grade lubricating 
oil. By automobile, by motor truck and by 
train, people have been flocking to Urania since 
the oil strike; derricks are rising among the 
trees; houses are springing up and there is in- 
tense activity on every hand. The Hardtners 
have been besieged by people desirous of leasing 
sites for all kinds of business enterprises inci- 
dent to oil production and they have had oppor- 
tunities to realize thousands of dollars from 
leases of business property in the town. But 
Quincy Hardtner has met every request of this 
kind with the reply: ‘‘No, sir; this is a high 
class sawmill town; we are proud of it and in- 
tend to keep it as such.’’ But in order to take 
care of this demand, on the south side of the 
creek that borders the town, a new townsite has 
been laid out and here will be located those 
businesses and enterprises that follow the de- 
velopment of a new oil field. 

Of course the old Urania has not shut its doors 
to desirable business enterprises altogether, but 
it will not be overrun by a horde of temporary 
businesses of a more or less dubious character, 
and although there is every evidence that there 
will be developed here a great oil field that will 
make Henry Hardtner and his brother, Q. T., 
very wealthy men, they do not intend to let this 
dim the lustre of Urania as a desirable sawmill 
community and the pioneer home of reforestation 
in the South. 

Urania has been the scene for a number of 
years of the summer camp of the Yale Forest 
School, and the boys from Yale, under the chap- 
eronage of Prof. C. 8. Chapman, are now in 
their camp and have begun their summer work 
in practical forestry. 

And not satisfied with the national publicity 
it has received as the home of reforestation, the 
team and the location of a great new oil field, 


it springs into prominence as the home of a 
woman who has just married her ninth husband. 
You just can’t keep a good town down. 


Operating in Some Fine Timber 


ROCHELLE, La.—Since the oil strike at Urania, 
a few miles north of Rochelle, W. T. Murray, 
the genial general manager of the Tremont 
Lumber Co., has been visited by so many ‘‘ lease- 
hounds’’ and representatives of so many oil 
companies, he doesn’t just know whether he 
is in the lumber business or the oil game. The 
Tremont Lumber Co. owns a large acreage right 
in the line of probable development and, of 
course, is not lacking many opportunities daily 
to effect leases. To all these solicitations, how- 
ever, Mr. Murray has lent a deaf ear and com- 
placently awaits further developments. The 
Tremont Lumber Co. is conducting both pine 
and hardwood mills, with plants at Rochelle and 
Eros, the timber in which it is operating being 
among the very finest for which Louisiana is 
famous. 

Mr. Murray keenly regrets the fact that, be- 
cause of serious illness in his family, he was 
unable to attend the recent annual meeting of 
the Southern Pine Association in New Orleans— 
the first time in twenty-three years he has 
missed a meeting of this association and its 
predecessor. He is chairman of the grading 
committee and has done splendid work in con- 
nection with the lumber standardization move- 
ment. Li. G. Negrotto is sales manager of the 
Tremont Lumber Co. He reports a noticeable 
increase in both inquiries and orders within the 
last two weeks and feels confident that a turn 
for the better is at hand, with an active move- 
ment of lumber and a firmer market. He ex- 
pects to mingle with the Texas dealers at the 
annual meeting of the Lumbermen’s Associa- 
tion of Texas in Beaumont next week. 


Excellent Stock of Hardwoods 


SELMA, La.—Bowling along the magnificent 
graveled highway that runs north and south 
through Louisiana and is a joy to the motor 
tourist, one passes the busy little sawmill town 
of Selma, Where is located the splendid plant of 
the Grant Timber & Manufacturing Co. where 
high grade hardwoods are manufactured. Here 
V. M. Mason, the president, and W. W. Beaty, 
the sales manager, may be found, early or late, 
looking after the manifold duties incident to 
operating and successfully marketing the prod- 
uct of a modern lumber manufacturing plant. 
Because of unusually favorable logging condi- 
tions, this company, like practically every other 
southern operator, has on hand an abnormally 
large supply of logs for this season and in order 
to save them from deterioration and prevent 
heavy loss, the plant is being operated to ca- 
pacity and a large stock of lumber is being 
placed on sticks. The section has passed through 
one of the driest years in history and on every 
hand may be seen the effects of forest fires 
that did more damage last fall than ever has 
been experienced in a single year. The only re- 
deeming feature of the long drouth was that it 
dried up the swamps and lowlands and made it 
possible to reach and log with considerable ease 
hardwood timber which, under ordinary weather 
conditions, would have been almost inaccessible. 
The Grant Timber & Manufacturing Co. has 
an excellent stock of hardwoods in pile in good 
shipping condition, and many buyers are avail- 
ing themselves of the opportunity thus offered 
to replenish their supplies. 


[Note: The foregoing observations have been 
made during the course of an extensive south- 
ern trip by the managing editor of the AMERICAN 
LUMBERMAN. A second and concluding instal- 
ment will appear in the April 18 issue —Epitor] 

FARM PRICES are now being collected monthly 
by the bureau of agricultural economics on prac- 
tically all products that the farmers sell and 
on about seventy typical articles which farmers 
buy. This material is being used in studies of 
the spread between farm and retail prices. 
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HE rather dignified looking old house shown in the upper picture 
T was built nearly one hundred years ago, on the old Western Re- 
serve. Constructed of good materials and with honest workmanship 
throughout, the old house is as sound today as when built, once more 
proving the lasting quality of wood construction when well cared for. 
But the old house, although apparently good for another century of 
service, of course was old fashioned, especially as regards interior arrange- 
ment, and more room was needed. Therefore the present occupants de- 
cided on remodeling. To begin with, the dining room in the original 
strueture, which was located in the front corner nearest the reader, was 
greatly improved by tearing out the partition between it and the hall 








Cut out in outline this part, which shows the 
improvements described above, lay it on the 
large picture, moving it about until in posi- 
tion, and observe the effect 


which extended through the main upright from the front door back to 
the kitchen, so that now the stairway from the hall leads up from one 
side of the large living room. The new part added on provided a large 
corner bedroom and bathroom, together with a spacious pantry adjoining 
the kitchen, which now occupies the entire area of the original ‘‘L’’ 
at the back of the house, where in the original structure this floor 
space was divided into a kitchen, closet and pantry. Altogether the 
improvement in the interior arrangement was very marked, imparting 
added comfort and convenience. It is worth noting that the siding on 
the old part is in first class condition, being in fact apparently as good 
as that on the new part, notwithstanding its many years of service. 
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Old Homes Made New 


|Harry Clayton Rogers, Pastor Linwood Boulevard Presbyterian Church, Kansas City, Mo. | 


“‘for every house is 
but He that built 


Thus run the Holy Scriptures and 
true they are to life. For in all of life, 
as in all of the Word of God, is there 
any image of truth for sheer beauty 
and practical benefit surpassing this, 
that we are God’s building? The Divine 
Architect, with limitless love and at in- 
finite cost, has drawn the life-plan for 
every one of us. What a Builder! What 
an Indweller! What a marvelous Re- 
newer, is God! “For though the out- 
ward man perish, yet the inward man is 
renewed day by day.” One of the Old 
Testament prophets tells us in language 
that has lost none of its tang after 
centuries of time, that God never loses 
final patience—He is ever “making us 
again’—making old homes new! 

And so it is for every earthly house 
when there comes the outward decay 
caused by the swift-flying winds of ad- 
versity, the crevice-finding frosts of 
envy and the cutting shafts of burning 
rays of expended energy, until by and 
by the old building shakes upon its base, 
the creaking porch sags and 
sways, and the rattling win- 
dow panes all tell the same 
sure story that the old home 
must be made new again. 

Let us first consider the 
Foundations of Character. 
John Ruskin, examining the 
great cathedrals of Europe, 
was amazed to find so many 
of them not only eaten out 
in cornice and facade but, 
more alarming still, insecure 
in foundations. They were 
shaking at the base. Wise 
master-builders look well to 
the foundations, and no age 
more than our own needs this 
examination. A vital, pierc- 
ing test for one and all is the 
shaft of light that Jesus let in when 
He asked, “‘Are ye building your house 
on the rock or on the sand?” 

And now consider the Roof of Pro- 
tection—not alone are the foundations 





‘*The sure roof of overhead protection’’ 


builded by some man 


all things is God’ 


of character essential but also the sure 
roof of overhead protection. The shel- 
tering rooftrees of the world are among 
God’s best gifts to men. There is a 
romance and a mighty religious sym- 
bolism in the meaning of the rooftrees. 
The lineage of this word doubtless 
would carry us back to the time when 
the only protection overhead for the ear- 
lier households of the world was the 
swinging boughs of mighty forest trees. 
And though long since has passed away 
this primitive protection and there has 
come in time the roof of shingles or 
other materials, there remains the en- 
during significance of a quieter heart 
of content and less of the fever of fear 
when the house of rich and poor alike 
has a rooftree stout and strong. 

And now, we open the wider Doors of 
Hope—those ample spaces with lintel 
and swinging gates that open in and 
out for new prospects and larger vi- 
sions; doors over whose thresholds step 
each day a strong father, a loving 





‘*Wistful summer breezes blowing across the Porches of Hospitality’’ 


mother and a bouyant child, going out 
and coming in, lifted by that unseen 
but powerful dynamic of hope, of be- 
liefs for better days, optimisms charm- 
ing and cheering, visions and fond ex- 
pectations. The 
doors of hope are 
the meeting places 
of cordial hand- 
clasps, welcomes 
and goodbyekisses, 
never to be for- 
gotten caresses; of 
harboredtraditions 
and ever pursuing 
memories. 

And out beyond 
the doors of hope 
stretch the Porches 
of Hospitality— 
ample types of 
more ample wel- 











“‘Windows of Knowledge * * * thrown open 
to summer breezes and the orchestra of singing 
birds’’ 


come. “Let brotherly love continue. 
Be not forgetful to entertain strangers, 
for thereby some have entertained 
angels unawares.” Thus the ancient 
Christian doctrines include not only 
faith in God but faith in man; not only 
hopes of immortality but present cor- 
diality ; not only seats in glory but enter- 
tainment even to strangers as well as 
old friends, standing to chat 
a bit and sitting to rest 
awhile, stopping to enjoy the 
wistful summer breezes 
blowing across the porches of 
hospitality. 

And now lift the shining 
Windows of Knowledge— 
windows thrown open on 
summer days for the breath 
of air and the larger orches- 
tras of singing birds that 
grace the nearby trees. Open 
the windows of knowledge; 
knowledge of God, knowledge 
of self, knowledge of the 
wide, wide world, knowledge 
of sky, knowledge of bird and 
bee, knowledge of colors and 
harmonies and fragrances. 
Open the windows to the larger light. 
When Beethoven lay dying it is said 
that the great musician lifted himself 
up on his pallet and said, “Open the 
windows and let more of that music in.” 

And outside on every hand stand trees 
of faith, the clinging vines of devotion 
and the open flowers of never-dying 
love. Vines climbing high on friendly 
boughs or swinging low on _ hidden 
porches bring to us the fragrant touches 
of honeysuckle and wisteria; those great 
bouquets of beauty, those gentle burn- 
ers of Nature’s incense. Out upon the 
garden row or hidden deep where 
violets love to grow, or standing with 
varied face the pansy bed, or gorgeous 
arbors of roses—roses of white to mark 
the path of sorrow or roses of red to 
give a touch of constant, living joy— 
one with a petal for this world and the 
other with a petal for the next. 
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During the earlier years of my min- 
istry, I was called on one day to per- 
form a solemn ceremony. One of my 
friends had just completed the erection 
of a new home and on the day he en- 
tered it with his wife and children about 
him, he sent for me and said, “Pastor, 
as an act of gratitude to God for this 
new home, we want you to dedicate it 
to Him in prayer.” I have not forgotten 
that day nor that hour when we knelt 
to dedicate not a church, but a home, 
to God. Surely this will be the great 
renewer, surely this will make it beau- 
tiful for the radiant indweller, surely 
this will honor the Divine Architect and 
Builder “for every house is built by 
man, but He that buildeth all things is 
God.” 

Is the old home not worth renewing? 








‘*Doors of Hope * * * swinging open for 
new prospects and larger visions’’ 


Resultful Following Up of Slow 


Here’s a way to collect 90 percent of your 
accounts within 90 days; or within 120 days 
at the longest. 

It has been thoroughly tried out and found to 
work, according to C. B. Harman, of Atlanta, 
Ga., secretary of the Southern Sash, Door & 
Millwork Manufacturers’ Association. 


At one time, said Mr. Harman, I was secretary 
and treasurer for a small lumber concern, and the 
collectton of backward accounts was one of the 
jobs that fell to my lot. At the time I took hold 
of the business the firm was sending out the same 
form of bill to every customer whether he had paid 
anything in the past ninety days or not, a habit 
most business firms still have, and nc special at- 
tempt had been made to sort out the black sheep 
of the credit family or classify them. So the first 
thing I did was to have the book-keeper make up 
a list of all the people to whom bills were sent. 

At the close of the month I went over the list 
and checked off all who had paid, making up a 
second list from firms which had not paid in the 
first thirty days. When the bills went out for the 
second month, I wrote each of this list a personal 
note to the effect that we had not received pay- 
ment for the bill within the customary thirty days 
and would appreciate a check by return mail. 
This brought in more than half of those who had 
disregarded the bills the first month. 

At the close of the second month, I again went 
over the list and checked off those who had neg- 
lected to pay at the end of sixty days, making up 
a third list with which to work. 

I set aside the bills to those firms, and with 
them I sent a somewhat longer and sharper letter 
to the effect that the account was now sixty days 
overdue and that we would like some explanation 
before turning the account over to an agency for 
collection. That brought in another 50 percent 
return, but still left a good many bills uncollected. 

So at the close of the third month I made up 
a fourth list, consisting of those who had not paid 
at the end of ninety days. These names I simply 
turned in to the nearest office of the Dun company 
with a request to collect for us, and I collected, 
more than 90 percent of the bills due to the com- 
pany within four months, and continued to collect 
that percentage as long as I stayed with the con- 
cern, 

By making up a list each month of accounts 
overdue thirty, sixty and ninety days, and sending 
the correct form letter each time, turning the 90- 
day ones over to the nearest collection agency, the 
secretary of a company can know where he is at 
all the time, and better still, he can collect between 
90 and 95 percent of the money due his firm. 

I made one exception to turning names over to 
the Dun company. That was in the case of men 
who wrote me that they were unable to pay then 
but would do the best they could. I put these back 
into the first list, for a man who is honest enough 
to write and say he is sorry is honest enough to 
pay when he can. The accounts I turned over to 
the collection agency were only those of men who 
refused to answer either my bills or my letters. 

Why did the system work? 

First, because it set aside the slow-paying ac- 
counts and kept them continually before my eye. 
With ordinary methods, the secretary loses sight 
of the backward customers, and as a result, neg- 
lects them. 


Second, because it showed the customers that I 


was on the job and onto them. As long as a cus- 
tomer can get away unnoticed without paying his 
bill, he is more than likely to do it. But if he 
knows that he is under the eye of the company 
he is going to pay if he can. 

Third, because I showed a personal interest in 
the customers and gave them a chance to explain 
matters and be reinstated on the credit list if they 
would. 

And fourth, because the threat to turn the ac- 
counts over to a collection agency was not made 
in vain. I chose the Dun company deliberately, 
because there is nothing so valuable to a business 
man as his rating, and a notice for collection from 
that company means that the rating will be lowered 
or entirely removed if the bill is not paid. As 
long as a man can keep above water, I have found, 
he wants to keep his credit rating intact, and that 
is a point every secretary and treasurer should 
keep well in mind when he goes collecting. 

It may be argued that it is not good policy to 
turn an account over for collection to an agency 
as early as in 120 days. The time may be dif- 
ferent for different places and under different cir- 
cumstances. But personally, I would prefer not 
to deal with people who take four months or longer 
in which to pay their bills. There are others who 
will pay them at the end of 30 days, and they are 
the ones I want to deal with. So I should worry 
if some customers do get mad and quit. 

The firm which carries people on and on is mak- 
ing a mistake. Every month that the account 
drags along makes it harder to collect, so why not 
turn it in at the end of the fourth month, get 
the money if possible, and call it closed? That 
is the only sensible thing to do. 

Don’t be afraid to get the long accounts col- 
lected. And don’t be afraid of doing a little work 
on your lists and personal letters. They will sur- 
prise you in more ways than one. You will be 
surprised at how many slow pay customers you 
have, for one thing. And you will be surprised at 
the way they will pay up under this system, for an- 
other. It will, if properly handled, bring in at 
least 90 percent of the money within 120 days. 


How Yard Manager Gets the Cash 


Out in Correctionville, Iowa, is a line yard 
manager who has made a remarkable record 
in collecting for the goods sold, a point at 
which many yard managers as well as individ- 
ual dealers fall down. This manager’s name 
is George Barker, in charge of the Correction- 
ville yard of the J. F. Anderson Lumber Co., 
which operates 61 yards in Iowa, Minnesota, 
South Dakota and North Dakota. Of all the 
company’s yards, that managed by Mr. 
Barker last year made the best showing in 
collections. When a man can hang up a rece- 
ord of that sort, the methods by which he 
achieved the result are well worth examining. 

Probably Mr. Barker would disclaim hav- 
ing any hard and fast system of handling col- 
lections, but he nevertheless follows three 
very definite and practical principles, which 
are of such simple and commonsense character 
as to be readily adaptable to the business of 
any retailer. These principles, in brief, may 
be stated as follows: 


Is it not a thing surpassing fine to set 
upon a task so great to build the old 
nesting place again? If the founda- 
tions are made more secure, the roof- 
trees replenished and adorned; if the 
doors of hope swing truer on new hinges 
of trust; if the porches of hospitality 
hear again the greetings of lost friends; 
if the windows are opened for new 
knowledge; if underneath the trees of 
faith there return the scattered children 
of yesteryear; if the vines of devotion 
are planted and the flowers of love 
bloom yet again, then we are ready to 
erect at the center of it all, in the old 


home made new, the family altar unto 
God. 


THE BOOK of the hour for retail lumbermen is 
**Old Homes Made New.’’ Enclosed find $1 for 
which please send us two copies.—QuINOoy LuM- 
BER Co., Quincy, Ohio. 


Pay Accounts 


1. He does not extend credit to poor risks. 


2. He has a definite understanding with all 
customers, at time of sale, as to when the 
goods shall be paid for. 


3. He follows up his collections systematic- 
ally, and throughout the entire year, not leav- 
ing the bulk of the collecting burden for the 
closing months of the year. 


Last year he collected in cash 98 percent of 
the total business for the year. When a man 
can do a good volume of business, and collect 
practically all of it in eash, it goes without 
saying that he must be pretty careful as to 
whom he extends credit; and besides that, 
must work systematically and continuously at 
getting in the money, for even honest and re- 
sponsible customers need to be followed up 
closely or their accounts are very likely to 
drag. 

Mr. Barker has lived in Correctionville for 
a good many years, and therefore is thor- 
oughly informed as to the credit standing of 
practically every customer, and has sufficient 
gumption to say ‘‘no’’ to the poor risks, or 
those not entitled to credit. In the next 
place, he has a definite understanding with 
customers buying on credit as to when pay- 
ment will be made, and, finally, he is on the 
job to see that they make good on their 
promises. The statement that he collected 98 
percent of the total year’s business in cash, 
means exactly that; in other words, that with 
the exception of 2 percent, every dollar’s 
worth of goods that went out of the yard 
during the year, was either sold for cash or 
paid for in cash by the end of the year. 


Retailer Acquires Another Yard 


Oneonta, N. Y., April 6—Announcement 
was made last week that the lumber, hardware 
and building supply business conducted at 
Sharon Springs by R. H. Lehman has been taken 
over by Roscoe C. Briggs, of the Briggs Lumber 
Co., this city, and will hereafter be conducted 
by Mr. Briggs, with George Snyder of Sharon 
in charge. The Sharon Springs business was 
started eighteen years ago by E. 8. McFee and 
R. H. Lehman, and for the last five years has 
been conducted by Mr. Lehman alone. 


IN A LETTER ordering from one to five copies 
of ‘‘Old Homes Made New’? sent to each of 
fourteen of its country yards, a total of thirty- 
two copies, H. W. Wilbur, of the Wilbur Lum- 
ber Co., West Allis, Wis., says: ‘‘This book is 
a ‘cracker-jack,’ and if retail lumbermen will 
get out and hustle and work they can increase 
their sales tremendously through remodeling 
jobs the coming year. With proper salesman- 
ship and right use of this book, a lot of old 
homes will be made new.’’ 
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Leading Manufacturers’ 


Association Decided on Grade-Marking— 


Retailer and His Customer Will Be Assured of Quality Product 


The Realm sat in at the recent convention 
of the Southern Pine Association. We were 
a more or less innocent bystander, for the 
direct interest of this department is in re- 
tailing rather than in manufacturing. But 
as a matter of common knowledge, there 
never has been a time when retailers were 
not vitally concerned in the problems of 
manufacture. Not all of us have thought 
about it that way. We know dealers and 
even retail secretaries who in former years 
seemed to have the peculiar idea that any- 
thing the manufacturers wanted must neces- 
sarily be bad for dealers. Probably the idea 
was held by some manufacturers that their 
duty consisted in opposing retail desires. 
But later events have been curing these mis- 
conceptions. Nowadays, more and more 
dealers and manufacturers are testing out 
these things by the principle that those are 
best for all parts of the industry that best 
serve the public. 

However that may be, this department be- 
lieves that some of the actions of the South- 
ern Pine Association are of very great in- 
terest to retailers; and while the AMERICAN 
LUMBERMAN has already reported the meet- 
ing in full, the Realm is venturing to repeat 
that report a little. 


Mills Endorse Grade-Marking 


One of the big steps taken at this meeting 
was the endorsement of grade-marking. 
This has been a controverted subject for 
some years. Manufacturers opposed it for 
a long time as being unnecessary, costly 
and likely to stir up opposition among re- 
tailers. A number of unkindly persons even 
said that certain manufacturers did not 
want to stick a grade-mark on the ends of 
their stuff, because they did not want it so 
glaringly advertised that their grades were 
not very sweet. But this latter considera- 
tion has been considerably weakened by the 
efficient work of the association’s inspection 
department. These inspectors, under the 
efficient direction of Chief Inspector J. E. 
Jones, have been educating mill graders and 
checking up their work so carefully that 
southern pine grades are pretty well main- 
tained. The grading of lumber, as Mr. Jones 
says over and over, is not and can not be an 
exact science. Some mistakes are made and 
are corrected by the inspectors on re-inspec- 
tion. But we venture the guess that it has 
become much more nearly an exact science 
among these graders and inspectors than 
even they would have thought possible 
twenty years ago. As far as the Realm is 
able to learn, few if any members of the 
Southern Pine Association are trying to get 
ahead of the game by undergrading. I have 
no doubt that some mills may, at least part 
of the time, send out sweeter grades than 
others do. This is the human equation. But 
we guess that all of them stay inside the 
rules as best they can. 


Retailers Also Favor It 


The question whether or not retailers 
would like grade-marked lumber was one 
the mills couldn’t answer offhand. They 


didn’t know. They don’t know completely 
even yet, and can’t find out until the practice 
is tried out. Adolph Pfund, secretary of the 
National Retail Lumber Dealers’ Associa- 
tion, was present at the convention and was 
asked this very question. He replied that 
he could think of no honest and valid ob- 
jection to grade-marked lumber and added 
that retailers’ representatives at the various 
standardization meetings have favored it. 
They have favored this and one other rather 
similar practice, namely, the inclusion in the 
car of the tally card. The purpose sought is 
the prevention of “shooting the grades” by 
selling a higher grade than was bought from 
the mill, something which grade-marking 
would prevent, and over-billing, something 
the tally card would prevent. 

No retailers, so far as I know, would ob- 




















Seasoned Lumber 


The selection of the proper 
lumber is a mighty important con- 
sideration in the erecting or re- 
pairing of that building work that 
you have in mind. It’s only sea- 
soned lumber that you can de- 
pend upon for wear and assur- 
ance that it will keep in kilter. 
Take up that lumber question 
with us. 


Buildings That Stay Set 


Protect your investment in the 
building you erect by building for 
permanency. An important item 
in that precaution is the selection 
of the proper lumber. You can 
rely on us for lumber of that 
character. May we have the op- 
portunity of planning with you? 


McKeesport Lumber Co. 


Bell 8 A. E. Geisel, Pres.-Mgr. 
l 415 Rebecca Street 
| On Old Circus Ground 



































When the proper kind of lumber is used the 
building will stay in hilter, says this Me- 
Keesport (Pa.) retailer 


ject to the inclusion of the tally card. I 
have heard some doubt expressed, however, 
about the retail attitude toward grade-mark- 
ing. Years ago, when grades were not so 
carefully made as they are now, and when 
they were not as numerous, it was a common 
practice to re-grade lumber. Many retailers 
stated that by buying from certain mills 
they got so much better grades that they 
could sort out finish stock and yet leave the 
remainder as sweet as the rules required, 
and suited to the usual purposes. In some 
places, especially in larger cities, I’m told, 
this practice continues. It is said that some 
cities handle and sell grades not included in 
manufacturers’ rule books. This practice 
has been defended on the ground that local 
needs are so peculiar that the usual grades 
do not suit the purpose. We’re not going 
to say that this claim is ill founded. We 
don’t know. But it does seem just a little 
peculiar that the usual grades are not nu- 
merous enough to meet every need. 


Re-grading Open to Objections 

However this may be, there seems no 
doubt that re-grading opens a wide door to 
misunderstanding, if not to fraud. The sus- 
picion is persistent that the real reason for 
re-grading is the desire to beat competition. 
Once this is started there is no end to the 
thinning of grades, and the protection to 
the buyer which the rules are supposed to 
maintain is simply gone. Viewing the thing 
in the light of public interest, and ultimately 
every practice must be checked in this way, 
it seems rather apparent that the final con- 
sumer can best be served if he is absolutely 
sure of uniform grades as determined under 
one set of rules that are applied by disin- 
terested experts. That is asking a good 
deal, of course, but it comes nearer to being 
realized for southern pine if the grade-mark 
and the mill number appear on the end of 
the stick. Then, if there is a slip some- 
where, the controversy can be carried right 
back to the point of origin. 


Mill’s Interest Follows Product 


I have been told that certain dealers re- 
sent the marking of grades as an interfer- 
ence with their own right to manage their 
own business. Dealers themselves have 
never told me this, but the story comes 
around to me now and then. The idea is, it 
seems, that when dealers have bought and 
paid for the lumber, the manufacturer’s in- 
terest in it ceases. It is none of his business, 
these people say, what they do with it. If 
they want to keep it to look at, or sell it for 
kindling, or call it anything they please, 
that is their business. This, of course, is 
simply an explosion of individualism. Re- 
gardless of any legal aspects of the case, 
the manufacturers do have an interest in 
the use that is made of the stock they sell. 
They made plain some aspects of this inter- 
est in the discussion. 

Edward Hines, one of the immense figures 
in the industry, a man who has been or is 
now engaged in every avenue of lumber 
merchandising unless it is selling on com- 
mission, told of instance after instance in 
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When you build and allow us to furnish the material, 


v7 


we are as proud as you of the completed structure. We know 
the quality therein and know it has a tangible value and one 
that will last. 

Quality materials that will stand the test of time ha: 
become our hobby. ‘There is nothing in materials you will 
need that we cannot supply. 

Consult us in regard to your plans. We can both help 
and gave you money. Now is the time to start action. 


Vicksburg Lumber Company 


Phone 40 


4 Vicksburg, Michigan 
——SS 


Quality as a hobby, is the claim of this Michi- 
gan retailer 
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which his company had been injured by the 
disposal of stock after it left the manufac- 
turer’s hands. He was speaking especially 
of fraud on the part of certain wholesalers 
who were supplying big contracts with 
grades lower than those specified, and who 
were over-billing the cars. He mentioned 
cases of $1,000 profits made fraudulently on 
single cars in this way. He made it plain 
that this fraudulent profit was not the only 
important aspect of the matter. This fraud 
was perpetrated against the buyer; but the 
manufacturer loses, too, for presently the 
buyer becomes dissatisfied with the quality 
even when he is not well enough informed 
on grades to detect precisely what has been 
done. Then a clever salesman from the 
West comes in, tells his story, and that 
trade is shifted from southern to western 
manufacturers. We should say that the 
southern manufacturer had a very real in- 
terest in what is done with his stuff. 


Poor Stuff Hurts Whole Industry 


The same thing applies in a similar way to 
retail as well as to wholesale trade. Archi- 
tects specify certain grades in the building 
of houses. If these grades have been 
skimmed or jumped, the architects are not 
satisfied, and neither are their customers. 
They specify higher grades for the next 
job; and presently grades come to mean 
little or nothing. The final consumer, the 
once-in-a-lifetime buyer about whom we’ve 
heard so much in the standardization move- 
ment, becomes confused and distressed and 
finally gets out of all patience. He joins 
with his fellow citizens in putting over a 
copper-riveted building code that, so to 
speak, sends lumber to jail. Then manufac- 
turer and retailer alike are out of luck. 


Small Mill Low Grades Compete 


Members of the Southern Pine Associa- 
tion admit that they have a special interest 
in grade-marking. Most of these members 
have large mills and are equipped for the 
highest type of manufacture. They pro- 
duce much upper grade material. But to an 
increasing extent these last few years the 
small mill has been coming in. Down South 
they call these outfits “peckerwood” mills. 
Don’t understand the Realm as denouncing 
them. Far from it. The history of the ex- 
ploitation of virgin timber has always fol- 


lowed substantially the same course. The 
big mills cut out the big tracts of fine tim- 
ber, and then the portables come in to clean 
up the odd corners. In the South these little 
fellows are cutting old-field pine as well as 
small tracts of virgin timber. They are uti- 
lizing vast quantities of stumpage that could 
be harvested in probably no other way. Last 
year they cut something like seven billion 
feet. But a very large percentage of this 
cut is low grade stuff. It isn’t always manu- 
factured as well as could be wished. The 
man with a Fordson outfit has no planing 
mill and no kiln. His graders are none too 
skilful, for they are not checked up by an 
inspection department. There’s been a great 
cry about the so called No. 2 common and 
better—that it is a nondescript and unde- 
pendable grade, a sort of wild ass. Well, it 
is the child of the “peckerwood” mill. It 
sells for a low price. But it is “southern 
pine lumber,” even though it is not pro- 
duced by members of the Southern Pine As- 
sociation. Association members must sell 
their well manufactured and well seasoned 
low grade material at a fair price or else 
they must raise the price of their uppers. 
To do this they must have the advantage 
of good manufacture and good seasoning as 
selling arguments, and they propose to indi- 
cate their stuff by a grade and trade mark. 


Retailers Advertise Quality 


So they intend to mark the grade of the 
lumber, the mill number and the “S P A” of 
the association on the ends of the sticks. 
They believe retailers in general will like it. 
The better retailers are already advertising 
quality lumber. I have some newspaper 
ads lying on the table as I write these lines, 
dealing with this very matter. For instance, 
here is an advertisement of the Flint Lum- 
ber Co., Flint, Mich.: ‘That home you ad- 
mire when passing by is built of quality ma- 
terial. Take out your insurance for quality 
and service with us when you start to 
build.” Not long ago the story was told in 
these columns of a prominent northern re- 
tailer in a competitive district who simply 
eliminated a lot of competition by handling 
No. 1 longleaf yellow pine timbers. He 
makes most of his sales personally, direct 
to the owner; and this quality product helps 
him make them. If there are half a dozen 
dealers in a town and one fellow starts grade 
juggling, the other five are at once in 
trouble, whether they change their policies 
or not. Once these men have grade-marked 
lumber, they can put a serious crimp in 
these submarine tactics. 


Mark Establishes Reputation 


One mill has tried out the practice of 
grade-marking, and the Realm was much 
interested in the experience as reported by 
F. H. Farwell. Mr. Farwell has long had a 
reputation for fine manufacture; but he said 
one of the first results of grade-marking 
was to enlist the interest and loyalty of the 
men in putting out a product worthy of 
bearing the imprint of grade and mill. He 
succeeded in improving on even his high 
standard. Grade-marking induced a new 
study of manufacturing processes, the in- 
stalling of new trimmer saws, the tightening 
up on grading. This is something that 
works directly to the benefit of retailers 
who want to sell a quality product. Mr. 
Farwell admitted that he had lost a few 
customers because of the grade-marking; 
but after three months’ experience he said 
he was going to continue the marking 
whether other manufacturers did or not. 


From a selfish standpoint, he said, he rather 
hoped they would not; for he felt that the 
marked lumber gave him a material advan- 
tage in selling his product. But, he added, 
from the standpoint of the industry he 
hoped they would, for the practice would 
undoubtedly give the association a high and 
enviable standing, a reputation for deliver- 
ing exactly what was sold. 


Users Assured of Values 


The Realm probably has presented this 
matter from the point of view of the South- 
ern Pine Association. But in general we 
believe it is the point of view of the whole 
industry. More and more retailers are de- 
ciding that their real interests lie parallel 
with the interests of this once-in-a-lifetime 
buyer; the man who does not know grades 
and who is rather hopeless in the hands of 
dealers. This is a way of assuring him that 
he gets what he pays for. 

G. E. Melliff, of San Antonio, a retailer 
whose name is pretty well known to readers 
of this department, spoke at the convention 
and approved the principle of marking the 
grade on the stick. He presented some of 
the arguments mentioned above, and then 
he added that the practice would be a help 
to at least some retailers. Not all dealers, 
he stated, were as expert in determining 
the grade of lumber as they might be, and 
this little mark on it would be of direct 
assistance to them. 

There was one matter that troubled some 
of the manufacturers, and they asked Mr. 
Melliff about it. This is the matter of ship- 
ments being degraded on official inspection. 
This, it seemed to them, would be embar- 
rassing all around. There would be the 
yrade-mark and the mill number on the end, 
and yet the stuff would be pronounced by an 
official inspector not up to grade. It wouldn’t 
be a very good recommendation for the mill 
or the system. Such things happen, as 
every lumberman well knows. It is the old 
“human equation” in action. Mr. Melliff 
replied that he did not think this would be 
a serious matter. He suggested that in such 
event the inspector stamp on the face of the 
board his own official number and the mark 
of the Southern Pine Association, together 
with the statement, “Officially re-graded as 








Build for the 
Future 


When you get ready to build something, no matter 
how insignificant it may be, you plan it all out in 
your mind and visualize its uses in the years to come. 
Whether it be a new house, barn, garage or small 
outbuilding, you design it with the idea of taking 
care of your future needs. 

When building for the-future, you want only lasting 
material of quality that will wear well. 


BUY WHERE QUALITY 


COUNTS 

Our business has been built on a solid foundation and 
has grown because we have given our customers 
good lumber and other building materials at reason- 
able prices. 

We are at your service and are ready to advise you 
out of our experience in the lumber business on any 
problem of building, remodeling or repairing. 


Everything For a Building— 
From The Ground Up 


Johnstown Lumber Co. 


Phone—Office 15; Residence 15A. 




















This Johnstown (Ohio) yard advises quality 
material that endures, and says that selling 
good lumber has been the basis of its success 
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2 In that case the stamp would 
show that the same association which sanc- 
tioned the use of the original stamp had 
done the re-grading. It would indicate to 
the customer, too, that his retailer had a 
sharp eye in watching all these things. It 
wouldn’t injure the Southern Pine Associ- 
ation, and it probably would strengthen the 


reputation of the retailer. Some heartless 
person suggested it would stop the practice 
of shoving the degraded No. 1 back into the 
No. 1 pile after the inspector had left. 

But in any event the Southern Pine Asso- 
ciation has committed itself to grade-mark- 
ing. You'll be getting the stuff in quantity 
before a great while, and then we’ll see how 


Notes From the Realm of 


Building Is Lively In Texas 

Houston, TeEx., April 6—A beautiful six- 
room modern bungalow, completely furnished 
throughout, with a week’s supply of groceries 
on the pantry shelves, a garage with a Ford 
car in it, with five gallons of gasoline in the 
tank and ready to go—all for $9,500, ten percent 
cash and payments of one percent monthly on 
the balance—is the offer being made by a 
Houston concern. ‘‘ Honeymoon bungalows’’ 
they are styled and the appeal is made par- 
ticularly to young people who are just entering 
the marita: state and establishing homes of 
their own. This is just another development 
in the building campaign that is dotting Hous- 
ton with lovely homes, from the wee cottage to 
the more pretentious mansion. 

A representative of the AMERICAN LUMBER- 
MAN who recently has traveled through a sub- 
stantial portion of Texas and Louisiana, partly 
by train and partly by automobile, has been 
impressed with the amount of home building in 
evidence on every hand. And the influence of 
the modern lumber merchant and the progres- 
sive architect is apparent to even the most 
casual observer. In countryside and in sub- 
divisions, in the large cities and in the small 
towns, there is an appearance of neatness and 
beauty about the homes that was not so much 
to be seen before the introduction of plan 
hooks and the study of real merchandising by 
the dealer in building materials. More than ever 
is it apparent that he is no longer a dealer in 
lumber and building materials, but a dealer in 
service, a dealer in homes. 

The lovely lower Rio Grande Valley of Texas 
with its thousands of acres of grape fruit and 
oranges, its fields of cabbage and beans, its 
well laid out and beautifully kept towns _ lo- 
cated only a few miles apart and connected by 
highways as smooth as city boulevards; the 
cotton and corn fields of the wondrously fertile 
Caney Valley of Texas; the thousands of cattle 
once more appearing on the rich grazing lands 
that were swept by both storm and drouth; 
the rice fields of southeast Texas and of south- 
west Louisiana once again teeming with ac- 
tivitiy; the cane and. cotton plantations of 
north Louisiana under the plough; the busy 
oil fields literally alive with hustle and bustle 
—people busy everywhere—all are sure and un- 
mistakable signs of a real prosperity that makes 
one wonder why there is so much complaint of 
poor business and dark prospects. One thing 
is certain—if outward appearances are any in- 
dication the retail lumber dealer in all that ex- 
panse of territory has had no occasion to com- 
plain of a lack of business. 

Yes, the lumber dealers have been and are 
busy, and it is to their everlasting credit that 
the architecture of the country has been so 
greatly improved and the homes of every type 
made so attractive because these dealers have 
become real merchants. 


Rebuilding Storm Wrecked Towns 


EVANSVILLE, IND., April 6.—There is a great 
deal of building activity at Griffin, Ind., which 
town was practically destroyed by the recent 
tornado. The Simpson Lumber Co. has just 
opened a temporary office and yards in Griffin. 
It is now the only lumber concern represented 
there and will furnish a great deal of the lumber 
to rebuild the town. Several new buildings now 
are in the course of erection. Stinson’s hard- 
ware store, which was totally destroyed, has been 
opened in a temporary building. It is predicted 
that by late fall the town will be practically 
rebuilt. The debris is being cleared away. 
The Illinois Central railroad probably will build 


a modern station in the town. Plans now are on 
foot to rebuild the three story school building 
wrecked by the storm. 

A great deal of building also is in progress 
at Princeton, Ind., thirty miles north of here, 
where the damage from the storm was severe. 
It is estimated that more than $2,000,000 worth 
of building will be done there this season. 
Building operations also are active at Owens- 
ville, Ind., and Poseyville, Ind., which towns 
were damaged greatly by the tornado. 


Brooklyn Show Is Greatest Success 


New York, Aprrit 7.—The fifth annual Own 
Your Home Show, just closed in Brooklyn, was 
by far the most successful ever conducted in a 
center that has ranked for two years as the 
greatest in point of building in this country. 
Unlike other shows of the character, the show 
was marked by an exhibit of model houses that 
had actually been constructed within the limits 
of New York’s largest borough. Every branch 
of the building trades contributed to the success 
of the exhibition, which in a week attracted 
nearly 100,000 visitors. 


Northwest Builders’ Show a Success 


MINNEAPOLIS, MINN., April 7.—-More than 
91,000 persons attended the Northwest Builders’ 
Show held here last week. According to F. 8. 
Keating, president of the Builders’ Exchange, 
which sponsored the enterprise, the exposition 
served as a great stimulus to home building. 
Visitors were attracted from many Northwest 
cities. There were more than 150 displays, in- 
cluding various kinds of lumber and products 
of sash and door mills. 


(SEEGERS 


Banner Building Year for Omaha 


Omana, Nes., April 7.—More than $23,000,- 
000 will be spent in Omaha this year for build- 
ing, city improvements and public utilities con- 
struction. Of this amount $13,350,000 will be 
spent for new homes, schools, churches, hospi- 
tals and clubs, and the remainder, $10,400,000, 
for industrial, commercial and civie enterprise. 
This will make 1925 Omaha’s banner building 
year. Exceptional activity in home building is 
noted, and builders predict that at least 1,800 
homes will be constructed this year, with an 
expenditure estimated at $9,000,000, divided as 
follows: $8,000,000 for one-family dwellings, 
$500,000 for duplex dwellings, and $500,000 for 
apartments and flats. 


Omaha Show Is Best Yet 


OmaHa, Nes., April 6.—The building show 
held here last week was the best yet held in this 
city, the attendance exceeding all expectations. 
There were nearly 100 exhibition booths. A 
number of lumber firms were represented. The 
Union Lumber Co., of California, manufacturer 
of redwood, had a fine display of its products, 
illustrating the many uses to which this lumber 
can be put, both for interior and exterior pur- 
poses. The Omaha Hardwood Lumber Co. made 
a fine showing of ‘‘ Bruce Brand’’ oak flooring, 
as well as birch flooring. This company also 
had interior oak finish, Tennessee red cedar, and 
other woods on display. The Platner Brothers 
Lumber Co. had an attractive exhibit. M. A. 
Disbrow & Co., manufacturers of sash, doors 
and woodwork, showed a room completely fur- 
nished, with a wood mantel, with bookcases on 
each side, Miracle door, hardwood flooring in 
different grades and thicknesses ete. The Hol- 
land Lumber Co. had an interesting display of 
sash, doors and millwork. 


it works in practice. The success or failure 
of lumber marked in this way probably will 
determine whether or not other associations 
follow suit. And this success or failure will 
be determined in retail yards. Your experi- 
ence in dealing with the manufacturer on 
the one hand and the public on the other 
will be the real test. 


Building 


Strong Start for Building Season 

WINNIPEG, MANITOBA, CANADA, April 6.—Fig- 
ures have just been released by the city’s build- 
ing department showing that permits for March 
exceeded those for the same month a year ago 
by over $100,000, and there are prospects for 
further large permits being taken out in the 
early part of April. The contract for the new 
race track was awarded to the R. Creelman Con- 
struction Co., which has already placed the order 
for the lumber, distributing same among the 
Cuddy-Nelson Lumber Co., the T. R. Dunn Lum- 
ber Co. and the H. K. Agnew Lumber Co. 
The amount of lumber required for the construc- 
tion of buildings will be in the neighborhood of 
a million feet, timbers having been placed with 
Vancouver manufacturers, and the rest of the 
material no doubt will be of native spruce 
products. 


St. Louis Shows Building Gain 


Sr. Lovis, Mo., April 8.—A substantial in- 
crease in St. Louis building permits in March 
over the same period in 1924 is reported by the 
building commissioner’s office. Last month per- 
mits were issued for improvements of the esti- 
mated cost of $4,014,830, against $2,560,825 in 
March, 1924, a gain of $1,454,005. Of last 
month’s permits, $3,537,110 were for new build- 
ings and $477,720 alterations. 


Portland Breaks Building Record 


PORTLAND, OrE., April 4.—More building per- 
mits were issued in Portland during the month 
of March than in any other month in the city’s 
existence. The records of the city building in- 
spector show that 1,560 permits were issued for 
building projects involving a total cost of $4,- 
540,105. In addition, permits were issued for 
plumbing and electrical work involving expendi- 
ture of $600,000. Building permits issued dur- 
ing March, 1924, totaled 1,528, with a total 
value of $3,343,665. That the ‘‘own your home’’ 
sentiment is strong in Portland is indicated by 
the fact that of the permits issued during the 
month just closed, 471 were for single family 
dwellings. 


Lien Act Awaits Governor’s Action 


Co._uMBus, OHIO, April 6.—While many lum- 
ber retailers are opposed to the amending of 
the Ohio lien law, most of the lumber organiza- 
tions as well as building supply associations are 
favorable to it. The bill was passed by both 
houses of the legislature prior to adjourning 
until April 16, and it is now up to Governor 
Donahey for his signature. Certain lumber in- 
terests are asking that he use his veto ax. The 
amendments make it easier for the owner to 
see that the provisions of the law are carried 
out when he makes his payment to the contrac- 
tor, relieving him from certain requirements 
which, under the existing law, make the task 
rather onerous. 


Lumber Girl Chosen Queen of Show 


MILWAUKEE, WiIs., April 6.—The central ex- 
hibit at the Third Annual Milwaukee Home 
show, held at the Auditorium, which ended Sat- 
urday evening, April 4. was a model home, de- 
signed by George A. Spinti, of Small Homes 
Service Bureau of the American Institute of 
Architects, erected through the codperation of 
nine concerns having exhibits of building mate- 
rials at the show. 

The show was largely attended, and exhibitors 
expressed themselves as well pleased with re- 
sults achieved during the eight days it was open. 

Miss Inez Zetterlund, of the John Schroeder 
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Lumber Co., reigned as Show Queen on Lumber 
and Millwork Day. The grand prize given away 
that day was a garage donated by the Schroeder 
company, which was presented to the lucky 
winner by Don S. Montgomery, secretary of the 
Wisconsin Retail Lumbermen’s Association and 
chairman of the committee of awards. 
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Seattle Building Permits Increase 

SEATTLE, WASH., April 4.—Robert L. Proctor, 
eity superintendent of building, after citing 
that huilding operations in 1924 were $27,279,- 
500, predicts that new construction this year will 
be at least 20 percent greater, thereby indicat- 
ing an aggregate of approximately $33,000,000. 
During the first quarter of 1925 permits for 
construction and remodeling showed a total of 
2,861 buildings at an expenditure of $8,245,715, 
as compared with 2,683 permits and $7,710,625 
in value for the corresponding interval of 1924. 
The gain in permits is 178 and in value $535,090. 
For March, 1925, the number of permits was 
1,152, compared with 1,040 for March, 1924, and 
the value was $3,477,820, compared with $2,151,- 
860 in March, 1924. Last month there was a 
total of 398 residence permits valued at $1,361,- 
675, compared with 291 residences valued at 
$889,400 in March, 1924. 


Pending Act Would Aid Home Owning 


Mapison, Wis, April 6.—An important fea- 
ture of the bill embodying the recodification of 
the Wisconsin insurance statutes now pending 
in the State legislature, is that it would permit 
insurance companies to invest their surplus 
funds in home building projects. Wisconsin 
insurance companies now are not allowed thus 
to invest their assets. 


The proposed law would permit the investment 
of not exceeding 20 percent of the admitted 
assets in unimproved land in or adjacent to 
cities of 5,000 inhabitants for the purpose of 
building houses for residential purposes only, 
and to dispose of the same by sale, and to accept 
in such sales and carry as assets, real estate 
mortgages not in excess of 75 percent of the sale 
value. 

Carpenters Strike for Wage Raise 

EVANSVILLE, IND., April 6—The union ear- 
penters of Evansville are on strike, demanding 
an increase of 15 cents an hour. Thus far 
the contractors have refused to grant the in- 
crease. The old seale was $1 an hour. Con- 
tractors say they are going to stand pat and 
predict that within a short time the carpenters 
will be glad to return to work at the old scale. 


Many contractors are going ahead on their con- 
struction work and say that the strike has not 
affected them. 


Canton Building Show Well Attended 


CANTON, On10, April 6.—Sponsored by the 
Canton Builders’ Exchange, the first Builders’ 
Show for this city, was held in the Auditorium, 
attended by approximately 20,000 people dur- 
ing the week. Home building was stressed by 
all exhibitors, lumber and building supply 
houses predominating in the exhibits. 

Among the firms which had exhibits were the 
Loehr Lumber Co., Walker Lumber Co. and 
Bachtel Lumber Co. 


Quebec Permits Total Large Sum 


MONTREAL, QUEBEC, CANADA, April 6.—Com- 
plete building returns for the month of March 
as announced at the city hall are to the effect 
that the total valuation of the permits issued 
amounted to $1,139,380, and that permits for 
repairs amounted to $191,980. During the 
month permits were issued for the construction 
of 134 residential buildings, containing 445 
dwellings and eight stores, and permits were 
also granted for 104 sheds, 55 garages, four 
stables, three factories, two office buildings, and 
five apartment houses. 


Big Volume of Building in March 


March building operations showed an _ in- 
erease of 11 percent over the corresponding 
month of last year, according to report of the 
F. W. Dodge Corporation, released April 11. 
Building contracts awarded last month in the 
36 eastern States (which include about seven- 
eighths of the total construction volume of the 
country) amounted to $480,916,300, compared 
with $433,340,300 in March, 1924. The increase 
over February of this year was 61 percent. 


The most conspicuous feature of the March 
record was the contract for a $30,000,000 elec- 
tric power development in West Virginia. In 
fact, this one project accounted for most of the 
increase over the previous March. This project 
brought the total of industrial work for the 
month up to $53,133,000, or 11 percent of all 
new construction started during the month. 
Public works and utilities projects continue to 
increase. Last month they amounted to $67,- 
931,000, or 14 percent of the total. Educational 
buildings, amounting to $42,192,900, or 9 per- 
cent of the total, also increased over last March. 
Residential buildings, although amounting to 46 
percent of last month’s total, or $220,872,100, 
fell behind the previous March; and commer- 
cial buildings fell behind, too, amounting to 
$54,871,100, or 11 percent of the total. 


Total construction started during the first 
quarter of this year has amounted to $1,076,- 
569,300, an increase of 4 percent over the first 
quarter of last year. The New York State and 
northern New Jersey territory has shown a de- 
crease of 32 percent; the northwestern States a 
decrease of 8 percent; all the other districts 
show substantial increases. In fact, the terri- 
tory outside of New York City shows a general 
— of 21 percent over the first quarter of 

924. 


Contemplated new work reported in March 
amounted to $770,301,800, which was a con- 
siderable increase over the previous month and 
also over the previous March. 


New York State and Northern New Jersey 


March building contracts in New York State 

and northern New Jersey amounted to $84,058,- 
600. Although this was an increase of 32 percent 
Over February, it was equal to just half the 
amount reported in March of last year. Total 
building contracts for the first quarter of this 
year, $258,410,800 in amount, show a decrease of 
32 percent from the first quarter of 1924. 
P Last month’s record included: $43,636,700, or 
52 percent of all construction, for residential 
buildings; $18,466,000, or 22 percent, for commer- 
Clal buildings; $8,605,800, or 10 percent, for edu- 
cational buildings; $3,805,300, or 5 ievoust, for 
social and recreational projects; $3,200,100, or 4 
bercent for industrial buildings, and $2,991,200, or 
4 percent, for public works and utilities. 

Contemplated new work reported last month 
amounted to $161,815,400, a high figure in com- 
Parison with the total of contracts awarded, but 


34 percent less than the amount of contemplated 
work reported in March of last year. 
New England 

Building contracts awarded in New England 
during March amounted to $34,969,100. This was 
a 44 percent increase over February and a 14 
percent increase over March of last year. Con- 
struction started during the first quarter of this 
year has amounted to $83,427,800. The increase 
over the first quarter of 1924 is 18 percent. 

Included in last month’s record were: $18,312,- 
400, or 52 percent of all construction, for resi- 
dential buildings; $8,156,000, or 23 percent, for 
educational buildings; $4,682,900, or 13 percent, 
for commercial buildings; and $1,442,000, or 4 
percent, for industrial buildings. 

Contemplated new work reported in March 
amounted to $45,326,900, which was 17 percent 
less than the amount reported in February and 
also 6 percent less than the amount reported in 
March of last year. 


Middle Atlantic States 


Construction started in March in the middle 
Atlantic States (eastern Pennsylvania, southern 
New Jersey, Maryland, Delaware, District of 
Columbia and Virginia) amounted to $64,898,300. 
This was an increase of 93 percent over Feb- 
ruary and of 78 percent over March of last year. 
Total work started during the first three months 
of 1925 amounted to $120,107,400, an increase of 
24 percent over the first quarter of last year. 

The record for last month included $39,602,000, 
or 61 percent of all construction, for residential 
buildings (mainly one and two-family houses); 
$9,257,200, or 14 percent, for public works and 
utilities; $7,508,500, or 12 percent, for commer- 
cial buildings; and $4,009,700, or 6 percent, for 
educational buildings. 

Contemplated new work reported in March 
amounted to $157,561,100, which was _ nearly 
double the amount reported in February and 
also nearly double the amount reported in March, 
1924. 

Southeastern States 


Construction started last month in the south- 
eastern States (the Carolinas, Georgia, Florida, 
Tennessee, Alabama, Mississippi, Arkansas and 
Louisiana) amounted to $50,503,400. This was 
8 percent over February, and 8 percent over 
March of last year. The increase for the first 
quarter of 1925 over the first quarter of last year 
was also 8 percent, new construction during the 
past three months having amounted to $138,- 
207,500. 

The March record included the following im- 
portant items: $20,379,500, or 40 percent of all 
construction, for residential buildings; $11,855,- 
700, or 23 percent, for public works and utilities; 
$7,011,900, or 14 percent, for commercial build- 
ings; $5,615,500, or 11 percent, for industrial 
buildings; and $1,652,000, or 3 percent, for edu- 
cational buildings. 

Contemplated new work reported in this dis- 
trict last month amounted to $126,000,100, a very 
large increase over the preceding month and 
over the corresponding month of last year. 


Record Volume in Pittsburgh District 


The March total for building contracts in the 
Pittsburgh district (western Pennsylvania, West 
Virginia, Ohio and Kentucky) amounted to $105,- 
600,000, was the largest monthly figure recorded 
for this district since July, 1918. It was more 
than double the amounts for the previous month 
and for the corresponding month of last year. 
This huge total was largely brought about by the 
letting of contract for a 30-million-dollar power 
project in West Virginia and a number of public 


works and utility projects of considerable size. 
Total construction started in this district during 
the first quarter of this year has amounted to 
$191,642,000, an increase of 72 percent over the 
first quarter of last year. 

The principal items in last month’s record 
were: $32,544,600, or 31 percent of all construc- 
tion, for industrial projects (including the 30- 
million-dollar power development mentioned 
above); $30,949,200, .or 29 percent, for residen- 
tial buildings; $23,877,800, or 23 percent, for 
public works and utilities; $6,643,000, or 6 per- 
cent for educational buildings; and $5,862,100, 
or 5 percent, for commercial buildings. 

Contemplated new work reported for this dis- 
trict in March amounted to $66,999,200, which 
was somewhat under the amounts reported in 
February and in March of last year. 


Big Volume in the Central West 


Construction started in March in the central 
West (lilinois, Indiana, Iowa, Wisconsin, Mich- 
igan, Missouri, Kansas, Oklahoma and Nebraska) 
amounted to $133,651,600. This was the largest 
monthly total recorded since July, 1922. It was 
70 percent over February and 46 percent over 
March, 1924. Total work started in the first 
quarter of this year has amounted to $267,897,000, 
the increase over the first quarter of last year 
being 20 percent. 

The more important items in the March record 
were: $64,476,500, or 48 percent of all construc- 
tion, for residential buildings; $17,517,500, or 13 
percent, for public works and utilities; $12,601,- 
400, or 9 percent, for educational buildings; $12,- 
539,000, or 9 percent, for social and recreational 
projects; and $10,738,200, or 8 percent, for com- 
mercial buildings. 

Contemplated new work reported for this dis- 
trict last month amounted to $197,184,800, a con- 
siderable increase, both over the preceding 
month and the previous March. 

The Northwest 

March building contracts in Minnesota, the 
Dakotas and northern Michigan amounted to 
$7,235,300. This was a 57 percent increase over 
February and a 16 percent decrease from March, 
1924. Building work started in the first quarter 
of 1925 has amounted to $16,876,800, a decrease of 
8 percent from the first three months of last 
year. 

Last month’s record included: $3,515,800, or 
49 percent of the total, for residential buildings; 
$1,409,600, or 19 percent, for public works and 
utilities; $601,500, or 8 percent, for commercial 
buildings; $525,000, or 7 percent, for educational 
buildings; and $513,900, or 7 percent, for indus- 
trial buildings. 

Contemplated new work reported in March 
amounted to $15,414,300, an increase of 24 per- 
cent over the amount reported in March of last 
veens saseeeenaeennaene 

More THAN 300,000 trees have been set out 
on lands not suitable for farming or suburban 
development by the Hackensack Water Co., at 
Cradell and Woodcliff, in Bergen County, New 
Jersey. This step was taken, officials of the 
company announce, to further the plans for 
reforestation of lands in the United States, to 
help conserve the natural water supply and to 
add to the beauty of the country. The water 
company maintains a seeding nursery in the 
borough of Emerson. 
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Some Mental Obstacles to Forestry 











The “economic forces’ that make private for- 
estry ‘unfeasible’ have been the subject of much 
talk in recent years—a good deal of it among for- 
esters and transmitted from them by a contagious 
process to timber owners. These economic forces 
have never, to my knowledge, been carefully de- 
fined or analyzed for specific tracts of timber. 
Nobody has come forward with an exhaustive anal- 
ysis of these tracts to prove that private forestry 
is impossible. But by a process of reiteration these 
“economic forces” have attained a prodigious au- 
thority and no little solemnity. 

It seems to me that this situation contains a 





challenge to foresters and to timber owners. That 
challenge is either to set forth these economic 


forces in detail, in terms of dollars and cents, in 
relation to specific timber lands or to cease talking 
about them and to talk rather about the other 
forces that may make it possible at least to make 
a beginning here and there in timber growing. 

Popular catchwords of this sort are a real power 
in human affairs. “A scrap of paper” roused 
world-wide indignation. ‘“Self-determination” al- 
tered the history of more than one nation. 

“Economic forces,” used loosely and without 
analysis of the facts that constitute economic 
forces, is a popular and dangerous catchword in 
the present forestry situation. It serves as an 
alibi not only against action but against thought. 
It is a most useful tool against rousing the moral 
energy needed to get started growing timber. 

How much do we know of these economic forces ? 
I think it is safe to say that of the 370 million 
acres of privately owned timber land in the United 
States, not a million acres have been intelligently 
and exhaustively studied to find out whether they 
can profitably be used for continuous timber pro 
duction. We do not know, except in a vague and 
academic way, of the possibilities for and against 
timber growing on the great bulk of these lands. 
No one competent to judge has ever gone over 
them to determine how reproduction can be ob- 
tained, how fast the timber will grow, what the 
costs will roughly be, and what the future local 
markets are likely to be. The great majority of 
them have probably never been judged in this light 
by anyone who had the least conception of or sym- 
pathy with this new idea of timber growing. 

The truth is that in its present stage the for- 
estry problem is more of a psychological than an 
economic one. We are dealing with a new idea— 
analogous, for example, to the idea of agriculture 
to primitive hunters. I suppose “economic forces” 
were unheard of in those times, but if they had 
been known they would probably have been used 
eloquently to prove the impossibility of giving up 
the pleasures of the chase for the more arduous 
labor of tilling the soil. 

Must Find Out the Facts 

I claim then that it is up to foresters and to 
those timber land owners who want honestly to do 
their part, to find out the facts. The only way to 
find out the facts is to analyze on the ground, con- 
eretely and in detail, the factors for and against 
timber growing, and for and against forest destruc 
tion. 

Let me illustrate. It is open to doubt whether 
the high power logging machinery used so de- 
structively in certain parts of the West is a real 
economy; whether simpler and less destructive 
methods can not be used to present financial ad- 
vantage irrespective of the beneficial effect on the 
future forest. In many places it is probable that 
small timber is being cut at a loss and that it could 
be left to grow and reseed the forest at a financial 
gain. In innumerable places it has never been 
worked out whether it pays to wreck and abandon 
forest land or to leave it productive for future 
logging. How clear a conception have lumbermen 
that wrecking forest land is not merely taking the 
legitimate profits but destroying the capital, amor- 
tizing a going concern, and abandoning a commu- 
nity? Have these things ever been honestly ana- 
lyzed in terms of dollars and cents? 

It seems to me that foresters have here a great 
opportunity to take a more positive leadership 
toward a really business-like approach to this prob- 
lem. How can it be done? 

I assume that many timber owners are genu- 
inely anxious to do their best. I assume that the 
day of forest wrecking is approaching its end. 
Public forestry has assumed more than its fair 
share of the burden of timber growing. The obli- 
gation of those timber land owners who desire to 
— solve this problem then is to help find the 

acts. 
Advice of Seasoned Foresters Required 

The way to find the facts is to call in men com- 
petent to give advice on the facts. For the last 
twenty years such private companies as have made 


[By Ward Shepard] 


any use of trained foresters have often relied on 
young foresters fresh from the schools. These men 
have been turned loose in the woods, with vague 
duties and vague ideas of larger matters of busi- 
ness. In many other cases foresters have been con- 
fined to such work as cruising and mapping. In 
general they have not been able to approach the 
larger questions of policy and finance involved in 
timber growing on a large scale. 

What is really needed is the advice of seasoned, 
responsible foresters of long experjence, capable 
judgment, and personal weight with the higher 
management of large companies. This could be ob- 
tained by companies in a given region banding to- 
gether and hiring a forester say roughly of the 
experience and ability of a district forester in the 
United States Forest Service. The companies 
would say to this man: 

“We are not embarking on an ambitious program 
of forestry. We want merely the facts on which 
this company can decide whether or not it wants 
to go in for timber growing, and even if we find 
we can not go in for timber growing, we want to 
find out if we can treat the forest a little less 
roughly. Frankly, we don’t know. We have been 
engaged in the business of getting out logs. We 
weren't brought up in the forestry tradition. It is 
a new idea. We aren't familiar with it. But our 
minds are not closed. If there is anything to it, 
we are willing to pay the cost of finding out. 

“Your job will be to examine our holdings. We 
want to find out first what records we have of 
them—maps, estimates ete. Then we want to find 
out the condition of our cut-over Jand; whether it 
has any young growth and how much and what 
kinds, or what it would cost to plant blanks. We 


want to find out how fast our young timber is 
growing. Have we got enough young timber com- 


ing on to keep us going after we cut our old tim- 
ber? If not can we buy young timber land in this 
neighborhood, and if so how much and at what 
price? How much will fire protection cost us?— 
taxes ?—-interest? How much working capital will 
we have to put into the whole plant’ Tow much 
in the way of scrapping-costs would a permanent 
operation save us? 

“Mind you, we don’t want too detailed and fine 
a job of this. We have a number of young for. 


esters we will put under your direction. We will 
hire a certain number of additional men. Let us 
have your cost estimates for the whole job. If they 


are not too much, we will tell you to go ahead. 
And when you finish, we want you to put the whole 
case up to our directors. Our books are open to 
you. You will want to consult frequently with our 
general manager and our treasurer and our log- 
ging bosses. You are an employee working for our 
interests. But we want to get a really big view 
of the whole problem—the view of a business- 
forester. The trouble with us is we can’t see the 
forest for the logs.” 


It Is a Joint Job for Owners and Foresters 


Now, with that kind of a mandate, the company 
has not committed itself to anything but footing 
the bills to find the facts. I maintain that with 
a few minor exceptions this attitude has never been 
taken by timber owners, and that until they take 
it they can not honestly talk—nor can foresters 
honestly abet them in talking—about the economic 
forces that forbid private forestry. As long as we 
abet this talk, we are promoting obscurantism and 
ignorance. . 

And no one can charge the fact-finders with being 
“visionaries” and “impractical idealists’-—pet epi- 
thets employed by those who are so enthrailed by 
“economic forces’ that they leave no room for 
human energy, courage, vision, and enterprise. 
They will be concerned solely with finding the 
facts. My contention is that these facts haven’t 
been found concretely with respect to individual 
timber lands, that the time is here to find them, 
that this is a joint job of foresters and timber 
owners, and that until we find them we ought to 
talk less easily and confidently about things that 
make it so necessary to pass this thorny problem 
on to our impoverished grandchildren. 

By overemphasizing the economic motive for 
forestry, we have probably materially slowed down 
the progress of forestry. Anyone with the slight- 
est knowledge of human nature knows that the 
economic motive is only one of many that spur 
men to action. There are, for exaiaple, to mention 
only a few, the love of distinction, the love of 
one’s children, emulation of others, altruistic feel- 
ings for one’s fellows, and love of good workman- 
ship. The last—which may also be called the crea- 
tive impulse—is one of man’s strongest motives; in 
fact, there is reason to believe that the creative 
impulse (next to the simple instincts of survival 
and reproduction) is our strongest driving urge. 


It is the development of the creative instinct 
that distinguishes civilized men from savage; and 
among civilized men, distinguishes the backward 
from the leaders and the builders. The more civil 
ized a man is the more he hates disorder, ugliness, 
greed, conflict, waste, and all the other signs of 
poor workmansbip. 


‘“‘Poor Workmanship on a Gigantic Scale’’ 

Now the poor handling of our forests, while in 
part due to economic causes, has been even more 
the reflection of low social standards. It has been 
poor workmanship. Wrecked forests, abandoned 
towns, scrapped industries, sullen workers are not 
the result of impersonal forces over which man has 
no control, nor are they the signs of enterprise, in- 
telligence, and progress. They are, in truth, more 
the result of ignorance and backwardness. They 
are the evidence of intellectual and moral sloth. 
They are poor workmanship on a gigantic scale. 
They are a denial of man’s creative impulse. 

It is time to recognize that forestry is a great 
forward step in civilization. Our present forest 
situation calls not only for an examination of the 
facts but for bringing into play new moral energy. 
Prejudice, inertia, and ignorance are just as great 
obstacles to human progress as are economic ob- 
stacles. In the forest problem, we must appeal to 
motives for action other than merely economic 
ones. We must appeal to the motives of good citi- 
zenship, good workmanship, and self-respect. 

No man can engage in a socially destructive en- 
terprise indefinitely without suffering loss of self- 
respect. And foresters can not indefinitely con- 
done forest destruction (or weakly shield it behind 
“economic” excuses) without loss of self-respect. I 
do not mean that foresters need harp indefinitely 
on past errors or continually accuse the forest in- 
dustries of bad practice. But they do need to 
bring out sharply the moral and social implica- 
tions of good forest workmanship. It is only on 
the basis of good workmanship that the forest in- 
dustries can win self-respect and the approval of 
their fellow men. We have been prone to hide the 
moral and creative bases of forestry. Yet they 
need to be kept in the forefront of the battle, in 
order to call into full play the moral and creative 
impulses of the men who are to make forestry a 
reality. 


Self-abnegation and Social-mindedness Needed 

To enrphasize these moral and creative bases is 
even more important in forestry than in most 
human enterprises. From most enterprises we get 
quick results. Sven such a gigantic work as a 
transcontinental railroad can register its immense 
financial and social results in half a generation. 
Forestry calls for a high degree of self-abnegation, 
of social-mindedness, of far-sightedness. It repre- 
sents that highest stage of civilization where im 
mediate personal gain is subordinated, in some 
measure at least, for the benefit of the future race 
And yet, because it can not be all taking and no 
giving, must we despair of it as a field for private 
enterprise? The answer is that in spite of certain 
elements of self-sacrifice and far-sightedness, for 
estry has been found, in many countries, to have a 
sufficient reward—moral, social, and economic—to 
attract people to it. It will find the same rewards 
in this country. 

This brings us back to the start. Good forest 
workmanship must start with the facts—first, with 
what ought to be done and, second, with what can 
be done, granted fairly auspicious economic con 
ditions plus a real desire to create instead of a 
passive willingness to destroy. It is the function 
of foresters to help work out a realistic program 
of facts on the ground, to substitute knowledge for 
ignorance, and to strengthen the motives of good 
workmanship and good citizenship. 


Classes Filled to Capacity 


Mapison, WIs., April 6.—According to an- 
uouncement made last week at the Forest Prod- 
ucts Laboratory, no more applications will be 
accepted for the instructional courses in gluing 
of wood and kiln drying of lumber to be given 
at the laboratory from April 20 to 25 and from 
April 27 to May 8, respectively. Both of these 
classes are filled to capacity and it has already 
been necessary to return several applications 
for instruction. 

A few places remain to be filled in the course 
in boxing and crating, scheduled for the week 
of May 4, and applications for this class will 
be accepted until the register is complete. 
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News of Forestry Activities 


Secretary Issues New Fire Order 


Secretary of Agriculture W. M. Jardine by 
virtue of authcrity vested in him by Congress 
has issued a new regulation governing the use, 
protection and administration of national for- 
ests which prohibits ‘‘the throwing or placing 
of burning cigarette, cigar, match, pipe heel, 
firecracker, or any ignited substance, or the dis- 
charge of any kind of fireworks, in any place 
where it may start a fire.’’ 

These acts on a national forest constitute 
misdemeanors under Act of Congress of June 4, 
1897 (30 Stat. 11, 35), and are punishable under 
Federal law by a fine of not more than $500, or 
12 months imprisonment, or both. 


New York’s Reforestation Program 

New York, N. Y., April 11.—Conservation 
Commissioner Alexander McDonald has just 
completed plans for the most extensive refor 
estation operations ever undertaken in this coun 
try, through the enlargement of the commis- 
sion’s nurseries so as to produce between thirty- 
five and forty million two-year-old trees for 
planting in 1927. This is nearly four times the 
present output of the nurseries and is made pos 
sible by the appropriation of $120,000 for re 


seeds from Denmark to produce 1,120,000 trees, 
will be sown; also white cedar to produce 630,- 
000 trees, the seeds collected in New York end 
Pennsylvania; balsam to produce 774,000 trees, 
seeds collected in the Adirondacks; white ash 
seed will be planted to produce 100,000 trees, 
the seeds having been collected by employees of 
the conservation commission in Columbia Coun- 
ty; black locust to produce 100,000 trees, the 
seeds having been imported from Austria. 

If weather conditions are favorable, the com- 
mission expects to have 39,000,000 more trees in 
its nurseries on July 4 than it now has. The 
output of the nurseries this year will be ap- 
proximately 10,000,000. It is estimated that 
there will be about 17,000,000 available in 1926, 
and under this plan there will be 29,000,000 two- 
year-old seedlings available by 1927. 


Hoo-Hoo Club’s Forest Week Program 


MINNEAPOLIS, MINN., April 7.—Under the 
direction of A. A. Hood, vice president of the 
Thompson Lumber Co., and chairman of the for- 
estry week committee of the Twin Cities Hoo- 
Hloo Club, pretentious arrangements are being 
made by the 400 Twin City lumbermen to carry 
on an educational campaign in the Northwest 

















Attendants at short course in dry kiln engineering held during March at the New York State College 
of Forestry, Syracuse University, under the direction of Prof. Hl. L. Ienderson, of the forest utiliza- 


tion department. (Left to right) 


W. Eggleston, C. ID. Johnson Lumber Co., Portland, Ore. : 
Gaffney, Standard Pneumatic Action Co., New York; J. 


New York: William J. 
Mills (Ine.), Minetto, New York; D. TI. 
Nathan H. Schine, City Lumber Co., 
Mansfield, Ohio; Lewis L. 
more Car & Foundry Co., Baltimore, 
Toronto, Ont.: John C. Gillies, F. 
Mills (Ine.), Minetto, N. Y.; Edward J. 
Wilfred R. Boake, 
Hi. L. Henderson. 


Md. ; 


Dean Franklin Moon, Prof. N. €. 


sridgeport, Conn 
Cole, National Casket Co., Oneida, N. Y 
Victor E. 
Eckenroth & Son 
Frav lick, 
soake Manufacturing Co. (Ltd.), 


teginald Titus; John 
Western Electric Co., 
P. Arms, Columbia 


Brown, 


Carl EF. Nelson, 


Varner, International Cooperage Co., Niagara Falls, N. Y.; 


: Clifford C. Crosby, Constance Lumber Co., 
: Charles J. Himmel, The Balti 
Boake, Boake Manufacturing Co. (Ltd.), 
New York: Harvey Hughes, Columbia 
Chair Co., Thomasville, N. C.; 

Prof. R. J. Hoyle and Prof 


(Ine.), 
Thomasville 
Toronto. Ont 





forestation made by the legislature this year. 

The number of seed beds in the nurseries has 
been increased to 4,500, the beds having an aver 
age capacity of more than 8,000 young trees. 
Clifford R. Pettis, superintendent of State for 
ests, has produced seeds and planned the layout 
of the beds for twelve different varieties of for 
est trees. The supply of young trees that will 
be produced in 1927 would plant about 40,000 
acres, 

Beds sown with white pine seed are estimated 
to produce 12,335,000 trees; beds of red or Nor- 
way pine, 10,800,000 trees, and Seotch pine 
2,000,000 trees. 

One bed will be sown with slash pine, the seeds 
being furnished by the Great Southern Lumber 
Co., of Bogalusa, La., and one bed with Corsican 
pine, the seeds being donated by the commis- 
sioner of forestry of Vermont and obtained in 
Southern Europe. Beds sown with European 
larch are to produce 900,000 trees, these coming 
from Austria. Beds sown to Norway spruce 
are to produce 10,240,000 trees, these seeds also 
being imported from Austria. White spruce 


, 


during American Forest Week, April 27. to 
May 3. ‘*The club has the hearty coéperation 
of the State forestry department under G. M. 
(‘onzet, State forester, who is a member of the 
Hoo-Hoo Clul Sho Mr. Hood said. 

At a meeting of the committee yesterday, at 
tended Ly lumbermen and members of the State 
forestry staff, a ‘‘Friends of the Forests 
Pledge’’ was adopted to be used in schools and 
at public meetings during American Forest 
Week. 

‘*During Forest Week the Twin Cities Hoo- 
Hoo Club, with the codperation of various other 
Junch clubs, newspapers and civie and fraternal 
organizations, wish to make as many friends for 
the forests as possible in the Northwest,’’ said 
Mr. Hood. ‘‘The plan is to have every school 
boy and girl take the pledge and each will 
be presented with a tree to plant. This unique 
plan should be a concrete and positive step in 
reforestation. Forest pictures are to be shown 
in the schools and in theaters of the Twin Cities 
and other Northwest cities.’’ 

The Minnesota section of the Society of Amer- 


ican Foresters Monday issued an appeal for 
support of forestry legislation pending in the 
Minnesota legislature. The statement carried 
resolutions adopted by the society in St. Paul. 
The society asks support of bills introduced by 
Senator J. E. Diesen restricting timber cutting 
and urges appropriations for tree planting 
which have been stricken from appropriations 
bills in the committee. 


Fixes Arbor Day in Forest Week 


MINNEAPOLIS, MINN., April 7.—Welfare of 
America’s children and grandchildren should 
have serious consideration in the present genera 
tion, Gov. Theodore Christianson said in a 
proclamation to citizens of Minnesota, made 
public yesterday, designating Friday, May 1, 
as Arbor Day and urging that it be observed 
throughout the State. 


*“Tt might be well,’’ the governor says in his 
proclamation, ‘‘if on Arbor Day, we adhere to 
the original purpose of that day and give spe- 
cial thought to the beautification of our imme- 
diate surroundings by planting trees and shrub- 
bery around our schoolhouses, our homes, and 
wherever possible, around the places we work. 
But during the entire week, let us give thought 
to the larger aspect of the forestry problem. 
Let us, in our schools and in other public gath- 
erings study the need of protecting our forests 
from fire and other needless waste and let us 
give thought to the importance of reforesta- 
tion. Our forests are not merely useful be- 
cause they supply timber. They have an im- 
portant relation to agriculture, through their 
influence upon moisture and temperature. They 
furnish a refuge for our wild life and they have 
an important relation to human health and hap- 
piness. ”’ 


Plan Idaho Mill Development 


SPOKANE, WaAsH., April 4.—Following the 
presence here this week of several of the Weyer- 
haeuser brothers in conferences relative to the 
building of a mill at Lewiston, Idaho, for the 
cutting of the vast holdings of the Clearwater 
Timber Co. in the Clearwater country, a letter 
was received today by Mayor EK. G. Braddock 
and the city council of Lewiston wherein the 
Clearwater Timber Co. proposes to build a mill 
with an annual capacity of 200,000,000 feet and 
the Inland Power & Light Co. agrees to install 
«a hydro-electric plant to develop 12,600 horse- 
power from the river at Lewiston. This letter 
was signed by J. P. Weyerhaeuser, of Tacoma, 
for the timber company and by Frank Silliman, 
jr., of New York City, for the power company. 
If this offer is accepted by the council, it will 
eliminate the necessity for Lewiston to enter 
the hydro-electric field as is now contemplated. 
An ordinance which is to have its second reading 
Monday night, calls for a special election May 
5 at which time the citizens of Lewiston would 
he called upon to vote a bond issue of $1,500,000 
to be used in the construction of a dam in the 
Clearwater River at Lewiston which would serve 
the dual purpose of creating a log pond and of 
affording an 8,000 horsepower hydro-electric de- 
velopment. In the course of the letter it is 
stated that: 

The timber company has every reason to believe 
that if it is found possible for it to locate at Lewis- 
ton under this plan, the Northern Pacific and 
Union Pacific systems will construct a new line of 
railway into the timber in the Clearwater country. 
The timber company now has the best chance it 
has ever had to go ahead with a cherished project 
and it desires to do so under the arrangement above 
referred to. We present this matter for your con- 
sideration, and we invite from you an expression 
of approval of our arrangement and of the com- 
munity’s desire to codperate with us if you can 
consistently do so. The arrangement as here de 
scribed seems for many reasons to present the most 
practicable method of procuring these develop- 


ments. 
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To sELECT well among old things is almost 
equal to inventing new ones. 
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Building a Price That Carries a Just Profit’ 





If I have anything new to bring, it is the way 
we have been putting our data together in build- 
ing our selling prices and testing the prices we 
are getting to be sure that there is a net profit for 
us, and that the profit is just to ourselves and to 
our customers. 

The data that we use is very little more than 
that which we must have to make a corporation’s 
income tax return. It is the data that we all 
have at hand in some form, and, with a little dig- 
ging, we can bring this data to the surface in the 
form in which we need it. 


Investment Divisible into Three Classes 


The investment we have in our business can be 
easily divided into three classes: Fixed invest- 
ment, stock of merchandise and book accounts. If 
our values are not inflated, and if we are not over 
equipped, then we are justified in asking a price 
that will pay us interest on the entire investment. 

I can not tell any of you what your percentage 
of net profit should be, because I do not know the 
values of your fixed investments, or the rapidity of 
your stock turnover, or the rapidity of the turnover 
of your open book accounts, or the volume of your 
sales. You have this data for your own business 
as we have for ours, and a little arithmetic will 
determine the percentage of net profit that you 
are justified in asking. I can tell you what net 
profit we figure is just for us to collect from our 
customers, but such information would not be of 
any value to you in fixing your percentage of net 
profit. In fact, it might be misleading to know 
what our percentage is unless you knew all of the 
elements that go to determine it, for instance, 
whether we own our land or rent it etc. 


We must always keep in mind that the percent- 
age of net profit as compared with sales is very 
different from the percentage of net profit as com- 
pared to the investment; for instance, if we as- 
sume a business whose annual sales total $100,000 
and the investment is $75,000, then 5 percent net 
on the sales is 6% percent on the investment, but 
if the investment were cut to $50,000 instead of 
$75,000, then 5 percent net on the sales is 10 
percent net on the investment. 


Establishing a Selling Price 


Having determined the percentage of net profit 
the sales should carry the problem of determining 
a selling price is quite easy. This outline shows 
the elements contained in the selling price: 

F.o.b. cost 
Shrinkage 
Cartage 
Overhead 
Loss from bad accounts 
Net profit 
Income tax 


For the f.o.b. cost we always take the current 
market quotation, in other words, the f.o.b. cost 
is replacement cost. This policy we feel is quite 
fair to all. The dealer takes the profit from mar- 
ket advances and gives the consumer th? advan- 
tage of market declines. The skillful and thought- 
ful buyer gets the benefit of his skill and fore- 
thought. Shrinkage covers: 

1. Loss from evaporation, as with coal and sand. 


2. Loss by scattering beyond recovery of such 
items as are handled in bulk. 


3. Loss by pilferage. 


4. Loss by accident, such as storm and breakage, 
not covered by insurance. 


5. Failure to charge items sold. 
6. Loss on account of changing styles. 
7. Degradation of shopworn stock. 


We have found no item that does not shrink in 
some way. The shrinkage percentages will vary 
in different localities and in different years. The 
percentages range from % of 1 percent to 15 per- 
cent. Each item must be considered individually 
and each dealer must determine or estimate his 
own percentages of shrinkage. 

Almost every community where free delivery is 
offered has a schedule of delivery charges as a 
basis of hiring extra equipment. If such a sched- 
ule is not available these costs can be easily found 
by observing the work performed and the expense 
incurred by your equipment during several weeks 
at different times of the year. 





*Address by Harry L. Rivett, Rivett Lumber 
& Coal Co., Omaha, Neb., at annual convention 
of Nebraska Lumber Dealers’ Association, 
Omaha, Feb. 18, 1925. 


Percentage of Overhead Expense to Sales 

The percentage of overhead expense to the sales 
is obtained by dividing the total expense for the 
year by the total sales of the year. The total 
expense must not include any delivery charges or 
items to offset loss by shrinkage, or uncollectable 
accounts, because these elements are already pro- 
vided for in our outline. 

The percentage of loss from bad accounts is ob- 
tained by dividing the total accounts charged off 
during the year by the total sales of that year. 
This percentage also varies from year to year and 
in different localities and also on account of the 
different credit policies pursued by the yard man- 
agements. 

We have now provided for every element of our 
selling price except the income tax. We must not 
omit this detail because if you or any other mer- 
chant in any line follow the policy as outlined, 
you will have an income tax to pay in most years 
as long as there is an income tax law. The income 
tax law demands one-eighth of a corporation’s net 
profit, and must come from the earned surplus. It 
is therefore evident that the surplus must be suf- 
ficient to pay the income tax and leave for us the 
profit which we have determined is just and rea- 
sonable for us to ask. I see no reason for not 
passing the income tax on to the consumer as all 
other taxes are, considering it a part of the cost 
of conducting the business. 


How the Formulas Are Used 
A few examples may assist in explaining how we 
use the formulas as indicated by our outline. 
These figures are not taken from our experience, 
but they are within reasonable limits for some 
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If we are not able to figure out the net profit 
that should be added we can eliminate the profit 
item and the income tax with it and get the actual 
cost thus: 
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In this way we at least know the price where 
profit entirely disappears, and that if we sell be- 
low this cost we are piling up losses rather than 
profits, which losses must be taken from profits 
accumulated from the sales of other items. 

There are some slight mathematical fallacies in 
the above formulas which a technical mathematician 
would criticise. For instance, profit is figured on 
the selling price; thus: $9.75 cost plus (4 per- 
cent profit plus 4% of 1 percent tax) equals $10.20, 
whereas it is figured as $10.29. The error is 


small and we are in the habit of diregarding it 
because time is saved in making and checking 





prices. Also on account of being a small error it 
may not affect the selling price because we are 
apt to drop the odd cents in making our prices. 


Analysis of Overhead Factors 


We can go to great length in the study of the 
elements of the price structure. Probably the most 
interesting and at the same time most important 
element is the overhead expense, which is gsus- 
ceptible to careful study and intensive analysis, 
It is not my intention to burden you with many 
of these details. This outline will briefly show 
you how we study our expense account. 


ANALYSIS OF EXPENSE 


Office Expenses 
Salaries 
Stationery and supplies 
Telephone and telegraph 
Legal expense 
Automobile expense 
Advertising 
Fuel and light 


Yard Expenses 
Yardmen’s wages 
Yard supplies 
Repairs 
Depreciation of building and equipment 
Insurance 
Taxes 
Rent 

Delivery Expenses 
Driver’s wages 
Supplies and repairs 
Depreciation 
Insurance 
Taxes 

Extra Service Expenses 
Coal carriers’ wages 
Baskets ete. 

Carfare 


' 


Necessary Data Easy to Compile 


We have three times as many subdivisions as 
the number shown here. In dividing our expenses 
we find it easier to put all the overhead expenses 
into one account and then classify from a state- 
ment of expense which is drawn off from our books 
at the close of each month’s business. Similar 
results can be obtained in other ways. We have 
tried to’get this information as easily as possible, 
and it is surprising how easy it is to accomplish 
the accumulation of definite data from any ordi- 
nary set of books. One hour per week is sufficient 
to do all of the cost accounting for an average 
yard. This time can be taken during slack hours 
of business when the time is of little value other- 
wise. 

The value of such an analysis of the expense 
account is, first, to watch the trend of expenses, 
which sometimes can be corrected in this way ; and, 
second, to determine prices for unusual sales and 
special services. For instance, it is very evident 
that the price of a ton of coal cannot be applied 
justly to a carload. Neither can we sell cement 
in wagon deliveries from our warehouse at the 
same price that we are willing to sell a carload f.0.b. 
our station. This analysis has helped us to de- 
termine the expenses that are applicable to the 
unusual sales when the services demanded were 
either abnormally large or abnormally small. 

The first outlines are based on the law of aver- 
ages, which, we think, is the only way to treat 
the large bulk of sales handled at retail through 
our yard. At the same time we know that all 
prices can not be based on average data. There- 
fore we have used this analysis of expense to 
assist us in deciding where to place our prices in 
the exceptional cases. 


Available Data Sufficient If Used 


The thought that I have tried to develop is, 
that all of us have on our books sufficient data to 
build prices that carry a definite and reasonable 
profit, and that with this data we can test prices 
that are quoted by our competitors, or suggested 
by our customers. Having tested the prices, we 
may then know when to take the business and 
when to let it go to our competitor. The appeal 
that I wish to make to retailers is, not to make 
prices which you think are the most the market 
will bear, because such a policy is either unfair 
to you as a dealer or to your customer, and also 
because such a policy under competitive conditions 
soon leads to commercial warfare and financial 
loss. But I do ask that, in the light of the best 
information you are able to obtain from your own 
accounting, you make prices which carry a just 
and reasonable margin, and sell at those prices. 
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White Pine Frame Manufacturer 


Erects Model Office 


Bayport, MINN., April 6.—This city of over two thousand population © 


is headquarters for the Andersen Lumber Co., the widely known manu- 
facturer of white pine window frames for every style and type of build- 
ing. The company has recently erected a new office building 
which contains many interesting features on account of the 
fact that it represents a model office for a manufacturing 
company, also because of the cheery, pleasing appearance it 
on possesses. 

The office recently completed is right at the head of the main street of 
Bayport and is situated in front of the factory, where Andersen standard 
window frames are made. The walls of the building are of wire-cut brick, 
trimmed with Bedford stone. The company’s well known trade mark, 
cut in stone, is set at the top of the building right over the front entrance. 
Andersen white pine window frames are used throughout and the sash 
are also of genuine white pine. 

As a visitor enters the office facing the information desk, to the left 
he finds the private office of Fred Andersen, president of the Andersen 
Lumber Co. The furniture is of dark wood with deep, rich, almost somber 
colors suggesting utility, refreshing and quiet elegance. In this room is 
a display cabinet containing pieces of genuine white pine which have 
resisted decay for fifty to seventy-five years. One of the pieces is an 
old sugar pine log which laid in the woods for over forty years and yet 
does not show any decay but is as sound as the day the tree was felled. 
There is also an old window frame made out of sugar pine taken from 
one of the miner’s cabins in Cali- 
fornia which was built in 1850. 
This frame never had any paint 
applied to it; it was in a region 
where they have heavy snows in 
winter and extreme heat in sum- 
mer, and yet the different parts of 
the frame are in as perfect condi- 
tion today as when the frame was 
made. This room is in the north- 
west corner of the building. 

Upon leaving this office, to the 
left the visitor sees an exhibit show- 
ing the Andersen white pine frame 
as it is made today with genuine 
white pine used in all the exposed 








Office of Fred Andersen, president of the company 


A dumb waiter is used to carry supplies from the store rooms to all 
floors. 


Part of the second floor is occupied by the Andersen Yard Co., which 
operates fifteen retail lumber yards in Wisconsin and Minnesota. The 
room in the northwest corner is 

used for drafting purposes. In the 

opposite corner is the room of the 

advertising department which is 
used in getting out the advertising 
matter of the Andersen Lumber Co. 
Adjoining it is a dark closet 
equipped for developing blue-prints. 
The whole office is finished entire- 
ly in genuine white pine, all of the 
woodwork being natural finish. The 
result is a light, cheery interior 
that has a very pleasing effect. The 
ceiling is of heavy beam construc- 
tion, solid clear 3x12 white pine 
beams being used to carry the up- 





portions. 

The southwest front contains the 
office of H. L. Rothschild, secretary 
and treasurer of the company. The 
main office contains the traffic de- 
partment, general bookkeeping, 
telephone and information desks. 
There is a separate room for the 
stenographers which is sound proof. 
The office of Mr. Bird, the factory 
manager, is in the northeast cor- 











per floor. Over these beams a V- 
jointed white pine ceiling is laid; 
this also forms a sub-floor for the 
up-stairs. In order to make it 
sound proof, strips have been laid 
on top of this sub-floor and the floor 
laid on top of the strips. 

The main office floor is of rubber 
stone laid over cement. The office 
is steam heated and has a ventilat- 








ner, convenient to both the main 
office and the factory. The account- 
ing department occupies the south- 
east corner of the first floor. 
three-story steel vault opens into 

this room. A spiral steel stairway leads through the vault from the 
basement store rooms to the second floor. In this vault everything is up- 
to date, steel shelving and cabinets house all files and records and pro- 
tect them from fire and burglary. 





Office of H. L. Rothschild, secretary and treasurer 


New office building of Andersen Lumber Co., Bayport, Minn. The com- 
pany’s trade mark is cut im stone at top of building right over front 
/ entrance 


ing system which delivers the air 
across a humidifier and distributes 
it to various points, going out 
through the roof and giving a con- 
tinuous current of fresh air. The 
steam comes from the factory 
through a concrete tunnel. All telephone, power and light lines enter 
the office building in the same way. 

The entire building is equipped with automatic sprinklers throughout, 
the same as the rest of the plant. 


Celebrates Completion of Railroad 


PorTLAND, OrE., April 4.—Longview, Wash., the home of the Long- 
Bell Lumber Co. in the Pacific Northwest, celebrated today the comple- 
tion of the Longview, Portland & Northern Railway, which runs from 
Ryderwood to Longview, a distance of thirty miles. Ryderwood is the 
center of the Long-Bell logging operations in the Cowlitz River district. 
The railroad is of standard construction in every respect and will handle 
all kinds of traffic. At 11 o’clock this morning the first passenger train 
from Ryderwood arrived at Longview. R. A. Long, chairman of the 
board of directors of the Long-Bell company, gave the principal address 
of the day at the dedicatory exercises. 

Construction of the railroad involved two unusually large projects, 
the changing of the natural channel of the Cowlitz River at Castle Rock 
and excavation of a new channel, and a gigantic cut at Olequa, a cut 
that ranks among the largest ever made in the Pacific Northwest, which 
means in the entire country. Wesley Vandercook, chief engineer for 
the Long-Bell company, is also head of the engineering department of 
the Longview, Portland & Northern Railway, and supervised construc- 
tion of the railroad. Twohy Bros. Construction Co. had the contract for 
the grading. 

Betty Fletcher, the first white woman to set foot upon the present site 
of Ryderwood, was guest of honor at today’s celebration. 
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National Production, Shipments and Orders 


WASHINGTON, D. 


C., April 6.—The following statistics were compiled by the National Lumber Manufacturers’ 





Association : 

















Softwoods: Production Shipments Orders 
Week ended: 1925, March 28; 1924, March 29— 1925 1924 1925 1924 1925 1924 
AS NON oct ekass sone ees res aee cer Sous nantes 79,299,078 78,539,329 79,553,914 76,203,540 73,447,208 74,135,040 
ee as Coun s Assoc iation SETS ea ee © Se eae ere ene 103 656,844 97,815,443 111,750,895 106,172,572 121,790,884 89,766,194 
Western Pine Manufacturers’ ASSOCIatiON.........cceeeee ce escces 29,073,000 32,290,000 ,680,000 26,226,000 29,774,000 21,875,000 
COUOrHIe TBAWDOE: AMBICIATIID oie < c.06:010:0i0.00.060.0-oie 0'eonsa6 600 586% 8,023,000 9,356,000 7,244,000 8,819,000 8,392,000 10,293,000 
Dre Moar, SANG: BSR CIOION .. «a osc 9:05 05655550050 crs sdesedee 9,325,137 8,427,773 9,612,830 7,016,115 5,376,875 4,659,085 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,936,000 775,000 1,766,000 1,845,000 1,231,000 1,674,000 
Northern Pine Manufacturers’ ASSOCiAation............0es cee eeees zg 40,600 6,279,800 6,959,000 9,625,700 6,642,000 13,1 ,113,000 
PIE MIRE MIRO Soo hu chor esis 5b 0 SNS AWW SUS ees REINO 240, 653, 659 233,483,345 243,566,639 235,907,927 246,653,967 215,515,319 
Thirteen weeks: 1925, Dec. 28 to March 28; 1924, Dec. 30 to March 29— ; 
Ss 2 is AO OIRIOD Ss gos oc bsaneas orcad ern w en sisie'e oxeero ae hear 998,434,443 970,566,430 936,900,905 957,702,179 925,312,092 945,259,263 
ee ee Licerman's PEIN «iso in.0 3:40 050 565.6 55 FT ieee 1,264,349,106 1,300,272,632 1,265,408,952 1,302,245,419 1,239,033,754 1,257,539,141 
Western Pine Manufacturers’ Association.......... Sep b pie ae 271,411,000 325,004,000 338,397,000 403,726,000 315,673,000 420,844,000 
CaUHeMIe: TION WOOE ABBOCIBUION. 6:56.65 50:0.64.010:06in0366d4.0000 00 000% 104,296,000 111,024,000 91,182,000 97,536,000 93,550,000 102,097,000 
Merits Cerone FING AGSOCOLION a. 5 <is.55 v0o-0:0'0.0.0:0 6 010 05.55. 6dNG0.0 48's 101 "418 5435 97,978,830 102,690,645 98,186,592 84,543,812 94,109,902 
Northern Hemlock & Hardwood Manufacturers’ Association.... 42/392,000 25,406,000 ,088,000 29,249,000 24,166,000 25,955,000 
Northern Pine Manufacturers’ ASSOCiAatION...... cece cee eeeceeeee 858,000 84,395,500 103,220,700 112,867,300 96,228,000 128,594,000 
Piste SRN ROR VOCE 605665 ss sussue se heaesaaue eek cu bene sasou 2,865,158,984 2,914,647,392 2,869,888,202 3,001,512,490 2,778,506,658 2,974,398, 306 
*California White & Sugar Pine Manufacturers’ Association, 
Thirteen Oe EN Ee ee Eee err eee 106,120,000 101,405,000 207,471,000 187,424,000 190,362,000, ke ccccee 
VGEE MINA GOUINRTON C665 scS4isasaew ones nese nees aspeswneenns 10,950,000 11,535,000 9,671,000 13,234,000 10,944,000 13,532,000 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 13 weeks............. 81,323,000 67,093,000 47,712,000 47,401,000 36,698,000 50,937,000 
*Revised figures for thirteen weeks; not included in general totals; represents about 75 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, Wasu., April 4.—Direct sales of Douglas fir from March 23 to 28, inclusive: 
—-Sales—— Prices —Sales—— Prices 
V. g. flooring- No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
MOL A oakebassesseeres vaveees 9 41,000 5 $52.00 $46.00 $ 6.00 Wo. 2: amd Detter .ivesccacs ses 80 533,000 7 $37.00 $32.50 §$ 4.50 
err 64 423,000 11 50. ni a pee BD. Soo iniancéveerpeennsss 26 =: 150,000 9 31.50 26.00 5.50 
e : ‘flooring oe * _—" , sl ‘eons fi Common, No. 1 S1S— 
—— 2 98s ; 3 26 ; NA ESLER TC 40 300,000 6 19.50 16.50 3.00 
" 2: Rei cennant 28 230,000 6 31.00 26.00 5.00 . 10, 6 5 
: No. 3 epson pexcrakin 15 72,000 6 27.00 20.00 7.00 Ie cencmtinen eansieaicels 14 66,000 5 21.00 =: 17.50 3.50 
6” No. 2 and better......... 18 75,000 5 $38.00 34.00 4.00 Dimension— 
EE Bb aaww a4 Gebesee seers 11 39,000 6 36.00 28.00 8.00 2x4”, 2. 14" Belcan boson Pree 87 307,000 6 18.50 15.50 3.00 
Stepping— me | MMR areceSrparesinetnanstnatecernees 82 231,000 8 20.50 16.00 4.50 
No. 2 and better............. 7 12,000 3 67.00 64.00 3.00 18” healt cn canbe 55 «133,000 7 21.50 18.00 3.50 
Finish— P : . UO rcs Pug ccie hace diaat acing 21 37,000 6 21.50 18.00 3.50 
a ee = 2 § 2a fa ae KG” & 8”, 89-88"... 27 «66,000 = 7 ~— 25.00 19.50 5.50 
— og rt sett ceeeeeeee 14 30, - _ eS eee 8 14,000 4 25.00 21.50 3.50 
Ceiling, 5x4”— . 
Yo. 2 UE scansesecss 69 313,000 8 33.00 26.00 7.00 Lath— 
No 3 os etree Cow mantcen 14 77,000 6 24.50 19.50 5.00 eee Cte tear Cnr es arene a2 222,000 4 4.75 3.50 1.25 





National Analysis 


WASHINGTON, D. C., April 6.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
March 28, orders and shipments being shown as 
percentages of production: 


During During 13 
Week Ended Wks. Ended 
March 28 March 28 
No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 


Southern Pine . 1384 100 93 94 93 
Wost Const ......... 1238 308 i1¢ 100 98 
Western Pines... . 38 92 102 125 116 
6 Ay 10 88 100 196 179 
Calif. Redwood* ..... 15 90 105 87 90 
No. Carolina Pine... 44 103 58 101 83 
No. Hemlock & Hdwd. it 17 52 35 65 49 
Northern Pine ....... 8 83 80 125 116 

386t 100 101 102 98 


*Represent 34 percent of cut in region. 
*Includes hardwoods and softwoods. 
tLast week there were reports from 391 mills. 


California Redwood Data 


San FRANCISCO, CAuLiFr., April 4.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended March 28: 








c———_ Redwood. White 

No. of Percent of wood 

mills Feet production Feet 

Production .... 15 8,023,000 -... 1,647,000 

Shipments ....15 7,244,000 90 1,344,000 
Orders— 

Received .... 15 8,392,000 105 1,162,000 
On hand..... 14 32,081,000 ee 7,076,000 
Detailed Redwood Distribution for Week 

Shipments Orders 
Northern California* ...... 3,141,000 3,665,000 
Southern California* ...... 1,492,000 2,244,000 
J S eae eee 40,000 27,000 
| ees 1,618,000 2,051,000 
| | are eee eta 53,000 405,000 
UE: vic eee 7,244,000 8,392,000 





*North and south of line running through San 

Luis Obispo and Bakersfield. ‘i si 
tNevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 





Southern Pine Barometer 


NEW ORLEANS, LA., April 6.—For the week 
ended April 3, Friday, one hundred twenty- 
eight mills report as follows in the Southern 


sna 2eneinti . 
Pine Association : Percent Percent 


of pro- of ship- 
Cars Feet duction ments 
Production .. .5.. 76,142,793 ee 
Shipments ... 3,599 75,010,358 98.51 
Orders*— 
Received 3,584 74,697,728 98.10 99.58 


On hand end 
week ...11,761 245,122,762 etm ere 
*Orders on hand showed a decrease of 0.13 per- 
cent during the week; one hundred thirty-four 
mills contributed to previous week’s report. 
Based on February average load, 20,842 feet. 


Hemlock and Hardwood 


OsHkosH, Wis., April 6.—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about one- 
third of the annual shipments reported by all 
members, and shows averages for January, Feb- 
ruary and March, weekly figures for March, and 
average 1925 to date: 





Hemlock 
Firms Cut Shipments Orders 
Weekly averages— 
JANUOTY .<.00 0 3,552,000 2,645,000 2,069,000 
February 3,249,000 2,502,000 1,816,000 
WIOTOR osc ees 3,184, 000 2,368,000 1,774,000 
MOTOR Foose 3,140,000 2,383,000 1,791,000 
March 14......:. 21 3088,000 2,287,000 2,043,000 
March 22... 21 3,233,000 2,528,000 1,568,000 
March 2B.....5 6:0: 22 3,278,000 2, 273, 000 1,694,000 
Average 1925 to 
ORC ooxeneeet ss 3,346,000 2,523,000 1,900,000 
Hardwood 
Weekly averages— 
SONUATY 22.0 2 6,403,000 3,824,000 3,390,000 
February 6,438,000 4,079,000 2,412,000 
MATCN ovo sa0. as 6,254,0 3,342,000 2,696,000 
Maren 7......i 23 7,264,000 3,548,000 2,513,000 
March. 14. 0.06% 21 5,981,000 3,039,000 2,774,000 
MATCH Zl. .6s56 21 6,179,000 3,720,000 3,551,000 
March: 28... 22 5,591,000 3, 061, 000 1,947,000 
ee 1925 to 
siG-ém avelova a> ais 6,368,000 3,754,000 2,876,000 





The West Coast Review 


SEATTLE, Wasu., April 4.—For the week 
ended March 28, 123 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ...103,656,844 

Shipments ...111,750,895 8 % below orders 
OVGGrs o..c.0% 121,790,884 17344% above production 
Shipments— 


Water delivery: 


fnira (cf. 2 (hh a a ce ear 29,884,839 

IRIONNG ciate ss nie ude se astm es 18,998,987 

ORDA WREOD (499) ooic cic ccacencswee 48,883,826 
ROE, TGB6t COPS. icc co.bcsi ccc eee nr pews 55,830,000 
Local auto and team deliveries........ 7,037,069 

POCO BOTOINOTIES: ooo kk wid decrees vnc 111,750,895 
New business— 
Water delivery: 

WDOQTGREIC: 64.6 icine cid ives ea 29,355,379 

MREPING 5-004 -ciiayas0i ath. 3260 s/s: b endrave-e 18,288,436 

EOCH) WALED (B9GQ) ie iiesvicreceweseecs 47,643,815 
PBN, (2728 COPS T 660.056 suc soars es coe oo 67,110,000 
Local auto and team deliveries........ 7,037,069 

"LOCAL NOW: DUBINGSS.. <.cccececscde cee 121,790,884 
Unfilled orders— 
WIOMMEGTIC COVHO® 66k kad cccce sens rvoe'’ 142,346,272 
OE cates sale orere kn RORE OH MER EE RORT 100,611,876 
RCO, COR. COPS ooo sccsecc ov es oe os nw we ves 180,270,000 

423,228,148 


(Car is figured at 30,000 feet. 





Western Pine Summary 


PORTLAND, ORE., April 4.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended March 28 from 


thirty-five member mills: Pereentage of 
Ship- 
Production— Carst Feet Cut ments 
PIOPMIAL «605s 205 Geese OOO sees kanes 
1 | ee PU CA) rer 
Shipments .1,003 26, 078, 000 i ey ee 
Local deliveries... 602,000 Se ee 
OOD. beck os sews 26,680,000 
Orders— 
Canceled ... 3 BGS000 shies wince 
News. ic ncccinis 1,122 29,172, 000 102.41 111.60 
On hand....3, 163 97, 838, TN sata eie.aiv 


+Car basis Pa 26,000 feet. *Local sales included. 

Bookings for the week by thirty-four identical 
mills were 104.99 percent of those of previous week, 
showing an increase of 1,378,000 feet. 
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Western Pines Production by Species 
PORTLAND, ORE., April 4.—The February report of the Westefn Pine Manufacturers’ Association is as follows: 
Production Statistics for February Shipments Statistics for February Production and Shipments Compared 

924 , ; Mills reporting—- ——Shipments— 1925 1924 

35,040 ——Mills reporting— Production No SINE. ve cuvnascsves 120,379,922 141,008,896 

166,194 Total Nocut Cutting Feet Total shpmts. Shpg. Cars Feet EP IUGIOO vs cenaevaevawes 96,184,471 102,830,320 

375,000 19AG. . ee eae 42 13 29 96,184,471 RO. 00 se:0 42 0 - 42 4,462 120,379,922 

293,000 ROME 2 cisveccibie . 48 17 31 102,880,320 1924 ....... 48 2 46 5,456 141,008,896 Shipments exceed cut. 24,213,451 38,178,576 

ieee The February production was the heaviest on record for that month, with the one exception of February, 1924. January cut of 77,993,599 feet was 

13°000 the heaviest on record for that month. 

a 1925 ———1924-—__—— : 1925. ———1924—___ 

15,319 Shipped to— Cars Feet Cars Feet Shipped to— Cars Feet Cars Feet 
"SRE ERORRE Ena 172 4,985,591 261 6,340,593 OSL ere 46 1,215,851 53 1,425,905 

59.2 LEAR I 454 10,467,249 364 8,578,679 BE Nicclpianeavaredewts 232 6,410,084 436 11,644,513 

Heh ccc ele tiers si 4s ii 10 844,205 37 944,675 | _.gGeS ARS Cea Sania ere 169 4,232,494 188 4,754,120 

aa 41 Washington* ................6. 180 6,823,025 238 6,382,443 ES OPE 45 1,216,577 32 846,485 

aT eee Bl EN SO 91 2,472, 288 2 1,560,566 Atlantic coast States!?........ 1,068 29,387,586 1,288 34,046,641 

rife Grith DAKOtA®  .2.65 6 ecco ccs 111 2,896,128 111 2,958,566 Other eastern States*........ 61 1,606,819 103 3,021,282 

4 02 | EY gine cignv i kenensbens 376 9,913,323 480 12,180,789 @COIMORINE ccccdstscdecesdcsanss 16 506,201 17 461,089 

eee H ED cet vepevanaueits 280 7,413,074 355 9,138,033 Oklahoma and Texas.......... 19 582,777 9 233,721 

194,000 Weiss Se ecu ancecanwecasns 334 8,407,012 459 11,792,141 DIBMONOR Cceddaddeccgecsesduen ces wieri  eeaaqaas 5 136,758 

98. 306 I once Scanieecwen .oansees 376 9,904,180 470 12,156,470 CRNAs had Keen saciid sdoentes <<. ~ saaagade 2 70,491 

98,306 ncaa fue dea has} annens 52 1,357,377 55 1,312,985 Iw Foneekenveassasvecss i 30,398 ai ‘teu 
MANOR cies eric 'oc lees e'ou 5.0 Pee 118 3,143,372 198 5,030,290 INGVMGRie sce Seedrwidrccurndxees 2 47,614 1 25,955 

See MAGBOUTE ccc ccc eccccesssesss 68 1,867,053 60 1,566,885 INOUE CMCC is sa causasiededtaaes ot rc Ceertee 1 26,004 

132,000 Colorado ......eceeereesceeee 116 ,988,334 81 2,098,134 . - 
WE: tacsccivessaiaversees 65 1,679,310 90 2,274,683 ee ae eee 4,462 120,397,922 5,456 141,008,896 

137,000 The Atlantic coast group includes Pennsylvania, New Jersey and States north, and the other eastern group includes States east of the Mississippi 
and south of the Ohio. February, 1925, figures for the individual States, furnished for the first time in January, 1925, are as follows: 

a Shipments to— Cars Feet Shipments to— Cars Feet 
Nien WOMEN acct sores 6 xt eewewdacaae CUR dehewae meen eeneia 346 9,824,636 RIOUR WIN Sd add ded dds un waded aud awerene asa deuareweten 3 97,827 
Denaleaie. 2250555 cco cea wee aees tener ceesnands 341 9,090,002 BuseG GU 6 CONNIE Go eo. osc toe sarcrcaaa weweewees 10 268,912 
New Jersey 1.0... 0. cece cece cece ener eee ee eee n eens 1. by pee insti Dade teinsnsdiviees ceaas ean Conse 5 120,730 
MAGRROUIMIEOULS! 6566.66.06 0 5 tees ease dae teneeanase see 3 08 601 Ny en RENE SO EO AG: oF aici A Manna Nat tate he eaiiion 6 161.163 
OSTA OO Saree errr rrr ce er ie 96 2,598, West Virgini:z ; 6 
Mass (PSIUINE, ciecenias vo G sw bs oe dice ongewesawes ean casees 10 285,780 VESE VIN MND ue ieee nsataas hAse ests casita aden wndesics 33 851,003 

pread | cite tle IE ESOS SRO EE ARES MEELIS 12 375,103 KENtUCKY  -- eee e reece eee eee eee teen neces 4 107,184 

$ 4.50 NOW -EIAROPIGNING c.6.o.60 5 o5 te cicsedc thus penne sesewawnes 5 ryt 1: pine be 

5.50 gs or RO A ee i kc c ea “ 1.400 S87 Total other eastern States................ siinite aa 1,606,819 

Not distributed ........seeseeeerereereerecereer ences basa See CN a ds: na Rane diabaahadadcinheiniak aac hcaets 15 394,224 
3.00 Total Atlantic coast States. ..<..<ccescesscasess 1,068 29,387,586 TNO xc0 case cinseupisiaeninvaditientinacecetes 4 188,553 
3.50 zB, nes : an revious February Kansas shipments were high for Februz xcept i 92 

»bruary § nts were greater than those of any previous February, as shipments re hig uary, except in 1920. 

Psion ryt on "of 1920 and 1924. January shipments were 133,439,323 , Nebraska shipments were 2,500,000 below January. 
3.00 feet. The middle western group (Minnesota, Wisconsin, Iowa, Illinois a Missouri shipments increased over January. 
4.50 and Nebraska), however, took lesser amounts than in any February of ‘Colorado shipments decreased 1,250,000 below January. The State 
ca the last two or three years. has taken heavier February shipments only twice since 1910. 
hy Idaho shipments increased 1,000,000 feet over. January. The State’s “Michigan shipments decreased 2,500,000 feet below January. The 
a February takings were high for February since 1917, except 1924. month's takings were lighter than those of any February for the last 
ca 2Montana takings increased by 1,750,000 feet over gen 4 Pi +908 years and 1920, and lighter than for any month since September, 
+00 gs Fe takings were high for February since 1918, and there —_ : 

SS cae cae te fol a the last one and a half years. _ 78 Ohio shipments increased 1,750,000 feet over January. February tak- 
1.25 ’Oregon’s February takings were the lowest of the last two years. ings were high for February except in 1924. 


146 Indiana shipments increased over January. Shipments to the State 
were heavier than during any month in the last two years. 

7 Atlantic coast group takings decreased 2,500,000 feet below January, 
accounted for wholly by a falling off in takings by New York State. Feb- 
ruary shipments were, however, high for the month except in 1924. This 


‘ ington shipments were high for January. 

Seah Dakota shitanents increased _ 750,000 feet over January; the 
' State has taken a larger volume in no February since 1920. 
Ww ® South Dakota shipments decreased 1,000,000 feet below January. 
7 Minnesota takings decreased 2,800,000 feet below January. 























week 8’ Tow: ings decreased 3,600,000 feet below January. group Showed only one lighter month for the last year. 
ws to ge ll ‘decreased 1,000,000 feet below January. 18 Other eastern States group increased its takings over January. 
mpared with January as “normal,” prices were reported by 12 mills as normal; by 3, above normal, and by 8 mills, below normal—while 
ae se reported by 12 mills as normal; by 1, above normal, and by 15 aS below normal. 
rs 
iction ° e ° *y Je e 
e e e 
California Pine Sales North Carolina Pine Handy Guide for Building Log Cabins 
San Francisco, Cauir., April 4.—For the Norro.k, V-.., April ee pacar ‘cungeee is ——- a practice in the 
é : F ine Associati akes the following analysis Jnited States nowadays that nearly everybody 
: he California | Pine Association ma f g ys t arly ybody 
83,826 | period March 29 to April 4, the , of figures from forty-one mills for the week plans to spend at least a few days each ‘summer 
30,000 | White & Sugar Pine Manufacturers’ Associa- ented Mareh 98: in the woods or in some other wild place. With 
no | tion reports sales as follows: poodle Soeggae Ship: the extending of Federal and State forest parks 
roduction . a . . . 
50.895 ‘ ; ; . 7 ‘ * _ | and preserves and opening them up for recrea- 
California White Pine Mixed Pines Production— Feet Normal* Actual ments tion, opportunities are offered for constructing 
“eet | Common Feet Normal 11,724,000 bs yas » OPI 7 a a Cee 
' ree dines ‘No. : Peues 29 000 ‘aval $538,137 73 res an erga cottages, and it is to be expected 
C select ...... 212,000 ING 2 ascvcers 390,000 Shipments ... 8,768,830 75 103 i that in course of time many thousands of city 
aT D Select. sacx:s 324,000 INGHAS cocse us 724,000 | Orders ...... 5,720,875 49 67 35 dwellers will own cottages of this kind that have 
ee No. 3 clear.... 226,000 No. 4 .....-- 459,000 *“Normal” is based on the amount of lumber the | een erected either tee Gieenisiees or by others 
10,00 Inch shop .... 95,000 No. 1 dimen.. 152,000 mills would produce in a normal working day. sth cone se ) / piece ; 3 : 
37,069 No. 1 shop.... 478,000 No. 2 dimen... 44,000 6 cenkied: wits badk: wei, there bee tak @ with an uptitude for such work. vee 
90.884 No. 2 snep....L.aaa > Timbers ...... Rives: decrease in orders of 34 percent, but last week With a view to supplying the requisite in- 
90,88 nee os 30°00 Tank stock : a8 there were reports from fifty mills. formation and guidance for persons contemplat 
5 ae. ; ain. EU. i the building of camps, log cabi lodges 
16,272 D&btr., std... 20,000 Reveled aidine— ing 2 £ amps, log cabins, louges 
11/876 Shop, std...... pyre as. 34,000 N + ° S er and clubhouses, F. E. Brimmer has prepared a 
70,000 en 109 7s Eee ae 10,000 ortnern Pine tatistics very interesting and instructive booklet. In the 
oe ugar Pine Be Racu cee es 10,000 : book are given descriptions and illustrations 
28,148 yet & 2 clr. eigen Douglas Fir MINNEAPOLIS, MINN., April 7.—Secretary W. | with plans and iuadveniiene for building all sorts 
stitial ico... Tae x Feet | A. Ellinger, of the Northern Pine Manufac- | o¢ camps, shacks, cabins ete., from the simple 
: No. 3 clear 273,000 C&btr. ....... 42,000 | turers’ Association, said that orders and pro- vl ? ? g 
i No. ear.... 273, Com., 4/4 a.w. 43.000 oT, ’ tepee style camp up to the large clubhouse. Chap 
y Inch shop .... 75,000 Com.” 5/4 & up 167.000 duction in the last week showed enlargement, hon alien leveted tothe baila . Gcmiames 
: No. 1 shop:... 367,000 som., 5/ p 167, egg se Pl eg ared with the | t¢ts also are devoted to the building of fireplaces 
: No. 2 shop 803,000 Dimension Cees | Nae See Coren See Soe ee | ad chimneys, as well as constructing camp fur- 
Pine fF No 3 shop.... 37,000 Lath preceding week. Eight of the mills affiliated Pee sp Stag wage wedlnn do srapeupetctr- yen Posse 
fol. | No. 3 Shop.... of, a : pate é niture, and in fact furnishing and equipping the 
3 fo i No. 3 clr., std. 29,000 Mix. pine— with the association reported. While the north- house itself. Also a-chapter is devoted to out 
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Logging Camps Models of Comfort and Convenience 


There was a time in the annals of the lum- 
ber industry when the woodsman lived the life 
of a frontiersman, enjoying none of the com- 
forts or conveniences which were recognized as 
necessities by the outside world. But this con- 
dition has materially altered within recent years. 
The largest and most enterprising companies, 
falling in line with the movement which has been 
going on in all industries, have been giving in- 
creased attention to the welfare of their em 
ployees, particularly the woodsmen whose ar- 
duous duties demand comfortable homes, with 
adequate sanitary equipment, and wholesome 
food, carefully prepared. 

A concern which has made every provision for 
the health and comfort of its loggers is the J. W. 
Wells Lumber Co., of Menominee, Mich. The 
new camps of this well known concern represent 
the last word in camp construction in northern 
logging and lumbering operations. Located on 
Hagerman Lake, a small but beautiful body of 
water, 12 miles west of Iron River, Mich., they 
not only afford a cheerful environment for the 
loggers, but are also conveniently 
situated for the company to carry 
on logging operations on its tract 
of timber in that region. The lo- 
cation is also one that may be read- 
ily converted into an ideal site for 
resort purposes, when logging oper- 
ations have been completed. 

In laying out the camp, the idea 
uppermost in the minds of the man- 
agement was to give the men as 
comfortable quarters as could possi- 
bly be provided under the circum- 
stances. That this objective has 
been achieved in a marked degree 
is evinced by the enthusiastic com- 
ments of all who have visited Hag- 
erman Lake and inspected these 
woodsmen’s homes. 


Camps Ideally Located 


The camps are situated on a high 
shore of the lake, probably 50 feet 
above the placid surface, and look 
out upon a shady grove of trees that 
was left standing for recreational 
purposes when the land was cleared. 
There are eight buildings in the 
group, six of which may be seen in 
the accompanying picture of the 
approach to Hagerman Lake. They 
are all of the permanent type and 
will be used in this location not 
less than ten years, the estimated 
time required to cut out the 150,- 
000,000 feet of lumber which, it is 
said, the Wells company’s tract will 
produce. In size, they are large 
enough to accommodate two crews of about 
eighty men each, which has been determined as 
the most desirable sized force to carry on opera- 
tions on this tract. Most of the buildings are 
of frame construction and all are steam heated 
and lighted by electricity. 











Group of forestry students from Cornell College, who spent last summer 
near the Hagerman Lake camps 


As the visitor approaches from the south, he 
is confronted by the general headquarters and 
store, a building 22x38 feet with a 16x 16- 
foot ‘*L.’’ Next to this is the foreman’s quar- 
ters, and just beyond the latter a commodious 
dining hall, 30x64 feet in dimension. The 
kitchen is equipped like a modern hotel and is 
presided over by a cook whose culinary ability is 
demonstrated in the appetizing meals and ex- 
cellent food spread upon the tables. According 
to the men, the sweetest music they ever wish to 
hear is the clanging tones of the dinner bell, 
which, as may be noted in the accompanying pic- 
ture, occupies a place of honor at the front of 
the dining hall. This bell is regarded as a 
treasure by the company, since it was a part of 
the equipment of the Wells concern’s first loco- 
motive, a product of the Lima Locomotive 
Works, Lima, Ohio. It is 40 years old and still 
in service. Attached to the dining hall are 


two supply houses, one for the storing of roots 
and vegetables and the other for meat. 
3etween the two sleeping quarters, each of 





company the manage- 
ment feels that it is a 
valuable adjunct to the 
camp, for the men mani- 
festly appreciate its fa- 
cilities and spend many 





A. C. WELLS, 
Menominee, Mich. ; 
President 





of their idle hours there. 
The sleeping camps cor- 
respond in the provision 
for comfort with other 
buildings, being large, 
roomy, well equipped 
with steel beds, mat- 
tresses and blankets. 

At a convenient distance from the sleeping 
quarters, are the bath house and laundry, boast- 
ing shower baths, with hot and cold water, and 
the latest improved laundry tubs 
where the men may wash their own 
clothing. 





Some distance away are the sta- 
bles accommodating fifty head of 
horses and including adequate space 
for storing fodder. This building 
is 30 x 30 feet in size. 

The machine shop, measuring 
20 x 60 feet, is well equipped to do 
the necessary minor repairs on all 
woods machinery, with which the 
company is well supplied, its policy 
being to substitute machinery for 
hand labor wherever possible. Ad- 
joining this structure are the round 
house and coal dock. The latter 
was built to overcome the difficul- 
ties encountered in unloading coal 
by hand, and has efficiently served 
this purpose as it now takes only a 
few minutes to unload a car of coal 
with a dump bottom. 


Forestry Students Spend Summer 


An idea of the attractive char- 
acter of Lake Hagerman may be 
gained from the fact that a group 
of forestry students from Cornell 
College spent last summer near the 
Wells company’s camps studying 
forestry at first hand. A picture 
of this group taking field notes ap- 
pears on this page. 





Approach to Hagerman Lake, showing camps in background 


which accommodates 80 men, is the recreation 
hall or club room, 30 x 64 feet, where the em- 
ployees may enjoy themselves in their spare 
time. It is splendidly equipped, containing 
card tables, books, magazines etc. While an in- 
stitution of this sort is an innovation with the 


Last fall the J. W. Wells Lumber 
Co. entertained the Iron River Lions 
and Lionesses and the Iron Moun- 
tain Rotarians and Rotary Anns at dinner at 
the Hagerman Lake camps. Two hundred were 
served in the camp dining hall. In chronicling 
the event, the Iron River Reporter described the 
camps as ‘‘models of cleanliness and conven- 
ience.’’ Before returning to their homes the 














Dining hall of J. W. Wells Lumber Co.’s camps on Hagerman Lake. 
Note the dinner bell in the foreground 
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guests took advantage of the opportunity to in- 
spect the camps and were greatly impressed. 

The J. W. Wells Lumber Co. manufactures 
lumber, lath, shingles, posts, poles and ties, as 


well as the famous ‘‘Diamond Hard’’ maple 
flooring. Its officers are A. C. Wells, president ; 
W. E. Hallenbeck, vice president; C. H. Law, 
secretary, and R. W. Wells, treasurer. 








East view of logging camps of the J. W. Wells Lumber Co., Menominee, Mich., located on the 
shores of Hagerman Lake. These camps are models of cleanliness and convenience 





To Increase Output of Plant 


OROVILLE, Cauir., April 4.—John Laing, 
prominent coal operator of Charleston, W. Va., 
and president of the Hutchinson Lumber Co., 
this city, is spending about three months here 
in connection with carrying out plans for in- 
creasing the output of the company’s plant and 
putting it on a year round operating basis. 

Dr. O. O. Cooper of Hinton, W. Va., a stock- 
holder and director of the Hutchinson Lumber 
Co., is also here in connection with the com- 
pany’s business. 

In speaking of the lumber business Mr. Laing 
said: 

We feel encouraged for home consumption in 
California. Crop conditions in this State are al- 
most ideal. Business is dull just now but we 
believe it will improve. However, we are going 
to run this plant to full capacity and if necessary 
put the lumber on the yard. j ; 

We are increasing our forces in the woods with 
the addition of a new camp containing about forty 
camp houses, machine shop, roundhouse and neces- 
sary camp equipment in order to put in sufficient 
logs during the dry season to operate the mill 
twelve months during the year. For the same rea- 
son the company’s mill pond will be trebled in 
size to store the surplus logs in. 

The company is also improving its plant fa- 
cilities here with the addition of a battery of 
fourteen dry kilns. A new gang and a vertical 
band resaw will be installed in the sawmill which 
it is estimated will bring the cut up to 300,000 
feet per shift. About fifteen miles of railroad 
is being laid in the woods this year. 

The company’s operations are in charge of 
A. H. Land, vice president and general man- 
ager, with C. H. Land as assistant general man- 
ager. 


Decision Favorableto Northern Loggers 


DuLtutH, Minn., April 6.—Northern Min- 
nesota woods products operators have won out 
in an important contention they had agitated 
during several years. In a decision handed 
down by Judge W. A. Cant in the United 
States District court, granting a mandatory 
writ of injunction to the United States Gov- 
ernment, Itasca County and its board of county 
commissioners have been ordered to refill county 
ditch No. 3 which has been found to divert the 
waters of Bowstring Lake from Lake Superior 
into the Mississippi waterway. 

The ditch is nine miles long and since its 
construction in 1916, lumbermen operating in 
that district found themselves unable to get 
out their logs on account of lack of water. 
They protested to the United States Government 
and a suit was started two years ago by the 
Government when it became evident that the log- 
gers were correct in their contention that the 
water was being converted into another channel. 


The decision of the court was based on the 
assumption that the provisions of the Webster- 
Ashburton treaty of 1842 which declared for 
open-water communication between the United 
States and Canada and prohibits the diversion 
of boundary waters through any other than 


natural causes were being nullified. The pro- 
test was originally entered by the Duluth Log 
& Lumber Co. which had found its operations 
hampered through the cutting of the ditch. 
The court directed that the refilling of the 
ditch be carried out under the supervision of 
United States Government engineers. 


Californians Have Glowing Prospects 


Cuico, CaAuir., April 4.—All Californians are 
rejoicing. ‘‘ Prosperity Precipitation’ ’—‘‘ Mil- 
lion Dollar Moisture’’—‘‘100 Percent Pros- 
pects’? are terms on the smiling lips of all you 
meet here. Almonds and prunes are the two 
principal dollar-producers of this district and 
big crops are practically assured. 

Chico’s big manufacturing plant is that of 
the Diamond Match Co. The company’s saw- 
mill is at Sterling City, about 30 miles distant, 
and the lumber is brought to the finishing plants 
here by the Southern Pacifie Railway Co. W. B. 
Dean is manager of the lumber operations for 
the company. He has been a lumberman in 
this district for many years, starting in with 
the Sierra Lumber Co. at the age of 17 and 
remaining continuously with that company until 
its purchase by the Diamond Match Co. and 
thereafter. 

In addition to its match block factory here, 
the Diamond Match Co. has a millwork fae- 
tory, box factory, an apiary supply concern and 
«a line of retail lumber yards throughout the 
district. It also has plants throughout the 
United States and in many foreign countries 
but the Chico operation is one of the most im- 
portant. 

In speaking of the lumber business here Mr. 
Dean said: ‘‘Prospects for a good business in 
California are now 100 percent. It seems un- 
likely that anything could prevent a good crop 
and prosperity for California fruit growers. 
The lumber business locally will be good.’’ 

Then he jumped to manufacturing problems 
and particularly to forest fire losses. What 
might be taken as a recent statement of the 
president of the company was that it lost more 
timber in California by fire in 1924 than the 
total of its entire production for the year— 
this in spite of heavily increased costs for fire 
protection. What is the reason or what are 
the reasons? Mr. Dean does not answer. He 
says there are as many theories on forestry as 
grains of sand on the shore. 

Mr. Dean said that over a 20-year operation 
period in the northern California mountains his 
company’s fire losses were negligible before the 
present forestry policy of allowing no brush 
burning in the forests was adopted. In those 
earlier days operators set fires, following the 
first fall rains, and in that way kept the brush 
burned out, with nothing left to carry the fires 
in the dry season. He also pointed ont that in 
those days a trip to the mountains with horses 
was a hard journey, but that now, with the au- 
tomobile, it is easy and the result is that today 
a hundred campers visit the mountains for 
every one that made the trip in the earlier days; 


also more city-bred folks go into the woods and 
they do not understand the situation in the 
mountains. Therefore the hazard is increased 
many-fold. The timber being full of inflam- 
mable underbrush and -careless campers being 
plentiful, the fire protection problem grows more 
serious for timber owners every year. 


To Erect Lumberjack Statue 


MINNEAPOLIS, MINN., April 7.—Both houses 
of the Minnesota legislature have passed a 
bill authorizing Gov. Theodore Christianson to 
appoint a commission to be known as the ‘‘ Lum- 
berjack Memorial Commission.’’ This new com- 
mission is given authority to arrange for the 
erection of a statue of a lumberjack on the 
grounds of the Minnesota State Capitol. 

The purpose of the legislation is to perpetu- 
ate a memory of one of the earliest and most 
extensive industries in Minnesota. Authors of 
the bill, in urging its passage, emphasized that 
much of the history and the distinction of the 
State revolves around the hardy lumberjack. 


Hub Retailer Shows Confidence 


Boston, Mass., April 7—J. Edward Downes, 
of the Downes Lumber Co., is back from his 
southern trip brimming over with energy and 
enthusiasm, and confident that business in Bos- 
ton is picking up. Proving his confidence in the 
present situation and the near future, Mr. 
Downes is getting stocks in his Boston yards 
in shape for a huge spring trade. The schooner 
Rassapoague has just unloaded 1,000,000 feet 
of merchantable longleaf pine, and the schooner 
Dorothea L. Brinkman landed 500,000 feet of 
No. 2 clear and better kiln dried North Caro- 
lina pine on the Downes wharf. Included in the 
rail shipments this yard has in transit are a 
ear of %-inch FAS poplar, half 18-inch or 
wider; a car of 2-inch and a car of 14-inch 
FAS ash, and a ear of select plain white oak 
flooring. Mr. Downes is featuring daily news- 
paper advertising, running some full page and 
numerous half-page and quarter-page advertise- 
ments in such mediums as the Boston Transcript, 
the famous ‘‘ Blue-Stocking’’ evening paper of 
New England. 


An Able Association Executive 
(Continued from Front Page) 


substantial bid for renown by writing a num- 
ber of books on forestry in France. 

Mr. Cooper was married in Boston June 25, 
1908, to Miss Gertrude Homans. He is a 
Unitarian; a member of the Theta Delta Chi 
fraternity; a golf enthusiast; and a member of 
numerous social organizations. 

It being true that the growth and develop- 
ment of a trade association is usually due to 
the planning and the executive ability of the 
individual in charge of its activities, it is highly 
significant that the Western Pine Manufactur- 
ers’ Association has grown steadily in size, im- 
portance and value to its membership during 
the last fifteen years under the guidance of 
A. W. Cooper. 

A rather unique development, but one of 
unquestionable value, that has recently come 
to the forefront is the kiln drying research de- 
partment of the association. That department 
is carefully investigating in a thorough, sci- 
entific way, the question of when lumber is dry. 
It is beginning to look as though this associa- 
tion will practically revolutionize kiln drying 
methods. 

The newest activity of the association is its 
recently inaugurated advertising campaign. Al- 
ready wonderful results have been obtained in 
establishing the name Pondosa Pine. This move- 
ment is the culmination of a dream that Mr. 
Cooper has kept alive for ten years, and speaks 
volumes for his tenacity of purpose. 

Probably one of the greatest compliments 
to Secretary-manager Cooper is the prominent 
and influential part he has played in the na- 
tional lumber standardization program. He has 
from the first been the principal representative 
of his association, and his influence has been 
strongly felt in the working out of the problems 
connected with the standardization movement. 
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Oil Field Business and Export Demand Keep Texas Industries Active 


Machine Plant Running Day and Night 


LUFKIN, TEx., April 6.—With its plant run- 
ning night and day, the Lufkin Foundry & 
Machine Co. presents an unusually busy scene 
of activity, and General Manager W. C. Trout 
and his associates all are working at top speed 
in order that business may be handled promptly 
and deliveries made without delay. This con- 
cern is handling both oil field and sawmill busi- 
ness, the demand for oil field machinery being 
especially active at this time, owing to the 
rapid development of the Liberty field and other 
developments in this territory. 

Mr. Trout is devoting his especial attention 
just now to his contract for supplying all of 
the machinery and equipment for the Peavy- 
Moore Lumber Co.’s new mill at Deweyville, 
Tex. It was with considerable pride that he 
was able to advise the company that already 
he had three cars of equipment ready to move, 
a full week ahead of the time agreed upon for 
the first shipment to be made. The foundry is 
busy on the many castings that will be re- 
quired, and Mr. Trout says: ‘‘We are getting 
the most diffcult part of the contract out of 
the way first.’’ 

Included in the equipment will be a big 
Lufkin edger, which is a piece of sawmill 
equipment featured by Mr. Trout’s company, 
and another, a Harvey hog. That the company 
is finding much more than a local or regional 
market for this hog is demonstrated by the 
fact that it recently shipped one of them to 
Philadelphia, Pa., and another to Merced, 
Calif. The Lufkin Foundry & Machine Co. is 
essentially a manufacturing concern, and Mr. 
Trout has built it up until now he has a com- 
pact, smooth running organization that has de- 
veloped into one of the most important indus- 
tries of the South. 


Excellent Demand for Special Cutting 


A combination of drouth, fire and the Ips 
beetle has played havoc in the pine forests of 
east Texas, and among those who have suffered 
from this combination is the Angelina County 
Lumber Co., whose ‘‘Sudden Service’? is a 
slogan familiar to lumber dealers everywhere 
who have become accustomed to buying both 
quality and service when placing orders for 
southern pine. In order to save the dead and 
dying timber and prevent further spread of 
the beetle in the company’s timber holdings, 
the big plant at Keltys is running day and 
night. It is expected that the bulk of this 
timber will be cut by’the end of this month 
and General Manager E. L. Kurth and all hands 
will heave a sigh of relief when this emer- 
gency is over. But while this timber is being 
cut—much of it, necessarily, into the lower 
grades—the better material is not being neg- 
lected, as shown by the beautiful longleaf tim- 
bers 18x18-32 that were coming out of the 
mill at the time it was visited by a representa- 
tive of the AMERICAN LUMBERMAN. This was 
for an export order, and the timbers were go- 
ing direct from the saws to the cars. The com- 
pany reports an excellent demand for special 
cutting, principally railroad material. 

Arrangements are being made to begin grade 
marking all lumber for interior shipment, in 
accordance with the unanimous action by the 
Southern Pine Association at its annual meet- 
ing. Rubber stamps are to be used to begin 
with, but Superintendent Moss thinks that a 
mechanical device for stamping the lumber 
probably will. be adopted as soon as one has 
been satisfactorily worked out. The company’s 
product is being manufactured according to 
American Lumber Standards. It finds the 
trade practically a unit in calling for the 
standard 25/32 thickness, though it fills an oc- 
casional order for 13/16ths, on special contracts. 

Ernest L. Kurth, general manager, is gen- 
erally considered one of the livest wire lumber- 
men in Texas, and like a majority of the lum- 


bermen, he is a leader in civic movements and 
in all matters that help to build up the com- 
munity. The people of Lufkin and vicinity 
have been enjoying a series of lyceum enter- 
tainments this spring that were made possible 
by Mr. Kurth’s action in personally underwrit- 
ing the required guaranty necessary to secure 
the talent for the series. The Angelina County 
Lumber Co., in addition to its own product, 
handles the sales in Texas of the product of 
the Vernon Parish Lumber Co., of Kurthwood, 
La. 


Selling Wagons and Lumber 


An industry that plays an important part in 
keeping Lufkin on the map is the Martin Wagon 
Co., which is engaged in the manufacture of 





Spoiled Children 


Some children, who have too much, ap- 
preciate everything too little. 


There is a country, which with only six 
per cent of the world’s population, pro- 
duces: 


43% of the world’s coal! 

54% of the iron! 

64% of the steel! 

49% of the copper! 

64% of the petroleum! 

69% of the cotton! 

52% of the lumber! 

41% of the shoes! 

43% of the printing paper—the great 
indicator of the dissemination of informa- 
tion and knowledge. 


In that country, that 6 per cent of the 
people of the world own one-third of the 
railroad mileage, three-fourths of the tele- 
phone and telegraph equipment, and nine- 
tenths of all the automobiles in the world. 


That country has movies, radios, phono- 
graphs, playerpianos, hard roads, paved 
streets, sanitation, modern plumbing, elec- 
tric lights, gas and marvelous mechanical 
devices, which entirely lift some, and di- 
vide ALL the labors of men. 


That country is the world’s greatest, 
richest, freest country for all men—rich 
or poor, young or old, black or white, 
native born or foreign, Protestant or 
Catholic, Jew or Gentile. 


That country is “our own Amefica”! 


And as “spoiled children” of our “Uncle 
Sam,” we have grown callous, hardened, 
indifferent, restless, fretful and whining— 
forgetful of the poverty and misery in 
other nations—ungrateful for the bless- 
ings of our own United States.—Kessin- 
ger’s Mid-West Review. 











high grade log wagons and heavy duty wagons 
for the oil fields and other purposes. The 
company operates a hardwood plant near Luf- 
kin, which supplies the material for the wagon 
works and in addition caters to the automobile 
and furniture industries and flooring plants. 
Sales Manager Lewis says the difference be- 
tween selling wagons and selling lumber is that 
when a single wagon or a carload of wagons 
is sold the price is based on production costs 
and no sale is made that does not show at least 
a small profit. But when selling lumber, too 
often is it the case that the cost of production 
is not considered, the price being governed by 
existing conditions and largely upon what the 
‘other fellow’’ is doing. He wonders if the 
day will ever come when the lumber industry 
will be a real merchandising industry, when 


lumber will be sold on the basis of a known 
cost, as other commodities are sold; and an- 
swers the questions by saying that in the more 
than twenty years he has been in the business 
there have been few changes in methods of sell- 
ing lumber and the next twenty years probably 
will show no greater improvement. H. L, 
Zeigler is general manager of the Martin Wagon 
Co., but was out of the city when this scribe 
made his visit. 


Discusses Cut-over Land Problems 


Dealers who attended the annual convention 
of the Lumbermen’s Association of Texas in 
Dallas in 1923 and others who read the report 
of it in the AMERCAN LUMBERMAN will recall 
with interest the highly instructive discussion 
of the lien law and its many problems led by 
L. F. Zimmerman, a talented attorney repre- 
senting William Cameron & Co., of Waco. Mr. 
Zimmerman has been in Lufkin looking after 
some legal matters for his company. In the 
lobby of the Angelina Hotel he discussed with 
the AMERICAN LUMBERMAN representative the 
problem that is giving many lumbermen consid- 
erable anxiety—the disposition of the great 
areas of cut-over timber lands. The average 
man naturally would say ‘‘reforestation.’’ 

Mr. Zimmerman is not an advocate of State 
ownership of forest lands and believes that pri- 
vate owners—perhaps in codperation with State 
and Federal governments—can best handle re- 
forestation, but they are absolutely estopped 
from undertaking it under the present tax sys- 
tem in Texas. With a tax rate that in some 
counties amounts to 3 per cent and the law 
requiring rendition at full value, the burden of 
carrying denuded lands is heavy, but if refor- 
estation is attempted, as soon as the trees reach 
saw timber size—or even before—the land is 
taxed as timber land and the tax burden is 
greater than the returns will ever justify. 

Lynch Davidson, well known lumberman, 
made the race for governor on a platform that 
provided for the setting aside for certain 
periods of cut-over lands for reforestation pur- 
poses, during which time only a nominal tax 
would be assessed, the timber to pay a yield tax 
when cut; but he was defeated in the primaries 
and no attempt has been made to secure the 
adoption of such a law. The State has a for- 
estry department and has acquired several small 


- tracts for experimental forestry purposes, but 


no reforestation on a large scale is being at- 
tempted in the State. 

Mr. Zimmerman’s company owns a very large 
acreage that no doubt would be set aside for 
reforestation if safeguarded by reasonable tax 
regulations, but without these the lands prob- 
ably will be left wild or disposed of as oppor- 
tunity arises to small farmers. As these can 
take up only a small portion, the probabilities 
are that as the natural growth produces trees 
large enough for ties, poles, ete., they will be 
utilized in this way and what might be made a 
great natural resource will be lost to the people 
forever. Mr. Zimmerman states that through- 
out central Texas there is great need of rain. 
If rain comes soon there will be promise of 
good crops and good business; otherwise, the 
outlook is far from hopeful. 


For THE FIRST time in years, beaver are s0 
plentiful that timber land owners are complain- 
ing that their property is being damaged by 
these industrious loggers and dam builders. A 
decision was rendered by the Department of In- 
land Fisheries and Game recently at Augusta, 
Me., opening land at Seal Harbor, on Mount 
Desert Island, owned by John D. Rockefeller, 
jr., and land in the vicinity of Mount Kineo 
House at Kineo, to beaver hunting and trapping 
until Feb. 28 of this year to protect the timber. 
The action was taken because of complaints re- 
ceived at the department that big beaver col- 
onies were seriously damaging property by flood- 
ing lowlands with their dams and thus killing 
many valuable trees. 
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Michigan Retail Directors Consider Hemlock Campaign 


GRAND Rapips, Micu., April 6.—A joint meet- 
ing of the board of directors of the Michigan 
Retail Lumber Dealers’ Association and of the 
Retail Lumber Dealers’ Mutual Insurance As- 
sociation of Michigan was held at the Kerns 
Hotel, Lansing, the latter part of March, with 
a good representation present. 

The meeting was called to order by Presi- 
dent F. A. McCaul, of Royal Oak, following 
which Secretary Arthur Manning introduced 
Edward Hines, of Chicago, chairman of a 
special committee representing the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion, who explained the object of the commit- 
tee’s visit. Mr. Hines informed the directors 
that the Northern Hemlock & Hardwood associa- 
tion is planning an advertising and educational 
campaign to create a larger demand for hemlock 
in Michigan and Wisconsin and he urged the 
Michigan dealers to push the sale of hemlock 
grown in these two States wherever it is equal 
or superior to other woods used for any par- 
ticular purpose. This speech was followed by a 
general discussion in which Hubert North, Fred 
Lowrie, A. J. Hager and Paul Taylor took an 
active part. At the close of these remarks 
President McCaul thanked the committee for 
calling this to the attention of the associa- 
tion and advised its members that the proposi- 
tion would be given careful consideration and a 
report made at the close of the meeting. 

On the retirement of the committee the propo- 
sition was taken up more thoroughly, resulting 
in the adoption of a resolution which requested 
the hemlock manufacturers to install grade 
marking of hemlock, to sell Nos. 1 and 2 sep- 
arately and to dress all grades to widths speci- 
fied in the American Lumber Standards, and 
urged the members of the Michigan Retail Lum- 
ber Dealers’ Association to keep an adequate 
supply of the ordinary sizes of hemlock on hand 
so that they would be prepared to meet the 
increased demand for the wood should the manu- 


facturers’ campaign prove a suecess. While 
endorsing the campaign and pledging their 
hearty support to it, the directors decided it 
would not be feasible to call a special meeting 
of the association at this time, as they had been 
urged. 

When called upon by President McCaul to 
lead the discussion on insurance matters, C. W. 
Beck requested that A. C. Bensen, of Mans- 
field, Ohio, be allowed to say a few words. 
Mr. Bensen pointed out that the margin be- 
tween the amount of insurance carried by mem- 
bers of the association and what they would 
have if carrying a full line would amount to 
$23,000. Several of the directors expressed 
their willingness to take out the full line. 
When the subject of house insurance came up, 
Mr. Bensen suggested that a letter be sent each 
member asking him to advise whether or not 
he would take a $3,000 policy on his home, 
exclusive of contents. 


Committee and Other Appointments 


Several important appointments were made 
by the directors at this meeting. L. E. Legg, 
of Coldwater, Mich., was named a director for 
the remainder of 1925 to fill the unexpired term 
of Herman Zahnow who became ineligible to this 
office through election to the vice presidency of 
the association at the last annual meeting. Presi- 
dent McCaul was chosen to represent the associa- 
tion at the annual meeting of the Chamber of 
Commerce of the United States at Washington 
May 20-22. A. J. Hager was elected to represent 
the association at the lumber standardization 
meeting in Washington May 1, and Hubert 
North was placed at the head of the arbitra- 
tion committee, with the privilege of appointing 
the other two members of the committee. Mr. 
North announced W. H. Barney, of Albion, 
Mich., and Levi Marshall, of Ionia, Mich., as his 
selections. President McCaul was also chosen 
to represent the Michigan association on the 


board of directors of the National Retail Lum- 
ber Dealers’ Association. 


A. J. Hager, President McCaul and Charles 
Weeks were the unanimous choice of the diree- 
tors for the important executive committee. 
After some discussion it was voted that the 
membership fee to the National be increased 
from $1 to $2. Fred Lowrie, president of the 
National, thanked the directors for this action 
and for the hearty support which the National 
has always received from the Michigan associa- 
tion. 


Frank Day Smith, the association’s attorney 
was present, and gave an interesting talk on 
the 1925 legislature, paying particular atten- 
tion to the garnishee and lien laws. It was 
decided that the 1926 convention would be held 
in Detroit, and the president and secretary 
were instructed to secure a date as near the 
first of February as possible. 


Seventeen New Members Added Since Annual 


Seeretary Arthur M. Manning reported that 
in his recent trip through the southwest corner 
of the State he found. thirteen nonmembers and 
of the ten who were home, eight signed up, only 
two refusing. This brings the total of new 
members secured since the 1925 annual conven- 
tion up to seventeen. In the opinion of See- 
retary Manning it is evidence of a good year 
ahead and the possibility of a fine record to 
celebrate at the 1926 convention. The new 
members are as follows: 


Baroda Coal & Lumber Co., Baroda; United 
State Lumber & Fuel Co., Battle Creek; Bridg- 
man Supply Co., Bridgman; C. A. Boyer Lumber 
Co., Burr Oak; Miller & Beardslee, Clarkston ; 
Alton W. Grigg Lumber Co., Detroit: M. Judd & 
Son, Dowagiac; Eaton Lumber Co., Eaton Rapids; 
Peer Coal & Lumber Co., Flint; Babcock Bros., 
Galien; Swank Lumber Co., Galien; Harrison Ele- 
vator Co., Harrison; George Lambert, Lawton; L. 
Stoker & Sons, Lawton; Deuel Lumber Co., Mar- 
shall; New Buffalo Lumber & Coal Co., New Buf- 
falo; Plymouth Lumber & Coal Co., Plymouth. 


National Box Manufacturers’ Association in Annual 


The twenty-sixth annual meeting of the Na- 
tional Association of Box Manufacturers was 
held April 8-10 at the Drake Hotel, Chicago. 
Chairman B. F. Masters, of Chicago, in opening 
the convention on Wednesday afternoon ex- 
pressed the opinion that a more extensive pro- 
gram of national advertising, pointing out the 
merits of the wooden box, would enlarge the use 
of the product manufactured by the membership. 
He said that from present indications the out- 
look in the box industry is very promising. 
Mr. Masters stated that the trouble with the 
box business is that there is not enough margin 
between the cost and selling price, and sug- 
gested as a solution of this to study the cost 
of manufacturing more closely. In summing up 
the situation, Mr. Masters said that there are 
two fundamental policies that the industry must 
adopt; first, it must create a greater demand for 
the product, and second, it must put into effect 
all the economies that ean be _ intelligently 
worked out by the members. He also suggested 
increasing the activities of the association so 
as to make it more worth while than it is today, 
and thought it would be an excellent plan to 
raise a fund to be devoted exclusively to trade 
promotion, 

Secretary Reviews Activities 

C. V. Hodges, of Chicago, submitted a com- 
prehensive report of the activities of the sec- 
retary’s office during the last six months, in 
Which he particularly emphasized the coépera- 
tion he had received from the membership. He 
spoke of the lumber standardization program, 
referring chiefly to the specifications covering 
rough dry lumber thicknesses and the standard 
and the extra standard board, the latter being 
the one which will dress two sides to }3-ineh. 
Mr. Hodges said that he was successful in 
having the allowance on the extra standard 
board, which provided that 20 percent of a 
shipment might be »-inch thinner than the re- 
quired thickness, reduced to 10 percent. ‘‘ This 


point,’’ said Mr. Hodges, ‘‘will go far toward 
eliminating some of the evils which might creep 
in with a larger and more unreasonable allow- 
anee,’? 

The secretary ’s report mentioned that the ad- 
vertising and trade extension work has gone 
along smoothly and effectively under the guid- 
ance of Raymond Watts. Mr. Hodges further 
stated that the box industry has been protected 
in every traffic classification or other railroad 
matter which has arisen. 

Other subjects touched on by the secretary 
included statistical and charting service; labora- 
tory and cost work; the need for an arbitration 
committee, and the work of the domestic packing 
advisory committee organized some time ago by 
the Department of Commerce for the purpose of 
conducting an educational campaign to all ship- 
pers, pointing out the value of packing their 
product right. 

Regarding association work for the immediate 
future, Mr. Hodges made the following recom- 
mendations: A more earnest codperation by 
members in the statistical work; appointment 
of an arbitration committee which will adopt 
rules governing its own actions and decisions; 
that more members participate in the advertis- 
ing work; the discussion and adoption of cer- 
tain recommendations to be made in the report 
of the costs committee; establishment of a 
forestry committee. 

M. W. Fleming, of Boston, Mass., in reporting 
for the New England district, stated that box 
manufacturers in that section were suffering 
from overproduction and competition from west 
Coast shook, which, he said, were coming in in 
larger volume. Box lumber production has been 
in excess of consumption in New England dur- 
ing the last few years, which has affected the 
price of both the raw material and the finished 
product. 


C. A. Stafford, of Chicago, spoke on the 
value of statistical work in the association and 


industry, which has two separate and distinct 
phases. ‘‘The first,’’ he said, ‘‘is that properly 
conducted statistical efforts will show us things 
about our business and industry which we do 
not now know and appreciate; second, that we 
will be enabled to measure our business up to 
existing general conditions pertaining to the in- 
dustrial world generally, and particularly with 
regard to those operations with which we are 
most concerned. ’? 

Interesting reports were submitted from the 
association districts concerning business condi- 
tions, market, labor, lumber ete., the cousensus 
being that while general business conditions 
are fairly good, there is too much box manu- 
facturing capacity for the volume offered. The 
supply of low grade lumber is plentiful and 
prices are on the whole fairly stable. 


January Pine Costs Show Decrease 


NEW ORLEANS, LA., April 6.—According to 
the cost statement for January, 1925, just issued 
from the office of the Southern Pine Associa- 
tion, manufacturing costs of southern pine lum- 
ber showed a material decrease over those of 
the preceding month which was the high mark 
af 1924. This statement, in summarizing the 
average cost per 1,000 feet, board measure, in 
producing and shipping lumber (not including 
interest on loans and invested capital) shows 
that the average cost for January was $24.35 as 
compared with $26.95 for December, 1924, and 
$24.34 for August, the low mark for 1924. This 
figure was based on 90 returns, representing 101 
mills with a total production of 321,136,513 
feet. The costs shown in the report range from 
$16.65, the lowest figure, to $36.84, the highest. 
Only 40 of the 90 concerns that reported showed 
a cost less than the average of $24.35. 
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Eastern Lumber Salesmen in Tenth Annual 


PHILADELPHIA, Pa., April 6.—The Eastern 


Lumber Salesmen’s Association held its tenth 
annual meeting last Friday night, at the Belle 


vue-Stratford Hotel. About eighty members, 
from various eastern cities, were in attendance. 
Assembly took place at 6 p. m., when the mem- 
bers were called to the banquet tables, President 
Charles M. Fletcher extending welcome. 

After dinner the business session got under 
way. Following a short introduetory address 
by the president, the various officers presented 
their reports briefly. The treasurer’s account 
showed that the association had satisfactorily 
met its expenses for the last year, and was 
running smoothly financially. The membership 
committee, presenting its summary, showed eight 
new members added and eight dropped through 
resignation and one death. This left the same 
total as at the previous year’s meeting, 186. 

Secretary Charles J. Olsen reported on the 
various questions brought up at the monthly 
meetings, relating to dues, insurance, benefits 
ete. The employment committee told of having 
placed six men, while numerous others had un- 
doubtedly profited indirectly by its activities. 

The chairman of the board of directors spoke 
of the problems discussed at the monthly meet- 
ings—what the dues should be in the future, and 
whether group insurance was to be continued. 
It was announced that these would be put up to 
the members. A vote resulted in the decision 
to discontinue the insurance, and permit in- 
dividual members rather to take their own. Dues 
were decided on at $6 a year. 

J. i. Coggin spoke on ‘‘ Problems For Lumber 
Salesmen.’’ The outstanding feature of his 
address was on the value of physical fitness. 
He advised that every ELSA member should 





get up some form of exercise that would keep 
him in condition; for the man in best shape is 
best able to land the orders. 

G. B. Woodhull discussed ‘‘The Mind of the 
suyer,’? touching on the trials and tribulations 
of a Jumber salesman. He presented some very 
worthwhile observations on personal contact. 

G. Ic. Wood spoke on ‘‘Sales Costs in the 
Lumber Trade.’’ He presented a series of 
figures based on close observation, covering vari- 
ous phases of the cost of merchandizing lum- 
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ber. To illustrate a point he told of a cage 
where a lumber concern had dispensed with 
the services of a $10,000 sales manager, only 
to find at the end of the year that it was over- 
stocked with lumber that had fallen in price, 
and which the manager could undoubtedly have 
sold. In the final reckoning, the concern found 
itself very much a loser. 

J. M. Coin, affectionately known as the daddy 
of the association, presented the final address, 
He told of the beginning of the organization, 
and traced its history to the present date. Dur- 
ing the course of his speech, a call was made 
for any original member still present, and eight 
responded. 

Election of Officers 

Nominations and elections followed. W. R. 
Johnston and W. T. Doyle were reélected to 
the board of directors, while J. KE. Coggin was 
the newly elected director. Officers elected were 
as follows: 

President—J. C. Tennant. 

Vice president—Charles J. Olsen. 

Secretary-tresaurer—J. E. Coggin 

The entertainment committee kept things 
working smoothly all the time, and there was 
never « moment’s lapse in activities or fun. A 
prize drawing contest in which seven prizes were 
awarded, proved particularly appealing. Beau- 
tifully arranged menus were gotten up through 
the cooperation of the Pennsylvania Lumber- 
men’s Mutual Fire Insurance Co. of Philadel- 
phia, the Lumber Mutal Fire Insurance Co., of 
Boston, the Lumbermen’s Mutual Insurance Co., 
of Mansfield, Ohio, the Indiana Lumbermen’s 
Mutual Insurance Co., of Indianapolis, and the 
Central Manufacturer’s Mutual Insurance Co., 
of Van Wert, Ohio. 


Attractive Program Awaits Texas Lumbermen 


BEAUMONT, TrEx., April 7.—First tangible 
steps toward the formation of a Statewide home- 
financing corporation, advocated by Texas lum- 
bermen for more than a year, are expected to 
be taken here at the annual meeting of the 
Lumbermen’s Association of Texas, April 14, 
15 and 16. 

At the morning session of the convention on 
April 16, a special committee composed of G. K. 
Meliff, of San Antonio, A. B. Mayhew, of 
Uvalde, and Harry T. Kendall, of Houston, will 
make a report on its findings with regard to 
the advisability of such an organization and 
suggested methods of procedure. 

Several interesting entertainment features are 
promised by the Beaumont lumbermen as an in- 
ducement for a full attendance at the annual 
meeting. The 1925 convention should be termed 
‘‘Looking Ahead,’’ according to President 
Thomas C. Spencer of the Spencer-Sauer Lum- 
ber Co., of Ilouston, who has issued the follow- 
ing letter on the subject of the convention: 


The program for this year’s convention has for 
its object the betterment of the general condition 
of the lumber and building material yards. The 
lumber yards are being called upon today to give 
service. Our patrons are expecting the best that 
money can buy at the least outlay of capital. On 
the other hand the smaller yards are finding it 
necessary to assist in financing repairs and the 
general building program. 

This year’s convention will deal with the or- 
ganization of a building and loan corporation, 
whose sole object will be to assist the smaller lum- 
ber yards to increase their business. It is a large 
undertaking, but anything that will add to service 
will prove profitable and well worth a trial. 

On the tentative program you will observe a 
talk by T. H. Morrow, of Dallas, on “Selling Shin- 
gles.” Most of you have given serious thought 
to the investment which is required in handling 
stained shingles. On the other hand some of our 
members still prefer to handle the shingles and 
sell the stain. 


The “paint up” program which is being carried 


on in Texas shows what might be accomplished by - 


coéperation with the paint manufacturers. H. J. 
Kuhn, of the Kuhn Paint and Varnish Works, 


Houston, is well able to tell us his experience in 
selling paint. 


Not many years ago the lumber yards handled 
principally lumber, but it is estimated that possi- 
bly a majority of the yards scattered through the 
State sell approximately 45 percent lumber and 
55 percent other products. Ray Gaither, of Wil- 
liam Cameron & Co., Waco, will tell us something 
on selling service and sidelines. 

One of the most valuable assets to any conven- 
tion was the introduction of the question box. 
Most of you have enjoyed the privilege of assisting 
in answering these questions and know the value 
of discussions which always follow the presentation 
of the question by Jack Cooke. 

FF. E. Eberstadt, of the Chamber of Commerce 
at Bryan, Tex., recognized by some of the financiers 
as an authority on building and loan associations 
in the small towns, will explain to us why the 
building and loan movement should be encouraged. 

The San Antonio lumbermen will show why a 
model luncheon club is profitable and practicable 
in any district. 

The visit to the Kirby Lumber Co.’s mill at 
Bessmay, will be an interesting and educational 
trip. At this place we will enjoy an outdoor 
barbecue. 

In addition to the business sessions there will 
be plenty of entertainment. A concatenation will 
be held the first night of the convention. The 
steamboat ride to Port Arthur Wednesday after- 
noon, returning to Beaumont for the grand ball 
that night, is illustrative of how well the Beau- 
mont Hoo-Hoo have arranged for your entertain- 
ment. 

The railroads have added something to our con- 
vention in the way of furnishing a special rate. 
They have furnished certificates to be mailed to 
the members, their employees and families, which 
when presented to your local agent, entitle you to 
a round-trip ticket at one and one-half times one- 
way fare. 


Speaking of the association’s last year’s ae- 
tivities, Mr. Spencer said: 


Insomuch as 1924 was not a bad year for any 
of us and having in mind that the association not 
only needs new members, but deserves them, I am 
going to ask that each of you become better ac- 
quainted with the lumber yards in your vicinity 
who are not members and endeavor to get them 
to take out membership in the association. Many 
of those who are not members have in the past 
added much to our convention, but this year the 
railroads have granted special rates to members 
only, and many of the attendants will be in posi- 
tion to save almost as much as their dues by be- 
coming members. It is my opinion that we should 
all work together this year in increasing the mem- 
bership in the association. By explaining that a 


copy of the ‘‘Material Man’s Lien Laws of Texas” 
published by the association goes with each mem- 
bership, and that the members’ expense bills are 
audited free we should boost the membership. If 
each of you will just drop me a pencil memorandum 
that you will assist in doing what you can I will 
assure you that the convention will acknowledge 
with thanks your efforts. 


Plans for the entertainment of the hundred or 
more ladies of the lumbermen who will be here 
for the convention were practically completed 
Saturday. Subcommittee chairmen were an- 
nounced by Mrs. Chester A. Easley, general 
chairman of women’s entertainment, and the 
personnel of the various committees will be 
completed during this week. The registration 
committee is headed by Miss Pauline Priddie. 
Mrs. Andrew Kaulbach heads the reception com- 
mittee. 

Starting at 2 p. m. Tuesday the ladies will 
get their first taste of the hospitality of Beau- 
mont women in the form of an auto tour of 
the city. Mrs. P. E. Hammon is chairman of 
the auto tour committee. The ride will be of 
two hours’ duration and will be followed by a 
tea-dansant at the new rooms of the Neches 
Club in the recently completed Elks’ Home and 
promises to be one of the most elaborate affairs 
of convention week. These club rooms will be 
the scene of another hospitality Tuesday night, 
when from 8:30 to 11:30 the ladies will be en- 
tertained at cards while the men are participat- 
ing in the big concatenation. Mrs. Tom Andrus 
is chairman of the tea-dansant committee and 
Mrs. W. A. Bowie will be in charge of the 
card party. 

The last exclusively women’s affair will take 
place at the country club Wednesday morning, 
when a Indies’ golf tourney will be held, with 
suitable prizes for the winners among the 
visitors. The hours of play are from 9 to 12 
a.m. and Mrs. W. D. Flynn is chairman of the 
golf committee. 

Women visitors, with their men folk, will be 
guests on a boat ride down the Neches River 
to Port Arthur, with return by interurban 
Wednesday night and a gardenball at the Neches 
Club Wednesday night. Mrs. E. C. Bracken is 
chairman of the women’s boat ride committee. 
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April 14—Northern Hemlock & Hardwood Manufactur- 
ers’ Association, Pfister Hotel, Milwaukee, Wis. 
Special meeting. 

April 14-15—Central Kansas Lumbermen’s Association, 
Memorial Hall, Salina, Kan. Spring meeting. 
April 14-16—Lumbermen’s Association of Texas, Beau- 

mont, Tex. Annual. 

April 15-16—Arkansas Association of Lumber Dealers, 


Hotel Marion, Little Rock, Ark. Annual, 
April 16-17—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 


April 20-24—Building Officials’ Conference, Forest Prod- 
ucts Laboratory, Madison, Wis. Annual. 
April 21-22—Appalachian Logging Congress, 
Hotel, Cincinnati, Ohio. Semiannual meeting. 

April 22—Southwestern Hardwood Manufacturers’ Club, 
Hotel Roosevelt, New Orleans, La. Monthly meet- 
ing. 
April 22—Plywood Manufacturers’ Association, 
torium Hotel, Chicago. Spring meeting. 
April 28-29—National Lumber Manufacturers’ 
tion, Chicago. Annual. 

May 1—General Standardization Conference, Washing- 
ton, D. C. 

May 4-6—Associated Cooperage Industries of America, 
Gayoso Hotel, Memphis, Tenn. Annual. 


Sinton 


Audi- 


Associa- 


May 5-G—Hardwood Manufacturers’ Institute, Hotel 
Chisca, Memphis, Tenn. Annual. 
May 6—Georgia-Florida Saw Mill Association, Mason 


Hotel, Jacksonville, Fla. Annual. 


May 7-8—Florida Lumber & Millwork Association, Or- 
lando, Fla. Annual. 

May 8-9—American Construction Council, Hotel Bilt- 
more, New York City. Spring meeting. 

May 12-14—National Fire Protection Association, Con- 


gress Hotel, Chicago. Annual. 
May 15-16—Plains Retail Lumbermen’s Association, Am- 
arillo, Tex. Annual. 

May 19—Roofer Manufacturers’ Club, 
Macon, Ga. Monthly meeting. 
May 20-22—Chamber of Commerce of the U. S. A., New 

Washington Auditorium and New National Chamber 


Hotel Dempsey, 


Suilding, Washington, D. C. Annual, 
May 25-28—National Association of Purchasing Agents, 
Milwaukee Auditorium, Milwaukee, Wis. Annual. 


June 11-12—National Hardwood Lumber’ Association, 
Brown Hotel, Louisville, Ky. Annual, 
June 19-20—Pacific Northwest Millwork Association, 


Grays Harbor, Wash. Quarterly meeting. 


June 22-24—Lumber Trade Golf Association, The Gris- 


wold, New London, Conn. Annual tournament. 
June 24-26—National Foreign Trade Council, Olympic 
Hotel, Seattle, Wash. Annual. 


Arkansas Retailers’ Convention 


LirtLE Rock, Ark., April 4.—A special ef- 
fort is being made by officers of the Arkansas 
Association of Lumber Dealers, through well 
prepared, illustrated advance notices, to attract 
a big attendance to the annual convention to be 
held April 15 and 16 at Hotel Marion here. This 
will be known as ‘‘the back to prosperity con- 
vention.’’? A special feature of the banquet on 
Thursday night will be a talk by William B. 
Burruss, of Washington, D. C., on ‘‘ Shakespeare, 
The Salesman.’’ R. E. Montgomery, jr., of the 
Lee Lumber Co., Memphis, Tenn., which has a 
wide reputation for its successful sales methods 
—a policy of selling everything that goes on a 
job, will talk on the subject, ‘‘Sell All of It— 
Not Some of It.’? R. J. Williams, of the Plant- 
ers Lumber Co., Little Rock, Ark., Vicegerent 
for the Little Rock district, will be in charge 
of the Hoo-Hoo coneatenation which will be 
held at 8 o’clock on the evening of April 15, 
at the Hotel Marion. 


Hemlock and Hardwood Meeting 

OsHKOSH, Wis., April 6.—A special meeting 
of the Northern Hemlock & Hardwood Manufac- 
turers’ Association has been called for Tuesday 
morning, April 14, at the Pfister Hotel, Milwau- 
kee. At this meeting will be taken up the ques- 
tion of grade-marking of hemlock along the lines 
recently worked out by the Southern Pine As- 
sociation. A luncheon will be held at noon, to 
Which Milwaukee architects and retail lumber 
dealers will be invited in order that they may 
express their views on this matter, as the mann- 
facturers wish to work out this problem with 
the advice of the various people interested di- 
rectly or indirectly. The announcement issued 
by Secretary-manager O. T. Swan states fur- 
ther that the traffic department has several mat- 
ters awaiting further action and will advise the 
membership whether these will be taken up at 





this meeting or at a special meeting of those par- 
ticularly interested. 


Plan Big Logging Machinery Show 


SEATTLE, WASH., April 4.—Forecasting the 
First Annual Show of Logging Machinery & 
Equipment & Supplies as one of the high marks 
of the industry, A. Whisnant, secretary of the 
Pacific Logging Congress, was in this city Fri- 
day, making arrangements. The great show 
will be held on the site of the Washington Iron 
Works during the sixteenth session of the log- 
ging congress next October. In connection 
with it, Mr. Whisnant has issued an illustrated 
‘¢Preliminary Announcement of Tentative 
Plan,’’ and along with color plates and sylvan 
reproductions he has written a real classic into 
his pamphlet. The text is stirring. It runs 
like this: 

A Big Thing for Big Men in a Big Industry! 
—Silent things—moving things—powerful things 

-waiting action at the will of man and the slight- 
est pressure of his hand 

—Clanking of iron on steel 

—Grinding of meshed gears 

—Sharp hiss of escaping steam 

—The hum of powerful motors 
—Men moving—men_ talking—men _  laughing— 
hands grimy from “contact with —iron—faces 
smudged with grease—eyes alight with creative 
desire 

—Roaring oil with jets of flame 
—Fabricated steel spars describing ares against 
a blue sky 
—Powerful 
boys’ tops 
—The meeting of old friends—a 
a long talk—hearts softened by 
and old memories revived 





sheaves spinning noiselessly like 
quiet corner and 
personal contact 


—Giant locomotives throbbing with repressed 
power 

-——Steam shovels gouging gaping holes in the 
ground 


—-The gaining of ideas—a new principle in applied 
mcechanics—explained—seen—handled—and a prob- 
lem solved 
—Clanking “Caterpillars” and groaning trucks 
carrying great loads ; 
—Thud of sharp axes—rhythmic swish of cross 
cut saws 
—Impact of ringing sledges 
—-In the evenings—bright lights—a great enclosure 
thronged with people—gay music and the sound 
of light feet on a waxed floor 
-—Shattering blows of steam hammers and the 
artillery replies of air riveters 
—Rattle of chains and clatter of iron bars 
—-And, always, the clashing of iron on steel—the 
grinding of meshed gears—the sharp hiss of escap- 
ing steam 
—Longed for—hoped for—planned for! 
—and now, to become a reality 
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Plywood Manufacturers’ Program 

The program for the thirtieth mass meeting 
of the Plywood Manufacturers’ Association, to 
be held April 22 at the Auditorium Hotel, 
Chicago, indicates that it will be a series of dis- 
cussions by officers and committees covering the 
work of the organization, past and present, and 
the contemplation of plans for the future. FE. 
V. Knight will discuss the new text books; 
C. P. Setter will report on monthly statistics; 
M. C. Dow, on unprofitable sales; R. I. Bradley, 
on cost work; and F. B. Ward on the work of 
the cost committee. An association buffet lunch- 
eon will be served in the meeting room, so that 
the convention will be one continued meeting. 


Institute Meeting Will Be Large 

MEMPHIS, TENN., April 7—Many subjects 
of importance to the hardwood manufacturer 
will be discussed at the third annual meeting of 
the Hardwood Manufacturers’ Institute to he 
held at the Hotel Chisea on May 5 and 6, aecord- 
ing to the announcement made by J. H. Town- 
shend, executive vice president. A part list of 
speakers and their subjects follows: 

C. V. Sweet, Forest Products Laboratory, Madi- 


son, Wis., “Grading Rule Studies of the Forest 
Products Laboratory.” 

S. S. King, president Dayton Mill & Lumber Co., 
Dayton, Ohio, also vice president Millwork Cost 
Bureau, “Home Builders Pay for the Waste.” 





Leroy A. Kling, Kling-Gibson Co., Chicago, “Ad- 
vertising Wood Species.” 


Landon C. Bell, W. M. Ritter Lumber Co., Co- 
lumbus, Ohio, “The Clarke-McNary Bill.” 

Announcement of the entire program is ex- 
pected to be made within the next week or ten 
days, and it will inelude a nationally known 
name.. According to the number of reserva- 
tions, the meeting will be the largest ever held 
in this city. It is thought that at least five 
hundred manufacturers and their representatives 
will be present. Plans for entertainment are 
also being made. It is probable that the Lum- 
bermen’s Club of Memphis will hold a golf 
tournament on May 7, to which all visiting lum- 
bermen will be invited. 


Wholesalers to Meet on Coast 


New York, April 6.—Following the annual 
convention of the National-American Wholesale 
Lumber Association, the board of directors met 
and considered a number of matters in connec- 
tion with the association’s early program of ac- 
tivities, and regarding which announcements 
will be forthcoming shortly. 

Because of the success of the mid-summer 
meetings on the north Coast in 1923 and 1924, 
the directors decided to meet again on the Coast 
during the summer of 1925. The association now 
has a membership of 150 in Oregon, Washing- 
ton and Vancouver, and because of the oppor- 
tunity which is thus afforded for the north 
Coast members to get together in groups and 
hear the reports of officers and other represent- 
atives who will attend on behalf of the associa- 
tion, the meetings are of interest in cementing 
the interests of wholesalers throughout the coun- 
try. The executive committee will shortly de- 
cide upon the time and place of this series 
of meetings. 


National Manufacturers’ Program 

WASHINGTON, D. C., April 7.—Preliminary 
announcement of the program for the thirty- 
third annual meeting of the National Lumber 
Manufacturers’ Association, to be held April 
28 and 29 at the Congress Hotel, Chicago, has 
been issued and indicates that a great number 
of important subjects are to be taken up and 
thoroughly discussed. 

Preliminary to the annual convention, a trade 
extension conference will be held on Monday, 
April 27, in the English room of the Congress 
Hotel, at which time a conference of the trade 
extension committee of the association and also 
representatives of the trade promotion work of 
the regional associations will be held. At this 
conference, discussions will include preservation 
of sheathing markets; memberships on .commit- 
tees of various national societies and associa- 
tions; investigation and testing of lumber and 
timbers; general building code activities; Gov- 
ernment lumber purchasing specifications and 
standards; report of the committee on the pre- 
vention and utilization of blue stained lumber; 
developing demand for short lengths of lum- 
ber; lumber publicity; and lumber purchasing 
methods and specifications of railroads. 

At 10 0’clock Tuesday morning, meetings of 
the standing and special committees of the 
association will be held, followed by a luncheon 
of members of these committees at 12:30 
o’¢lock. 

The general session of the convention will 
begin at 2:30 o’clock Tuesday, April 28, with 
an address by Dr. Raphael Zon, director of the 
Great Lakes Forest Experiment Station, with 
a paper on ‘What Practical Results Are Ex- 
pected to Be Accomplished by the Forest Ex- 
periment Stations.’’? Donald D. Conn, of the 
car service division of the American Railway 
Association, will discuss relationship of regional 
advisory boards to the future of transporta- 
tion. Osear E. Bradfute, member of the Presi- 
dent’s agricultural commission and president 
of the American Farm Bureau Federation, has 
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for his subject ‘‘Farms to Be a Major Source 
of the Future Timber Supply.’’ 

The annual dinner will be held at 7 o’clock 
in the Gold room, at which members of the 
Izaak Walton League of America and the Ili- 
nois Forestry Association will join, featuring 
the American Forest Week established by Presi- 
dent Coolidge. Frank O. Lowden, former gov- 
ernor of Illinois, will make an address. One 
other address by a speaker of national promi- 
nence is being arranged for, and both addresses 
will be broadcast from station KYW. 

A breakfast meeting of the committee on 
resolutions (committee on nominations and 
recommendations) will be held at 8:30 a. m. on 
Wednesday. At 10 o’clock, stockholders will 
meet, followed by election of directors, who in 
turn will meet and elect officers. Then will fol- 
low the reports of the president, secretary-man- 
ager, standing committees, the constitutional 
anniversary association, and the adoption of 
resolutions. ‘This session will be adjourned 
promptly so that delegates to the general con- 
ference on lumber standards in Washington, on 
May 1, may be able to take the afternoon trains 
to Washington. 

The board of directors of the association will 
hold a luncheon meeting at 1 o’clock p.m. At 
6 o’clock p. m., editors and publishers of lumber 
trade journals will be dinner guests at the 
Congress Hotel of the officers, members of the 
executive committee and board of directors of 
the National Lumber Manufacturers’ Associa- 
tion, for discussion of the constructive activities 
under way in the lumber industry. 


Plans for Wholesale Organization 


Macon, Ga., April 7.—Wholesale lumber deal- 
ers of Georgia and a number from northern 
markets, assembled here this week, to discuss 
informally the proposed creation of another 
wholesale organization for the Southeast. 

F. S. Davis, of Montgomery, Ala., who pre- 
sided at the meeting, declared Tuesday night at 
the close of the sessions that no action was 
taken; that as a matter of fact the wholesalers 
here believed that the field was well covered 
by existing associations. However, others in 
attendance said there is a strong probability 
that the association matter will come up again 
within thirty or sixty days. 

There were thirty wholesalers in attendance. 
They remained here until after the Roofer Man- 
ufacturers’ Club meeting, the wholesalers es- 
tablishing trade relations with the roofers in a 
number of instances. 


Discuss Reclassification of Rates 

Boston, Mass., April 6.—Directors of the 
Massachusetts Retail Lumber Dealers’ Associa- 
tion and the Lumber Trade Club of Boston re- 
cently held a joint meeting at Young’s Hotel to 
discuss several matters of mutual interest. Fred 
R. Basley, of the Basley Lumber Co., Newton- 
ville, recently reélected president of the Massa- 
chusetts association, presided. One of the prin- 
cipal matters for consideration was what action, 
if any, the lumbermen should take regarding the 
proposed reclassification and rearrangement of 
freight rates in eastern trunk line territory. 
The consensus appeared to be that the new 
schedules of freight charges are justified by 
existing conditions and that they will probably 
work out as the best thing for the industry as a 
whole. 
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British Columbia Forestry Branch 

VANcouvER, B. C., April 4.—A British Colum- 
bia branch of the Canadian Forestry Associa- 
tion has been organized by Robson Black, of Ot- 
tawa, manager of the Dominion association. A 
committee was named, including Aird Flavelle, 
S. C. Smith, J. O. Humbird, J. Arthur Hendry, 
L. R. Andrews, R. H. H. Alexander, C. J. Me- 
Nab, P. Z. Caverhill, Hon. A. C. Flumerfelt, 
Senator Hewitt Bostock, and H. R. MacMillan. 
A provincial manager, Thomas H. Wilkinson, 
was appointed and he will undertake a compre- 
hensive fire prevention educational campaign. 
Conservation of British Columbia forest re- 
sources will be kept before the people of the 
province all the time by the new branch. 


Inland Empire Safety Council 


SPoKANE, Wasu., April 4.—Industrial acci- 
dents in 1924 showed a marked decline from the 
total of the preceding year, according to the 
annual reports at the annual banquet and elec- 
tion of officers of the Inland Empire Safety 
Council held in the Elizabethan rooms, Daven- 
port Hotel, tonight. 

Preventable accidents during 1924, figured on 
the basis of an average wage of $3.80 a day, 
cost employees $19,254 in wages, their average 
loss being fifteen days’ employment, according 
to Floyd Daggett, safety engineer and manag- 
ing secretary of the council. 

Martin J. Flyzik, recently appointed head of 
the State safety department, was principal 
speaker at the dinner and declared that depart- 
ment’s policy would be to bring about closer co- 
operation between employer and employee. ‘‘ Not 
inspection, but codperation, will be the aim of 
the department,’’ said Mr. Flyzik, and added, 
‘¢When the managers and foremen of industrial 
plants are themselves thoroughly convinced of 
the value of safety methods, the workmen will 
fall in line.’? 

Henry Klopp, president White Pine Sash Co., 
stressed the human side of the accidental losses 
which can not be measured by money, saying, 
‘<There is another cost which both the employer 
and employee fear, and which can not be figured 
in dollars and cents. There is no price a man 
can place on an arm or a leg or an eye.’’ 

3etween eighty and ninety employers and em- 
ployees from Inland Empire mills were present. 
O. R. Holloway, Deer Park Lumber Co., Deer 
Park, was elected president; C. A. Fuller, Win- 
ton Lumber Co., Rose Lake, vice president, and 
George Walker, McGoldrick Lumber Co., Spo- 
kane, seeretary. Directors are J. P. McGold- 
rick, MeGoldrick Lumber Co., Spokane; W. S. 
Rosenberry, Winton Lumber Co., Gibbs, Idaho; 
Huntington Taylor, Edward Rutledge Timber 
Co., Coeur D’Alene, Idaho; A. W. Laird, Pot- 
lateh Lumber Co., Potlatch, Idaho; W. N. 
Leuthold, Deer Park Lumber Co., Deer Park; 
Henry G. Klopp, White Pine Sash Co., Spo- 
kane; I. E. Boies, Humbird Lumber Co., Sand- 
point, Idaho. 


Dealers Oppose Changes in Lien Law 


HartrorD, CoNnN., April 7.—The lumber deal- 
ers of Connecticut have been considerably dis- 
turbed by three proposed changes in the pres- 
ent lien law of the State. The Connecticut lien 
law would be seriously crippled if the present 
State legislature adopts in whole or in part 
three bills supported before that body by a 
very active lobby and paid attorneys, some of 
whom were formerly prominent and influential 
members of the legislature. 

President John G. Schwarz, jr., of Schwarz 
Bros. Lumber Co., Bridgeport, and Secretary 
Carlton IE. Underwood, of the Norwalk Lumber 
Co., Norwalk, with other leaders of the Lum- 
ber Dealers’ Association of Connecticut, are 
working valiantly to defeat the lobbyists. Dis- 
trict groups of the association were called upon 
and meetings were held at Manchester, New 
London, Hartford, Bristol, Bridgeport and New 
Haven. Every dealer in the State, both at these 
meetings or by special bulletins and letters, 
learned of the vital issues at stake and was lined 
up to protect the interests of the vendors of 
building materials. These activities demon- 
strated in a striking way what it means to have 
an effective and efficient organization, vigi- 
lant in safeguarding the interests of the indi- 
vidual lumber dealer. 

When the first hearing on the questionable 
bills was held last month before the judiciary 
committee of the legislature, most of the officers 
and some fifty members of the retail lumber- 
men’s association were on hand to voice their 
opposition. The committee adjourned without 
making a final decision, but its chairman ad- 
mitted that the opposition appeared to be much 
stronger than any support accorded the proposed 
changes in the lien law. The situation is still 
declared to be critical, however, and the Con- 
necticut dealers are being urged to express their 
opposition at once by writing to all senators 
and representatives from their legislative dis- 
tricts. Copies of the bills being opposed may 


be obtained by writing to President Schwarz, 
95 River Street, Bridgeport, or to Secretary 
Underwood, 111 Harbor Avenue, Norwalk, Conn, 


Illinois District Meetings 

CHAMPAIGN, ILu., April 6—A meeting of 
District No. 5, of the Illinois Lumber & Mate- 
rial Dealers’ Association, was held here last 
Friday, April 3, about sixty dealers being pres- 
ent, with eight of the ten counties of the dis- 
trict represented. The meeting opened with a 
noon luncheon at the Inman Hotel, followed by 
a business session. W. 8S. Harwood, of Bloom- 
ington, district chairman, presided. District 
Secretary H. J. Troup, of Kankakee, was on the 
job and State Director W. W. Tilden, of Bloom- 
ington, Field Secretary W. G. Joyce, of East 
St. Louis, Director Fred M. Faber, of Peoria, 
and State Secretary J. F. Bryan were present 
and took part in the program. The addresses 
were short, and general discussion followed, sub- 
jects of particular interest to dealers being 
considered, 





EuGin, Itu., April 6.—A district meeting of 
District No. 1, Illinois Lumber & Material 
Dealers’ Association, which is the territory sur- 
rounding Chicago, is to be held here on Friday, 
April 17, opening with a dinner at noon, fol- 
lowed by a program. Harold C. Harbaugh, of 
St. Charles, is the chairman of this district, 
M. E. Shurtleff, of Marengo, is secretary, the 
district director being William H. Baethke, of 
Glen Ellyn. 


To Promote Canadian Woods 


Toronto, OnvT., April 6.—The directors of 
the Wholesale Lumber Dealers’ Association have 
appointed a publicity committee for the pur- 
pose of promoting greater use of native Ca- 
nadian wood and wood products. The associa- 
tion has been considering this step for some 
time, feeling that native Canadian woods have 
not had anything like the publicity they de- 
served and have therefore suffered in the strong- 
ly competitive markets that have prevailed of 
late years. Plans for promoting the use of 
wood and wood products are being considered 
by the committee. In connection with the April 
meeting of the association it is planned to have 
an address from a prominent Toronto architect 
and it is hoped that valuable codperation will 
be secured from the Ontario Society of Archi- 
tects. 

The annual supper and dance of the associa- 
tion will be held on Friday, May 1, in the Rose 
Room, at the Sunnyside Pavilion, Toronto. The 
guests will sit down to dinner at 7 o’clock and 
there will be dancing from 8:30 to 12. These 
annual dances have become very popular among 
the wholesale lumber trade in Toronto and are 
eagerly looked forward to. 


Retail Secretary Takes Hold 


DENVER, CoLo., April 6.—T. J. Vincent, newly 
appointed secretary of the Mountain States Lum- 
ber Dealers’ Association, arrived in Denver last 
week and has taken up his duties. The new 
secretary is a lumberman with a record of thirty- 
two years in the business, his activities being 
confined, for the most part, to the central North- 
west. Before coming to Denver he had been 
superintendent of the O & N Lumber Co., at 
Chippewa Falls, Wis., for a number of years. 
Previous to that, he was connected with the 
Rogers Lumber Co., Minneapolis, Minn., with 
whom he remained for a period of twelve years. 


Lumber Classes Prove Popular 


VaNcouver, B. C., April 4.—Lumbermen’s 
educational classes, initiated by the efforts, 
largely, of R. H. H. Alexander, secretary of the 
British Columbia Lumber & Shingle Manufac- 
turers’ Association, have become a recognized 
organization in British Columbia. The third 
winter series of lectures, classes and demon- 
strations was brought to a close on Tuesday 
evening by a banquet at the Ambassador, when 
more than three hundred guests sat down. In- 
cluded were many prominent figures in the 
lumber industry, and the friends of the class 
members. Over two hundred younger men, con- 
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nected with the lumber industry in one or other 
of the mills and plants, attended the winter 
course. Grading lessons, with practical demon- 
strations, lectures on lumber accounting, illus- 
trated lectures, with many lantern slides, dry 
kiln tests, demonstrations of structural stresses 
at the Dominion Forest Products Laboratory, 
timber testing at the same institution, and a 


varied educational progr#m on all topics con- 
nected with the industry, provided excellent 
training for the students. They were all volun- 
teers and a high average attendance was re- 
corded. Classes are carried on at both Van- 
couver and New Westminster. Leading lumber 
authorities provide the lectures in the depart- 
ments they are familiar with. 


Millwork Men Discuss Problems 


{Special telegram to AMERICAN LUMBERMAN] 

CoLUMBUS, OHIO, April 9.—The second ses- 
sion of the Millwork Institute of the Ohio 
Association of Retail Lumber Dealers was 
held at the Deshler Hotel today, with about 
twenty-five in attendance, including millmen, 
architects and allied industrialists. The stand- 
ardization of sash, doors and other millwork 
was discussed. The first session of this in- 
stitute was held in November of last year. 

The meeting was opened by a talk by M. W. 
Stark, representing the American Column & 
Lumber Co. He said that manufacturers are 
agreeable and anxious to work in conjunction 
with the millmen toward the end of perfecting 
some definite specified widths in hardwoods. 
Mr. Stark went on record as being more in 
favor of this question than any other man 
in the organization, as was developed in 
Charleston, W. Va., March 18, at the meeting 
of the Hardwood Manufacturers’ Institute. 

E. E. Lorimer, of Zanesville, Ohio, read a 
paper on kiln drying lumber. ‘‘ When is lum- 
ber dry?’’ was the most important question 
in his report. Lumber is dry when its 
moisture content has been reduced by natural 
or mechanical means to such a point as to 
render it fit for use for a given or specified 
purpose without undue or excessive shrinkage. 
He made plain the fact that material for some 
purposes need not be as free from moisture as 
that for other purposes. For example, what 
would be too dry for exterior use probably 
would be suitable for interior use. 


George T. Hancock, of Detroit, Mich., 


speaking on the same subject said that prac- 
tical kiln men advocate the drying of lumber 
promptly, and not allowing it to lay in the yards 
long enough to become deteriorated. 


The resolutions committee submitted three 
technical resolutions, the first dealing with 
standardization of sash and doors; the second 
pertaining to specified widths in hardwoods, 
and the third relating to the proper kiln 
drying of lumber. 


A committee will be appointed to go into 
the matter of standardization of sash and 
doors. The second resolution recommended 
that manufacturers make it possible to pur- 
chase hardwoods in certain specified widths. 
The third resolution provided that millwork 
manufacturers of the Ohio Association of Re- 
tail Lumber Dealers go on record as in favor 
of a properly certified test being made of all 
kiln dried lumber showing the moisture con- 
tent when it leaves the kiln for shipment. 


The night preceding this meeting the com- 
mittee on hardwoods representing the Ohio 
association and delegates from other retail 
associations met in conference with represent- 
atives of the manufacturers. One of the 
speakers was Charles N. Perrin, of Madison, 
Wis., chairman of the rules committee of the 
National Hardwood Lumber Association, who 
will recommend to the National association 
the issuance of a bulletin submitting the ques- 
tion of specific widths, and asking that the 
membership express themselves on _ the 
question. 


Hardwood Institute Regional Meeting 


[Special telegram to AMERICAN LUMBERMAN] 

ASHEVILLE, N. C., April 8.—The first western 
North Carolina regional meeting of the Hard- 
wood Manufacturers’ Institute was held at the 
Battery Park Hotel here today. The meeting 
began at luncheon and lasted until late in the 
afternoon. More than twenty-five of the lead- 
ing lumbermen of this section were present, in- 
eluding representatives from the Champion 
Fiber Co., Norwood Lumber Co., Alaska Lum- 
ber Co., Blackwood Lumber Co., Andrews Lum- 
ber Co., Carr Lumber Co., Griffith Lumber Co., 
Gennett Lumber Co., and representatives of 
other large manufacturers of this territory, as 
well as representatives from the retail and dis- 
tributing branches of the industry. The west- 
ern North Carolina region includes western 
North Carolina, eastern Tennessee, northern 
South Carolina and northern Georgia. 

Andrew Gennett, of Asheville, president of 
the Gennett Lumber Co., presided at the meet- 
ing today and introduced J. M. Pritchard, of 
Memphis, Tenn., secretary of the Hardwood 
Manufacturers’ Institute, who conducted the 
session. Mr. Pritchard outlined the various 
activities of the institute, stressing the impor- 
tance of statistical service, advertising and 
trade extension work, the standardization pro- 
gram, cost accounting etc. 

Following Mr. Pritchard’s address, there was 
a general roundtable discussion of the problems 
of the manufacture, care and grading of hard- 
wood lumber in order to get the best results and 
to render the greatest service to the industry. 
This discussion was largely technical and re- 
lated to the various processes of manufacture, 
including the cutting of timber, sawing, piling 
and grading. 

The discussions were animated. All of those 
attending took part and there was a general 


exchange of views among the manufacturers 
present on how to obtain the best results. 

As a result of this meeting, the manufacturers 
in this territory unanimously approved of the 
constructive work the Hardwood Manufactur- 
ers’ Institute is carrying on for the lumber in- 
dustry, and agreed to give their full cooperation 
and support to this program. They also ar- 
ranged to send a large delegation to the annual 
meeting of the institute at Memphis, Tenn., on 
May 5 and 6. 

An important feature of this meeting was the 
interest shown in the conservation of hardwood 
forest resources. It was brought out that the 
western North Carolina region produces finer 
hardwoods than any other region, as well as hem- 
lock and spruce, which are classed as softwoods. 
Steps will be taken to acquaint the public with 
the problems of lumber manufacturing, with a 
view to getting a more sympathetic cooperation 
and understanding of the importance of the lum- 
bering industry in this region. Statistics show 
that the lumber manufacturing industry in this 
region employs more labor and represents a 
larger investment than any other industry, and 
it is believed that when these facts are put be- 
fore the public it will lend greater encourage- 
ment and support to this important activity. 

Mr. Pritchard states that it is the intention 
of the institute to hold these meetings once every 
six months, and it is very likely that Asheville 
will be the permanent meeting place for the 
western North Carolina region. The meeting to- 
day was considered most successful. 


ALL PREVIOUS records for the production of 
common brick will be broken this year, accord- 
ing to the Monthly Digest, issued by the Com- 
mon Brick Manufacturers Association of 
America, It is estimated that the total pro- 
duction for 1924 will pass the nine billion mark. 








NO! 
it 
isn’t 
Static 


Our broadcasting station is not ‘‘sending”’ this 
week, but we haven’t run into static. Far from 
it. In fact, we are busy employing new talent 
with which to entertain you later. 


But just now, we are very much interested in 
“receiving.” We have a receiving station capa- 
ble of handling any message you care to send in, 
on any wave length, from anywhere. 





Perhaps you wonder what business we are 
really in,—radio, movies, or what not, judging 
from our recent advertisements. Here’s our se- 
cret. Our real bread and butter comes from 
enabling you to make bigger profits in 1925 build- 
ing operations, by selling you the best 

Oak and Maple Flooring 

Oak and Gum Mouldings, Trim, etc. 

Kiln dried Oak and Gum Lumber, rough 

or dressed 

Tennessee Red Cedar Clothes-Closet 

Linings 

Local shipments from Chicago warehouse for 

hurry-up orders you may need. Every shipment 


guaranteed; you and your customer satisfied or 
money back. No quibbling. 


Wire our expense for prices, any quantity, de- 
livered anywhere. 


E. BAgTHoLOMEw HARowoo0 Co, 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


We sell through dealers only 
4-11-25 











Planning a 
New Mill? 


Whether it is an entirely new plant or 
just an addition, let our engineers help you 
plan and build economically. Thirty-four 
years’ experience is back of our guarantee 
of satisfaction. 

These sawmill plants were erected under 
our supervision:— 

Dierks Lumber & Coal Co., Kansas City, Mo. 
Alexandria Lumber Co., Alco, La. 


Write for data on our service. 


“THRALLE5H EA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS » 
Lake Charles, La. 


























Forrest E. FERGUSON 
€&? COMPANY 
Auditors & Tax Specialists 


604 Colorado Bldg. 
WASHINGTON, D. C. 


11 E. 42nd Street 
NEW YORK CITY 




















WARREN AXE & TOOL CO. 


WARREN, PA. 


e h 
honers Panama-Pactic GRAND PRIZE 
Se 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axe $& Tools 
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sre ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 





Old York Road & Butler St., PHILADELPHIA, PA. 

















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Perkins Building, 


Plant: 
Newberry, Mich. Grand Rapids, Mich. 


























Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful iniscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


da Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St, Chicago, Il. 














O TIMBER ESTIMATORS O 





Clark & Lyford 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 
920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 








rederick Lemieux 


ESTIMATORS | F-H. Day 
Lemieux Brothers & Co. 


ESTABLISHED 1906 


TI MBER foeper Lemieux mo 





1028-29 Whi 
bey weap o 3 sited NEW ORLEANS 








JAMES W. SEWALL 


Consulting Forester 
Old Town, tos Maine 
Largest Cruising House in America 









Recent Hoo-Hoo Happenings 


One of Hoo-Hoo Founders Reinstates 


St. Louis, Mo., April 7.—Rudolph Adalbert 
Strauss, 77 years old, one of the founders of 
Hoo-Hoo at Gurdon, Ark., was reinstated at a 
concatenation at Malvern, Ark., last Thursday, 
it was announced at Hoo-Hoo headquarters here 
today. Mr. Strauss is chairman of the board of 
the Malvern Lumber Co. 


New Vicegerent Snarks 

The following appointments have been con- 
firmed by Snark James H. Allen: 

L. L. Adair, Malvern Lumber Co., Malvern, Ark., 
Vicegerent Snark of the Malvern district. 

H. W. Newton, McCormick Lumber Co., Los An- 
geles, Calif., Vicegerent Snark of the San Bernar- 
dino district. 

J. Reese Jones, Victoria Lumber Co., Shreveport, 
La., Vicegerent Snark of the Shreveport district, 
succeeding A. O. Davis, of the A. O. Davis Lumber 
Co. 

C. W. Hempstead, Mobile, Vicegerent Snark for 
southern Alabama. 

It was announced that a concatenation will 
be held at Indianapolis on May 8, the newly 
organized Hoo-Hoo club there cooperating with 
Vicegerent Snark W. H. Bultman. Seven can- 
didates already have been signed up. 


More Money for Tornado Sufferers 


SEATTLE, Wasu., April 4.—The Hoo-Hoo Club 
of Seattle was not only the first Hoo-Hoo club 
to subscribe to the tornado sufferers of the Mis- 
sissippi Valley, but it has largely oversub- 
scribed its original pledge, which was sent by 
wire immediately after the disaster. At the 
regular Juncheon last Thursday, Frank W. 
Smith, manager of the Coast offices of the 
Wallace-Ballard Lumber Co., took the floor for 
a moment to remind members not present at 
the former luncheon that there was another op- 
portunity to subscribe. Once again the motion 
was made to throw money on the table, and 
again there was a veritable flood of silver dollars 
jingling among the cups and saucers, as a part 
of Hoo-Hoo’s substantial and sympathetic in- 
terest in the victims of superior force. 


Hoo-Hoo Boost Forest Week 


St. Louis, Mo., April 7.—Hoo-Hoo clubs in 
all sections of the country are codperating in 
the observance of American Forest Week, April 
27 to May 3, as requested by President Coo- 
lidge. Hoo-Hoo activities will center around the 
activities of the Friends of the Forests. An- 
nouncement has been made by Secretary-treas- 
urer H. R. Isherwood, of the combined activities 
of Hoo-Hoo clubs and Friends of the Forests. 
Among those organizations which have prepared 
programs are the Hoo-Hoo clubs of the Twin 
Cities (Minneapolis and St. Paul, Minn.), Bos- 
ton, Kansas City, Milwaukee, St. Louis and 
Lansing, Mich. 

Snark James H. Allen, of St. Louis, will take 
part in the program being arranged by the 
Spokane Hoo-Hoo Club for April 28. The Snark 
will also speak at a similar meeting in Seattle, 
April 30. 


"saeaeeeaeaascaae: 


A Perfectly Black Cat for $1,000 


PORTLAND, OrE., April 4.—If the Order of 
Hoo-Hoo wants a perfectly black eat, as it has 
been reported here, then possibly one may be ob- 
tained in this city. But it will cost a cold 
$1,000. 

A week ago a local newspaper printed a fea- 
ture story on cats in general and mentioned 
something about the Order of Hoo-Hoo having 
tried in vain for many -years to obtain a per- 
fectly black cat and that it was willing to pay 
$1,000 for such a specimen. The writer ex- 
plained the offer as safe enough because a per- 
fectly black cat never had been found and never 
would. Three days after the appearance of the 
article a man employed at the municipal dock 
where lumber steamers frequently load called up 


Charles E. Miller, vice president of the West 
Oregon Lumber Co., to claim the reward. The 
caller said he had learned that E. D. Kingsley, 
president of the West Oregon Lumber Co., the 
West Coast Lumbermen’s Association and Vice- 
gerent Snark of Hoo-Hoo in this district, was 
out of the city and that Mr. Miller was acting 
in his capacity for Hoo-Hoo. Mr. Miller denied 
knowledge of any standing reward and warned 
the man against bringing him the cat as he hag 
an Airedale dog that absolutely refuses to asso- 
ciate with anything feline. 


Twenty Clubs Donate to Relief Fund 


St. Louis, Mo., April 7.—Twenty Hoo-Hoo 
clubs throughout the country have subscribed 
$5,119 toward a fund for the relief of the people 
of the tornado-stricken area of the Mississippi 
Valley, it was announced today by Henry R. 
Isherwood, secretary-treasurer of Hoo-Hoo, 
who issued the appeal. In addition other clubs 
informed Mr. Isherwood that they had contrib- 
uted through other local and national agencies 
for this cause. 

The fund is being administered by a com- 
mittee of St. Louisans, in codperation with 
lumbermen and relief committees of the devas- 
tated communities. 

The Westwood (Calif.) Hoo-Hoo Club, al- 
though organized less than a month ago, made 
the largest single contribution, wiring $2,625. 
R. S. Pershing, secretary of the club, said that 
their contribution was raised largely among the 
employees of the Red River Lumber Co., the 
company itself giving $250. Seattle was the 
first to respond, wiring $150, and Boston was 
second with $100. The St. Louis club gave the 
second largest sum, $722. 


Lumbering in British Honduras 


RocHesTEeR, N. Y., April 6—Latest  re- 
ports on timber operations in British Honduras 
have been brought here by S. Montgomery 
Smith, who has just returned from his twenty- 
sixth trip to that country. Mr. Smith has sold 
out his timber holdings of 60,000 acres in Hon- 
duras to the Caribbean Corporation, of this city, 
and has been retained by the organization as 
general manager. 


He reports that the Tidewater Lumber Co., 
operating a sawmill at All Pines and cutting 
pine exclusively, is having a gratifying local 
trade that absorbs its entire output. In addi- 
tion to this mill, it has begun logging operations 
on the Stann Creek Railroad where it has se- 
cured concessions on a large boundary of hard- 
wood timber. It is now exporting several va- 
rieties of these woods to Baltimore for veneer 
purposes. 

The Honduras Lumber Co.’s mill at Regalia, 
three miles from All Pines, will begin sawing 
in a few days on white mahogany exclusively. 
This company has a solid forest of the timber 
that will average 15,000 feet to the acre. An- 
other operation in hardwoods, located at Punta 
Gorda, is owned by Lee Pearce, who is spe- 
cializing in ‘‘Santa Maria,’’ the Spanish oak 
of the tropics. This wood makes an excellent 
floor and may be a source of future supplies 
when present stands of oak in this country are 
exhausted. 

Interest is being displayed in another native 
wood called bonak, resembling the California 
redwood, which cuts into fine veneers. The ma- 
hogany operators last year surpassed all rec- 
ords since 1906, and expect to do even better 
this year, according to Mr. Smith. 


The present government of British Honduras 
is the most progressive that the colony has ever 
had, Mr. Smith declared. There is an earnest 
effort being made to secure the immediate de- 
velopment of a complete system of railroads and 
a tentative plan has been favorably considered 
by Chicago bankers. If this goes through the 
improved transportation will greatly facilitate 
lumbering operations. 





Se et ae RT mp 











AP 


aoe K OD Oo mT a Ft - eo - ol al — Oe ee! 


F~ DBD SR. Os" CL 


te 


25 


d 
1d 


10 
ad 


ORct wt 


@ 


rts @ 


OO meme. 








Aprit 11, 1925 


AMERICAN LUMBERMAN 39 

















Roofer Manufacturers’ Club Meets 


Macon, Ga., April 7.—Fifty members of the 
Roofer Manufacturers’ Club attended the regu- 
lar meeting of the club at the Hotel Dempsey 
here today. There were representatives from 
Georgia, Alabama and South Carolina in at- 
tendance. 

C. R. Mason, secretary of the club, who was a 
delegate to the National-American Wholesale 
Lumber Association annual in Atlantic City, 
made a report to the members on that conven- 
tion. 

W. N. Mitchell, Southeastern general freight 
agent for the Baltimore & Ohio Railroad, urged 
greater codperation between lumber shippers 
and railroads. 

F. S. Davis, of Montgomery, Ala., of a com- 
mittee from the wholesalers also in session here 
this week, was the principal speaker at the 
luncheon given by the Roofer Manufacturers’ 
Club. He gave a short talk on codperation 
between the manufacturer and the wholesale 
dealer. 

The next meeting of the club will be held 
here on May 19, at Hotel Dempsey. 


Consider Extension of Facilities 


CLEVELAND, OHnI0, April 6.—A basic change in 
organization is contemplated by the Cleveland 
Board of Lumber Dealers with a view of mak- 
ing possible a further extension of service facili- 
ties. Under the proposed change it is planned 
to create a new type of organization which will 
give increased attention to credits, building re- 
quirement surveys as well as other problems in 
which member firms are particularly interested. 
While the arrangement involving this extension 
of service has been discussed only upon a tenta- 
tive basis it is expected that a final decision will 
be reached within a short time. 


“Old Timer”? Addresses Club 


JACKSON, Miss., April 7.—There was a full 
attendance at last Thursday’s meeting of the 
Lumbermen’s Club of Jackson and also several 
visitors. The feature of the program was a talk 
by Carl Faust, hardwood lumberman. Mr. Faust 
had been referred to in the secretary’s weekly 
letter as an ‘‘Old-timer,’’ and his talk was in 
the nature of comparing lumber operations of 
a long time ago with those of today. He said 
lumbermen of today should be more thankful 
than they are for the conditions under which they 
are working. 


Celebrate Annual Ladies’ Night 


CINCINNATI, OnI0, April 7.—The Cincinnati 
Lumbermen’s Club celebrated the annual ladies’ 
night dinner dance at the Business Men’s Club 
last night. A short business session intervened 
between the dinner and the dance. Edward 
Barber, first vice president, made the address of 
welcome to the ladies. Mrs. John Byrns made 
the response on behalf of the fair sex. 

President and Mrs. Earl Hart were presented 
with a beautiful bouquet of flowers by the club. 
Sarah Jane Hart, the young daughter of the 
Harts, entertained the guests with recitations 
of poetry. There were songs by the Grotto 
quartet and musie by Esberger’s band. Danc- 
ing continued until the midnight hour. For 
those who did not dance there was bridge and 
five hundred. 

The honored guests of the evening were 
James Buckley, of Brookville, Ind., who is an 
honorary member of the club; Ben Bramlage, 
Covington (Ky.) banker, and E. A. Emerson, 
export manager of the American Rolling Mill 
Co. of Middletown, Ohio. 

Two tickets were presented at the meeting of 
candidates for the annual election to be held in 


C. W. Tunis for the office of first vice presi- 
dent and W. F. Gammage for that of secretary 





were nominated on both tickets. Edward Bar- 
ber was nominated for president on the regular 
ticket and Ed. H. Ward for president on the in- 
dependent ticket. 

Other candidates named on the regular ticket 
were: For second vice president, R. E. Gifford; 
for treasurer, George W. Hand, and for diree- 
tors, A. E. Hart, John Byrns, Frank Haass and 
W. C. Steele. On the independent ticket: For 
second vice president Earl W. DeCamp; for 
treasurer, Herbert Baumann, and for directors, 
George Morgan, Grover C. Jones, H. W. Sedg- 
wick and D. L. Willey. 

The regular nominating committee consisted 
of Montgomery Christie, John R. O’Neill and 
J. J. Linehan. The independent nominating 
committee comprised Clyde Griffith, P. V. Shoe 
and Roy Thompson. 

President Hart appointed J. C. West, C. W. 
Tunis and Theodore Davis a committee to ar- 
range for the attendance of the Cincinnati dele- 
gates to the National Hardwood Lumber Asso- 
ciation convention at Louisville, Ky., in June. 


2 eee 


Stag Party for Southern Californians 


Los ANGELES, Cauir., April 4.—Friday eve- 
ning, May 1, will be a gala night, for according 
to W. B. Wickersham, of Chas. R. MeCormick 
& Co., plans are progressing rapidly for the 
biggest stag party ever staged anywhere by 
lumbermen. 

Lumbermen from all parts of southern Cali- 
fornia have made reservations for this event, 
which will be staged at the Ship Cafe, pictur- 
esque roadhouse overlooking the ocean at 
Venice. Already advance reservations total 150, 
Mr. Wickersham stated. 

This affair has been planned as a result of 
the large returns on the recent questionnaire 
sent out to southern California lumbermen rela- 
tive to the staging of a large get-together party. 
It is to be a strictly stag affair, and will com- 
mence with a banquet at 7 p. m. 


Southwestern Hardwood Club’s Plans 


NEw ORLEANS, La., April 7.—Secretary 
George Schaad, jr., of the Southwestern Hard- 
wood Manufacturers’ Club, announces that the 
elub’s April meeting will be held in New Or- 
leans at the Hotel Roosevelt on Wednesday, 
April 22, starting with the usual luncheon at 
noon. 

At the club’s March meeting, tentative plans 
were announced for a joint meeting with the 
West Side Hardwood Club, to be held in Mem- 
phis, May 7, and it was then proposed to dis- 
pense with the April meeting. The joint meet- 
ing in Memphis, Mr. Schaad explains, has been 
called off and the Southwestern club directors 
have fixed the regular meeting for April 22, 
at New Orleans, as announced above. 


Outlines Syracuse Forestry Course 


New York, April 7.—Nelson C. Brown out- 
lined the course in forestry at Syracuse Uni- 
versity at the weekly meeting of the Nylta Club 
last Friday. Mr. Brown claims that Syracuse 
has perfected its course to the extent that when 
aman gets his diploma he is a finished lumber- 
man. Three weeks in a mill is one of the re- 
quirements. Mr. Brown said the Syracuse course 
deals principally with the practical end of the 
industry and the aim is solely to give the student 
practice in essentials that he will find useful in 
the business world. 

There will be no meeting of the club next 
Friday night, on account of Easter Week. A 
week later, however, D. P. Kelly will address 
the club on ‘‘Legal Opinions.’’ He will deal 
primarily with cases that affect the lumber in- 

Witnovur frugality few can become rich— 
with it few can become poor.—SAMUEL JOHNSON. 
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W. W. Babcock Co. 


BATH, N. Y. 
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C— PITTSBURGA CI 


Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


Hardwoods 


White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 





Eastern Tennessee 
Kentucky and 
West Virginia 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title ~~ 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 
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FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


oath 9. PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- ey 
factured, High Grade. ‘ 
Capacity, 250,000 Feet MOULDINGS 

Per Day. Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 








A new book by 
ee The 


Lumberman 
Poet’’ 


Come 


Home 


DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 











Lake States Forest Rangers Confer 


Cass LAKE, MINN., April 6—The Lake 
States forest rangers’ convention, which was 
conducted here all last week, equipped the forces 
engaged in protecting the nation’s forests over 
a wide range of territory with a new fund of in- 
formation, particularly with reference to fight- 
ing fires. There was an interchange of ideas 
and expert discussion of rangers’ problems. The 
opening sessions of the meeting were reported 
in the AMERICAN LUMBERMAN of April 4, page 
52. 

‘Local Codperation’’ was the most important 
feature discussed Wednesday. District Forest 
Inspector John McLaren led the discussion that 
day and cited cases of excellent cooperation 
from people in all walks of life in the six States 
of this national forest district. 

“ ‘Get out of that car and help us with this fire,’ 
said Iowa motor tourists, to some men who came 
up in a car, while the Iowans were fighting a fire 
they had discovered near a road on the Superior 
national forest.” Mr. McLaren said: ‘The men 
held up and drafted by the Iowa tourists were for- 
est officers. The fire had been reported to them at 
Ely by one of the fire lookout towers on the forest 
and they were speeding to it. They hopped out, 
smiled a little to themselves and ‘helped’ the tour- 
ists. After the fire was put out, introductions 
were in order and the joke was general.” 

‘“Fire Chief’? McLaren’s talk was full of 
such illustrations from all over the country and 
was intensely interesting to the rangers, who 
added to the lists of in- 
cidents by stories of co- 
operation on their vari- 
ous districts. 

“The Federal and State 
forest services in the 
Lake States can not pre- 
vent all forest fires unless 
the local people in and 
near the forests and the 
tourists from other states 
cobperate,” said Mr. Mce- 
Laren. “We are getting 
much codperation, but it 
should be 100 percent by 
all who enter the forests 
or live near them.” 


EK. W. Tinker, assist- 
ant district forester, 
cited examples of thriv- 
ing little communities, 
whose chief incomes 
were derived from busi- 
nesses dependent upon 
the growth of timber on 
the near-by forests. 


The rangers and other 
officers ‘‘took to the 
woods’’ after lunch for 
an inspection trip over 
parts of the Minnesota 
national forest. Here 
they saw different methods of silvicultural prac- 
tice used to insure a constant supply of forest 
products for local and general use. 





at Bogalusa, La. 


forested by the 


sawmill. 


Discuss Fire Problems 


Fire problems were brought from the forest 
to the conference table at the meeting Thursday: 
with Allen S. Peck, chairman, as the principal 
speaker. 

The discussion of most of the fire questions 
was led by Mr. McLaren, in charge of all fire 
work in the district, and many interesting sta- 
tistics compiled from nine years’ records in the 
lake States were presented to the meeting by 
J. A. Mitchell, of the Lake States Forest Ex- 
periment Station, St. Paul. Some of the latest 
scientific developments in the way of instru- 
ments for forecasting dangerous conditions also 
were discussed by Mr. Mitchell. 

‘*Fires start quickly and burn intensely in 
dry air, but much less quickly and with less 
intensity in moist air,’’ explained Mr. Me- 
Laren. ‘‘The humidity is highest, generally, at 
night and the fires die down; that is why we 
do all the fire fighting possible at night.’’ 

C. A. Hoar, in charge of Weeks law fire co- 
operation in the Lake States, mentioned that 
fire fighters outside the Forest Service were in- 


_them from campers at this time. 


terested also in the use of humidity meters, and 
cited incidents to illustrate this interest. 


Camp fire permits came up for discussion, 
and the rangers were not in favor of requiring 
Some of them 
reserved judgment, however, feeling that if the 
fire hazard became sufficiently high, it might be 
an advantage to require them. 


All phases of fire suppression and the tools, 
methods, men and plans utilized in the Lake 
States national forests were discussed Friday, 
the closing day. 

Each ranger now selects leaders in his vari- 
ous forest communities and enlists their ¢o- 
operation in the suppression of fires. These 
codperators are called ‘‘key men’’ and are 
trained to fight fires, hire men, buy supplies ete., 
until the ranger can get to the fire and take 
charge. Many examples of excellent work per- 
formed by ‘‘key men’’ were related by Mr. 
McLaren, who again acted as chairman of the 
meeting. 

Zoning the ranger districts and working up 
the fire plans for the districts by zones was 
recommended by A. L. Richey, supervisor of the 
Superior national forest and he was instructed 
by Mr. McLaren to try out this system and re- 
port on it. 


Signs telling motorists whom to notify in 
case they found a fire larger than they could 











Twenty-three purchasing agents of the United States Steel Corporation and 
its subsidiaries were guests last week of the Great Southern Lumber Co., 


The day was spent in inspection of the great sawmill, 
of the Bogalusa Paper Co., and of a section of cut-over land being re- 
Great Southern company. 
impressed with the work being done on such large scale to conserve waste 
and to guarantee perpetual timber supply for the operation of the great 


The visitors were greatly 


handle, were recommended by Supervisor 
Marshall and it was decided to try them on 
the Minnesota national forest. 


Before the meeting closed, tests of use of the 
fire charts, maps ete. were made by having 
rangers organize the action on imaginary fires 
in country with which they were unacquainted. 

Mr. McLaren will remain in Minnesota for 
some time, going over fire matters with Super- 
visors Marshall, Richey, and R. G. Schreck at 
East Tawas, Mich., and assisting in handling 
fire fighting during the spring season. 

FoREST FIRES caused a total loss of approxi- 
mately $150,000 in Michigan during 1924, ac- 
cording to the report of the State conservation 
commission. Fires in the Upper Peninsula 
numbered 689 and in the Lower Peninsula 1,247. 
According to the report the Upper Peninsula had 
9,216 acres burned over, entailing a damage of 
$45,029 to standing timber; $9,876 to logs and 
$2,889 to equipment and other property. In 
the Lower Peninsula, 166 acres of private land 
and 5,573 acres of State land were burned over 
with damage of $70,153 to standing timber; 
$8,694 to forest products. The cost of suppres- 
sion was approximately $46,000. 
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The Real Home-Builder 


The poets, preachers, statesmen, too, 
Have praised the man who builds a home. 
They say that he has more to do 
With making great a town like Rome, 
Or any town of any time, 
Than those who build to heights sublime 
A castle or a frowning fort, 
Or something of some other sort. 


They say a man who has a hut, 

A eottage he has built his kin, 
Although he may have nothing but 

The dwelling that they dwell within, 
Has done a much more noble thing 
Than any emperor or king, 

Who builds a castle on a hill, 

Or ever could or ever will. 


Well, if it’s so, then what of us 
Who do not build one house alone? 

If they are going to make a fuss 
About the man who builds his own, 

Then what of us, we lumbermen, 

Who build them every now and then, 
Not just one house in which to dwell 
But all the rest in town as well? 


We furnish redwood, fir and pine, 

And spruce and cypress, larch and birch 
And everything in all our line 

For which the public comes to search. 
We furnish shingles, furnish doors, 
And oak or maple for their floors, 

To everybody in the town 

Who wants to build and settle down. 


I’m just as quick as anyone 
The man who builds a home to praise, 
And yet before he got it done 
We had to help in lots of ways. 
He built a home, it’s very true, 
A noble thing for man to do; 
He has the home, but folks forget 
We haven’t got our money yet. 


We See b’ the Papers 


It used to be true that murder will out, but 
now it’s the murderer. 

Prices in the stock market are irregular; and, 
we might add, methods. 

Brevity is the soul of wit. Maybe that is 
why women’s skirts look so funny. 

It will be hard to convince French capitalists 
that the capital levy is a capital idea. 

We wonder what Mrs. Wrigley would say to 
Mr. Wrigley if she caught him chewing gum. 

Well, if a man can’t find an empty chair in 
the barber-shop he probably can at the fireside. 

The Notre Dame football squad has been cut 
from 120 to 80, which also sounds like the odds. 

Chicago capital now controls the New York 
busses. Now if only someone controlled the 
drivers! 

Mrs. Coolidge is the most correctly dressed 
woman in Washington. We said correctly, not 
expensively. 

There is something wrong with a country 
where a good rain in Kansas is bad news in La- 
Salle Street. 

We don’t know anything that is getting of 
poorer quality than the gasoline, unless it is the 
United States Senate. 

Murder and jazz are both becoming more 
popular in this country, but the trouble is that 
they don’t murder the jazzers. 

The baseball season will open in another week, 
and then try to talk to any American about the 
World Court or the League of Nations. 

The testimony in the Armour-Morris dissolu- 
tion case made 12,264 pages. What the Gov- 
ernment needs is some more four-minute speak- 
ers. 

The Pennsylvania Railroad is going to name 


its freight trains, like ‘‘The Comet’’ ete. We 
have heard some that blocked a crossing named 
already. 

The General Electric Co. has reduced its 
prices 10 percent on polyphase induction motors, 
which will be glad news to anybody who knows 
what one is. 

The Chicago Daily News gives the public a 
series of free lectures, but most married men 
don’t have to depend on any newspaper for a 
thing like that. 


There is a steady reduction in the number of 
blind people in the United States, and when one 
considers what a hard time even the best-seeing 
pedestrian has, no wonder. 


We used to smile at this English title ‘‘the 
Hon. Mrs. So-and-So,’’ but, if life is what the 
New York plays would have you believe it is, 
perhaps the designation is necessary. 


Between Trains 

PITTSBURGH, PA.—In town only long enough 
to rush out to the Heinz plant and dine with 
the 57 Club (not a pickle on the menu, by the 
way), so we did not get a chance to hunt up 
Bill Stayer and see if the Pennsylvania associa- 
tion was still functioning, but we knew it was, 
for there were no signs of a panic anywhere. 
The 57 Club, we might explain, is made up of 
the men employees of the Heinz company, the 
girls also having a similar organization. Once 
a year the boys serve a dinner to the girls, and 
once a year the girls go thou and do likewise. 
We were glad we were here the night it was the 
girls’ turn, because we have no confidence in a 
man balancing a bowl of soup at the back of our 
neck except when it is his regular occupation, 
and not much then. 





BINGHAMTON, N. Y.—The fair sex, and the 
not so fair, but pretty fair at that, sex, gath- 
ered tonight at Kalurah Temple, or with 
Kalurah Temple, rather, and a pleasant time 
was had by all, especially us. We come to 
Binghamton so much that we can find our way 
all alone from the DL&W station to the Arling- 
ton Hotel, although we never have to, because 
Ray Pratt, the well and favorably known lum- 
berman, or Ed Weeks, the equally prominent 
musician, always meets us. We knew Ray ’way 
back when the New York State association of 
splinter merchants used to meet in Albany. 
When Ray leard that we were going to be in 
Buffalo to buffalo a bunch of bankers, nothing 
would do but that we should come to Bingham- 
ton first. And we are glad to come to Bingham- 
ton first, indeed first, last and all the time. 





Burrato, N. Y.—The bankers of western New 
York gathered together in Buffalo tonight and 
listened to their State president, and Fred 
Landis, and other persons who shall be name- 
less. They reported that a Jarge number of 
their customers were making money now in 
stocks, by not buying any. Fred and we sat 
up afterward until ’way past an Indiana bed- 
time talking about the Judge and other persons, 
maybe yourself. The ex-congressman from 
Indiana, who could have been senator as well 
as not (and why not?), is now living down New 
York way somewhere, and is just as happy and 
feels as much at home as a man from Logans- 
port, Ind., could be expected to feel on the 
G. W. W. 





JOHNSTOWN, Pa.—The Lions had their an- 
nual dinner tonight, and you would have thought 
it was their annual dinner in fact as well as in 
name, the way they roared when the food was a 
little slow. 





A Lumberman’s Heaven 
Our idea of heaven would be a place where 
everybody is building, and lumber is the mate- 
rial, and the price is immaterial. 


And in Boston Too, 


Superior Brand 


OAK FLOORING 
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Another notable example show- 
ing the high type of building in 
which “America’s Finest” oak 
flooring is serving America’s 
leading citizens in enhancing and 
beautifying their homes. 


This exclusive apartment located 
on aristocratic Beacon Street, Bos- 
ton, is floored throughout with 


SUPERISR none 


‘Americas Finest-” 


In catering to the exacting taste 
of those occupy apartments of 
this character, it is imperative 
that every detail of the decorative 
features be the acme of perfection. 


Thus from coast tocoast, Superior 
Brand Oak Flooring is becoming 
more and more relied upon to 
insure the maximum in beauty 
and utility through its matchless 
uniformity in color and individ- 
ual superiority in manufacture. 


Interesting Booklet on Request. 
Shall we quote now? 


SUPERIOR OAK FLOORING 
COMPANY 


Helena, Arkansas 
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We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 


of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fir” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 













Rotary Cut 


Northern 










Members of 
Veneers/ te: 





FURNITURE manufacturers and_ factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand’”’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 





Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipmert f om Idaho. 








17- 





VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


| of Northern Hardwoods 


17 17 
HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 














NOTES FROM WASHINGTON 











Delegates to Fourth Building Congress 


The State Department announces the appoint- 
ment of the following American delegates to the 
Fourth International Congress of the Building 
Industry and Public Works, which will meet in 
Paris June 15 to 21: 

. N. Haughton, president Elevator & Machine 
Co., Toledo, Ohio; John W. Harris, treasurer Hege- 
man-Harris Co., New York; William Doyle, Doyle 
& Co., Philadelphia; Walter Snow, secretary-treas- 
urer International Elevator Constructors ; Noble F. 
Hoggson, New York, an authority on apprenticeship 
training, improvement of housing and stabilization 
of employment in the building industry ; Walter 
Stabler, of Maryland, comptroller of the Metropoli- 
tan Life Insurance Co.; Gen, E. C. Marshall, jr., 
general manager, Associated General Contractors of 
America, Washington, D. C.; Eugene C. Lewis, De- 
troit House Financing Corporation; J. C. Nichols, 
Investment Co., and developer of country clubs and 
recreational centers, Kansas City, Mo. 


Highway Construction Scheduled 


Twenty-four thousand miles of highways, suf- 
ficient to girdle the globe, are scheduled for 
construction during the 1925 season by the vari- 
ous State highway departments, according to in- 
formation received by the bureau of public 
roads. The State departments also plan to 
maintain a total of 217,794 miles of road. Ap- 
proximately $405,000,000 will be available for 
construction and $135,000,000 for maintenance. 


To Survey National Forest Areas 


The Interior Department announces that a 
survey and subdivision of more than two hun- 
dred townships located within national forests 
will be made by surveyors of the General Land 
Office. The surveys are to be made at the re- 
quest of the Forest Service and are for the 
protection and development of the national for- 


great insect outbreaks that have destroyed tim- 
ber over wide areas. Investigations have shown 
that these outbreaks invariably start up in 
areas containing a high percentage of balsam 
fir. A forest type map of the State is being 
made on which all such stands are shown. These 
areas will be carefully watched for outbreaks, 


SASH, DOORS and MILLWORK | 


Sash and door mills in the Minneapolis and St, 
Paul (Minn.) territory are operating on a fairly 
heavy schedule, with actual orders trailing inqui- 
ries. From the rural districts has come a fair 
volume of orders in the last week, and seasonal 
weather is giving an impetus to city buying. Con- 
struction work is expected to be well under way 
in another week or ten days and many of the 
inquiries will turn quickly into actual orders, 
3usiness for the sash and door mills is opening up 
in many localities from which orders have not 
come in several years, 

Kansas City (Mo.) plants are gradually adding 
to their order files and report the outlook very 
good. Men are being added a few at a time and 
some of the plants now are on full time. There 
is a good demand from city yards for yard stock, 
but country trade is very slow. 

There is a better feeling among mill men in 
Columbus and central Ohio. With the warmer 
weather many building projects have been started 
and orders are coming in nicely. During March 
the Columbus building department issued permits 
for 254 dwellings, as compared with 190 such 
permits issued in March of last year. Outside of 
the city limits in the various suburbs, building is 
much more active. Mills have orders for some 
time ahead and most of them are operating close 
to full capacity. Door and sash mills are busy 
making stock for the spring rush. Labor is still 











plentiful. Prices are generally firm at former 
levels. 

Sash and doors at Omaha, Neb., are moving 
reasonably briskly with prices quite firm. ‘This 
is especially true in a retail way. Wholesalers 


report some sales, but say that ordering is not 





MANAGING MONEY— 


Is the art of economy, plus. 





Usually requires more skill than making it. 
Means teaching all dollars to have more sense. 
Is the business of compelling each dollar to do an honest day’s work. 


l/s making dollars work for us after we have worked for them. 
Proves the difference between the gambler and the business man. 
Is the talent without which thrift is useless. 








ests in connection with fire-patrol and silvicul- 
ture. Surveys will be made in Arkansas, Ari- 
zona, California, Colorado, Florida, Idaho, 
Michigan, Minnesota, Montana, Nevada, New 
Mexico, Oregon, Utah, Washington and Wy- 
oming. 
"Ae eeaeaaeaaan 

February Production Shows Increase 

The latest data gathered for the Survey of 
Current Business by the Department of Com- 
merce shows that manufacturing production in 
February increased 8 percent over January, 
when allowance is made for the shorter number 
of working days and was 2 percent higher than 
in February, 1924. The principal increase over 
January occurred in the output of automobiles, 
with a gain of almost 20 percent, while slight 
increases were shown, when reduced to an aver- 
age daily basis, in the output of textiles, non- 
ferrous metals, Jumber, leather and stone and 
clay products. Increases over a year ago were 
made in the lumber, textile, chemical and oils 
and tobacco groups. 


To Push Fight on Budworm in Maine 

The Forest Service, through the Northeastern 
Forest Experiment Station, and the bureau of 
entomology are cooperating with the Maine for- 
est service in entomological investigations and 
the fight on the budworm. According to H. P. 
Pierson, of the Northeastern Forest Experi- 
ment Station, throughout the entire history of 
Maine’s forests references are to be found to 


being done until the stuff is needed. Heavy buying 
in this line is rarely being done. Locally, construc- 
tion on quite a number of new houses has advanced 
to the point where the contractor is ready for 
interior finish, consequently the retailer is now 
actually doing some business. 

The Buffalo (N. Y.) door and millwork trade 
has improved over a few weeks ago, due to in- 
creased building activity. There is a noticeable 
increase in the number of permits granted and 
plans filed. It is expected that much new work 
will be started in the near future. 

The members of the Baltimore (Md.) sash and 
door trade report further progress in the direc- 
tion of a business revival and of somewhat better 
returns. The competition is still very keen, but 
some abatement in its aggressiveness appears to 
have taken place consequent upon the increase 
in the number of orders, which are coming in with 
sufficient freedom to keep most of the plants com- 
fortably busy. And the outlook for a further 
expansion in the local requirements is decidedly 
encouraging. Building operations have attained 
larger proportions almost than at any time _ be- 
fore. In some divisions, such as home construc- 
tion, new records are being set, which naturally 
helps the sash and door men. 

Glass trade reports are optimistic in tone, as 
regards the outlook for window glass, this feeling 
being based on the active building program now 
in progress throughout the country. Rumors that 
an increase in the price of window glass may be 
expected soon are disclaimed by some trade author- 
ities. Production is at a high point as compared 
with recent months, so that stocks on hand are 
rather large, which would seem to discount the 
probability of any advance in prices in the near 
future. 
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Western Piners File Exceptions 


WASHINGTON, D. C., April 6.—The Western Pine 
Manufacturers’ Association has filed with the In- 
terstate Commerce Commission detailed exceptions 
to the proposed findings of the commission in 
Docket No. 12,780, which would deny reparation 
on the basis of the findings in the Cubical Minima 
Case. Counsel, after outlining specific objections, 
makes this statement: 

“In conclusion we desire to emphasize the fact 
that this case is not controlled by the decision of 
the commission in the Brooks-Secanlon case (which 
was cited by the examiner). The commission did 
not there pass on the question of reparation. It 
simply found that the evidence did not establish 
the condition of the load and time of shipment with 
sufficient certainty to sustain an award of repara- 
tion and reparation was therefore denied. What 
the commission would have done had the evidence 
shown that the cars were loaded to full visible ca- 
pacity was not disclosed. 

“By reason of these unjust rates our shippers 
were obliged to pay from $5 to $65 a ear in addi- 
tion to the published freight rate per 1,000 pounds 
and they should be entitled to an award of repara- 
tion. 

“Suppose the commission had recommended to 
the carriers a reduction in rates on a particular 
commodity within a certain period and the carriers 
had failed to comply therewith and that afterward 
the commission made an order fixing rates, could 
the carriers in good faith argue that reparation 
should not be awarded on shipments moving during 
that period? That seems to be the situation here. 
The commission condemned the cubical capacity 
rule and requested the carriers to publish reasona- 
ble rates. This was not done and an investigation 
followed which resulted in an order fixing definite 
rules. Certainly the shippers were damaged by 
failure of the carriers to observe this recommen- 
dation. 

“We desire to have the question of reparation de- 
cided in this case and to comply with Rule 5 in 
making a full and complete proof of shipments.” 


Declares Lumber Rates Unfair 


WASHINGTON, D. C., April 6.—The Interstate 
Commerce Commission today received from Landon 
C. Bell, of the W. M. Ritter Lumber Co., Columbus, 
Ohio, a brief but rather vigorous assault on the 
existing lumber rate structure of the South and 
East and lumber rates in general. The communi- 
cation is responsive to the commission’s announce- 
ment that a rate investigation would be under- 
taken in accordance with a resolution passed by 
Congress at the last session. 

Mr. Bell declared that there is utter lack of uni- 
formity of practice regarding the basis of freight 
charges upon lumber and forest products. He 
said that the revenue charged by the railroads 
for carrying lumber relative to the charges for 
carrying merchandise of all kinds is unjust and 
unfair and that it is his belief that it is the 
intent and proper construction of the joint resolu- 
tion that both these situations should be corrected. 


Recommends Relief for Short Lines 


WASHINGTON, D. C., April 6.—Following a re- 
hearing solely on the question of the reasonable- 
hess of present rates or rate bases, from points on 
short lines in Southeastern and Carolina territories 
to destinations in Trunk Line and New England 
territories, Examiner J. Edgar Smith has submit- 
ted a proposed report in Docket No. 13,449—North 
Carolina Pine Association et al. vs. Atlantic Coast 
Line Railroad Co. et al.—recommending that the 
Interstate Commerce Commission find that rates on 
lumber and forest products from points served by 
southern short lines, subject to particular com- 
Plaint, are just and reasonable. Fourth Section re- 
lief similar to that recently granted to the Tennes- 
see Central Railroad is recommended for certain 
short-line carriers, while such relief based on water 
competition from Gulf ports is denied. 

Examiner Smith states that with the single ex- 
ception of the opposition of southern trunk lines to 
any relief for short lines based solely upon water 
competition all parties represented in the hearing 
are united in requesting Fourth Section relief for 
the short lines in southern territory. The southern 
trunk lines, while refusing to join the short lines 
in applications for Fourth Section relief from Gulf 
ports, avow that relief for the short lines is neces- 
sary and in the public interest from interior points. 
The shipping publi¢ admitted its willingness that 
ates from local points on short lines be higher 
than from junction points. 

After outlining the situation at some length, Mr. 
Smith says: 

, ‘The evidence is clear and direct that these short 
lines need every pound of traffic they can get and 
at the very highest rates the traffic will bear; that 


they are granted higher rates by the State regula- 
tory bodies than are permitted to be charged by 
their trunk line connections, the sole exception 
being rates on cotton in Georgia; that this com- 
mission has extended relief to them in many well 
considered proceedings involving both classes and 
commodities ; that the denial of Fourth Section re- 
lief in this proceeding would ultimately result in 
its denial by the commissions in the various States; 
that there is no reason for denying relief on lum- 
ber unless general relief on classes and commodities 
is also denied, and that such denials would result 
in the cessation of service to sections that now, and 
for many years to come, can not afford to have 
such service discontinued.” 

He adds: 

“An order should be entered authorizing the 
short lines in the Southeast, applicants herein, to 
meet the rates of their competitors from junction 
points with the trunk lines and to maintain higher 
rates from local intermediate stations; provided 
that the rates from the said intermediate stations 
shall in no case exceed the lowest combination, and 
provided further that the factors applicable be- 
tween points on the short lines used in construct- 
ing rates on the lowest combination shall not be 
increased except as may hereafter be authorized by 
this commission.” 


Gain in Revenue Freight Loadings 


WASHINGTON, D. C., April 8.—The greatest num- 
ber of cars on record for this season of the year 
were loaded with revenue freight during the first 
three months this year, according to reports filed 
today by the carriers. The total for that period 

Jan. 1 to March 28—was 11,765,235 cars. This 
exceeded by 177,224 cars or 1.5 percent the cor- 
responding period last year which had marked the 
previous high record for this season of the year. 
It also exceeded by 448,495 cars or 4 percent the 
corresponding period in 1923. 

The total number of cars loaded, during the 
first three months this year, fell short only 78,890 
cars, or seven-tenths of 1 percent of the estimate 
made on Jan. 6 by the car service division of the 
American Railway Association, as to what the total 
loading would be for the first quarter of the year. 
This decrease in the actual loading under the 
estimate was principally due to the falling off in 
coal traffic. 

Loading of revenue 


freight for the week of 


March 28 totaled 931,395 cars, an increase of 
22,0382 cars over the preceding week, increases 


over the week before being reported in the loading 
of all commodities except live stock. Compared 
with the corresponding week last year, the total 
for the week of March 28 was an increase of 24,006 
cars but a decrease of 4,879 cars under the cor- 
responding week in 1923. It also was a substan- 
tial increase over the corresponding weeks in 1920, 
1921 and 1922. 

Forest products loading totaled 82,062 cars, 
2,892 cars above the week before but 51 cars below 
Jast year. Compared with the corresponding week 
two years ago, it was an increase, however, of 6,118 
cars. 

Grain and grain products loading amounted to 
34,875 cars, an increase of 846 cars above the week 
before but 948 cars under the same week last year. 
It also was a decrease of 6.838 cars under two 
years ago. In the western districts alone, grain 
and grain products loading totaled 20,786 cars, 
a decrease of 1,553 cars under the corresponding 
week last year. 

Coal loading tutaled 140,889 cars, an increase 
of 1,526 cars over the preceding week but 13,760 
cars under the same week last year. Compared 
with the same week two years ago, it also was a 
decrease of 40,759 cars. 


e 
New Line to Tap Virgin Pine Forest 
LAKEWOOD, N. M., April 6.—In the reconnais- 

sance of the route of the proposed railroad which 

is being promoted to run between El Paso and 

Lubbock, Tex., about 300 miles, it was found that 

it would tap a virgin pine forest which covers the 

eastern slopes of the Sacramento Mountains in 

New Mexico. There is a large tonnage of valuable 

timber in these mountains which would be given 

a transportation outlet by the construction of the 

railroad along the route now proposed. The forests 

on the western slopes of the Sacramento Moun- 
tains have been commercialized to a considerable 
extent, a shipping outlet being afforded the lumber 
camps by the railroad that runs from Alamogordo 

to Cloudcroft and Russia. Approximately 175 

miles of the new line would traverse southeastern 

New Mexico, and besides opening a rich forest re- 

gion to development it would prove of benefit to 

agricultural interests and oil operators of the 

Lakewood and Artesia districts, it is pointed out. 








Its Economy Will 
Bring You Sales 


Time and again dealers sell their cus- 
tomers “Larite” Longleaf Pine Floor- 
ing when they couldn’t sell them hard- 


wood flooring. Economy turns the 
trick. This important factor will bring 
“Larite” sales for you just as it is doing 
for other dealers. Buy “Larite” in 
mixed cars with our 


Southern Pine 
Yard and Shed Stock 


“Larite’’ will prove a money- 
maker for you. 


Carter-Kelley 
MANNING, Lumber Co. | 





TEXAS 








Ask for List of ‘‘Specials”’ 










RED SOFT 
AND ELM 
SAP GUM 









Long and , 

Shane Baad We will TUPELO. 
YELLOW keep your OAK 
PINE stocks balanced ASH. 







KEITH 
LUMBER CO. 


547-551 Keith Bldg., Beaumont, Tex. 











‘al 
If It’s | 


4 POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA 
We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


Ceneral Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative Representative Representative 
James N. Woodbury, J. J. Bertholet, Wm. Dings, 


11S. La Salle St., 
Chicago, Ill. 
Phone, State 9022. 


30 Hemming St. 


Railway Exchange, 
Boston, Mass. 


St. Louis, Mo. 








a The largest Poplar Mill in the World. y 
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Appalachian 
Flooring Co. 


KNOXVILLE, TENN. 


Oak and 
Maple 
Flooring 


Manufactured from 
stock coming from 
our own timber 
lands in Eastern 
Tennessee. 


an 
“act 
er, 


Our Flooring is:— 
Soft Textured 
Tennessee stock 
Uniform grade 
Uniform Color 
We have spared no effort or expense to secure 


experienced men for our organization and know 
that our flooring will give you perfect satisfaction. 


We offer for Immediate shipment— 
50 M 13/16x214 No. 2 Com. Mixed Oak 
50 M 13/16x2% Cl. PI. Red Oak 

100 M 1316x214 Sel. Pl. Red Oak 
25 M 13/16x2!{ No.1 Com. Pl. Red Oak 
20 M 13/16x224 Cl. Maple 
20 M 13/16x2% No. 1 Maple 


MAPLES LUMBER CO. 


KNOXVILLE, TENN. 
Manufacturers 


Hardwood Lumber— Poplar Bevel Siding 


Commercial Work, Kiln Drying and 
Planing Mill work of all kinds. 














Hardwoods 
Plain and Quartered 


OA Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 























Ours is the Trade 


that Service made 
(€[€:)] B) GOODFELLOW 


LUMBER CoO. 


Natural Bridge at Goodfellow 
ST. LOUIS, MO. 































It is a very comforting thing to realize that Mrs. 
O’Grady and the Colonel’s lady are very much the 
same under the skin—when you reduce them to the 
common denominator of the great events of life; 
but between the two extremes—birth and death— 
there lies that whole span of life in which business 
is made or unmade; and between these two ex- 
tremes lie those things which make them different. 

It is the understanding of these things that makes 
business and breaks advertising. It is very com- 
forting, however, to the advertising man to think 
that “he can write any kind of copy for any kind 
of a public in any kind of a publication.”” You and 
I have heard a great deal about these universal 
geniuses, but may join with me in admitting that 
we have never met one. 

Advertising men differ in their powers as much 
as writers of any other kind; some men can write 
one thing, some another. It is one of the curses of 
the advertising business, however, to believe that 
a man who has shown a mastery of one kind of 
a public thus understands all kinds. 

Probably the most universal writing talent is the 
talent of the newspaper man, yet we only have to 
look at the publications to realize how each has its 
following because each has its appeal, because each 
understands a certain public and is made for a 
certain public. 

We have to look at the mail order advertising 
on one side and the so called institutional adver- 
tising on the other to realize the fundamental dif- 
ference between the two. Anyhow, no matter by 
what it may be governed, the advertising man must 
understand the people to whom he is talking. If 
there is any indictment that can be made in a gen- 
eral way of advertising, it is that it betrays in too 
many cases a lack of comprehension of the con- 
sumer it is endeavoring to influence. 

Advertising can glean a lesson from the oldest 
art in the world, that is the art of oratory. From 
the earliest times, where tradition has had an op- 
portunity to express man’s sentiments and powers, 
the art of persuasion has been conditioned entirely 
by the life, the culture, experience, and qualities of 
the man who must be persuaded. In other words, 
the man from whom you expect something is the 
man whom you must understand, whom you must 
appeal to, whom you must persuade. There are 
certain well defined things, which psychologists 
have developed, that are the basis of that persua- 
sion. 

It is not necessary for me to go into that today 
any more than I want to dwell upon it for a mo- 
ment to make you realize that this customer, this 
consumer, this possible buyer has an individuality, 
a personality, a way of looking at things which you 
must understand, and you must express that under- 
standing in your copy, you must show a sympa- 
thetic understanding, and comprehension, and 
grasp of his moods and tenses, his psychology, his 
way of looking at things, his personality, his eco- 
nomic condition, or you fail in that full mastery of 
the situation which is to be expected, as an adver- 
tising man, that you have. 

There are typical ways of thinking of the cus- 
tomer and these ways sometimes put great limita- 
tions upon your power to handle him and persuade 
him. You can remember when the credit men used 
to be graduate bookkeepers and the hard-boiled at- 
titude they had towards the creditors, but that did 
not pay—sometimes it pays to lose money ! 


First Hand Contact with Consumer 


There is but one way under the sun by which you 
can get this understanding of the consumer and 
customer, of the market and the human factors 
which are the sole determining control of the vol- 
ume and profit of any business, anywhere, under 
any circumstances, over any long period of time— 
that is, by first hand contact with him. Even the 
Standard Oil Co. had to find that out, because its 
lack of understanding raised such a storm of hate 
and reprisal that it threatened to disrupt one of 
the greatest business organizations this country has 
ever produced. 

You have got to get this understanding at first 
hand. <A great critic once said that the writer’s 
art lay in the ability to get inside the reader’s head 
and manipulate the contents of his mind—“manip- 
ulate the contents of his mind,” get him to think 
about you as you want him to think about you. It 
must be natural to him to think that way. He 
must feel towards you friendliness, interest, confi- 
dence. I shall not go into the scientific part of it. 
You can not do this with second hand knowledge, 
however. You can not understand this reader who 
is your potential customer through the chatter of 
clubs, or the biased, superficial conversation of 
salesmen, or the reports of dealers. You will have 
to go out and meet him yourself. Talk to him. 


‘Mrs. O'Grady and the Colonel’s Lady 


[By E. St. Elmo Lewis, Vice President of the Campbell-Ewald Co.|——— 


Study him. 
him. 

All the great leaders have followed this principle, 
Napoleon wandered through his camps at night and 
talked to the privates—Roosevelt, as police commis- 
sioner of New York, did the Haroun-el-Raschid act, 

Do you suppose that Kipling could have made ug 
hear the bells of Mandalay if he had received hig 
inspiration from a Cook’s tourist? 

Would we be thrilled, moved, fascinated by the 
colorful Oriental figures that move through Con- 
rad’s romances, if he had not lived among them? 
Could he make us feel the mystery of the silent 
sea, if he had not stood alone beneath the tropical 
stars and listened to the voices of that sea as it 
spoke to him who understood? Could he have got 
that from a nautical almanac? 

Could O. Henry have plumbed the depths of 
common hearts if he had not slept with the com- 
mon folks upon a bench in Union Square, and been 
as hungry as they? Could he have got that from 
a “sob story” in the New York American? 

Is it not common sense? 

Don’t forget, the customer’s mind is the writer's 
palette—that the writer can use effectively only 
what is already there. The sea that Conrad speaks 
about means nothing to the man who has never 
seen the sea, 

Ibsen said: “One must have something to write 
from—some life experience. The author who does 
not have that, does not create; he only writes 
books.”’ 

I do not think that the man who does not under- 
stand the customer, who does not understand 
human nature and human limits and human life— 
understands the romance and the tragedy, if you 
please, the laughter and the humor of life, can 
create those gripping things in advertising which 
become the classics of the work—he only fills space. 

Jesus Christ was a carpenter, but we look in 
vain through all His parables, or in that classic 
Sermon on the Mount, for the reflection, or a single 
reference, to His work, but we find in every sen- 
tence, in every word almost, the reflection of the 
hearts and minds of people with whom He associ- 
ated and the lives of those to whom He talked. 

George Lewes said: “All good literature rests 
primarily on insight. All bad literature rests upon 
imperfect insight,’ or upon imitation—which may 
be defined as seeing at second hand. How true 
that is of much advertising—this seeing at second 
hand—this imitation knowledge—this spurious 
sympathy—this pose of comprehension—this all- 
wiseness that springs from a cynical indifference to 
reality. 

Every advertising man_ should spend three 
months in the field, out of every year. He should 
talk to the kind of people to whom he advertises. 
An advertiser who does not permit his advertising 
manager to do this simply shows a lack of com- 
prehension of what the advertising job is. He is 
paying a big price for his saving. He needs edu- 
cation. He should be more careful to get an ad- 
vertising manager who has ability to interpret, 
then to put his interpretation into words, and after 
being sure of that ability he should turn him loose 
to get the material. If the advertiser would do 


this he would not have to change his advertising 
man so often. 


Long Island Yard Changes Ownership 


New York, April 7.—A contract has just 
been signed by which Nelson ©. Osborne, of 
Easthampton, Long Island, is to take over the 
Hampton Lumber Co., of Southampton, for a 
price said to be close to $150,000. Mr. Osborne 
and his father, Joseph F. Osborne, are large 
shareholders in the Easthampton Lumber & Coal 
Co., which also owns yards at Bridgehampton 
and Sag Harbor. It is said that a stock com- 
pany will be organized to take over the new 
business. 

The owners of the Hampton Lumber Co. were 
J. Egbert Corwin, George Havens and Stephen 
Sedgwick, of Southampton, and H. Harrison 
Corwin, of Riverhead. Mr. Sedgwick obtained 
the greater part of his interest in the company 
through the will of George M. Vail, of River- 
head, a brother-in-law. 

The sale does not include any of the com- 
pany’s notes, mortgages or bills collectable. 
It affects only the land, plant and stock of ma- 
terials on hand. It is one of the most important 
lumber transactions that has vccurred on Long 
Island in some months. 


Like him—or do not try to influence 
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Favors Export Tax on Canadian Lumber 


MONTREAL, QUE., April 6.—An export tax on 
Canadian lumber was advocated in the Domin- 
ion House of Commons last week by T. W. 
Dickie (Conservative, Nanaimo). To conserve 
Canadian timber and prevent wholesale exporta- 
tion Mr. Dickie thought that a tax of $5 a 
thousand feet, board measure, might be placed 
on all hardwoods and Nos. 1 and 2 grades of 
spruce, pine, and similar woods. On inferior 
logs, he recommended a tax of $2 a thousand. 
On plywood he recommended a tax of $2.50 a 
cord for the cut on settlers’ land and $5 a cord 
on all other pulpwood. 


This tax, he thought, should become effective 
on Jan. 21, 1927. This would give the present 
users of Canada’s lumber time to readjust their 
business and establish mills in Canada if they 
wished. But in the interim he would like to see 
the duty applied on aH exports in excess of the 
1924 shipments. Mr. Dickie did not think that 
Canada would lose money because of a restricted 
market. It would pay to let the trees grow for 
another ten years. Mr. Dickie also asked for a 
duty on creosoted logs from the United States 
to prevent what he termed the unfair compe- 
tition which British Columbia creosoting plants 
had to meet from Seattle. 


‘BEEBE ALALAEASD 


Bureau to Display Its Products 


NEw York, N. Y., April 6—Among the lum- 
ber manufacturers’ organizations which will 
participate in the Architectural and Allied Arts 
Exposition to be held here, April 20 to May 2, 
is the Arkansas Soft Pine Bureau, of Little 
Rock, Ark., comprising thirteen of the largest 
manufacturers of pine lumber in that State. 
The exhibit will be held in the Grand Central 
Palace under the auspices of the American In- 
stitute of Architects and the Architectural 
League of New York. 


The display of the Arkansas bureau is said 
to be one of the finest it has yet undertaken 
and will include handsome panels of the various 
leading items in finishing lumber products with 
woodwork and related members especially fea- 
tured. Original paintings which have been used 
in the bureau’s national magazine advertising 
will form a part of the space decoration. These 
paintings are in themselves an exhibit of unusual 
merit, two of them having received awards at 
previous exhibits of advertising art both in New 
York and Chicago. 

Stressing the especial merit of its ‘‘Satin-like 
Interior Trim,’’ the bureau will show several 


displays of casings and moldings including a 
large panel containing full size pieces finished 
in a variety of staéns and enamels. Instructive 
literature of interest to lumbermen, laymen 
and the architectural and building profession 
will be distributed and the exhibit will consti- 
tute a complete education on the varied, uses 
of Arkansas soft pine as well as the correct 
methods by which it should be handled. The 
bureau display will occupy space 354 on the 
third floor of the exhibit building. 


TIMBER LAND SALES 


ELKINS, W. VA., April 6.—M. H. Jackson, of 
Richwood, has purchased the timber on the McCue 
tract of three hundred acres and a boundary of 
surrounding timber land in Nicholas County. He 
will install mill on the tract and begin cutting this 
summer. The tract is said to be one of the finest 
bits of virgin hardwood in this section. 


PorpLar BuiuFF, Mo., April 7.—A $200,000 trans- 
action was consummated at New Madrid this week 
by M. S. Anderson, representing the Gideon-Ander- 
son Lumber Co., of Poplar Bluff and the Dawson 
heirs of New Madrid. The transaction involved 
the transfer by the Dawson heirs to the lumber 
company of 3,000 acres of virgin timber land. The 
timber is to be cut and converted into lumber at 
mills in that section. 


HELENA, ARK., April 6.—E. M. Allen, E. C. Nel- 
son and associates have acquired 5,000 acres of 
timber land in Lee County and will develop. The 
timber consists largely of cottonwood. 


MARSHFIELD, ORE., April 4.—A sale of Govern- 
ment timber was held at the Roseburg land 
office on the first of April in which a total 
stumpage of 15,500,000 feet was disposed of to 
Coos County buyers. All the timber was with- 
in the confines of Coos County. W. J. Conrad 
and A. E. Adelsperger of Marshfield, B. N. Mc- 
Nair and E. G. Roberts, of Myrtle Point, bought 
the largest tract, which is white cedar and fir, 
for $28,000. The Western Lumber Manufactur- 
ing Co., of Marshfield, took 1,000,000 feet of 
white cedar for its veneer plant, at $6,000; The 
Menasha Woodenware Co.’s buyer, Herbert Arm- 
strong, of North Bend, bid in 3,000,000 feet for 
$6,050.08. 


HYMENEAL 


SAMUELS-KLEIN—The marriage of Miss 
Ethel Klein, daughter of Mr. and Mrs. Henry 
Klein, of Chicago, to Joseph Louis Samuels, of 
the Douglas Lumber Co., Chicago, took place at 
the Webster Hotel in this city, on April 5, Rabbi 
Deska officiating. After a brief honeymoon trip 
to New York City, the young couple will make 
their home at 7372 Sheridan Road, Chicago, 
where the groom’s parents also reside. Mr. Sam- 
uels is the eldest son of E. Samuels, president of 
the Douglas Lumber Co., retailer, and is asso- 
ciated with his father in the business. 





BUILDING MATERIAL INDEX 
Brick, common, 
At kiln, Chicago. 
Gravel, 
Average for U. 5S. 
Hollow Tile, 
Chicago. 
Lime, common, lump, 
Average for VU. 3. 
Portland Cement, 
Al Plant. 
Building Sand, 
Average for VU. S. 
Bars, reinforcing, 





Wholesale Prices of Building Materials 


Bureau of Labor Statistics Figures—Chart pre- 
pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


C] Maximum Price Level 
ee Price Level, February, 1925 


ign 1913 AVERAGE PRICE = 100 
Nails, wire, 
Pittsburgh. 
Structural Steel, COMMODITY INDEX ——— ni 
ee At Peak 1924 1925 1925 
“aon seit Date Index Index Index Index 
rane “a oe 3uilding material index.Apr. 1920 299.7 175.1 179.3 182.8 
en, Chicago. Brick, COMMOR....ccece Oct. 1920 251.1 173.8 171.1 172.5 
Seth, antes one CRAWEE sidccces aseeeesned Jan. 1921 233.7 197.1 201.0 201.4 
At Mille. Hollow tile ..........+. June 1920 236.9 139.1 93.8 93.8 
Red Cedar Shingles, Lime, common, lump...Oct. 1920 286.0 226.9 229.2 228.7 
At Mills. Portland cement........ Sept. 1920 192.9 166.3 171.6 173.1 
Oak, white, plein, Suilding sand.........4 Jan. 1921 209.6 170.8 172.9 174.5 
Cincinnati. Bars, reinforcing........ July 1917 327.1 152.6 152.6 156.3 
Yellow Pine Flooring, Naile, Wire... <.sccceeasd Jan. 1920 252.9 162.2 162.2 162.2 
At Mills. Structural steel........ June 1917 331.0 130.8 139.0 135.7 
Plate Glass, Douglas fir, No. 1....... Jan. 1920 407.3 179.2 211.8 200.9 
New York. Hemlock, No. 1, north..Mar. 1920 282.1 168.3 168.3 168.3 
Window Glase, Lath, yellow pine...... Feb. 1920 582.0 129.7 132.9 135.3 
f.0.b. works, Red cedar, shingles..... Feb. 1920 346.8 134.2 132.2 131.2 
Linseed 011, Oak, white, plain.......Mar. 1920 419.0 172.4 175.6 175.6 
New York. Yellow pine flooring....Feb. 1920 455.3 192.8 203.8 205.4 
Putty, PiOte MAM ccccdvcsccas Aug. 1920 329.5 190.1 190.1 190.1 
New York. Window glass.......... Aug. 1918 295.2 146.3 146.3 146.3 
Turpentine, EANGCCE Olbscsccevcsssced Aug. 1919 480.4 239.1 251.5 251.6 
New York. PUGS: casndadaecccuccous Jan. 1920 226.4 150.9 150.9 150.9 
White Lead, WOPPOMEING. ciccccvecces Apr. 1920 601.8 195.6 217.1 219.1 
Wem York. WRitE EMRE s csccéccs +-eJan, 1925 243.3 229.3 243.3 240.4 
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uce Beech Flooring 
for the Heavy Duty Floor 


Bruce beech flooring is manufac- 
tured from Southern beech with 
the same care and precision that 
characterize the nationally known 
Bruce oak flooring. Owing to the 
fact that the southern variety has 
a texture superior to the northern 
grown, it will finish better and 
hold the finish longer. 

It is an excellent floor for gymnasiums, 
skating rinks, schools, offices, and other 
types of buildings subject to exception- 
ally heavy service. It has color and 


life, and is much used in kitchens, and 
similar rooms in residences. 








We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 


Write for prices. 


E. L. BRUCE COMPANY 


Manufacturers 





Memphis, Tennessee 


LEERY AP? 


Flooring That 
Has Made Good 
With Retailers 


Dealers who have taken on 
the sale of Hudson Oak Floor- 
ing have found it a good seller 
—that it delivers unusual sat- 
isfaction to flooring buyers. It 
has fully demonstrated its abil- 
ity to sell against the stiffest 
competition.. 


Try a car of Hudson Brand. 


Hudson Hardwood 


Flooring Company 
P. O. BOX 217 


MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Company 


HUDSON 
Oak Flooring 
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Not only do we make 
it a point to get ship- 
ments out on time. We 
aim always to have the 
stock we ship right from 
every angle — quality, 
milling, drying and 
grading. 


Yard and Shed Stock, 
Timbers, Lath 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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7 
HEAVY PITCH Pine 


For Export and Interior Trade 











- 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Cpacity TIMBERS, YARD 
400,000 Fet and SHED STOCK 


Dantzler Allied Mills 
L.N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 

Howison Ten Mile 








Moss Point Cedar Lake 
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Business Changes 


ARKANSAS. Searcy—Searcy Hardwood Lumber Co. 
removed to Harrison, Ark. 

CALIFORNIA. Los Angeles—Buhler-Sisson Lumber 
Co, dissolved; 8S. M. Buhler Lumber Co. takes over 
Florence Avenue yard and Sisson Lumber Co. takes 
over the San Fernando Road yard, 

Monrovia—Monrovia Lumber & Milling Co. con- 
solidated with Foothil Lumber Co. under name of 
former. 

Mt. Shasta City—Anderson Lumber Co. changing name 
to Mt. Shasta Lumber Co. after transfer by sale to 
Charles McCabe formerly manager of the yard. 

COLORADO. Ault—Forest Lumber Co. sold to Smith 
Lumber Co. 

Denver—Giffen & Pfeiffer succeeded by H. A. Giffen 
& Co. 

FLORIDA. New Port Richey—Davis Lumber Co. suc- 
ceeded by Burnett-Patterson Lumber Co. 

ILLINOIS. Allerton—Anderson & Allen 
name to Anderson & Allen Lumber Co. 

Gibson City—-P. Schertz & Co. sold lumber yards 
and building supply business to Geo. B. Hager and 
sons, Henry and Earl. 

INDIANA. Acton—Fansler & Means Lumber Co. 
succeeded by Acton Lumber Co, 

IOWA. Conrad—Cedar Lumber Co. 
Townsend Merrill Lumber Co, 

Lansing-—Lansing Lumber Co. changing name to R. 
E. Rethwisch. 

KANSAS. Aliceville—Harris-Anderson 
succeeded by Finley Lumber Co. 

Elyria—Elyria Lumber Co. succeeded by Elyria Lum- 
ber & Mercantile Co. 

MICHIGAN. Escanaba—Johnson Lumber Co. sold to 
James R. Andrews. 

MINNESOTA, Albert Lea—Sanborn Lumber Co. mov- 
ing yards to new location; buildings being erected. 

Laketield—-Interior Lumber Co. sold local yard to other 
local dealers. 

Minneapolis—Robertson Lumber Co. moving to 307 
Retail Hardware Mutual Fire Insurance Co.’s building, 
2344 Nicollet Ave. 

West port—Best-Schultz Lumber Co. sold to Lampert 
Bros. Lumber Co. 

MISSISSIPPI. Martinsville—Orgill Lumber Co., of 
Hazlehurst, has acquired the Rempe milling interests 
and will put in additional machinery; bought timber 
tract in Copiah County. 

NEBRASKA. Niobara—J. P. Forsyth & Co. succeeded 
by W. T. Spelts. 

NEW YORK. WLakeville—Purcell & Gladding suc- 
ceeded by Annis & Densmore. 

NORTH CAROLINA. Cazenovia—Wm, Davis Lumber 
Co. succeeded by Cazenovia Lumber Co, 

Cherry ville—Dixie Lumber Co, sueceeded by Dixie 
Lumber & Supply Co., incorporated; capital, $100,000. 

NORTH DAKOTA. Litcehville—Finch Lumber Co. suc- 
ceeded by Carpenter Lumber Co. 

OHIO. Cincinnati—Buskirk Hardwood Lumber Co. 
succeeded by Buskirk Lumber & Mill Co., incorporated; 
capital, $100,000. 

OREGON. Eagle Point—Harry Hayes sold sawmill 
at Elk Creek to J. J. Hall. 

PENNSYLVANIA. Morris—C, C. Slaght sold entire 
holdings and mill to Geo. W. Hoover and E. L. Ferris, 
of the G. M. Hoover Lumber Co., Williamsport. 

Yardley—E. Y. Barnes succeeded by Louis C. Leedon. 

SOUTH DAKOTA. Waubag—Interior Lumber Co. 
succeeded by C. E. McGowan Lumber Co. 

TENNESSEE. New River—Thomas FEF, Hall Lum- 
ber Co. sold band sawmill, 5,000,000 feet hardwood lum- 
ber in yard, 28,000 acres of land, containing 125,000,000 
feet of timber, and 14 miles of standard gage railroad 
with equipment to Dwight R. Meigs, of Knoxville. 

WASHINGTON. Omak—Woodbury Lumber Co.’s busi- 
ness taken over by Valley Lumber Co. 

WISCONSIN. Viroqua—O, L. Buchanan succeeded by 
Buchanan Bros, 

Waupan—Loomans-Wilsey Lumber Co. sold to Fuller- 
Goodman Lumber Co., of Oshkosh. 

BRITISH NORTH AMERICA 


ONTARIO. ‘Toronto—C,. G. Anderson Lumber Co. has 
gone out of business, 

Toronto—Lay & Haight, wholesalers, dissolved part- 
nership and closed office. D. H. Haight continues in 
round timber business in Sudbury and G. S. Lay will 
spend a vacation in Europe. 


changing 


succeeded by 


Lumber’ Co, 


Incorporations 


ALABAMA. ‘Tuscaloosa—Allison-Tucker Co.,  incor- 
porated; capital, $10,000. 

ARKANSAS. Paragould—Gulf Timber Corporation, 
incorporated; capital, $70,000. 

Pocahontas—J. M. Hoffman & Sons Lumber Co., in- 
corporated; capital, $25,000, 

CALIFORNIA. Bay Point-—Coos Bay Lumber Co., of 
Oregon, files papers of incorporation to do business in 
California; capital, $1,000,000. 

San Diego—Superior Mill Co., incorporated. 

CONNECTICUT. Thompsonville—Thompsonville Lum- 
ber Corporation increasing capital stock to $50,000. 

DELAWARE. Wilmington—R. ©. Deacon Lumber 
Co,. incorporated; capital, $1,000,000; manufacture and 
distribution of lumber. 

Wilmington—Great Northern Cooperage Co., incor- 
porated; capital, $25,000. 

FLORIDA. Fort Myers—Builders’ Supply Co. of Fort 
Myers, incorporated; capital, $100,000; retail. 

Hollywood—Southern Mill & Bungalow Co., incor- 
porated, 

IDAHO. Fernwood—Fernwood Lumber Co., incorpo- 
rated; capital, $15,000, 


ILLINOIS. Chicago—Cedar Products Co., incorpo. 
rated; to manufacture and deal in lumber and mill- 
work ete, 

Chicago—H, F. Damuth Millwork Co., incorporated, 

Chicago—Ozark Timber & Stave Co., incorporated. 

Chicago—Arrow Mill Co. increasing capital from 
$15,000 to $100,000. 

Chicago—Edisto Lumber Co., incorporated; capital 
$20.000; to manufacture lumber. ‘ 

Moline—E, H. Wilson Mfg. Co., incorporated; capital, 
$975,000; to manufacture auto bodies. 

INDIANA. Decatur—Kocher Lumber Co.,  incorpo- 
rated; capital, $50,000. 

Rushville—Endres Tompkins Co., incorporated. 

IOWA. Dubuque—Duetin & Buehler Co.,  incorpo- 
rated; capital, $50,000; wood, sand, building supply 
business ete, 

LOUISIANA. Shreveport—Red River Lumber Co., in- 
corporated; capital, $30,000. 

MARYLAND. Baltimore—Melvale Lumber Co., incor- 
porated; 1108 Continental Bldg. 

MICHIGAN. Wyandotte—Ferguson I.umber Co. in- 
creusing capital from $50,000 to $100,000. 

MISSISSIPPI. Canton—Canton Lumber Co. increas- 
ing capital from $20,000 to $30,000. 

Mendenhall—Gulledge Lumber Co. increasing capital 
to $450,000. 

MISSOURI. St. Louis—Keystone Hardwood Lumber 
Co., incorporated. 

Clinton—P. A. Cowan Lumber Co., incorporated; capi- 
tal, $25,000. 

NEW YORK. Buffalo—Tifft Lumber & Mill Corpora- 
tion, incorporated; capital, $50,000. 

Huntington—L. & KR. Lumber & Housewrecking Co., 
incorporated; capital, $5,000. 
oe Lumber Co., incorporated; capital, 
$7,500. 

New York, Bronx—Jerome Sash & Door Co., incor- 
porated; cupital, $15,000. 

NORTH CAROLINA. Greenville—Lumber & Building 
Supply Co., inco:porated; capital, $25,000, 

Winston-Salem—-Winston-Salem Chair Co.,  incor- 
porated, 

OHIO. Toledo—J. N. Wilson Co., incorporated; 500 
shares, no par value; to do general retail lumber 
business, 

OREGON. Asp Grove—Modoc Pine Co., incorporated; 
capital, $100,000; saw and planing mill. 

Hood River—Hood River Box Co. increasing capital 
from $50,000 to $75,000. 

TEXAS. Dallas—MecFadden Bros. Lumber Co., in- 
corporated; capital, $30,000. 

Dallas—Marsh’s Lumber Co. increasing capital from 
$50,000 to $75,000. 

Fort Worth—H. W. Mitchell Lumber Co., incorpo- 
rated; capital, $25,000. 

WASHINGTON. Aberdeen—Ripley Cedar Co., incor- 
porated; capital, $20,000. 

Goldendale—A. J. De Bois Lumber Co., incorporated; 
eapital, $20,000; sawmill. 

Pe Ell—Yeomans Lumber Co, increasing capital from 
$100,000 to $300,000. 

Seattle—Washington Shingle Corporation, 
rated; capital, $5,000. 

WEST VIRGINIA. Williamson—Two State Lumber 
Co., incorporated; capital, $100,000. 


incorpo- 





New Ventures 


ARKANSAS, Cartner—Mount Olive Stave Co. wil 
erect a stave mill on Sneeds Creek. 

CALIFORNIA. Butte City—Granville Lumber Co. 
opens branch lumber yard. 

Long Beach—V. 'T. Quinn and Joy Cotton have en- 
gaged in business at 4808 Long Beach Blvd. as Long 
Beach Mill & Cabinet Co. 

Los Angeles—C. F. Hickson and A. G. Robeson have 
gone into the hardwood flooring business under the firm 
name of Hickson & Robeson, 

Los Angeles—G. W. Totton has engaged in business 
at 5107 Lemon Grove Ave. as Pioneer Floor Co. ‘ 

Stockton—Martin Bruce recently began planing mill 
operation. 

FLORIDA. 
recently began. 

GEORGIA. Dublin—W. A.- Capshaw recently began 
manufacture of shuttles. 

ILLINOIS. Champaign—Earl <A. Clarke will open 
lumber business in about two months; present address 
Gillespie, Il. 

Chicago—T. J. Moss Tie Co. recently began wholesale 
tie and timber business. 

KANSAS. Valley Falls—Lambert Lumber Co. will 
open new retail yard, 

LOUISIANA. New Orleans—Griswold Lumber Co. 
(Inc.) opening offices and yards at 7500 Washington 
Ave. 

New Orleans—R. H. Cherry recently began wholesale 
and commission business. 

MICHIGAN. Flint—Peer Coal & Lumber Co. has 
completed erection of lumber sheds and yard at Howard 
and Lupeer streets and is open for business; Harold E. 
Peer, manager. 

Ironwood—W. D. Connor will open lumber business. 

MISSISSIPPI. Jackson—Mississippi Lumber Co. re- 
cently began wholesale business. 

NEBRASKA. Omaha—Canfield Lumber Co., of Des 
Moines, Ia., has opened a lumber yard in Omaha at 
Gist and Center streets, 

NEW MEXICO. Artesia—Roberts & Olver Lumber 
Co., of Amarillo, Tex., opening branch yard; sheds and 
ottice being constructed; Harry Goodell in charge. 

NEW YORK. Lakeville—Annis & Densmore recently 
began retail business. 

New York—A. J. Uphas & Co. recently began; whole- 
sale. 


*alatka—E. Carolina Lumber & Mfg. Co. 
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OHIO. Piqua—Don B. Root, of Kenton, will open a 
retail lumber business here. 

Powhatan—Neff Lumber Co. has 
of new planing mill. 

OREGON. Newberg—F. S. Baldwin recently began 
wholesale and commission business. 

Portland—California & Oregon Lumber Co. recently 
began wholesale business. 

PENNSYLVANIA. Philadelphia 
Co. recently began; retail. 

TENNESSEE. Johnson City—Miller Bros. Lumber Co. 
will operate a woodworking plant here; has purchased 
plant and lands of Rollin Chemical Corporation. 

TEXAS. Silverton—Floyd County Lumber Co. open- 
ing yard. 

Palestine—W. C. Dodd will install a box factory. 

WASHINGTON. Brownsville—Peterson & Johnson 
Bros. recently began; sawmill. 

Kelso—Ames & Ayres recently began; sawmill. 

Newport—Perry & Munson recently began; sawmill. 

Okanogan—Valley Lumber Co. recently began; whole- 
sale and retail. 

Spokane—Union Sash & Doof Mfg. Co. recently began. 

WISCONSIN. De Pere—Standard Lumber Co. re- 
cently began. 

Eau Claire—C. H. Bergmen Co. opening retail lumber 
yard, 

Florence—Fuller-Goodman Co, opening retail yard. 
BRITISH NORTH AMERICA 

ONTARIO. Toronto—George Kinnon has withdrawn 
from the Kinnon Lumber Co. and entered business for 
himself with offices at 125 Harland Smith Building, 
Adelaide and Bay streets; will specialize in Canadian 
hardwoods, 

Toronto—C. C.,.Jackson has resigned from sales and 
inspection staff of Edward Clark & Son (Ltd.), whole- 
saler, and has gone into business for self under name 
of Jackson Lumber Co. with office in Metropolitan 
Building. 


New Mills and Equipment 


ARIZONA. Glendale—Glendale Lumber Co. will erect 
mill of between 125,000 and 150,000 feet capacity; will 
build logging road and other improvements. 

ARKANSAS. Fordyce—Roy Wise has announced that 
he will build a sawmill on the Chambersville-Fordyce 
road within the next few weeks. It will be located 
about seven miles from Fordyce and will be operated 
as the Brinkman Lumber Co. 

FLORIDA. Pensacola—Turner & 
building and install sawmill. 

LOUISIANA. Baton Rouge—W. C. Fleming an- 
nounces proposed construction of a well-equipped saw- 
mill and planing mill with kilns. 

TENNESSEE. Johnson City—Miller Bros. Lumber Co. 
purchased the plant of Rollin Chemical Co. and will 
equip and operate a modern woodworking plant in- 
cluding high grade hardwood flooring mill. 

WASHINGTON. Tacoma—Cascade Paper Co, will 
construct $400,000 addition to its pulp mill. 

WISCONSIN. Tomahawk—M. M. Raymond, of Ray- 
mond Lumber Co., announces rebuilding of planing mill; 
will install electric drive. 


New Sheds and Yard Improvements 


begun operation 





Lexington Lumber 


Pace will erect 


ARKANSAS, Fayetteville—D. R. Biggers erecting 
lumber yard and sheds. 
ILLINOIS. Champaign—Clark & Thompson Lumber 


Co., St. Louis, plans to establish branch here and has 
begun lumber building, 90x170 feet. 

Elgin—T. McBride & Son breaking ground for 
$30,000 improvement on new tract on McBride St. 
Plans for sheds and storage space covering five-acre 
tract. 

MINNESOTA. Albert Lea—Sanborn Lumber’ Co. 
erecting sheds and warehouse on new site. 
OHIO. Monroeville—Schneider Bros. 

lumber yard which was burned. 

Wellsville—Scott Lumber Co. erecting new offices. 

OKLAHOMA. Pawhuska—Benson Bros. erecting lum- 
ber yard structures including office and warehouse. 


Casualties 


will rebuild 





ARKANSAS. Allene—P. C. Saunders sawmill de- 
stroyed by fire. 
Little Rock—Ayer & Lord Tie Co., loss by fire, 


$300,000; creosote cylinders and 
stroyed; company will rebuild. 

: Rison—C, L. Walker sawmill destroyed by fire; no 
insurance; planer saved; mill will probably be rebuilt. 

FLORIDA. Green Cove Springs—Dowling-Shands Lum- 
ber Co.’s plant destroyed by fire with lumber and ma- 
chinery; loss about $10,000. 

KENTUCKY. Jamestown—Stephens & Gaskin lumber 
yard destroyed by fire. 

Louisville—Plant of Continental Car Co. of America, 
Louisville division of the Kentucky Wagon Co., almost 
totally destroyed by fire; loss about $700,000. 

LOUISIANA. Shreveport—Buaker sawmill near Homer, 
La., owned by Wimberly Baker and associates, of Mt. 
Lebanon, was destroyed by fire; no insurance. 

MARYLAND. Salisbury—R.° J. Evans & Sons planing 
mill damaged by fire; loss, $45,000; will be rebuilt at 
once, 

; MICHIGAN. Renton—Lumber yard of David L. 
Swain and John D. Wattles destroyed by fire. 

MINNESOTA. Minneapolis—Bardwell-Robinson Co. 
sash and door plant damaged by fire; loss between 
$35.000 and $50,..0u. 

Sleepy Eye—Stienke-Seidle lumber yard almost en- 
tirely destroyed by fire; loss about $75,000. 

_ MISSISSIPPI. Gloster—Gloster Lumber Co., loss by 
fire; sawmill and planer practically destroyed. 

NEW JERSEY. South River—South River Brick Co., 
loss by fire, $150,000; lumber department destroyed. 

NEW YORK. Central Islip, L. I.—Lumber yard of 
Joseph Hocker damaged by fire; loss, $50,000. 

NORTH CAROLINA. Littleton—Slichter 
Mills, loss by fire, $150,000. 

OHIO. Cleveland—Abbey Avenue Lumber Co., loss by 
fire, between $65,000 and $70,000. 


treating plant de- 


Lumber 


PENNSYLVANIA. W arren—Wetmore-Henderson 
Lumber Co., loss by fire about $75,000. 

TEXAS. Gilmerw-Walker & Skinner sawmill, planer 
and two cars of planed lumber destroyed by fire; no in- 
surance. 

WISCONSIN. 
loss by fire. 


Wausau—Jacob Mortenson Lumber Co., 





Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C.. at 20 cents each. State number of 
patent and name of inventor when ordering. 


1,529,814. Tree-felling jack. Warren B. Rigby, 
Areata, Calif. 

1,530,115. Wood-sawing machine. Louis Harris, 
Nashville, Tenn. 

1,530,300. Log-bunk. Frederick W. Chriswell, Seat- 


tle, Wash., assignor to Pacific Car & Foundry Co., 
same place. 

1,530,378. 
circular and band saws. 
Paris, France. 

1,530,456. Saw-setting apparatus. 
Cloquet, Minn. 

1,530,682. Woodworking mechanism. 
Stockholm, Sweden. 

1,530,976. Machine for rounding and sizing barrel 
heads. Edwin F. Beugler, Buffalo, N. Y., assignor 
to E. & B. Holmes Machinery Co., same place. 

1,531,350. Circular-saw sharpener. Harry E. Sloan, 
Pittman, N. J. 

1,531,367. Log-controlling mechanism. 
rens, Spokane, Wash. 


Machine for sharpening with a grindstone 
Jean ‘Toussiant Lanfranchi, 


Dominik Aleskus, 


Gustaf Lyman, 


John T. Ah- 





Statement of the ownership, management, 
circulation, etc., required by the Act of Con- 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
Ill., for April 1, 1925. 


STATE OF ag as 
CounTy OF CooK ¢ 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared ELMER 
C. HoLe, who, having been duly sworn according to 
law, deposes and says that he is the secretary of 
the AMERICAN LUMBERMAN, and that the following 
is, to the best of his knowledge and belief, a true 
statement of the ownership, management (and if 
a daily paper, the circulation) etc., of the afore- 
said publication for the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 443, Postal Laws and Regula- 
tions, printed on the reverse of this form, to-wit: 


1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The AMERICAN LUMBERMAN (a corpo- 
ration), 431 S. Dearborn St., Chicago, Il. 

Editor, ELMER C, HOLE, 6704 Stewart Ave., Chi- 
cago, Ill. 

Managing Editor, A. L. Forp, 6320 Kimbark 
Ave., Chicago, II. 

Business Manager, ELMER C. HOLg, 6704 Stewart 
Ave., Chicago, Il. 

2. That the owners are: (If the publication is 
owned by an individual his name and address, or 
if owned by more than one individual the name 
and address of each, should be given below; if the 
publication is owued by a corporation the name of 
the corporation and the names and addresses of 
the stockholders owning or holding 1 percent or 
more of the total amount of stock should be given.) 


— W. Defebaugh, 1120 E. 50th St., Chicago, 


™ C. Defebaugh, 1130 E. 50th St., Chicago, 


3. That the known bondholders, mortgageecs, 
and other security holders owning or holding 1 
percent or more of total amount of bonds, mort- 
gages, or other securities are: (If there are none, 
so state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock- 
holders and security holders as they appear upon 
the books of the company but also, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and belief 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap- 
pear upon the books of the company as trustees, 
hold stock and securities in a capacity other than 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation, has any interest direct or indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 

5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown 
above is ........ (This information is required 
from daily publications only.) 

EL_Merg C. HOLE, 
Secretary. 

Sworn to and subscribed before me this 24th day 
of March, 1925. Henry S. Lovey, 

(Seal.) Notary Public. 

(My commission expires April 2, 1928.) 
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Dealers who are out for more 
sales will appreciate the splendid 
values we are producing in our 
new mill. Finest longleaf stumpage. 
Good manufacture. We have up- 
to-date planing mill facilities and 
modern dry kilns. In addition to 
our own, we sell the output of the 
Southern Lumber & Timber Co., 
also manufacturers finest virgin 


longleaf. 


Railroad and car material 
a specialty. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 

















MISSISSIPPI 
HARDWOODS 


MAGNOLIA § 
OAK,POPLAR 1 








We would like 
an opportunity to 
demonstrate our 
ability to deliver 
the highest order 


GUM,TUPELO i 
i of satisfaction on 
4 


CYPRESS 
BEECH your require- 
oa ments in South- 


BIG TIMBERS ern Hardwoods. 


' 
ane 1 Richardson- 
>‘ Gardiner 


' Lumber Co. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 














tocar ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 
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es SOUTHERN 
HARDWOODS 


a 


WHITE 
OAK 


RED 
OAK 


RED 
GUM 


SAP 
GUM 


BLACK 
GUM 


HICKORY 


offered for prompt de 
livery. Order in straigh’. 
or mixed cars. 


OAK, GUM 
HICKORY 


5 Cars 4/4 No. | Com. Plain 8. Gum 
2 Cars 4/4 No. 3 Com. Plain S. Gum 
10 Cars 4/4 No. 2 Com. Plain 8. Gum 
2 Cars 6/4 No. 3 Com. Plain 8. Gum 
{ Car 3/4 FAS Plain Sap Gum 

5 Cars 3/4 No. | Com. Plain 8. Gum 
{ Car 3/4 No. 2 Com. Plain 8. Gum 
8 Cars 4/4 FAS Plain Sap Gum 


65 Cars 4/4 No. | Com. & Btr. Qtd. 
Black Gum 


2 Cars 4/4 No. 2 Common Ash 








5 Cars 4/4 No. 3 Com. Mixed Oak 
10 Cars 4/4 No. | Com. & Btr. 8d. 
MAGNOLIA Wormy Oak ai 4 
{ Car 4/4 No. 2 Com. Hickory 
CYPRESS { Car 8/4 No. | Com. Hickory 
WHITE {Car 4/4 FAS Plain Red Gum 
ASH 2 Cars 4/4 No. { Com. Plain R. Gum 


Write for prices today. 


Grant Timber 
& Mfe’.Co. .scire,, 


W. W. Bu Sales Manager 

















sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


—} 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 














Lucas E. Moore Stave a 


MANUFACTURERS 
EXPORT 


Band 
Sawn 


DOMESTIC 


Southern Hardwoods 


Kiln Drying a Specialty 
| Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 























Manufacturers 


Short } - Pine and Hardwoods 








New Stake Body for Ford Truck 


The Ford Motor Co., of Detroit, Mich., has added 
a stake body to its 1-ton truck equipment, and dis- 
tribution has begun through the dealer organiza- 
tion, it is announced. Introduction of the stake 
body follows that of the popular all-steel cab and 








Rear view of lord 1-ton truck equipped with new 
stake body 


body brought out some time ago for which there 
has been a constantly increasing demand. 

The new body meets many commercial require- 
ments and is designed for carrying farm produce, 
raw materials, manufactured articles and bulky 
material in general. The body may be used in com- 
bination with the all-steel cab. Stakes, which are 
easily removable, permit a platform truck of good 
proportions. 

Except for 
rack boards, which are 
constructed from espe- 
cially seasoned wood, the 
body is all steel. The 
floor space is 5 feet wide 
and 8 feet, 2 inches long, 
sides rise 26 inches above 
the floor. Racks are in 
five sections, two on ei- 
ther side and one at the 
rear. ‘The sections are 
held together with sturdy 
steel stakes, ends of which |" 
fit snugly into sockets cut 
into the outer steel frame 
of the platform. Special 
connections hold the sec- 
tions into a rigid body of 
exceptional strength and 
durability. 


ew 


floor and 


The 1925 “Caterpillar” service school held re- 
eently under the auspices of the Holt Manufactur- 
ing Co., at its Peoria, Ill., plant attracted 261 
owners and operators of “Caterpillar” tractors 
from all over the United States and Canada. Sev- 
eral officers and enlisted men from both the United 
States Army and the United States Marine Corps 
were also in attendance. H. H. Chambers, service 
manager, was in charge of the school, and he was 
assisted by eight Holt service men. The instruc- 
tion was divided into two major subdivisions; 
that pertaining to the 2-ton and 5-ton was given 
in one class, and that for the 10-ton in another 
group. This arrangement allowed the operators 
and owners in attendance to obtain the facts with 
reference to the particular model in which they 
were most interested. 

The lectures on general subjects of lubrication, 
magnetos, carburetors ete., were given to the class 
as a whole. The discussion periods following the 
general lectures, during which actual assembly was 
earried out, adjustments made and individual ques- 
tions answered, were of unusual interest. Many in- 
teresting and novel features were provided for the 
entertainment and instruction of those attending 
the service school. At the conclusion of the lunch 





Ford 1-ton truck with 


Cmamaananaaaae 


“Caterpillar” School Big Success 


hour each day in the plant cafeteria, motion pic- 
tures were shown of ‘‘Caterpillar’ tractors at work 
in all parts of the world in many different appli- 
cations. 

A complete inspection trip through the Peoria 
plant emphasized the accuracy and precision main- 
tained in the production of “Caterpillar” tractors, 
together with the large number of parts of the 
tractor which undergo heat treatment in special 
oil burning furnaces. A number of those in at- 
tendance at this school were present for the third 
consecutive year and they, together with every man 
attending, were emphatic in stating that the ‘“‘Cat- 
erpillar” service school gave them a large amount 
of practical information for the operation and care 
of “Caterpillar” tractors. 


To Have Charge of Engineering 


According to a recent announcement by Otto EF. 
Stoll, general manager of the General Motors 
Truck Co., Pontiac, Mich., A. J. Banta has been 
appointed assistant to the general manager. Mr. 
Banta will have complete charge of engineering, 
manufacturing and purchasing. Mr. Banta has 
had more than twenty years’ experience in the 
automotive industry, both in Detroit and in the 
East. 


Graham 114-Ton Truck Economical 


“We believe the Graham 1%-ton truck is the 
most economical for general yard purposes for 
small orders, but on long hauls we find the 5-ton 
truck more economical on account of the much 
larger load it will carry,” state H. F. & A. J. 
Dawley, of Norwich, Conn., manufacturers and 


wholesaler dealers in longleaf yellow pine, North 
Carolina pine, spruce, nails, doors, windows, 


frames, cement, 
The Dawley 
2-ton, and one 


building materials ete. 

concern operates two 5-ton, one 
Graham-Dodge 114%-ton truck. Re- 
Dawley people make 
“We recommend for 


garding tire equipment, the 
the following 


comment: 
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stake body designed for carrying bulky material 


trucks of 2-ton or less capacity, pneumatic 
and everything being considered, they are more 
economical than solid. For instance, our Graham- 
Dodge truck has run over one year with the orig- 
inal tires, and at this time they have the ap- 
pearance of running for a long time yet and giving 
a lot more service.” 


tires, 


Operates Two Fords and Four Grahams 


Eleven trucks constitute the delivery equip- 
ment of the Dade Lumber Co., building material 
dealer, of West Palm Beach, Fla. .. among which are 
one 314-ton, two 2%-ton, one 2-ton, two Fords 
and ‘four 2-ton Graham-Dodge trucks. All the 
small trucks have pneumatic tires and the large 
trucks are equipped with solid tires. “We have 
found from our experience that on large trucks 
solid tires give better results, and on small trucks, 
pneumatic tires,’ states R. P. Paddison, treasurer 
and manager of the Dade company. “In our line 
of business, on account of the amount of weight 
we carry, we find that whenever a pneumatic tire 
goes down, either by puncture or blow-out, that 
it is almost a total loss. The load is so heavy 
that before the truck can stop, it has ruined the 
casing as well as the tube.” 
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IDA E. FERRY, wife of Charles K. Ferry, 
prominent eastern lumberman and member of 
the firm of C. S. Ferry & Son, Pittsfield, Mass., 
died recently at her home in that city. Her 
community is mourning the loss of a public 
spirited citizen and earnest worker for every 
good cause. She was a native of Masonville, 
N, Y., and had resided in Pittsfield for 39 years. 
Mrs. Ferry was a member of the South Con- 
gregational Church and had been prominent for 
many years in the affairs of the Ladies Benev- 
olent Society, also in the Peace Party Chapter, 
D. A. R.; Collins Chapter, Order of the Eastern 
Star; the Ladies Reading Club and the Dorcas 
Society. She was well known to members and 
wives of members of the Norteastern Retail 
Lumbermens’ Association and to lumbermen of 
the West and South, having accompanied Mr. 
Ferry on two of the association excursions. She 
leaves a son, Lewis K. Ferry, and three daugh- 
ters, Mrs. Harold J. Babcock of Cleveland, O., 
Mrs. Lawrence W. Peirson and Mrs. Clifford 
M. Goodrich of Pittsfield. 





MART FREDSON, 89 years old, a resident of 
Thurston County, Washington, since 1870, died 
at his home near Shelton, March 30. Mr. Fred- 
son was the second oldest living pioneer in 
Thurston County at the time of his death. He 
went to the Puget Sound district in 1860 and 
was the first official log scaler appointed by 
the territory of Washington. He was employed 
for many years at the old Seabeck mill on 
Hoods Canal and held his position as log scaler 
until his retirement 10 years ago. In 1889 he 
was elected territorial representative for Mason 
and Thurston counties but never served as 
Washington was admitted to the union before 
he took office. During his residence in Shelton 
he held many civic posts and served a term as 
county commissioner. He was well known to 
all the leading lumbermen of the Pacific North- 
west. A widow and six children survive. 


A. L. DEES, for 24 years identified with the 
lumber industry in Orange, Texas, died in the 
Baptist Sanitarium at Houston, Wednesday 
night, April 2, after an illness of two months. 
Mr. Dees, who was 51 years of age at the time 
of his death, went to Orange from his birth- 
place, Deesport, just below Lake Charles, La., 
in 1900 to accept an office position with the 
Lutcher & Moore Lumber Co., with whom he 
remained many years. He then became chief 
accountant for the Miller-Link Lumber Co., 
continuing with that concern until it went out 
of business in 1920. Since then he had been chief 
bookkeeper for A. C. MacFarlane, general con- 
tractor. He was also secretary of the Orange 
school board for some years. He is survived 
by a widow, five daughters and two sons. 


ALEXANDER SESSOMS, banker, lumberman 
and naval stores operator, died at his home in 
30nifay, Fla., Thursday morning, April 2, as a 
result of an attack of paralysis suffered on 
Tuesday afternoon. The funeral was held Fri- 
day afternoon. Mr. Sessoms was a native of 
North Carolina, born in Cumberland County in 
1855. He had been twice married, first in 1876 
to Miss C. A. Parker, of Little River, N. C. She 
passed away in 1887 leaving five children. In 
1890 Mr. Sessoms was married to Miss Susan 
Nannie Rankin of Guilford County, N. C., 
daughter of Thomas Rankin. Mr. Sessoms was 
president of the Bank of Bonifay, director in the 
First National Bank of Chipley, director in the 
Aycock Lumber Co., secretary and treasurer 
of Alford Brothers Co. and had other naval 
stores interests. 





MRS. JANE COLLINS, mother of two lumber- 
men, died at the home of her son John in Seattle, 
Wash., April 2, as the result of injuries received 
in a fall from a porch Jan. 22. Mrs. Collins was 
80 years old last July. She had made her home 
in Seattle for fifteen years, following the death 
of her husband, Robert Collins. Surviving are 
two sons: John D., of the John D. Collins Lum- 
ber Co., Seattle, Wash., and Robert J. Collins, of 
the Frank Paxton Lumber Co., hardwood dealer 
of Kansas City, Kan., and a daughter, Mrs. Knox 
P. Hyslop, of Philadelphia. Her husband, Rob- 
ert Collins, was at one time in charge of the con- 
struction department of the Santa Fe Railroad, 
and for years was in the planing mill and con- 
tracting business. 





HENRIETTA SABINA LAMB, widow of Arte- 
mus Lamb, of Clinton, Iowa, died at her home 
in that city on April 2 at the age of 79. Mrs. 
Lamb was a native of Ohio, her family settling 
in Clinton, Iowa, in 1860. She was married to 
Artemus Lamb on Oct. 11, 1861. Mr. Lamb was 
the son of a pioneer lumberman of Clinton, 
Chancey Lamb, who was the founder of the_ex- 
tensive Lamb lumber interests. Three children 
of that marriage survive: Garrett E. Lamb, of 
Clinton, Iowa, who is widely known in the 
lumber. business, particularly as the former 
head of the Lamb-Fish Lumber Co., and two 
daughters, Mrs. Emma Rena Gates and Mrs. 
Clara Augusta McCoy. 





_MATTHEW JOHN CLEARY, manager of the 
Northern Board & Paper Co., of Sumner, Wash., 


[NECROLOGICAL RECORD OF THE W 


died March 27 at his home in Tacoma, Wash. 
Mr. Cleary’s death was very sudden. He left 
the plant as usual on the day of his death, ap- 
parently in good health. On his arrival home 
he complained of feeling ill and died an hour 
later. Mr. Cleary was 45 years old and had 
been manager of the Northern company for the 
last six years. Prior to assuming charge of 
the entire plant he was manager of the box 
factory run in connection with the mill. He is 
survived by his widow, one daughter and two 
brothers. 





JOHN WOODHEAD, father of Ben S. 
Woodhead, of Beaumont, Texas, died in Los An- 
geles, Calif., on March 27, at the age of 72. Mr. 
Woodhead, whose home was in Kansas City, Mo., 


‘had gone to Los Angeles to recuperate from an 


operation, and was staying at the home of his 
brother, David, of the Woodhead Lumber Co., of 
Los Angeles, when death came. Mr. Woodhead 
is survived by two sons: Ben S., of the Wood- 
head Lumber Co., of Beaumont, Texas, and Har- 
old Woodhead, of Kansas City; three daughters: 
Mrs. EF. G. Trimble, Mrs. J. M. Lowe and Miss 
Alice Woodhead, all of Kansas City; two broth- 
ers: David and E. S. Woodhead, and two sisters: 
Mrs. H. R. Burnaby, of Beaumont, and Mrs. 
George Roper, of Los Angeles. Mr. Woodhead 
was for many years associated with the retail 
lumber business in Kansas City and at the time 
of his death was connected with a lumbermen’s 
mutual insurance organization there. He was 
deeply religious and devoted a great deal of his 
time and interest to local Sunday school work. 
Ben Woodhead, who was in New York City when 
news of his father’s death reached him, met the 
funeral party from Los Angeles at Gallup, N.M., 
and accompanied it to Kansas City where 
funeral services were held. 





E. M. RUNYON, for many years active in the 
Pacific Northwest as timber expert, died at his 
home in Portland, Ore., March 28, after a long 
illness. Funeral services were held March 31. 
Mr. Runyon went west from Minnesota in 1900 
as representative of the Weyerhaeuser Timber 
Co., in Portland. He was 72 years of age at the 
time of his death. A widow, Mrs. Mary Frances 
Runyon, and two sons: E. Milton and W. A. 
Runyon, both of Portland, survive. 

MRS. NELLIE E. LUKE, a native of Cornwall, 
England, died at Portland, Ore., March 31, from 
shock and grief due to the death of her hus- 
band a week previously. Mr. Luke was a pion- 
eer mining man. The couple were married in 
Nevada in 1879. They are survived by two 
sons and a daughter: Thomas Luke, florist, of 
Portland; Edward H. Luke, of the J. E. Pink- 
ham Lumber Co., Seattle; and Mrs. Frank H. 
Byers, of Seattle. 





STEPHEN CONNORS, for more than thirty 
years connected with the Cross, Austin & Ire- 
land Lumber Co., Brooklyn, N. Y., died last Sat- 
urday, March 28, at his home in Maspeth, L. I. 
Mr. Connors retired from active business some 
years ago. Mr. Connors was a veteran of the 
Civil War. The funeral took place Monday, 
March 30. 





JAMES A. FUTHEY, aged 64, president of the 
Futhey Lumber & Hardware Co., of Shadyside, 
O., died at his home there following a ten 
weeks’ illness. He was prominent in civic and 
business activities and was a Mason. He is 
survived by his widow, three sons and three 
daughters. 

MRS. P. F. CONWAY, wife of the president 
of the Danville Lumber & Manufacturing Co., of 
Danville, Va., died at her home in that place 
on April 2. Mr. Conway is an active member 
of the Southern Sash, Door & Millwork Man- 
ufacturers’ Association and a past president of 
that organization. 





JAMES COWAN, a pioneer timber cruiser of 
the Coos Bay, Oregon, region, died at his home 
in Marshfield of paralysis. Mr. Cowan had 
cruised timber lands in Coos, Douglas, Curry 
and Lane counties for more than thirty-five 
years. He was 69 years old. A widow and four 
children survive. 





JOHN CONWAY, prominent in business cir- 
cles of Fort Dodge, Iowa, and member of a 
pioneer family of that place, died at his home 
there on March 31 after a few days’ illness of 
erysipelas. Mr. Conway had been in the retail 
lumber business for many years. He was 68 
years old. 





MRS. JOSEPH DRESEN, wife of the head of 
the Dresen Bros. Lumber Co., Sauk City, Wis., 
died on April 2 at her home in Sauk City. Mr. 
Dresen is well known in lumber circles and is 
a prominent member of the Wisconsin Retail 
Lumbermen’s Association. 


W. M. BOLCOM, Jr., 17 years old, died sud- 
denly, April 1, at Los Angeles, Calif., where he 
had been attending private school. He was the 
son of W. M. Bolcom, president of the Bolcom 
Canal Lumber Co., Seattle, Wash. 
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Our Values in 


Oak Flooring 
Will Interest You 


We know we have a good product 
and we're selling it right. Scores of our 
customers will testify to these facts. By 
buying our Red and White Oak Floor- 
ing in mixed cars with the other items 
we manufacture, you can keep your 
stock investment at a minimum, save 
money on freight and render the best 
of satisfaction to your customers. 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 








Hodge-Hunt 


LUMBER CO., Inc. 




















Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


My Also Tupelo Lumber, and have Complete 
Aah Planing Mill Facilities. 


Dibert, Stark& Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 
























Manufacturers 














Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman **! %9;;Deerhore St 

















AMERICAN LUMBERMAN 


APRIL 11, 1925 








Why“LaRed’ Products Repeat! 


Years of business dealings have demonstrated to 
our customers the fact that no matter how large or 
how small the order, we always give the closest at- 
tention to its details and handle it in a manner that 
insures satisfaction. 

Give us the opportunity of satisfying you on your 
next order for 


Genuine Louisiana TidewaterRed Cypress 
Cypress Window and Door Frames 
Soft Texture Tidewater Tupelo | 
Southern Hardwoods 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 


Try Our “‘LaRED”’ Brand 

of Premium Cedar Shingles 

** LaRED”’ Supremes— The 100% Shingles 

“* LaRED’’ Extra Clears 100% clear, 85% edge grain 1 
** LaRED’’ Star A Stars—Real Stars 


of New Orleans 
Entire Fourth Floor 
Poydras Building, 
New Orleans, La. 


1018-19 White Bldg., 
Seattle, Wash. 


| 
| 
| 
| Louisiana Red Cypress Company 
| 
| 














| 
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Longleaf ae 


TIMBERS s==u 


High Grade Shed Stock 


Ask For Prices. 














( Headley Pine Co,""sin™ / 








Yellow Pine ~~ 
DIMENSION 


We Guarantee70toB07- 


0.f.Common : 











CorintHHarpwoop Co, 
CORINTH, MISS. 
OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipment. 









































COLUMBUS, OHIO 


April 6.--Hardwood trade is showing up con- 
siderably better than last week. Orders and in- 
quiries are better. While there is still some cut- 
ting of prices, the larger manufacturers and dis- 
tributers are holding firm. Railroad inquiries are 
quite brisk and considerable business in car repair 
stock, switch ties and other items is being booked. 
Dry stocks are not plentiful and the higher grades 
are rather scarce. tetailers are buying to replace 
stocks which they are now able to move. 

The southern pine trade is still somewhat irregu- 


lar. Retailers are going slow in buying, as they 
are pretty well stocked up. Figuring on new 


work is brisk and indications point to a busy build- 
ing season. ‘Transit cars are numerous and these 
are often bought at bargain prices. Rough finish 
and No. 2 boards are the strongest items, while 
dimension is weak. 

The Doddington Co. has 
of two storage sheds, each 
the Clintonville plant and 
Side plant. The main plant on West Broad Street 
will be completely motorized within the coming 
month or six weeks. 

J. G. Bradley, president of the Elk River Coal 
& Lumber Co., which maintains its western sales 
office in Columbus, spent several days at the 
Columbus office recently. 


JACKSONVILLE, FLA. 


April 6.—The hardwood market has been a little 
more brisk this week, a good number of orders com- 
ing in from the North and East. <A good many of 
these are for small lots and accumulations of stock 
which manufacturers have been trying to move 
since the first of the year. Prices are still low. 
The automobile and furniture industries are not 
active in the market as yet. Overseas demand is 


brisk. 
DETROIT, MICH. 


April 6.—-Hard maple is said to be developing 
fairly good activity in response to improved produc- 
tion schedules in local automobile plants. There 
is a decided inclination to purchase bargain offer- 
ings only, because they have been so numerous, a 
large supply of maple having been placed on the 
market at lower prices. Ash has recently been in 
only slight demand, with indications of purchases 
in larger volume within a short time. Elm, soft 
maple, sound wormy oak and other hardwoods used 
by the automotive industry are inactive. 

An improved tone in buying of softwoods is 
noted in response to increased building activity, 
which has depleted the unusually large stocks in 
local yards. ‘Transit car offerings are displaying 
a little more strength. According to Detroit re- 
tailers, volume of business is entirely satisfactory, 
but competition is keen. 

Ralph A. Tillotson and O. G. 
associated as the 
have dissolved 


completed the erection 
25 by 300 feet, one at 
the other at the West 


Srickson, formerly 
Krickson-Tillotson Lumber Co., 
partnership. Mr. ‘Tillotson has 
opened offices at 5-118 General Motors Building 
as the Ralph A. Tillotson Lumber Co. 

Robert KE. Bethel, formerly connected with the 
United States Gypsum Co. in this section, has 
joined the staff of the Judson Lumber Co. as sales 
manager. 

W. C. Coles, of the Arkansas Oak Flooring Co., 
spent a few days in Detroit this week. 

C. W. Raymoure Lumber Co. has acquired a 414- 
acre plot of land, at Mt. Elliott and the Six-Mile 
Road, which will be used as a site for a new lum- 
ber yard. Work has been started on a modern lumber 


shed. It is planned to double present facilities. 
EVANSVILLE, IND. 
April 6.--There has been some improvement in 


trade during the last week or ten days, according 
to hardwood Jumber manufacturers of Evansville 
and southwestern Indiana. Gum, oak, poplar, elm, 
walnut and chestnut have been in fairly good 
demand for the last two weeks and prices have 
been holding up very well. The hardwood demand 
is coming from the furniture factories and musical 
instrument factories. Automobile manufacturers 
also are buying some lumber, but not in as large 
quantities as expected a few months ago. The 
weather has been ideal during the last week for 
building. Logs continue to come in from many 
points in southern Indiana and the quality of the 
logs is good, although prices are high. Logging 
operations along Green, Barren and Pond _ rivers 
in western Kentucky will be resumed in a short 
time. Box factories are still being operated on 
good time and demand for lumber from this source 
has been holding up very well. Veneer manufac- 


‘turers report trade quite brisk. The retail demand 


for lumber picked up a little during the last 
werk. Plow manufacturers report their trade 
steadily improving. Reports from Huntingburg, 


ell City and Jasper, Ind., are to the effect that 
most wood consuming plants are being operated on 
steady time and that the trade outlook is much 
better than it was this time last year. 

Ifarry Moore, of the G. E. Bauman Hardwood 
Co., has returned from a business trip to Mich- 
igan and other northern States and reports there 
has been some improvement in trade of late. 


MILWAUKEE, WIS. 


April 7.—City retail yards in Milwaukee terri- 
tory are buying steadily but cautiously, but yards 
in the rural districts are still inactive. All com- 
mon building items are moving from city yards in 
good volume, and inquiries indicate a gradually 
improving demand for hardwood trim and interior 
finish. Local Milwaukee yards reported that many 
owner-erected homes got under way last week, and 
that the builders seek quality as well as_ price. 
sirch, maple, and basswood are in good request, 
and reports from the North indicate that last sea- 
son’s cut is being rapidly cleaned up. Tasswood 
panels, which are featured by one of the large 
local veneer factories, are in particular favor 
among owner-builders. Among the southern hard- 
woods indications are that oak will be in best de- 
mand as interior trim for homes. At present it 
can be obtained cheaper than maple, and flooring 
and sash and door interests report that it will be 
used in larger quantities than ever before. Indus- 
trial demand continues of the hand to mouth 
variety. 

Contracts for the erection of 500 cottages at 
Pell Lake, Wis., have been let to the A. Blackstone 
Co., of Chicago, according to a report from the 
former locality. The Taggart Lumber Co., of Lake 
Geneva, Wis., and the Zenda (Wis.) Lumber Co. 
have established temporary yards at Pell Lake, 
and the Barker Lumber Co. has a permanent yard 
there. About 10,000 lots were sold at the lake 


last year. 
LOUISVILLE, KY. 


April 6.—Box manufacturers, flooring factories, 
auto body and woodworking companies, general 
building trades, furniture factories, and many 
others are busy, and loadings of lumber have been 
heavy, but sfill the trade is complaining over light 
business, and the fact that prices are not especially 
satisfactory. Louisville quotations, carlots, inch 
stocks: Kentucky and Indiana quartered white 
oak, FAS, $140; common, $85; quartered red, $110 
and $67.50; plain white, $100 and $62.50; plain 
red, $90 and $55. Southern oak, quartered white, 
$125 and $75; quartered red, $105 and $65; plain 
white, $85 and $60; plain red, $80 and $58. Ken- 
tucky poplar is quoted at $110 for FAS; $75 for 
saps and selects; common, $55; with southern 
stock at $5 less. Quartered red gum, $83 and $61; 
plain red, $80 and $56; quartered sap, $60 and 
$45; plain sap, $56 and $36. Walnut, FAS, $210; 
selects, $150; common, $110; No. 2 common, $50. 
Chestnut, $105 and $57. Ash, $95 and $55. Bass- 
wood, $85 and $55. Cottonwood, $53.50 and 
$38.50. 

Ed Norman, Norman Lumber Co., Louisville, re- 
ports that export business has been better, and 
that he has been moving some good lots of poplar. 
Kiln dry business is active, and the siding manu- 
facturing plant is quite active. 

Cc. S. Willett reported that movement of yard 
stock locally had been very good, but that outside 
wholesale business had not been as active as it 
should be, due to slow buying in the rural dis- 
tricts. The coal industry is not doing much this 
year. 

N. U. Bond, of the Bond Foley Lumber Co., at 
Bond, Ky., has made good his pledge to depositors 
of the defunct Bank of Bond, which failed account 
of shortages of its cashier. Mr. Bond, a director 
and former president, agreed to make good all 
losses. 

Leroy Olcott, secretary W. P. Brown & Sons 
Lumber Co., now in California on a prolonged ab- 
sence due to poor health, in a _ recent letter 
stated that he was showing improvement, and 
hoped to be back on the job in the fall, if progress 
continued. 

E. A. Platter, of the North Vernon Lumber 
Mills, North Vernon, Ind., reports that the com- 
pany has made excellent progress over the winter 
at Dyersburg, Tenn., where the company has placed 
its railroad in operation and has been skidding 
timber all winter, in logging operations on a 2,000- 
acre tract of virgin timber. Sawing is being done 
steadily at Dyersburg. The company completed 
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logging on the Obion River tract. The company 
has been very busy in its manufacturing end at 
North Vernon. The Louisville mills have been 
qnite busy all spring. 


RHINELANDER, WIS. 


April 6.—A number of inquiries for hardwoods 
came in last week. Several calls were for 14- 
inch rock elm in both No. 2 and better and No. 1 
common and better, also for 5/4 hard maple in 
No. 2 common as well as FAS, The buyer sets the 
price. Some manufacturing plants with planing 
mills in operation are not having enough millwork 
to pay for keeping a crew, and have made some 
reductions in the prices for milling. An inquiry 
sent out last week to a large number of Wisconsin 
and Michigan mills finds them holding prices quite 
firm, although some are $5 or $6 above the average, 
and a few are about as much below. Salesmen on 
the road, however, are inclined to accept con- 
siderable reductions. 

All the mills and factories in this district are 
running full time, but it is likely that the night 
erews at sawmills will be taken off soon, because 
yards are becoming well filled with green lumber, 
for which there is no demand. Maple hearts, 2x6-, 
3x6-, 4x4- and 4x6-inch, are in demand at Chicago 
and Milwaukee, probably for sewer and water 
extension work, but it does not require a very large 
amount of lumber to fill all those requirements. 

August Kriigel, of LaFarge, Wis., a veteran lum- 
berman, on account of ill health and the recent 
death of his wife, has decided to sell out and 


retire. 
BUFFALO, N. Y. 


April 6.—The Sullivan-MeNeil Lumber Co. has 
opened an active trade in Pacific coast woods 
through the Panama Canal, and has just taken a 
cargo to Philadelphia. Three such cargoes have 
been received so far this year. The stock does not 
get as far west as Buffalo. 

Ex-Councilman Arthur W. Kreinheder, who since 
his retirement from office has resumed his con- 
nection with the Standard Hardwood Lumber Co., 
is one of several candidates for the office of mayor 
in this fall’s election. Mayor Schwab will seek 
renomination, 

R. E, Fairchild and O. D. Williams have gone 
South on a three weeks’ trip in the interest of 
Mixer & Co. Mr. Williams, who was formerly with 
the company, has been with the Oakfield Homes 
Co. for some time, but will in future travel for 
Mixer & Co. in western New York. 

The R. D. MeLean Lumber Co. has moved its 
office to 894 Ellicott Square, after being located 
for some time on the fifth floor. 

W. K. Jackson, president Jackson & Tindle, re- 
turned this week from a vacation trip of several 
weeks to the West Indies and Bermuda. 


JACKSON, MISS. 


April 7.—Demand for hardwoods is dull, and 
many mills are contemplating closing down, as they 
are losing money on lumber now being sold, and 
would lose less if inactive. The unusually open 
winter has resulted in an abundant log supply. 
While stocks in this section are not above normal, 
in some localities there are accumulations. Prices 
are not moving either way. Most hardwood lum- 
bermen feel that the situation is bound to improve 
within a short time. 


ATLANTA, GA. 





April 6.—Though some items in hardwoods have 
shown a slight improvement the situation is far 
from satisfactory. There is promise, however, 


that April orders will materially improve over 
March, particularly in sales for building construc- 
tion and to the furniture industries. The latter 
are reported by the Southern Furniture Associa- 
tion more active then they have been for a month 
or more, and with good order files in hand for 
spring and summer delivery. ‘To the building 
trades primary sales are of flooring, hardwoods for 
interior trim work, and similar items in the list. 
Fair buying of lesser grades is reported from the 
box and crate manufacturers, which have enjoyed 
a very prosperous business in the southern terri- 
tory this season. 

The furniture industries are buying principally 
of items in gum. Plain red gum FAS and No, 1 
common are $2 to $3 less than in the latter part 
of March, in nearly all dimensions. No. 3 com- 
mon is substantially unchanged. Plain red FAS at 
mills in this vicinity is $75 for 4/4 up to about 
$85 for 8/4, while No. 1 common is $54 to $70, 
only the 4/4 showing a decline of about $2. There 
has also been a decline of about $1 in No. 2 com- 
mon plain sap gum, 4/4, other grades and dimen- 
sions being unchanged. 

Larger mills near here cutting ash, maple and 
elm for the automotive and body trades report 
sales showing a slight betterment, but still con- 
siderably below normal. 

Export orders are reported somewhat improved, 


with the spring and summer outlook giving promise 
of better volume. 


MEMPHIS, TENN. 


April 7.—Shipments of southern hardwoods 
have shown some improvement as the result of 
a little better demand. Prices continue low. It 
is reported that in some ¢ases slightly higher prices 
have been received on certain items, but these are 
rare instances. The bottom of the market has 
been reached. There will be no further reduction 
in prices, it is believed, and from now on they 
should begin to strengthen. Southern operators 
are intent on shutting down mills although none 
have been reported closed as yet. Only curtail- 
ment of production until prices will take care of 
cost will right the market, they think, so they 
plan to shut down just as soon as present log sup- 
ply is exhausted and keep the plants idle until 
the present surplus of lumber has been sold. There 
are reports of gradual resumption of buying by 
the automobile industry, but orders were few and 
very small. This demand, however, lends much 
encouragement to producers. Interior trim de- 
mand appears to be increasing each week, and a 
nice volume is being taken. The flooring plants 
are again entering the market for oak. The 
furniture people continue to buy hand-to-mouth 
and, while the total volume is considered very good, 
it is far below the expectations of most manufac- 
turers. The agricultural implement people are buy- 
ing very sparingly. Overseas demand is reported 
as only fair. Shipments are fairly heavy, but new 
business is not developing at the rate it had been 
expected to. Weather conditions in this territory 
have been ideal for several weeks. 


HATTIESBURG, MISS. 


April 6.—There has been no betterment in the 
southern pine market during the last week. The 
many little mills were able to turn out consider- 
ably more lumber than usual last winter because 
of favorable weather. At present these mills find 
it hard to run up to capacity because of the scar- 
city of common labor. Many mills are still cutting 
on old orders, and new business has been received 
in sufficient volume to enable all mills to run with- 
out piling up surplus stocks. 

The O. S. Hopkins Lumber Co., Hickory, Miss., 
lost its planing mill by fire last week. The 
plant will be rebuilt at once. 

The modern double band mill of the Williams 
Yellow Pine Co., Poplarville, Miss., has been com- 
pleted and placed in operation. 


TROUBLE AND LITIGATION 


Mempuis, TENN., April 7.—-More than a year of 
litigation in the Shelby County court involving the 
control of the Memphis Band Mill Co., New South 
Memphis, was ended on last Saturday when James 
I’. MeSweyn and his son, George MeSweyn, pur- 
chased the interests of Otis L. Felger and his two 
sons, Otis A. and Earl Hl. Felger. The purchase 
price is reported at $120,000, or about $60 a share. 
The court proceeding started more than one year 
ago when the Felgers took control of the company, 
naming members of their own family as officers and 
refusing to pay a 600 percent dividend which had 
previously been declared by the old board of di- 
rectors under James F. McSweyn, who was at that 
time president of the company. The MeSweyns, 
following the refusal to pay the dividend voted, 
togk the matter to court and since that time there 
have been numerous answers and dcmurrers filed 
dealing with one or another nhase of the company’s 
business. Last week the Felgers and McSweyns 
agrecd that a price should be fixed and one or the 
other should sell and it was under the terms of this 
agreement authorized by the court, that the sale 
was made. The Memphis Band Mill Co. was organ- 
ized by James F. MeSweyn and his son George on a 
small capital of $40,000 and came to be one of the 
best known hardwood companies in this section, 
James F. McSweyn is now president of the com- 
pany and George Mé¢Sweyn, vice president. George 
MecSweyn at this time is under contract with E. L. 
3ruce & Co. and will devote only a part of his 
time to business of the band mill company. 


OLYMPIA, Wasu., April 4.—In the case of F. J. 
Lundquist et al., general creditors of the Olympia 
Kir Co. (Ine.), and Frank Kotek, receiver, appel- 
lants, vs. Olympia National Bank and P. M. Troy, 
executor of the estate of Hugh Ross, deceased, the 
State supreme court has affirmed the judgment of 
the superior court of Thurston county confirming 
title and possession of mill plant on the Westside, 
Olympia, to respondents. Priority of certain labor 
claims is undisturbed, but the decision of the 
lower court is slightly modified as to office furni- 
ture and equipment. Title had been acquired by 
the bank and the executor of the Ross estate by 
joint purchase at sheriff's sale on mortgage held 
by them on the plant of the Olympia Westside 
Lumber Co. It was then sold under contract of 
sale to the Olympia Fir Lumber Co., for $42,400; 
the terms of which, contract it was shown, were 
not kept by the purchaser. 


ABERDEEN, WASH., April 4.—The plant of the 
bankrupt Pacific Cedar Manufacturing Co., which 
has been in litigation during the last year, was 
sold at auction April 3 by F. A. Hill, trustee. A. 


L. Scharff of Tacoma obtained the plant on a bid 
of $35,250, this price being subject to the bidder 
assuming conditional sale contracts amounting to 
about $50,000. The Aloha Lumber Co., a heavy 
creditor, bid $35,000. Schafer Bros. Lumber & 
Door Co. bid $30,000. ._The mill cost $300,000 
and had been operated only two or three months 
before it failed. Mr. Scharf in an interview stated 
that he represented several associates in the deal 
but declined to divulge their names. 


Cw FLORIDA £C.....] 
a i, 


LONGLEAF 


Yellow Pine 


We Specialize in 


2x4 








We also make 
Gang Sawn 


4" Flooring, 


Car Decking ee 
Framing and y.. a 6 
Yard Timbers S1S 2EStandard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits 


Caryville, Fla. Lumber Co. 
all 











Ne 
Cypress 


MILL: 
GULF RED, FLA. 


B.C.& ST. A.R.R. 
Values that will 
more than satisfy 
exacting buyers. 


Aycock 
Walles 
Lumber Co. 


JACKSONVILLE,FLA. 














| Gummer Gypress Go. 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


“ = 
| Sales Office, 280 Madison Ave., New York City | 











= 


\ 


l 


a = 


CyprRESS LUMBER,SHINGLES ano LATH. 


(HH 


H 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
‘“‘Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 




















72 AMERICAN LUMBERMAN 


Apri, 11, 1925 





C. GECRGIA C__....) 


ae ae, 


idewator 
Qed 








ROUGH OR DRESSED 


MOULDINGS, LATH, 
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P| Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 

Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO, 
Gable, S.C. 
BURTON - SWARTZ 


CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 





Our Specialty: 
BAND SAWED 
OAK-GUM 
ASH - PINE 
CYPRESS 





Carefully Air 
or Kiln Dried. 


110,000 Feet 
Daily Capacity. 


Massee - Felton 
Lumber Co. 


MACON, GA. 











Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.”’ 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to _ himself. 


Price postpaid, $1.00. 
} AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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TACOMA, WASH. 





April 4.—Little change in the lumber market was 
reported by members of the Tacoma Lumbermen’s 
Club at the regular weekly meeting last Wednesday. 
The only business matter taken up was the pro- 
posed organization of a council representing all the 
civic organizations to handle matters relating to 
the financing of civic projects. The club approved 
the plan and authorized the board of directors to 
appoint the club’s representative on the council. 
The usual market discussion brought out some dif- 
ferences of opinion among the members, but in 
general it was agreed that there has been little or 
no change in the situation. The Atlantic coast 
market was reported somewhat weaker. Rail busi- 
ness continues heavy. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks, Yojin Maru, Japan, 500,000 feet (part 
cargo), Author, Europe, 550,000 feet (part cargo), 
Munindies, Atlantic coast, 350,000 feet (part 
cargo), West Nimrod, Japan, 1,500,000 feet com- 
pleting), Loch Goil, Europe, 200,000 feet lumber 
and 2,300 doors (part cargo) and Orcus, west coast 
South America, 1,400 tons box shook (part cargo). 
Dickman Lumber Co., Munindies, Atlantic coast, 
275,000 feet (part cargo). St. Paul & Tacoma 
Lumber Co., Pacific, Atlantic coast, 700,000 feet 
(part cargo), and Jacob Luckenbach, Atlantic coast, 
800,000 feet (part cargo). ‘Terminal dock, Wa- 
pama, California, 100,000 feet (part cargo), Makiki, 
Hawaiian Islands, 500,000 feet lumber and 250 
tons box shook (part cargo), I’. J. Luckenbach, 
Atlantie coast, 150,000 feet lumber and 2,700,000 
shingles (part cargo), and Robin Adair, Atlantic 
coast, 500,000 feet (part cargo). Defiance Lumber 
Co., Eldridge, Japan, 600,000 feet (part cargo). 
Baker dock, Northland, California, 75,000 feet lath 
(part cargo), Jacox, California, 200,000 feet (part 
cargo), Panaman, Atlantic coast, 80,000 feet lumber, 
6,579 doors, 2,500 cross arms, 165,000 feet lath 
and 1,400,000 shingles (part cargo), and Doyles- 
town, California, 200,000 feet lumber and 100,000 
feet lath (part cargo). Wheeler, Osgood Co., North- 
land, California, 300,000 feet (part cargo). Puget 
Sound Lumber Co., Arizona Maru, Japan, 700,000 
feet (part cargo). 

Nine extra large square timbers, shipped in to 
Tacoma from several southwest Washington mills, 
are billed for the Atlantic coast from the Terminal 
dock on the steamer Robin Adair, now in port here. 
The timbers are 62 feet long and 22 inches square. 


The experimental veneer plant recently con- 
structed on the site adjoining the mill of Ernest 
Dolge (Inc.) was totally destroyed last Friday by 
a fire which started from a blower. The company 
was organized early this year by Ernest Dolge and 
members of the Wheeler, Osgood Co. and was ex- 
perimenting on the manufacture of a new process 
floor made of short pieces of lumber pieced to- 
gether. The loss was estimated at $8,000 fully 
covered by insurance. The mill will be rebuilt at 
once. 


The State society of safety engineers held its 
annual meeting in Tacoma last Friday. Frank 
Purse, acting safety engineer for the Associated 
Tacoma Mills, was elected president; Floyd L. 
Daggett, of Spokane, vice president; Clarence 
Parker, Everett, vice president, and J. L. Harts- 
horn, Aberdeen, secretary-treasurer. Plans for an 
intensive safety drive in the lumber industry dur- 
ing the coming year were discussed and adopted. 

The safety educational work of the Associated 
Tacoma Mills and the Intercounty Safety Associa- 
tion has been consolidated and Frank Purse, safety 
engineer for the Intercounty association, will have 
charge of the work of both organizations. Mr. 
Purse will take over the duties of John Shaugh- 
nessy, former safety engineer for the Associated 
Tacoma Mills, who was recently appointed State 
supervisor of industrial insurance by Gov. Roland 
H. Hartley. 


Memories of pioneer days in Tacoma and of one 
of the most interesting characters in the history of 
the Northwest were revived in the United States 
district court here last Saturday during the trial 
of a suit brought by Mrs. Jennie C. Fenalson, of 
Portland, against the Machell-Paine Veneer Co., of 
Vancouver, involving the alleged infringement by 
the defendant of a patent on a machine for the 
manufacture of berry boxes. Mrs. Fenalson is the 
widow of Orin C. Fenalson, pioneer Northwest lum- 
berman and well known inventor, who died re- 
cently. His first lumber operation was in Tacoma 
and he later organized the National Lumber & 
Manufacturing Co., of Hoquiam. The suit brought 
by Mrs. Fenalson charges that the defendant has 
been using a patented machine without payment of 
royalty and asks for an injunction against its use 


and an accounting of the profits already made, 
The case was tried before Federal Judge Edward 
E. Cushman, who took the matter under advisement 
at the conclusion of the testimony. C. O. Fenalson, 
of Portland, son of the late inventor, was one of 
the attorneys for the plaintiff. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co., is reported to have purchased the coun- 
try residence of H. F. Alexander, president of the 
Pacific Steamship Co., for $75,000. The deal be- 
came known here this week and it is understood 
that Mr. Griggs plans the construction of a new 
home on the property which is one of the finest 
sites on Gravelly Lake, near Tacoma. 

Ernest Dolge, president Ernest Dolge (Inc.), left 
today for the East. He expects to be away two 
months and will visit the principal cities of the 
Atlantic coast and middle West. He will also at- 
tend the quarterly meeting of the trustees of the 
National Lumber Manufacturers’ Association as the 
west Coast’s representative. 

John Dower, president John Dower Lumber Co., 
has returned from a motor trip through Idaho and 
eastern Oregon. He reports little change in con- 
ditions in these districts. Mr. Dower stated that 
the demand for lumber at the eastern Washington 
yards of his company shows an increase over the 
same period last year. 

L. L. Doud, president Defiance Lumber Co., re- 
turned this week from California, where he has 
spent the winter. Mr. Doud reports business in 
southern California generally quiet but anticipates 
a revival within the next few weeks. 

E. W. Demarest, president Pacific National Lum- 
ber Co., left last Saturday for California. He was 
accompanied by his wife and daughter. They are 
making the trip by motor and will be away two 
weeks, 


PORTLAND, ORE. 


April 4.—Although many mills in western Ore- 
gon are operating on short time, the curtailment is 
not sufficient to offset the output of the several 
new mills that have been built recently, and the 
result is a rather weak market in spite of a con- 
siderable volume of business. However, quotations 
are probably a little firmer than they were a week 
ago, largely perhaps on the strength of increased 
inquiry. Lots of lumber is being shipped from 
Portland to the Atlantic coast by vessel, one cargo 
of 5,000,000 feet having left here this week, 
while another of about 8,000,000 feet is being 
loaded. 

C. D. Johnson, president C. D. Johnson Lumber 
Co. and Pacific Spruce Corporation, which operates 
on Yaquina Bay and has the main offices in Port- 
land, has gone to San Francisco on a_ business 
trip. 

H. J. Anderson, of the H. J. Anderson Lumber 
Co., is now on his way home from the East. In 
letters to his sales manager, James Johnson, he 
holds out prospects of a good volume of business 
during the year, although buying in the various 
sections of the country seems to be later than 
usual, 

E. D. Kingsley, head of the West Oregon Lumber 
Co., is touring California. Robbers took advantage 
of his absence last night and attempted to crack 
the company’s safe down in the mill office at Linn- 
ton. The combination was knocked off but the 
safe would not open. 


SAN FRANCISCO, CALIF. 


April 4.—There is an optimistic feeling in San 
Francisco lumber circles with the retail yards 
taking care of a steady building demand. Stocks 
are not excessive for a normal demand and fair 
shipments are being received by water from Oregon 
and Washington. Commission men are doing a 
little business and expecting improvement in east- 
tern sales after the spring building campaign opens. 
Export business is improving. 

Many of the white pine mills are getting under 
way.for the new season. The Lassen Lumber & 
Box Co. at Susanville reports a moderate demand 
for lumber and some sales of box shook on con- 
tracts. The factory is operating at less than ca- 
pacity but output will be increased as the fruit 
season approaches. Another factory at Castella 
will help take care of the rush. 


The McCloud River Lumber Co. is making a good 
output of white pine at McCloud and shipping right 
along to the eastern market. Quite a snow storm 
is reported from McCloud this week, but logging 
continues in the woods and a good supply of logs 
is assured. 

The redwood mills are curtailing production 4 
little, but The Pacific Lumber Co. has a moderate 
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demand and with two mills at Scotia is in a good 
position to take care of orders promptly when 
eastern business improves. There are indications 
that there will be the usual seasonal demand when 
the building campaign opens. Good progress is 
peing made in the tree nursery for reforestation. 

Chas. R. McCormick & Co., of this city, are mak- 
ing moderate shipments of fir from the Northwest 
to this city and southern California ports. They 
are keeping a fleet of coastal steam schooners mov- 
ing, handling other freight as well as lumber. The 
McCormick Steamship Co. and its aliied lines are 
making lumber shipments through the Panama 
Canal to the Atlantic coast. 


BELLINGHAM, WASH. 


April 4.—The Beaver camp of the Bloedel Don- 
ovan Lumber Mills will begin operating about April 
15, according to J. N. Donovan, logging superin- 
tendent. The Warnick Lumber Co.’s camp will be- 
gin shipping shortly via the Milwaukee. Log re- 
ceipts average 100 cars daily. 

Cargo mills of Bellingham shipped eighteen 
eargoes of lumber in March and one shipment of 
450,000 feet from British Columbia was made 
through this port for the Atlantic coast. The 
month’s footage approximated 10,000,000 feet, as 
follows: Bloedel Donovan Lumber Mills, 5,525,- 
000 feet; Puget Sound Sawmills & Shingle Co., 
2,211,000 feet; Morrison Mill Co., 1,075,000 feet ; 
BE. K. Wood Lumber Co., 1,185,000 feet. Destina- 
tions were: California, 1,400,000 feet; South 


COOS BAY, ORE. 

April 4.—The presence of Biyo Maru, Koshin 
Maru and Yoshtda Maru No. 1 has caused a 
marked activity. The Western White Cedar Co. 
mill at Millington had to extend its work day an 
hour. The Coos Bay Lumber Co., Western White 
Cedar Co., Stout Lumber Co. and Coos Bay Log- 
ging Co., of Coos Bay, are participating in the 
loading of these steamers, as well as the Johnson 
Lumber Co., of Coquille. Some of the white cedar 
being loaded is being shipped here by two chartered 
steamers plying from Port Orford. The Coos Bay 
Logging Co., operating the Bay Park mill in 
North Bend, is sending 500,000 feet on the Yoshida 
Maru No. 1, to China. The Stout Lumber Co. is 
loading 1,000,000 feet of specified lumber on the 
Yoshida Maru for China, and another million on 
the Koshin Maru for Japan. The Surailco will 
be in port on April 12 and will take another large 
shipment to the Atlantic coast. 

Bernard Brereton, of Seattle, on a recent visit 
here, explained why the Pacific Northwest is not 
selling as much lumber to Japan as dealers had 
expected. The Japanese, he said, are exploiting 
the timber resources of Siberia. Shipments from 
Vladivostok to Japan require only two to three 
days. 

Adoption of white cedar lumber for bridge work 
throughout the State has opened a new line of 
sales for white cedar operators in Coos County. 
The Western White Cedar Co. has recently sold 
nearly 1,000,000 feet of lumber for this purpose. 
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This big bridge is the only connecting link between the sawmill plant of the Glade Creek Coal 
§ Lumber Co., at Glade, W. Va., and the outside world, as it was built to take out the prod- 
uct of this mill and deliver it to the main line of the Chesapeake & Ohio Railroad on the 
opposite side of the river. It is a rather remarkable bridge for a single sawmill operation 
and is probably one of the biggest investments of its kind in the country. It is built so well 
that it passes all the rigid requirements of the engineering department of the main line of 
the Chesapeake § Ohio Railroad and is capable of handling its very heaviest rolling stock 





America, 1,611,000 feet; Alaska, 585,000 feet; 
Japan, 1,000,000 feet; Atlantic coast, 3,600,000 
feet ; Hawaii, 1,750,000 feet. 

This week’s cargo business was: Bloedel Dono- 
van Lumber Mills, Kinrio Maru, 500,000 feet, 
Japan ; Orcas, 600,000 feet, west coast South Amer- 
ica; schooner Ella A., 880,000 feet, Noumea, New 
Caledonia; Whitney Olson (loading), 1,500,000 
feet, San Pedro. Several vessels are due at the 
Puget Sound mill within the next week to lift 
about 2,500,000 feet for California, the United 
Kingdom and the Atlantic Coast. The E. K. Wood 
Lumber Co. will make few shipments until it has 
finished improvements in its sawmill. 

30x shipments from Anacortes have been heavy, 
the shippers being the Morrison Mill Co., the Fi- 
dalgo Lumber & Box Co. and the Anacortes Lum- 
ber & Box Co. Shook have been shipped to Mex- 
ico, California and Alaska. 

Manager BE. C. Kaune, of the Anacortes Lumber & 
Box Co., has been-elected president of the Anacor- 
tes Contracting & Stevedoring Co., and Walter W. 
Keyes, of the Morrison Mill Co., has been named 
vice president. Stock in the company is held by 
all the lumber companies on the waterfront. 

President J. H. Bloedel, of the Bloedel Donovan 
Lumber Mills, is taking a vacation in southern 
California. He will return about April 15. 


H. L. Hudson, manager Port of Portland, in 
addressing the March 27 session of the Coos Bay 
Iloo-Hoo Ciub, used lantern slides in explaining 
what a harbor should be. There was an attend- 
ance of thirty-five. 

The Government has named June 1 as the date 
for putting into effect the ban against loose log 
being driven in Coos River. 

Six miles of logging road is to be constructed 
in the Sandy Creek section in the southeastern 
part of Coos County, where 10,000,000 feet of 
white cedar is to be taken out and placed in the 
middle fork of the Coquille River in two years. 
The road, while passing through a part of the 
timber, will not reach the best of it until five miles 
shall have been constructed. The Coos & Curry 
Cedar Co. is logging the tract. 

Three new white cedar camps have been estab- 
lished in the last week on the Coquille River by 
Carl Reichert, Smith & Doyle and Russell Jennings. 
A fourth camp, being operated by Frank LaBranch, 
is operating in the same vicinity. 

Cc. T. Price, an employee of the Algoma Lumber 
Co., Algoma, Ore., will join the staff of a Mexican 
export company in Manzanillo, and will be suc- 
ceeded by L. B. Kimble, formerly with the Winton 
Lumber Co., Rose Lake, Idaho. 

Darling & Singer and Robert Banks, who is inter- 
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This Letter 
Proves Our 
Stock Satisfies 


Creek Lember Co., 
Demopolis, Ala. 
Gentlemen: 


Our recent order for 4/4 oak 
with you has been completed and 
if you have any more No. | and 
No. 2 common oak ready for 
shipment at this time we will be 
pleased to have you quote us on 
it and trust that we may have the 
pleasure of doing some more 
business with you. We are glad 
to say that the stock you have 
shipped us has been very satis: 
factory and if you can continue 
to ship us the same high class of 
lumber we will be glad to handle 
some of your stock right along. 


Yours truly, 
American Hardwood Flg. Co. 
Glen Mary, Tenn. 


CREEK LUMBER CO. 


Demopolis, Ala. 
ALL SOUTHERN HARDWOODS 


One Shipment makes 
a@ permanent customer 
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DIMENSION | 


> No. 1 and 2 
%. SHORTLEAF 





oy ,, Our present large stocks 
2, insure you prompt 
+ “% deliveries, Order any 
%en, quantities you require 


other items. Do it now. 


LATHROP 


eS Lumber Co. 
LATHROP, ALA. 


Min Celle Lip Srecizlishs y 


34" and 14" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. | 


MOBILE, ALABAMA. 


“en, % in mixed cars with 






































Lumber Co. 
WETUMPKA, ALABAMA 
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UNIFORM SALES 


Big Factor in Showing 
Profits Year After Year 


Before the advent of na- 
tional advertising many in- 
dustries suffered from fat 
and lean periods more than 
now for the simple reason 
that fewer manufacturers 
were supplying a national 
demand. 


Even casual observers 
will agree that the wider 
trade area a manufacturer 
enjoys for his products the 
less liable is he to be affected 
by crop failures or depres- 
sions resulting from other 
causes for seldom are all sec- 
tions affected similarly at 
the same time. So the man- 
ufacturer who is cultivating 
the entire United States by 
means of advertising of na- 
tional scope is sure to find 
trade good somewhere. 


No matter what you man- 
ufacture, whether it be 
lumber, roofing, wallboard, 
flooring or sawmill machin- 
ery and lumber handling 
equipment, you will find the 
wide range of news pub- 
lished each week in the 
“greatest lumber: newspaper 
on earth” a prime factor in 
bringing you good returns 
from an advertisement car- 
ried regularly in the col- 
umns of the 


Published in Chicago, III. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 











ested in the new 40,000- to 50,000-foot white cedar 
sawmill being erected in North Bend, announce 
that it will be installed and ready for operation 
by June 1. 

The Coos Veneer & Box Co., of Marshfield, dis- 
continued its night shift last Monday. 


EVERETT, WASH. 


April 4.—There is a slightly increased demand 
for logs, with prices holding steady. During last 
week a few rafts have been transferred from the 
hands of the loggers to the mills. An inventory 
shows a decrease in supply from Dec. 15 to March 
15 amounting to 52,000,000 feet for the district 
of Puget Sound, including Tacoma, Seattle, Ever- 
ett and Bellingham. The accumulation in the dis- 
trict is now about 300,000,000 feet. 

R. Hambidge, treasurer and general manager of 
the Canyon Lumber Co., has returned from a tour 
of the Coast, extending as far south as Tia Juana, 
Mexico. He is improved in health, and glad to 
be back on the job. 

The Weyerhaeuser Timber Co. has filed two deeds 
with the county auditor transferring tracts of 
nearly 9,000 acres of logged-off lands in Snohomish 
County to the Weyerhaeuser Logged-Off Land Co. 
The consideration is $30,000. The transfer of the 
lands is a part of the reforestation plans of the 
Weyerhaeuser interests. 

With the organization of the Anacortes Con- 
tracting & Stevedoring Co., every mill on the 
waterfront of that city has become a stockholder 
in the company and is represented on the board 
of directors. ‘The officers are: President, E. C. 
Kaune, manager Anacortes Lumber & Box Co.; 
vice president, Walter W. Keyes, Morrison Mill 
Co.; secretary and treasurer, Harry Mansfield, for 
two years in charge of the Rothschild and Bel- 
lingham stevedoring companies at Anacortes. 

The new community hotel, the Monte Cristo, is 
entering the final stages. The Monte Cristo, which 
has cost about $500,000, will be opened in about 
two months. 


RAYMOND, WASH. 


April 4.—The lumber mills here are operating 
on a 5-day week basis. There are plenty of logs, 
and plenty of labor, with no surplus of either. The 
red cedar shingle mills are now operating only four 
days weekly. 

The Barkentine Forest Pride is loading at 
Willapa Harbor mills for Port Adelaide, Australia. 
Rough timbers constitute the bulk of her cargo. 

W. S. Cram, sales manager Siler Mill Co., is in 
California on a short business trip. 

Charles L. Lewis, Mrs. Lewis and their two 
daughters are spending a month’s vacation motor- 
ing through California. Mr. Lewis is manager of 
the Lewis Mills & Timber Co. and the Columbia 
Box & Lumber Co., of South Bend, and of the 
Raymond Lumber Co., Raymond. 


SEATTLE, WASH. 


April 4.—Roy A. Dailey, Coast manager Na- 
tional-American Wholesale Lumbermen’s Associa- 
tion, has returned from the Atlantic City 
convention impressed with the prospects for im- 


proved lumber business throughout the middle 
West. “The one bright spot in the entire circle 


of business activity is the farming community of 
the United States,” says Mr. Dailey. “The farm- 
ers have ‘turned the corner.’ Over a large area 
they have had beautiful summer weather, with 
ample moisture, and they have been turning up the 
land and putting in the seed at least thirty days 
earlier than usual. One more good crop will mean 
a great deal for the farmers and for the west 
Coast lumber industry. In particular, the farmers 
are in the market for lumber, and when they place 
an order they insist on quick delivery.” 

A. Wales Bryden, manager Pacific coast offices, 
sabcoeck Lumber Co. and the Babcock-Angell Lum- 
ber Co., will leave next month for an absence of 
several weeks, during which he will spend consid- 
erable time in New York. As a part of the devel- 
opment of the Babcock-Angell operations on the 
west Coast, Mr. Bryden announces the establish- 
ment of a rail department and the appointment of 
H. J. Ehrmantraut as manager. Mr. Ehrmantraut 
was formerly of Spokane, and has been in Seattle 
during the last four months. He is widely and 
favorably known throughout fir territory. Up to 
the present time the Babcock-Angell Lumber Co. 
has specialized on Atlantic coast business, with 
George L. Curkendall as assistant to Mr. Bryden. 
The rail department marks an expansion of the 
organization. 

P. W. Masters, formerly of the Nettleton Lum- 
ber Co., has become manager of the Los Angeles 
office of L. H. Ives & Co. 

Lee R. Gaynor, manager Atlantic coast and 
California departments Nettleton Lumber Co., has 
gone to Los Angeles on a business trip. While 
absent he will install H. A. Smith as new manager 
of the Los Angeles wholesale office of the Nettleton 


Lumber Co. Carl Koerner, formerly of the Duncan 
Lumber Co., Portland, Ore., is assisting in sales 
at the Los Angeles office. 

M. R. Phillips, of the Phillips Lumber Co., and 
Elmer C. Wertz, of the Wertz Lumber Co., an- 
nounce the consolidation of their interests in the 
Phillips-Wertz Lumber Co., with offices at 529 
Henry Building. They specialize as buyers of fir, 
hemlock and spruce, with Mr. Phillips as manager 
of the yard and shed stock department, and Mr. 
Wertz as manager of the railroad, industrial and 
export department. 

Paul J. Gerhardt, manager Pioneer Timber Land 
Co., left today on an extended automobile tour of 
the Pacific coast. He will visit, among other 
places, Sacramento, San Francisco, Fresno and 
Los Angeles. Mr. Gerhardt is accompanied by his 
sister and his mother. 

The steamer Lillian Luckenbach sailed for the 
Atlantic coast Thursday night, with 3,200,000 
feet of lumber. It arrived Monday, discharged 
1,178 weight tons, and completed cargo, all in 
eighty-five hours, including meal hours and shift- 
ing from one pier to another. 


ASTORIA, ORE. 


April 4.—Cargo lumber’ shipments 
Columbia River during March were: 


from the 





Portland, Astoria, Both, 
Feet Feet Feet 
Coagtwike .<.cccs 16,956,422 11,144,736 28,101,158 
NOVCNMED cv aca-einacon 13,979,932 8,296,297 22,276,229 
Intercoastal ..... 8,367,629 1,006,306 9,373,935 
Total ......0+.+.09,0038,983 20,447,839 69,751,322 


The Benson Timber Co. has announced that 
during the coming summer six ocean log rafts will 
be towed from Astoria, Ore., to San Diego, where 
the company’s mill is located. Each raft will con- 
tain about 6,000,000 feet of logs; five will carry 
100,000 lineal feet of cedar telephone poles; the 
sixth, lath. Towing will be started early in June. 
In the seventeen years that it has operated in the 
raft towing business, the Benson company has 
sent sixty-nine of these ocean rafts to San Diego 
and has lost only parts of two rafts. 


SACRAMENTO, CALIF. 


April 4.—A return of winter weather inter- 
fered with recently resumed logging operations in 
northern Califorina in the last week. Heavy snow- 
fall brought a cessation of several days at several 
Plumas County camps and one in Shasta County. 
The fruit outlook continues to keep box factories 
busy as new orders are received. 

The Michigan-California Lumber Co.’s box fac- 
tory at Camino is running to capacity, averaging 
three hours overtime three days of each week. The 
box factory of the California Door Co. in the same 
district als6b is busy filling orders. 

The Algoma Lumber Co.’s sawmill at Klamath 
Fall began operating this week with one shift, 
a night shift to be added next week. A scrap 
mill for the manufacture of edgings and slabs into 
lath, curtain rods ete. is being added. A battery 
of new dry kilns will be in operation by the mid- 
dle of the season, and a new planing mill with a 
capacity of about 150,000 feet a shift will be ready 
about the same time. 

The Big Lakes Lumber Co., Klamath Falls, re- 
ceived its first shipment of logs this week, having 
been operating thus far on the surplus logs held 
over from last season, Fifteen cars are scheduled 
as the daily log shipments. The sawmill of the 
Shasta View Lumber & Box Co. will have its pre- 
liminary tryout about April 10, and actual saw- 
ing will begin about April 15. Bad weather has 
slowed up construction work. 

The Pelican Bay Lumber Co. also received its 
first log shipments from the woods this week. 
Only about 100 men are in the camps so far. 

The box factory of the California-Oregon Box & 
Lumber Co. at Ashland, Ore., is running to full 
capacity, turning out 20,000 feet daily in filling 
orders for Califorina fruit and vegetable shipping 
containers, The plant also is turning out sash and 
door products for the eastern market. The com- 
pany is receiving its lumber from the Rogue River 
mills, but Manager Coggins announces its own 
mill at Siskiyou will be in operation within an- 
other month. 

The Davies-Johnson Lumber Co., Calpine, this 
year will use tractors exclusively. A Ross carrier 
has been installed at the yard, and a new hori- 
zontal resaw added to the box factory. The daily 
cut planned for this season is 200,000 feet, the mill 
to run day and night shifts. 

The Fruit Growers’ Supply Co., Hilt, started cut- 
ting last week, following reconstruction of the 
logging railroad, which was washed out in places 
by storms. Camp C of the Susanville unit opened 
this week for preliminary work. 

The Lassen Lumber & Box Co. opened its Susan- 
ville sawmill last Wednesday with one shift. The 
camp at Lasco will start April 15 and, with the 
arrival of new logs at the sawmill, a second shift 
will be put on. Mill No. 2 will not operate this 
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year unless market conditions improve sufficiently 
to warrant greater production. Mill No. 1 will 
therefore run through a longer season, so that the 
total output will be practically the same as in 
1924. Siding, sash and door stock, moldings etc. 
will be manufactured in the new planing mill, foun- 
dation for which has just been started. The new 
unit will be ready June 1. 

The Clover Valley Lumber Co. sent its woods 
crews to the camps this week when the supply of 
surplus logs from last season in the mill pond at 
Loyalton neared exhaustion. The mill, in opera- 
tion a2 month, faced closing unless additional logs 
arrived. 


LOS ANGELES, CALIF. 


April 4.—Showing a continuance of the marked 
revival in the lumber trade, local dealers report a 
much better than fair volume of business, with 
prices on all lists stronger. A large amount of 
small home construction was reported for March, 
in fact, permits totaled $14,714,002, the largest 
single month valuation since March, 1924. De- 
spite the marked advancement in Coast lumber 
trade, there is not an unusually large amount of 
stock on the docks at San Pedro, wholesalers state, 
it being pointed out that the larger and more 
numerous orders are taking care of the incoming 
stock. 

A. J. Kehoe, formerly with the manufacturing 
and seasoning departments of the Fruit Growers’ 
Supply Co. of Susanville, Calif., is now connected 
with the Los Angeles Lumber Products Co., Los 
Angeles Harbor, San Pedro, Calif. 


DULUTH, MINN. 


April 7.—Shipments of mixed carlots of north- 
ern pine lumber by sawmill companies in this terri- 
tory are continuing in good volume. 3uyers for 
Chicago and Milwaukee box manufacturers were 
up this way during the last week. C. A. McDonald 
& Co., of Duluth, reported the sale of a lot of 
500,000 feet of box lumber for shipment to Chicago, 
and sales officials of two sawmill companies also 
advised they had sales pending for round lots of 
that lumber for early shipment. 

The W. T. Bailey Lumber Co. resumed the opera- 
tion of its planing mill at Virginia, Minn., a week 
ago, and its sawmill there went into operation last 
Monday at full-time capacity. That company 
carried over a considerable supply of logs at Peli- 
can Lake last season, and contracted for logs from 
jobbers last winter. The Bailey-Thompson Co. is 
operating its lath mill at Duluth at full capacity 
on a good volume of bookings. With an improve- 
ment noted in demand for lath, several portable 
mills are at work. 

Railroad officials have been taking large deliv- 
eries of ties lately, and dealers are rushing them to 
delivery points. Supplies of pulpwood, ties and 
other woods products are likely to come nearer to 
being cleaned up this season than at any time dur- 
ing the last ten years. 


VANCOUVER, B. C. 


April 4.—Local market conditions are improved 
by the outlook in the three prairie provinces. 
Stimulated by higher wheat prices last winter, 
grain acreage there promises a marked increase. 
Last year the total was 19,000 acres; this 
year’s estimate by experts is 23,000,000 acres. 

This week the first cargo for St. Lawrence 
River ports was stowed aboard the Canadian In- 
ventor. It contains general specifications, and will 
g0 to Quebec, Three Rivers and Montreal. Atlantic 
coast trade showed a little activity, one or two 
cargoes for New York and Philadelphia being 
despatched. 

Shingles suddenly became an active factor with 
the first of the month. Immediate delivery is asked 
on a number of substantial orders, and even transit 
cars were requested, 

Actual placing of lumber orders has not yet in- 
creased appreciably. Some business is expected 
from the Canadian National Railways. They are 
now asking for prices on 4,000,000 feet of bridge 
timbers, and other requirements will be specified 
shortly. An Egyptian order for 20,000,000 feet of 
railway ties is dangling. May 1 is the date for re- 
ceiving bids, and the inquirer asks for forty days 
before placing. That ties up a price for virtually 
Seventy days. In the present state of trade, 
operators are not at all keen on committing them- 
selves to such a proposal. 

To provide storage for mills on the Fraser River, 
logging concerns are uniting to put in holding 
booms on the Pitt River, just above New West- 
minster. The Vancouver harbor board has holding 
booms on Burrard Inlet, but it is considered that 
4 better service for the mills on the river will 
Tesult from taking booms direct there from up-coast 
points, and holding them in readiness for demand. 
A saving in towing out of Vancouver harbor and 
into the river will result, and the logs will keep 
better in the fresh water. At the present time 


mills on the Fraser River are actually using more 
logs weekly than the Burrard Inlet group which 
is taken by many ig the industry. Growth in ship- 
ping at Vancouver is making the waterfront too 
valuable for sawmill sites, and in time they will 
all go to the river. 


MINNEAPOLIS, MINN. 


April 6.—The sudden advent of seasonal weather 
in the Northwest resulted in the beginning of 
building construction in the cities, while in the 
rural sections it sent the farmers to the fields. 
Suilding operations on the farms are therefore 
delayed, and lumber distributers will be required 
to wait a few weeks longer before the real de- 
mand from the farmers develops. Manufacturers 
and wholesalers of northern pine felt the reaction 
of better business in the Northwest. There was 
an improvement in the actual orders, and inquiries 
increased. Hardwood users also showed more ac- 
tivity than for some time. 3usiness actually 
placed, together with an increasing number of in- 
quiries, left distributers of northern white cedar 
posts and poles in excellent mood. Red cedar 
shingles made a sharp advance in price in the last 
week, due to sudden demand and low stocks. Lum- 
ber manufacturers, wholesalers and _ retailers 
throughout the territory are convinced now that 
the year will see a good volume of business, al- 
though it will establish no records. 

“Building conditions are ideal in the Northwest 
and, with crop conditions in the region favorable 
again, there is no doubt of a spurt in growth and 
development this year,” J. K. Shaw, vice president 
Celotex Co., Chicago, said in Minneapolis a few 
days ago, following a tour throughout the North- 
west. 

“Retail lumbermen in southern Minnesota and 
northern Iowa generally have done a better busi- 
ness so far this spring than in the corresponding 
period of a year ago,” J. F. Carlson, of the Vir- 
ginia & Rainy Lake Co., stated recently after com- 
pletion of trip through that territory. 

A rush of orders has been experienced by the 
Brooks-Scanlon Lumber Co.’s mill at Jacksonville, 
Fla., according to M. J. Seanlon, of that company, 
who just has returned from a month in the South, 
Retailers are doing a heavy business in Florida, 
he said. One of the company’s present difficulties 
is to get an adequate supply of logs for the mill 
on the Bahama Islands. 

The mill of the Shevlin, Carpenter & Clarke Co. 
at Fort Francis, Ont., this week began operations, 
according to announcement here. At Bemidji, 
Minn., the Crookston Lumber Co. began the season’s 
operation in its mill more than a week ago. 


KANSAS CITY, MO. 


April 7.—The betterment in the demand for 
lumber which began ten days ago has continued, 
though the increase last week in the volume of 
orders was small. Sales managers here believe 
that the market will continue to improve slowly 
so far as demand is concerned, but they are not 
very hopeful over the price situation. Prices have 
remained unchanged in the last week on most 
items, but a few items in southern pine and fir 
were said to be slightly weaker. The fir market 
is restricted and the output is said to be exceeding 
demand, while the southern pine production still 
is outstripping demand by a considerable percent- 
age. Another factor is that shipping conditions 
are very favorable. Buying still is largely con- 
fined to the city trade and particularly so in the 
Southwest. 

The A. L. Wilson Lumber Co., at Independence, 
a suburb, chiefly owned by Arthur L. Wilson, has 
applied to the circuit court for dissolution and will 
operate as a partnership. 

There was a very large attendance of lumber- 
men last Friday at the funeral of Dorr E. Chapin, 
manager of the post and pole department of the 
Long-Bell Lumber Co. The Long-Bell offices were 
closed for the funeral. 


OMAHA, NEB. 


April 6.—Buying by retailers is mostly hand to 
mouth. Inquiries have not been coming in very 
rapidly, and those that have been received indicate 
that orders will be light. 

George W. Platner, of Platner Bros. Lumber Co., 
left the latter part of last week to spend the 
Easter vacation with his son, John, who attends 
Princeton University. 

The Crowell Lumber & Grain Co., of Blair, Neb., 
has sold its grain elevator and lumber yard to the 
Rivett Lumber & Coal Co., of Omaha. 

The Omaha Hardwood Lumber Co., which sells 
both wholesale and retail, says that orders in the 
last ten days make the best showing in the last 
four or five years. Prices are firm on all hard- 
woods. This firm make a _ specialty of various 
hardwood parts for agricultural machines, and 
this line has been active. Hardwood flooring 
prices are firm, with an upward tendency, country 
dealers sending in satisfactory orders. 
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Geared Locomotives. 


The Willamette 1925 Catatog 
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We Offer Long Term 
FINANCING 


to lumbermen and loggers in the 
Pacific States and British Columbia, 
and are prepared to purchase out- 
right, timber bond issues in amounts 
of $150,000 and upward. 


Write our nearest office. 


CARSTENS&E ARLES, 
| NCORPORATED 








Investment Securities 
LOS ANGELES SAN FRANCISCO 
Established 1891 


Flooring, 
Ceiling, 
Bevel 
iding 
and Finish, Long 
Timbers, Joists, 


Dimension, etc. 


SEATTLE 








CEDAR 


Bevel Siding, 
Finish and 
Shingles. ‘ 


WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 
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Dunn Lumber Company 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 




















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, ete. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall boara 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 


in leather, $8.50. AMERICAN LUMBERMAN, 431 8 
Dearborn St., Chicago, Ill. 


WINNIPEG, MAN. 


April 6.—Prices remain unchanged and whole- 
salers report that retailers are placing far more 
orders now than they have given for some time. 
This increase has been caused by the general 
optimistic outlook for spring business. Secretary 
Ritter, Western Retail Lumbermen’s Association, 
reported that the number of plans prepared by the 
association building department during March ex- 
ceeded the total for any other March since 1921 
and for the first time in three years the staff in 
this department has had to be increased. 

Walter Lammers, sales manager Adams River 
Lumber Co., of Chase, B. C., was a visitor in the 
city during the last week 

J. W. Hamilton, manager Security Lumber Co.’s 
yard at Regina, Sask., was a visitor in the city 
during the last week and reports that the business 
outlook for this year is better than was at first 
anticipated. 


JACKSON, MISS. 


April 7.—Local manufacturers of southern pine 
are sure the trend of the market is now upward. 
Mills booked orders last week in excess of produc- 
tion. The yards are beginning to buy actively and 
reports from consuming sections indicate a much 
more optimistic feeling. All the transit cars that 
have reached destination have been absorbed. All 
items on the list are moving, although timbers 
and low grade boards are leading sales. Demand 
in the South continues heavy. Lath are in heavy 
demand. There is no change in the export market. 

The Finkbine Lumber Co., of Wiggins, Miss., has 
provided additional group insurance protection for 
its employees. The increased coverage totals ap- 
proximately $125,000 bringing the full amount in 
force to nearly $300,000. Both the original and 
additional group plans were underwritten by the 
Metropolitan Life Insurance Co., of New York. 


LAUREL, MISS. 


April 6.—A good many yards are now moving 
stock to the jobs and replacement orders, though 
not large, are coming to the southern pine mills. 
Nearly all shipments are wanted rush by the re- 
tailer. Stocks continue low at the mills, and pro- 
duction is not heavy. Export trade is still below 
normal, but some nice schedules are being placed 
at good prices. Ilardwood prices are holding rea- 
sonably firm on most items, but it is necessary to 
shade some asking prices in order to get business. 
Car supply is good. 


HOUSTON, TEX. 


April 7.—The lumber market was slightly more 
active during the last week, due to increased or- 
ders from northern sections. The effects of rain 
that relieved the drouth in southern sections have 
not had time to make themselves felt in the lum- 
ber market. Increased buying from these sections 
is expected, however. Prices remained virtually 
unchanged. ‘The hardwood market has made a 
slight change for the better. Shingles and lath are 
in fair demand. 


ATLANTA, GA. 


April 6.—The southern pine market in Atlanta 
has shown a fair improvement the last week, par- 
ticularly the retail end of it, because there has 
been a considerable increase in active building 
work in the Atlanta and adjacent territory. In 
the retail yards the primary demand is for pine 
flooring, though there is also some good business 
reported in ceiling lumber, roofers, kiln dried 
finish, dimenison lumber, and similar items in the 
pine list. 

Heavy production igs reported from all parts of 
the Southeast, with weather conditions favorable. 
Stocks in mill yards are fairly heavy, but orders 
the last ten days have improved sufficiently that 
stocks are not being accumulated as rapidly as 
they were a week or two ago. At the present rate 
of demand there will be no surplus of pine stocks 
by the middle of the month. 

Regarded as a whole, prices are considered by 
the Atlanta trade a little too high. Though some 
items have an upward tendency, it is not believed 
there will be any important advances, while sev- 
eral items are expected to decline before the end of 
April. 

s&better pine flooring averages $47 for 1x4-inch, 
a 50 cent to $1 advance the last week; No. 1 
common is $41 to $42, showing a decline; No. 2 
is at $21, and No. 3 is $11 to $11.50, a reduction 
of about 50 cents. Kiln dried finish shows ad- 
vances of $1 or a little more in several dimen- 
sions. No. 2 1x6-inch roofers are $24.50 to $25, 
showing a $1 advance; No. 1 common is about $37, 
and No. 3, about $18. No. 2 1x8-inch hold at $25. 
Mills in Georgia and Alabama report good order 
files in hand, and the outlook satisfactory. Ceil- 
ing lumber shows a $2 advance in the 1x4-inch 
B&better, No. 1 common is unchanged, and No. 2 
is up 50 cents to $1. 


Railroad inquiries have noted a further pick up 
the past week, while sales to this source are re. 
ported very active. 

The lumber industries of the South will take an 
active part in the seventh annual meeting of the 
Southern Traffic League, which is to be held at the 
Atlanta Biltmore Hotel, in Atlanta, Friday and 
Saturday, April 17 and 18. The lumber com. 
mittee of the league is composed of various offi- 
cials of the different pine and hardwood associa- 
tions in the South, and there will be considerable 
discussion during the meeting relative to lumber 
and building material freight rates in the southern 


territory. 
BEAUMONT, TEX. 


April 6.—Rains in Texas and Oklahoma last 
week resulted in giving the southern pine market 
a much better tone. The drouth may be said to 
have been broken. Spring weather in the north- 
ern States has also materially benefited pine, 
Lumbermen now feel that prices will stabilize at 
about their present level, or perhaps improve 
somewhat. Some mills report shipments in excess 
of production, despite badly broken stocks, while 
others report production slightly in excess of or- 
ders and shipments, though not enough to enable 
them to rebuild their badly broken assortments. 

The hardwood market is quiet. Box interests 
are taking about their normal quota of stuff, and 
some buying for furniture factories is going on. 
Rains in northern Texas have created a _ better 
feeling, and to that extent have steadied the mar- 
ket, which had shown a softening tendency. 


TUSCALOOSA, ALA. 


April 6.—Inquiry for southern pine is a little 
stronger. Prices remain about the same. The 
small and medium sized mills in this section are 
producing at about 75 per cent capacity, and 
shipments have been mecving out at about the 
same rate. There are rather limited stocks at 
most of these mills, as they ship their output as 
rapidly as it is dry enough. A few mills, which 
have not been able to ship on account of bad roads 
to loading points, have accumulated some dry 
stocks but, on the whole, stocks are considerably 
less than normal. There is confidence that the 
market will either hold firm or improve. 


WARREN, ARK. 

April 6.—Prices of Arkansas soft pine are hold- 
ing at about last week’s levels, and there seems 
to be no change in volume of demand. Some con- 
cessions have been made this week on yard items 
in surplus, such as 8- and 10-inch No. 2 boards. 
Retail yard demand has been mostly for mixed 


cars; volume of yard inquiries has been heavy.’ 


Industrial’ buying continues to be of fair volume, 
There is slight inquiry for car siding and roofing. 
Production has been slightly in excess of normal, 
as some mills are running extra time to reduce 
log supply. Stocks at the mills are broken, but 
have increased since the first of the year. 
Hardwood prices last week have shown very 
little fluctuation. Demand is heaviest for upper 
grades; common items, especially No. 2 and No. 3, 
are slow movers. Upper grades of gum are moving 
in good quantities at fair prices. The hickory 
market is dull, there being very little buying of 
this wood. ‘Trim is moving easily at fair prices. 
Hardwood flooring is less active, and some mills 


are curtailing production. Stocks are in fair 
shape. 
NORFOLK, VA. 
April 6.—North Carolina pine mills have found 





business a little better, the improvement being 
most noticeable in dressed lumber. It seems that 
new business at consuming centers is developing 
very slowly, and for this reason the yards are 
buying very cautiously, and only those items which 
ean be moved quickly. More lumber is being of- 
fered for quick shipment and most of the mills 
are now disposed to sell ahead at present prices. 
Prices on some items have weakened, but mill sur- 
pluses are small. 

The demand for 4/4 edge No. 2 and better band 
and circular sawn has been very light. Most east- 
ern yards are well stocked, and New England has 
not started buying this item freely yet. Yards 
close to the producing section are buying plenty 
of good air dried at very low prices. No. 2 and 
better 4/4 stock widths band sawn are moving well, 


and mills are disposed to sell ahead a little. Cir- 
cular sawn stock is not moving so well. Prices 


are holding steady. Edge 4/4 No. 5 has been very 
quiet, and mills are accumulating some surplus. 
No. 3 stock widths, 4/4, have not been very active. 
Some 8-inch is being sold at prices in line with 
those obtaining for several weeks. Edge No. 2 and 
better, 5/4 and thicker, has been quiet. The 5/4 
by 10- and 12-inch rough and dressed in small lots 
in mixed cars continue in good demand and bring 
attractive prices. Nos. 1 and 2 bark strips are 
quiet and have weakened. 

Sales of 4/4 edge No. 1 box continue very light 





oe ERE ET 








1925 


*k up 
re re. 


ke an 
f the 
t the 
and 
com- 
} Offi- 
socia- 
rable 
imber 
thern 


last 
arket 
id to 
orth- 
Pine, 
Ze at 
rove 
xcesg 
Vhile 
f or- 
1able 
ts. 
rests 

and 
- on. 
etter 
mar- 


ittle 
The 
are 
and 
the 
3 at 
t as 
hich 
oads 
dry 
ably 
the 


old- 
ems 
con- 
ems 

rds. 
ixed 
AVY. 
ime, 
fing, 
mal, 
luce 

but 


yery 
yper 
). 3, 
ying 
‘ory 
: Of 
ces, 
ills 
fair 


und 
‘ing 
hat 
ying 
are 
lich 

of- 
‘ills 
ces. 
sur- 


und 
ist- 
has 
rds 
nty 
ind 
ell, 
sir- 
ces 
ery 
us. 
ive, 
ith 
ind 
1/4 
ots 
ing 
are 


rht 





ee a 








Aprin 11, 1925 


AMERICAN LUMBERMAN 


77 








jn kiln dried. Box makers are finding business 
far from brisk. More good air dried box is being 
offered. Edge 4/4 No. 2 box has been very quiet. 


No. 1 4/4 stock box, rough, resawn rough and 
dressed, has been very active and brings good 
prices. Mills are disposed to take on further busi- 
ness at today’s prices, though all old orders have 
not been cleaned up. More air dried stock box is 
offered. No. 2 stock box, 4/4, has not been moving 
very well. Small lots are being bought right 
along, but orders are spread out over a long period. 
Edge box 5/4 and 6/4 is very quiet. Box bark 
strips, 4/4, have quieted down. 

Sales of flooring, thin ceiling, partition etc. have 
been larger. Several rather large sales.of No. 2 
and better flooring were made at good prices. The 
2¥%-inch face flooring is holding the center of the 
stage. Prices remain the same. Kiln dried roof- 
ers have been selling better, although prices are 
not as strong as they were two weeks ago. Larger 
sales are due mainly to the fact that mills will 
now sell ahead. Air dried roofers are moving 
fairly well, but prices have declined. Rough and 
dressed framing have not been very active, dressed 
being wanted more than rough items. Lath are 
moving slowly, with buyers fighting hard against 
any price advance by buying only when forced 


0 do so. 
NEW ORLEANS, LA. 


April 6.—The first week of April registered a 
moderate gain in buying, encouraging the belief 
that the market is at last hitting its spring stride. 
Southern pine mills and cypress and southern 
hardwood distributers note increased bookings for 
the week, and are disposed to hail the gain as 
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G. C. Morgan is a good sales manager, or else 
he would not be connected in that capacity 
with the Arkansas Lumber Co., of Warren, 
Ark. For an avocation, he hunts, and the 
above illustration shows him holding a wild 
turkey which he shot the other day during a 
turkey hunt. Evidently he is as skilled a 
hunter as he is a lumber salesman 





symptomatic of better things to come. Southern 
pine prices are said to be tending toward firmness 
and stability, taking the list entire. Hardwood 
prices are still soft in spots, while the cypress re- 
port is that prices rule unchanged and well held 
despite occasional small-lot sales at shaded prices 
by mills cutting cypress as a sideline of a mixed 
hardwood operation. 

Henry E. Hardtner, of the Urania Lumber Co., 
on whose lands in LaSalle Parish an oil well was 
recently brought in, was last week selected to head 
a pool of land-holding interests controlling 70,000 
acres of land in LaSalle, Winn and Caldwell par- 
ishes, including and surrounding the “proved” La- 
Salle field. A later dispatch from Shreveport last 
Saturday said that he had closed a deal for the 
lease of 1,000 acres, for a price of $450,000, half 
cash and the other half payable out of production, 
Plus the usual royalty. 

Twenty-five members of the chemistry class of 
Millsaps College, Jackson, Miss., under the leader- 
Ship of Dean Sullivan, visited Bogalusa last Fri- 
day and Saturday to inspect the operations of the 
Great Southern Lumber Co. and Bogalusa Paper 
Co. Col. W. H. Sullivan did the honors as host. 

A new local retail concern has been organized 
here by Peter Fabacher and George F. Kroehl and 
Will do business as the Fabacher Lumber Co. Mr. 
Kroechl is an experienced lumberman, while Mr. 


Fabacher is a member of the Fabacher family prom- 
inent for many years as New Orleans restaura- 
teurs. It is anngunced that the company will 
establish its yard on the New Basin Canal. 

American Woods (Inc.), a New Orleans concern 
headed by Frank B. Wheeler and Norris Grundy, 
has started the operation of a circular sawmill of 
35,000-foot capacity at Mesa, Miss., which will cut 
pine and hardwood from’ a mixed-timber holding 
large enough, it is said, to insure a mill-run of sev- 
eral years. 

Plaquemine, La., home of the Wilbert, Schwing, 
Anderson and other lumber manufacturing inter- 
ests, has adopted the following civic slogan, which 
will be blazoned in electric lights at each end of 
the Plaquemine depot: “Plaquemine, City of Lum- 
ber, Sugar and Waterways.” 


LAKE CHARLES, LA. 


April 6.—Southern pine bookings have been 
somewhat heavier, but most of the buying is of 
small lots, and there is very little activity among 


the wholesalers. Northern and eastern markets 
are beginning to show more interest. The bulk of 
the demand is still from the South. Production 


in this territory remains very close to normal, all 
mills running full time. Most of them are putting 
their stocks in better shape, but shipments have 
been heavy; in fact most mills are shipping out 
at about their production rate. Cars are plentiful, 
and there is a general tendency among buyers to 
specify prompt shipment. ‘Transit cars are draw- 
ing fair prices and are in a little better demand. 
The market for timbers holds up unusually well. 
There has been no change in the demand from the 
railrgads, though the bulk of the buying is still of 
car material. This immediate territory is still en- 
joying a good demand for oil field material. Fin- 
ish and flooring and boards are fairly active. Ex- 
port business helps swell the total volume of busi- 
ness. Prices are a little easier. There seems to 
be a greater tendency to give concessions. 


SHREVEPORT, LA. 


April 6.—The general market situation has 
been helped a great deal by a good rain which ap- 
parently reached all sections of the South and 
Southwest where lumber is manufactured. The 
logging conditions are ideal and mills are having 
little trouble in getting all the logs to the saws 
that they care to handle. In the manufacturing 
end, there has been steady operation of both saw- 
mills and planing mills, and shipments have been 
fairly heavy also. Sales have been steady, and 
probably a little better in volume than the pre- 
vious week, due to a considerable increase in buy- 
ing from eastern and northern States, from which 
the southern pine mills draw their trade. Whole- 
salers have been in the market more noticeably 
this week than for a month or more. They have 
even been offering slightly better prices for nicely 
assorted yard stocks of flooring, finish, shiplap, 
boards and dimension. 3uying from Texas, Okla- 
homa, Kansas and Missouri yards has slackened 
quite a little. Transit buying has been strictly 
hand to mouth, and there has been more booking 
of orders for direct shipment than for some time. 
This has had a steadying effect on the market 
which on the whole presents a slightly improved 
aspect. The hardwood market shows no ap- 
preciable change. 

Three of the nine directors of the local chamber 
of commerce chosen delegates to the convention of 
the national chamber in Washington May 20 are 
lumbermen, namely: R. T. Moore, of the Peavy- 
Moore Lumber Co.; A. J. Peavy, of the Peavy- 
syrnes Lumber Co., and F. T. Whited, of the Frost- 
Johnson Lumber Co. 


PITTSBURGH, PA. 


April 7.—Some wholesalers report the lumber 
business a little improved by the last few days 
of sunshine, with the improvement spread over the 
industrial and yard trade, but generally speaking 
it is very slight. The good weather has made it 
necessary for some yards to place orders for hem- 
lock and southern pine for quick shipment. There 
has been virtually no change in prices. The trend 
is downward in southern pine. White pine con- 
tinues about the same as it has been, except No. 3 
common Idaho, on which concessions are being 
made, some items being more plentiful. Western 
pine shows a tendency to further weakening, with 
the mills willing to take at slight concessions or- 
ders covering lumber on hand. The demand for 
hardwoods continues fair, especially in the lower 
grades. The demand for fir is only fair, and the 
prices are variable. On account of the continued 
dullness in the furniture trade there is no demand 
for gum. 

E. V. Babcock, of the Babcock Lumber Co., re- 
turned to Pittsburgh last week after a stay of 
four weeks on the Pacific coast, where Mrs. Bab- 
cock and their daughter, Dorothy, had been so- 
journing for some time. They accompanied Mr. 
Babcock home after a motor trip from Pasadena 


Co PACIFIC COAST Co 





Hemlock 
Bevel 
Siding 
Quick shipments of 2x4 and %x6 
No. 2 Clear and Better West Coast 


Hemlock Bevel Siding in straight 
cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 














Branch Offices and Salesmen: 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
G.A. Jones, 706LumberExchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 
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Quotations 


W:-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 





General Offices, QUINCY, ILL. 








Warland Lumber 
Company 


Manufacturers and 


Merchants of 
Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 








‘Kent 





Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 


5530 White Bldg, SEATTLE, WASH, 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Old 
Growth 


Our Specialty 
Vertical Grain Uppers 


Carefully dried —Well manufactured. 


Mills: -  - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 


L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 














DOUGLAS FIR 
BRIDGE 
MATERIAL 


Real satisfaction is assured 
buyers who put their orders 
in our hands. Prompt ser- 
vice guaranteed. 

Rough and 

gousk end PLANK 


YARD STOCKS 
and TIMBERS 


P. S. McKENZIE 


Lumber Company 


Gasco Building, 
PORTLAND, ORE. 


Commission Salesmen Wanted. 
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Watch for the 
Green Fir Tree. 
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C. G. Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 





Operating and Selling 
the Product of 
Tillamook Spruce Co. 
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FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 


POLES = PILING 


RAIL OR CARGO 


301-338 Northweste 
Bank Building P. ortland, Ore. 











Red 
Cedar 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


to Seattle. O. H. Babcock, of the same firm, was 
in Buffalo, Syracuse and New York last week and 
visited his son, Oscar H. Babcock, jr., who is a 
student in Yale College. 


JACKSONVILLE, FLA. 


April 6.—Southern pine demand is still confined 
to narrow channels, most sales being made in 
southern territory and being largely of mixed cars. 
The Florida yards are buying occasional cars. 
3usiness from northern and eastern retailers is not 
at all encouraging. Inquiries are coming in slowly, 
and do not materialize into orders unless low 
prices are quoted. Owing to labor shortage, a 
number of ‘portable mills in northeast Georgia are 
operating only about half time, and on account of 
market conditions several of the larger mills ex- 
pect to discontinue operations for thirty days. 
Stocks have been increasing at all the mills. The 
small mills have been making concessions, and the 
larger mills have had to fall in line. All the 
mills are well supplied with logs, and production 
is at capacity, resulting in an accumulation of large 
stocks, especially in low grades. 

Most of the demand for shed stock is on mixed 
orders for quick shipment. ‘The yards are buying 
only what they are obliged to have, and the whole- 
salers are proceeding cautiously. Demand for 
4-inch B&better flooring was light, sales being made 
at $44 to $45; No. 1 has declined, selling at $40 to 
$41 and in some instances for less; No. 2 con- 
tinues to average $20.50, although sales are being 
made to the wholesale trade at $17.50 to $18.50; 
No. 3 was in fair demand, and its price steady. 
Average for 3-inch B&better declined $1 to $56.50; 
No. 1 is not as firm, selling at $42 to $43; No. 2 
declined to $16 to $18 and the movement was 
large; No. 3 averages $10.75. Call for 6-inch floor- 
ing is light; prices declined, No. 2 selling at $25 to 
$26 and No. 3 at $17. 

Demand for %-inch ceiling from the Florida 
trade was a little larger, especially for No. 2 com- 


mon. Prices are: B&better, $47; No. 1, $43; No. 2, 
$20. The southern Florida mills are obtaining $1 


to $2 more. Demand for thin ceiling is very light, 
and re-milling plants have large stocks. They have 
found it necessary to reduce prices paid for boards, 
and are making concessions when orders are of- 
fered. Dealers in the Carolinas, Tennessee and 
Virginia are out of the market. Not enough par- 
tition is being sold to base an average price. 
Sales of bond siding are light, and for the most 
part on mixed cars direct to the yards. Price on 
B&better is $47.50; No. 1, $44 to $44.50; No. 2, 
$27.50 to $28. This pattern is marketed almost 
exclusively in Florida. Demand for novelty is not 


large and, except No. 2, moves only on mixed 
orders. The larger mills are holding prices at last 


week’s levels, except that No. 3 sold for 50 cents 
less, or $10. There is no market for bevel and 
square edge stock at any price. 

The roofer market continues quiet. Large stocks 
of dry boards are on hand and competition is 
keen. Most mills in the air drying section are op- 
erating only part time. Orders are largely for two 
or three cars for prompt shipment. Reductions of 
50 cents are noted on 8-, 10- and 12-inch. Weather 
conditions are ideal. Longleaf kiln dried stock also 
is not selling readily. Price of 6-inch No. 2 is 

25; No. 3 is steady at $16 to $17. 

Demand for rough and dressed finish was light 
compared with last week. Prices of 5/4-inch stock 
are firm, but those on 4/4-inch have declined $1. 
No. 1 boards are moving slowly ; prices are steady. 
No. 2 boards are in fair demand in 6- and 8-inch at 
$25 for 6-inch and $26 for 8-inch. Random widths 
are selling at $28. No. 3 boards are moving ex- 
ceptionally well considering the demand for other 
grades; prices are $19.75 for 6-inch and $19 to 
$19.50 for 1x6 to 12-inch. 

A slight increase in the number of inquiries for 
dimension and timbers is noted, but most are for 
small amounts. A few orders were booked for 
large sizes for shipment by boat to the East. Prices 
show no material change. Factory flooring was in 
good demand at $30 for 8-inch, merchantable grade. 
Prices on all orders for special stock are firm. No. 
2 and better framing is the most active and prices 
are holding up well. 

The car companies are not buying as freely as 
they were a few weeks ago, so the mills have an 
opportunity to clean up all old orders. B&better 
air dried car siding is selling at $43.50.- No. 1 
common 6-, 8- and 10-inch decking sells at $28. 
The railroads are buying some bridge timbers in 
both cypress and pine, and a few sawn prime cross 
and switch ties. Shortleaf 6x12-inch 25-foot sea- 
board stringers are bringing $34. 

The Florida mills are doing a good export busi- 
ness with Cuba and South American countries. 
Kiln dried 1x3-inch strips are bringing $56.50, mill. 

No. 1, 4x18-inch pine shingles sell at $5 to $5.15; 
No. 2 declined, selling at $2.15 to $2.25. Demand 
for both kiln dried and green pine lath is good ; 
prices are firm. 

Demand for cypress has increased considerably 
and there has been a steady stream of orders for 


mixed cars during the week, but orders for straight 
cars of the factory grades have not been as much in 
evidence. While the retail yards seem to be buy- 
ing for their spring requirements, the millwork 
plants, sash and door factories and flooring manu- 
facturers seem to be slow in providing for their 
needs. Prices are holding strong. 

The James Lumber Co., Haddock, Ga., has leased 
its operation to Moore & Etheridge, who will op- 
erate under the name of Moore & Etheridge Lumber 
Co. The firm consists of G. B. Moore and G. DPD, 
Etheridge, who have been associated with L. P, 
James. The James Lumber Co., having been incor- 
porated, is beginning operations at Troy, Ala. 

The J. A. McDonald Co. and associated lumber 
concerns of Miami, Fla., have provided group life 
insurance for their employees through an arrange- 
ment made with the Metropolitan Life Insurance 
Co. which issued the policy. About one hundred 
workers are protected for individual amounts rang- 
ing from $500 to $1,500, for a total coverage of 
approximately $75,000. 

A, A, (Al.) Spinks, jr., formerly in the whole- 
sale business in Jacksonville, has taken over the 
representation of the Carolina Lumber Co., of that 
city, and will make his headquarters in Tampa, 
Mr. Spinks has been selling lumber in the New 
York market. 


BALTIMORE, MD. 


April 6.—Due to steady growth in business the 
s3rown-Bledsoe Lumber Co., hardwood wholesaler, 
will move shortly from the fifth to the fourteenth 
floor of the Munsey Building, where more space 
will be available. The company has added to its 
staff J. S. Nash, who is well known in the hard- 
wood trade, and who will cover New York and 
Brooklyn territory. 

John Walter Smith, vice president Surry Lum- 
ber Co. and former United States senator, who 
has been quite ill at the home of his son-in-law, 
is reported to be showing decided improvement, 
though still confined to bed. 

R. A. Huffstetler, Little River Lumber Co., of 
Townsend, Tenn., called on various Baltimore hard- 
wood men last week. He expressed himself as feel- 
ing decidedly hopeful about the present state of 
the trade and even more about the entlook 

Another visitor last week was Col. Harry B, 
Curtin, of the H. B. Curtin Lumber Co., Clarks- 
burg, W. Va. Mr. Curtin had just returned from 
a vacation in the West Indies. He saw among 
others John J. Alcock, of John L. Alcock & Co., 
while here. 

Michael S. Baer, of the Baltimore hardwood 
firm of Richard P. Baer & Co., has sailed for 
Europe to be away six weeks or more. He will 
visit the United Kingdom, France, Germany and 
other countries. His wife accompanied him. 


" BOSTON, MASS. 


April 7.—Demand for lumber has not been very 
active, but such change as was noted was in the 
right direction. ‘The majority of lumber buyers 
continue to be cautious about future commitments. 
The call for eastern spruce frames is quiet, and re- 
cent advances are being well maintained. There 
has been no reportable change in the quotations on 
random spruce, although the general tone of the 
market is probably rather stronger. Lath prices 
continue to fluctuate. Very firm prices are being 
quoted for mill shipment of Pacific coast fir and 
hemlock, and local yardmen are not disposed to pay 
them while they can continue to pick up transit 
lumber at concessions. Oak flooring prices as well 
as those for southern pine flooring have been show- 
ing a softer tendency lately. Roofers are easier. 

If the labor question ean be settled satisfactorily, 
lumber retailers here predict that building opera- 
tions will run appreciably ahead of last year, at 
least during the spring and early summer. 

Lumber arrivals from the Provinces are picking 
up. Four schooners were unloading here last week. 
The Jean F. Anderson brought 406,971 feet of 
spruce for John G, Hall & Co. from Ialifax, N. S.; 
the Utilla, 118,982 feet spruce, for Godfrey Lumber 
Co. and 60,283 feet hardwood for Horace Hall 
Lumber Co., from Meteghan River, N. S.; the 
Esther Adclaide, 409,219 feet spruce seantling and 
plank, 64,970 feet spruce deals and 200,000 spruce 
lath for Blanchard Lumber Co., from Parrsboro, 
N. 8., and the Westway, 76,036 feet spruce deals 
for Johnson Lumber Co., from Digby, N. S. 

Harry J. Wylie, of ‘Torrington, Conn., who 
carries a large stock of veners, panels, millwork, 
lath and general lumber for wholesale distribution, 
has announced to the trade another warehouse, at 
258-264 Scholes Street, Brooklyn, N. Y., which will 
carry a complete stock of millwork for quick de- 
livery to dealers. 

The former president of the Lumber Dealers’ 
Association of Connecticut, N. B. Richards, of the 
Manchester Lumber Co., South Manchester, Conn., 
has returned with Mrs. Richards from what they 
report was a most enjoyable vacation in Porto 
Rico. 


(Concluded on page 93) 





PERE 


as 











1925 
‘aight 
ich in 
buy- 
lwork 
nanu- 
their 


eased 
1 op- 
imber 
&. D; 
oe A 
incor- 


imber 
p life 
ange- 
rance 
ndred 
rang- 
ge of 


rhole- 
r the 
that 
mpa, 

New 


s the 
saler, 
-enth 
space 
0 its 
hard- 

and 


Lum- 

who 
-law, 
nent, 


i, Of 
hard- 
feel- 
te of 


y B. 
arks- 
from 
nong 

Go, 


wood 
for 
will 
and 


very 
| the 
lyers 
ents. 
d re- 
‘here 
is On 
the 
rices 
eing 
and 
) pay 
insit 
well 
how- 
oT, 

rily, 
pera- 
pr, at 


king 
yeek, 


mber 
Hall 
the 
and 
ruce 
y0TO, 
leals 


who 
rork, 
tion, 
», at 
will 

de- 


lers’ 

the 
ynn., 
they 
‘orto 











Aprit 11, 1925 


AMERICAN LUMBERMAN 79 











REIGN FIELDS FOR INDUSTRIAL ENDEAVO 








Wagon Oak Planks Depressed 


A large exporter in the East has turned over 
to the AMERICAN LUMBERMAN the following letter 
from his broker in Liverpool, England, warning 
against the manufacture and consignment of wagon 
oak planks to the British market at this time: 


“We have been informed on reliable authority 
that a number of mills in the States have now 
started sawing 5x12-inch wagon oak planks, which 
news was very surprising to us in view of the con- 
dition of the market in this country. We have 
peen expecting that, owing to the almost total ab- 
gence of demand over here, the American mills 
would not begin cutting, at any rate until an im- 
provement came about, and that we should be able 
to pass into consumption the goods that we have 
in hand without any serious reduction in price. 
However, in view of this news, and bearing in mind 
the general outlook of trade in this country, we 
feel it wise to ask you to cable authorizing us to 
dispose of your holdings of oak planks in Liverpool 
as promptly as possible at the best price obtain- 
able, as we feel sure that if any weight of stock is 
consigned on this market, a further drop in values 
must be unavoidable. 

“The position of business generally over here 
is undoubtedly assuming a very depressing outlook ; 
the ship building industry is stagnant, with many 
yards closing down; the collieries are in such con- 
dition that many of them are in a state almost 
pordering on bankruptcy, and in a number of cases 
their works are being closed down, owing to the 
fact that to continue operations would mean losing 
an increased sum of money week by week. Not 
having sufficient funds to cover their bare working 
expenses, they certainly have nothing to spend on 
renewals of stock to put their wagons in order. 

“We are well aware that for a considerable time 
past the condition of the rolling stock run by the 
collieries has been going from bad to worse, and 
at some time there must be an enormous demand 
for wagon oak planks, but it is not within sight at 
present, nor will it be while the condition of the 
planks which we have in yard belonging to you still 
keeps them salable. 

“At the end of last year the outlook was such 

that we confidently expected to see a small boom 
in trade by the end of March, and that contrary to 
what has occurred, we would have been in a posi- 
tion to cable you to get forward as many planks as 
possible. This anticipation has unfortunately not 
been realized and the only orders that are going 
today are of a purely hand to mouth character, 
and do not amount to any quantity in the aggre- 
gate. 
“We can not understand the motives or the in- 
formation that has encouraged the millmen on your 
side to begin sawing operations in this active way. 
We take it that wagon oak planks, which it is re- 
ported are now being cut in America, will have to 
come forward on consignment to be sold on the 
market, because there will be no firm orders ob- 
tainable.”’ 


Form Strong Lumber Committee 


Pooling years of experience for national benefit, 
fifty practical lumber ‘exporters have agreed to 
join a committee to help the Department of Com- 
merce in its work of selling American lumber 
abroad, according to an announcement from 
Secretary Hoover. 

Discussing the significance of the newly ap- 
pointed lumber export committee, Julius Klein, di- 
rector of the bureau of foreign and domestic com- 
merce, stated that a very large share of the depart- 
ment’s success in selling American goods in foreign 
markets is due to the fine attitude of leading ex- 
porters in different commodities in joining the so 
called industrial advisory committees of the de- 
partment, of which there are nearly seventy. 

Working through the commodity experts in the 
Commerce Department their advice and guidance 
are imparted to the thousand-odd government trade 
representatives in all parts of the world, whose in- 
coming trade reports therefore provide American 
industry with the precise facts required to jingle 
the national cash register with the coins of satis- 
fied foreign customers. 

The personnel of the new lumber export ad- 
visory committee as announced by Axel Oxholm, 
chief of the department’s lumber division, is: 

_, foward Andrews, Nashville Tie Co., Nashville, 
Tenn., National Association of Railroad Tie Pro- 
ducers; J. D. Arnold, J. Ray Arnold Lumber Co., 
Groveland, Fla., Georgia-Florida Saw Mill Associa- 
tion; H. L. Askew, Roux Crate Co., Tampa, Fla.. 
Standard Container Manufacturers; C. Arthur 
bruce, E. L. Bruce Co., Memphis, Tenn., Oak Floor- 
ing Manufacturers’ Association; J. H. Burton, J. 

Burton & Sons Co., New York, N. Y., National- 
American Wholesale Lumber Association; O. M. 
Clark, Clark & Wilson Lumber Co., Portland. Ore., 
West Coast Lumbermen’s Association; Wilson 
Compton, National Lumber Manufacturers’ Associa- 
tion, Washington, D. C., National Lumber Manu- 
facturers’ Association ; F. G. Davies, A. C. Tuxbury 
Lumber Co., Charleston, S. C., North Carolina Pine 
Association; J. H. Dunning, J. H. Dunning Cor- 
Poration, New York, N. Y., National Association of 


Box Manufacturers; F. H. Farwell, Lutcher & 
Moore Lumber Co., Orange, Tex., Southern Pine 
Association; Charles D. Gates, Turner, Day & 
Woolworth Handle Co., Louisville, Ky., Hickory 
Handle Association; E. C. Glenn, Big Salkehatchie 
Cypress Co., Varnville, S. C., Southern Cypress 
Manufacturers’ Association ; A. B. Hammond, Red- 
wood Export Co., San Francisco, Calif., California 
Redwood Association; D. D. Hartlove, Price & 
Heald, Baltimore, Md., National Lumber Exporters’ 
Association ; L. L. Hillman, Lloyd Hillman Lumber 
Co., Seattle, Wash., Pacific Lumber Exporters’ As- 
sociation; I. EK. Hoffman, Hoffman Bros. Co., Fort 
Wayne, Ind., and Columbia, S. C., National Lumber 
Exporters’ Association; W. EK. Hyde, Hyde Lumber 
Co., Memphis, Tenn., Hardwood Manufacturers’ 
Institute ;. A. Lindsley, Lindsley Bros., Spokane, 
Wash., Western Red Cedar Association; John W. 
McClure, Bellgrade Lumber Co., Memphis, Tenn., 
National Hardwood Lumber Association; D. E. 
Roach, Texas Creosoting Co., Orange, Tex., Amer- 


ican Wood Preservers’ Association; Wm. Cook 
Rogers, Munising Woodenware Co., Munising, 


Mich., and U. S. Handle Export Co., Piqua, Ohio., 
National Association of Wood Turners; Hunting- 
ton Taylor, Edward Rutledge Timber Co., Coeur 
d@Alene, Ida., Western Pine Manufacturers’ Asso- 
ciation; Louis A. Ward, American Trading Co., 
San Francisco, Calif., Califorina White and Sugar 
Pine Association; Walker L. Wellford, Chickasaw 
Wood Products Co., Memphis, Tenn., Associated 
Cooperage Industries; B. P. Whedon, W. D. Young 
& Co., Bay City, Mich., Maple Flooring Manufac- 
turers’ Association; J. C. Wickliffe, Ichabod T. 
Williams & Sons, New York, N. Y., Mahogany As- 
sociation ; H. S. Wing, Kingfield, Me., New England 
Association of Wood Turners; Willard Winslow, 
Indiana Quartered Oak Co., Long Island City, 
N. Y., Philippine Mahogany Association; A. A. 
Baxter, Douglas Fir Exploitation & Export Co., 
San Francisco, Calif; G. N. Lamb, Walnut Export 
Sales Co., Chicago, Ill.; W. J. Sowers, American 
Pitch Pine Export Co., New Orleans, La.; W. M. 
Lynch, Delta Export Lumber Corp., Memphis, 
Tenn.; Elmer S. Anderson, Southeast Lumber Ex- 
port Co., New York, N. Y., hardwoods; lL. L. 
Chipman, Long-Bell Lumber Co., Longview, Wash., 
Douglas fir; E. R. du Mont, Standard Export Lum- 
ber Co., New Orleans, La., southern pine; C. D. 
Johnson, Pacific Spruce Corp., Portland, Ore., 
spruce; H. B. Johnson, Mansfield Hardwood Lum- 
ber Co., Shreveport, La., hardwoods; H. T. Ken- 
dall, Kirby Lumber Co., Houston, Tex., southern 
pine; W. K. Knox, Lucas E. Moore Stave Co., New 
York, N. Y., cooperage; Paul W. A. MacMahon, 
Crane & MacMahon (Inc.), New York, N. Y., hard- 
wood dimension; H. T. Nicolai, Nicolai Door 
Manufacturing Co., Portland, Ore., doors; G. J. 
Osgood, Wheeler, Osgood Co., Tacoma, Wash., ply- 
wood; W. W. Payne, Pacific Export Lumber Co., 
Portland, Ore., Douglas fir; W. M. Ritter, W. M. 
Ritter Lumber Co., Washington, D. C., hardwoods; 
C, H.. Sherrill, Sherrill Hardwood Lumber Co., 
New Orleans, La., hardwoods; F. L. Zaug, Amer- 
ican Plywood Corp., New London, Wis., and Mont- 
gomery, Ala., plywood. 


Holland Large Lumber Importer 


Importing more lumber than most Kuropean 
nations in préportion to its size, with average 
annual takings around $45,000,000, the Nether 
lands offers an excellent field for American export- 
ers, according to Axel H. Oxholm, chief of the 
lumber division, Department of Commerce, author 
of a “Field Study on the Lumber Markets of the 
Netherlands,” released April 8. 

American participation in the trade at present, 
however, is inconsequential, Mr. Oxholm. states, 
our exporters only contributing about 314 percent 
of the total. This ratio, he contends, is altogether 
too small and could be materially inereased with 
more intensive sales effort. 

The Netherlands is one of the poorest countries 
of Europe in regard to timber resources. Only 
7.6 percent of the total land area or slightly over 
600,000 acres is devoted to forests. Of other 
Kuropean countries, only the United Kingdom has 
a smaller ratio of forest land to total area. At 
least 90 percent of the normal lumber requirements 
of the Netherlands must be imported, and although 
some progress is being made in reforestation, Mr. 
Oxholm points out that there is practically no hope 
of increasing the percentage of lumber production 
for some generations. 

Mr. Oxholm stresses the importance of more 
direct and personal interest of American exporters 
in the Netherlands market. As Dutch importers 
generally show no special initiative or inclination 
to push American woods in preference to other 
lumber he advocates special measures to be taken. 
Lack of accurate information on American woods 
he says is a serious handicap in the Dutch market. 

Copies of the publication, which goes into com- 
plete and exhaustive detail concerning the lumber 
trade of the Netherlands, can be obtained from the 
Superintendent of Documents, Government Print- 
ing Office, Washington, D. C. The price is 45 
cents. 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 

















CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - : San Francisco 


Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - + New York 
London Guarantee Building, - Chiles 


360 North Michigan Avenue 


.™ O. W. Building, : : Omaha 















H. B. Hewes, J. W. McWilliams 
President R. H. Downman 
W.T. Virgin, 
Vico Tuaties 











High Altitud2 


California White Pine 


BOX, SHOP AND CLEARS 


Try us next time. 


Clover Valley 
Lumber Co. 


LOYALTON, 
CAL. 


Soft and Light 


C. D. Terwilliger. 








. F. E. Walker, 
ae Asst.Sec.@ Treas. 
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° ; * “9 General Oftices, 
Albion Lumber Co., Albion, California. 
Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., Sam Francisco. 

San Diego Office, - - 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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California 
White and | 
Sugar Pine 


Get in touch with us on your 
future requirements in Cali- 
fornia White and Sugar Pine. 
Our values will interest you. 


Also large manufacturers Redwood, 
White Fir, Douglas Fir and Hemlock. 


Hammond Lumber Co., Inc. 
SALES OFFICE : 
London Guarantee Bldg., CHIC AGO. ———. m 


360 No. Michigan Ave., 
| Mills at: Mill City, Ore., Samoa, Calif. 








and (Hutchinson Lbr. Co.,) Oroville, Calif. 
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We Buy Short Lenghts 


Rough or dressed—all woods, 
grades and all patterns. 


What have you ? 


John A.Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








Lumber and D Fir, 

HUTCHIN Storage Co. Yolen Pine, 
Saw Mill, Band Resaw and Planing Mill Phang Saeco 
CHICAGO OFFICE: YARDS and MILL: Railroad and — 

402 Great Northern 139th & Western Ave. Car Material. 
Building. Blue Island, Il. ORDERS SOLICITED 


Phone, Harrison 2517 Phone, Blue Island 800 








OSGOOD-SIMONSON 


LUMBER CoO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 








Pilot of the 
Credit Seas 


for lumbermen, is Clancy’s Red Book 
Service. Many have learned to de- 
pend on this service alone as their 
credit pilot and it has guided them 
safely for years. The service is avail- 
able to you at very reasonable rates. 


Write for full particulars and Pamphlet No. 49-S. 


Our Collection Department specializes 
on lumber collections 


LumBermen’s Crepit AssociaATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 























Fred Burnaby, of the Burnaby Bros. Lumber Co., 
returned a few days ago from a short stay at 
French Lick, Ind. 

J. L. Williams, secretary of the Eastman-Gar- 
diner Hardwood Co., Laurel, Miss., has been making 
a short business visit to Chicago. 

Roy O. Martin, of the Roy O. Martin Lumber 
Co., Alexandria, La., visited among the Chicago 
trade recently, 


John H. Carroll, sales manager of the Major- 
Sowers Mill Co., Hattiesburg, Miss., called on his 
local connections this week. 

C. H. Barnaby, of Greencastle, Ind., made a 
trip to Chicago a few days ago, to confer with John 
J. Manley, who has charge of the Barnaby sales in 
this section. 


Cc. HW. Law, secretary of the J. W. Wells Lumber 


Co., Menominee, Mich., was among the northern 
lumbermen who transacted business in Chicago 


during the last week. 


Il. W. Maffett, of the Maffett-Graef Lumber Co., 
Appleton, Wis., together with Mrs. Maffett, this 
week motored to Chicago, for the purpose of call- 
ing on the trade here, 


Lee If. Shepherd, Detroit (Mich.) representative 
of the W. H. Shepherd Lumber Co., Montgomery, 
Ala., looked after the company’s interests in the 
Chicago territory during the week. 


John TB. Chipman, vice president of the Wiles- 
Chipman Lumber Co., St. Louis, Mo., was re- 
elected mayor of Webster Groves, a suburb of St. 
Louis, at the election last Tuesday. 


H. B. Dippel, son of H. W. Dippel, chief as- 
sistant to Chas. Hill, of the Southern Pine Sales 
Corporation, New York City, has gone to Washing- 
ton to learn the lumber manufacturing business. 
He has joined the Port Blakely Mills Co., of Seat- 
tle. 

Sidney Anderson, of the Sidney Anderson Lum- 
ber Co., Toronto, Ont., spent some time in the 
Chicago market during the week, going from here 
to Grand Rapids and Detroit, Mich., to look over 
the trade conditions there before returning home. 


S. M. Eaton, sales manager of the W. M. Cady 
Lumber Co., Holbrook, Ariz., was in Chicago during 
the week, conferring with IF. G. Karrick, who rep- 
resents the company in this territory, and making 
a survey of business conditions here. 


George FE. Foster, of the Foster-Latimer Lumber 
Co., Mellen, Wis., and Mrs. Foster, passed through 
Chicago this week on their way to Europe. They 
expected to spend several weeks touring England, 
France and other continental countries. 

Joe Alexander, of the Southern Lumber Co., 
Fayette, Ala., is making a northern business trip, 
during which he is visiting Chicago, Indianapolis, 
Ind., and other important distributing centers in 
this territory. . 

D. J. McDonald, of the MeDonald Lumber Co., 
Winnipeg, Man., accompanied by Mrs. McDonald, 
passed through Chicago this week on their return 
home from Hot Springs, Ark., where they had been 
spending a few weeks. 

James R. Andrews, of Escanaba and Talbot, 
Mich, has closed his Chicago sales office, in the 
Bush Temple Building. Leroy B. Smith, who has 
been in charge of this office for some months, has 
resumed his former commission business. 


The Central Credit Bureau (Inec.), which for 
twenty-three years has been located in the Monad- 
nock Building, on April 15 will move to larger and 
more commodious quarters on the twelfth floor of 
the new Putnam Building, 10 North Clark Street. 

F. W. Buckner, Chicago sales representative of 
the Lumber Sales Co., Portland, Ore., returned a 
few days ago from the west Coast, where he has 
been spending a month at the company’s headquar- 
ters and among the mills in Oregon and Wash- 
ington. 


C. D. McCoy, sales manager of the Duncan Lum- 
ber & Shingle Co., Kansas City, Mo., transacted 
business in this market during the week. Mr. 
McCoy stated that he found trade conditions in 
the Kansas City territory picking up, and very 
promising. 

J. W. Clifford, formerly of Stevens Point, Wis., 
has been. appointed sales representative at Mil- 
waukee, Wis., for the Steven-Jarvis Lumber Co., of 
Eau Claire, Wis., succeeding Harold Sill, who re- 
cently joined the Frank Porter Lumber Co., of 
Chicago. 


R. E. Forbes, Seattle, Wash., of the Red Cedar 
Lumber Manufacturers’ Association, was a caller at 





the offices of the AMERICAN LUMBERMAN Tuesday 
of this week. Mr. Forbes has been visiting vari- 
ous markets with a view to the exploitation of req 
cedar siding. 


O. R. Lutz, of the Scott & Howe Lumber Co,, 
Ironwood, Mich., while in Chicago on a business 
visit this week reported that demand for hard- 
woods appears a little brisker and expressed the 
opinion that the market this spring wil be rea- 
sonably satisfactory. 


Robert Anderson, head of the Anderson & Song 
chain of retail lumber companies, with main offices 
in Logan, Utah, has been elected president of the 
Logan Chamber of Commerce. Mr. Anderson is a 
past president of the Western Retail Lumbermen’s 
Association. 

W. J. Whyte, secretary Gregertsen Bros. Co., has 
been ill with pneumonia at Cairo, Ill., where he 
had gone to inspect the company’s yard and plan- 
ing mill. On Thursday it was reported that, while 
fever was st¥ll high, his condition was slightly im- 
proved, and it was expected that he would recover, 


A. W. Walker, who for some time has been asso- 
ciated with the Badger Coal & Lumber Co., Ogden, 
Utah, has severed that connection to become as- 
sistant manager of the Ogden branch of the Ander- 
son & Sons Co., of Logan, Utah. Mr. Walker is one 
of the best known lumbermen in the Ogden terri- 
tory. 

Norman L. Bonori, who for the last three years 
has served as manager of the New York branch 
of Greenleaf Johnson & Son, southern pine manu- 
facturers, has resigned his position with that com- 
pany to take charge of a retail lumber and coal 
business, operating under the name of the Floral 
Park Mutual Fuel Co., at Floral Park, Long Island. 

J. C. (“Chet”) Marshall, for fifteen years promi- 
nent in the home building field in Peoria, I1l., and 
for the last five years associated with the Smith 
Lumber Co. of that city, has resigned and will leave 
the lumber and building material field to enter the 
real estate business. He has joined the William 
R. Cone Co., of Peoria, and will be assigned to 
builders’ departments there. 

N. G. de Haas, prominent wholesaler at Mar- 
quette, Mich., arrived in Chicago a few days ago 
from the South, where he had spent some time 
visiting a number of the larger lumber operations, 
inspecting manufacturing and stock conditions. In 
Chicago he met Mrs. de Haas, and they spent sev- 
eral days here shopping and attending the 
theaters. 

J. O. Pickard, manager of the Mohawk Lumber 
& Manufacturing Co., Ackerman, Miss., while on a 
Chicago business visit this week stated that the 
southern lumbermen take a most optimistic view 
of the situation. Business has been good, and fur- 
ther increase in demand is expected as_ building 
opens up more fully in the northern, eastern and 
middle western sections of the country. Stocks at 
the mills meanwhile are fair, but assortments are 
broken, and there is little pressure for new busi- 
ness. Prices hold firmly, and in some cases show 
slight advances, 


May Represent U. S. Aeronauts 


Omauna, Nep., April 7.—Gould Dietz, of the C. N. 
Dietz Lumber Co., Omaha, member of the Aero- 
nautical Society of America, will probably be one 
of the official representatives of the United States 
at the international meeting of allied societies in 
Paris in 1927, it was learned today. Mr. Dietz 
has been an active worker in Omaha’s quest to be 
made the ‘chief airport of the United States.” 
He returned Saturday from an extended pleasure 
trip to South America. 


Prizes for Financial Research 


An unusual opportunity for research and writ- 
ing in the financial and legal fields is represented 
in an award of prizes to be made in the autumn by 
a committee under the chairmanship of Prof. 
Ralph E. Heilman, dean of the school of commerce 
of Northwestern University, Chicago. The leading 
prize amounts to $2,500. Secondary prizes are 
offered for monographs amounting respectively to 
$300 and $200. The committee of award is en- 
abled to give these prizes through a donation made 
by the Chicago Trust Co. The committee has 
adopted a liberal policy in respect to subjects that 
may be used for essays. They wish to encourage 
research not only by academic students of finance 
and law, but also by attorneys and by men and 
women engaged in practical business and financial 
pursuits. An announcement of the prizes will be 
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mailed on request sent to the secretary of the 
committee of award, Prof. Leverett S. Lyon, dean 
of the school of commerce and finance, Washington 
University, St. Louis, Mo. 


Affiliates with Consulting Engineers 


Boston, Mass., April 6.—Well known to lum- 
permen for his connection as vice president and 
manager of the Grand Rapids Veneer Works, Grand 
Rapids, Mich., Thomas D. Perry on Jan. 1, severed 
that connection and became affiliated with Bigelow, 
Kent, Willard & Co., consulting engineers and ac- 
countants at Boston, as secretary. This firm, with 
offices in the Park Square Building, consists of 
technically trained men, all of whom have had 
actual experience in woodwork factory operation 
before entering the engi- 
neering field. Mr. Perry’s 
years of dry kiln and ply- 
wood experience, added to 
the wood using practice 
of C. M. Bigelow, R. W. 
Kent, and J. A. Willard, 
and their score of asso- 
ciates, gives this firm un- 


a 





THOMAS D. PERRY, 
Boston, Mass. ; 
Secretary Bigelow, Kent, 
Willard & Co. 





usual contact with the 
management problems of 
woodworking plants and 
especially fits it to serve 
furniture makers, piano 
manufacturers, box manu- 
facturers, wood turners, 
planing mills, and other 
wood using industries. 

The firm will continue to devote the major part 
of its service to increasing and improving the pro- 
ductive capacity of men and equipment, designing 
new plants and equipment, operating and improv- 
ing dry kilns and lumber handling, and making 
audits and appraisals, as well as general consulting 
engineering. It will be its aim to make each thou- 
sand feet of lumber into more product of a better 
quality and at less cost, and thus support America’s 
program of forest conservation through more eco- 
nomic utilization. 





Opens General Offices in Chicago 

Crossett Watzek Gates has recently been organ- 
ized to represent the combined interests of Edward 
C. Crossett, Dr. J. W. Watzek and C. W. Gates, 
and general offices have been opened in Suite 821- 
825, Railway Exchange Building, Chicago. Ac- 
cording to an announcement just issued, these gen- 
eral offices have been created for the purpose of 
centralizing the executive and administrative poli- 
cies of the respective operations, and to make pos- 
sible a closer contact with the various branches of 
the lumber industries served by the companies. 

Those in charge of the Chicago offices are Ed- 
ward C. Crossett, John W. Watzek, jr., C. Clifford 
Gates and Adam Trieschmann. 

Crossett Watzek Gates is a combination of the 
Jackson Lumber Co., Lockhart, Ala.; Gales Creek 
Logging Co., Glenwood, Ore.; Crossett Lumber Co., 
Crossett, Ark.; Crossett Western Co., Wauna and 
Knappa, Ore.; Crossett Timber & Development Co., 
sastrop, La., and the Fordyce Lumber Co., Fordyce, 
Ark. 


Reorganization Is Completed 


Reorganization of the Tri-State Lumber & Shin- 
gle Co., of Kansas City, Mo., and Chicago, conse- 
quent to the recent resignation of E. D. Frost, vice 
president of the company in charge of the Chicago 
office, has now been completed. Mr. Frost, it will 
be remembered, found it necessary to retire from 
business life temporarily on account of ill health. 

E. T. Prickett, president of the company, has 
taken charge of the Chicago office. He is a lumber- 
man of extensive experience. He was engaged in 
the retail lumber business for eight years before 
establishing the Tri-State Lumber & Shingle Co., 
in Kansas City in 1907. He managed this concern 
until 1917, when A. T. Brink assumed charge, after 
which time Mr. Prickett devoted his energies 
largely to his retail interests. Shortly after the 
first of this year he moved to Chicago to look after 
the company’s interests here, and now spends most 
of his time at the local office. 

H. BE. Woodcock and L. L. Emerson are also 
associated with the Chicago office. Mr. Woodcock 
has had long experience in the manufacturing end 
of the industry. Afterward he was for two years 
buyer on the west Coast, and spent three years 
selling in Chicago, in Toledo, Ohio, and in eastern 


cities. He joined the Tri-State concern in 1924, 
and has charge of the western department. Mr. 
Emerson has spengf ten years at southern pine 
mills, three years in wholesaling, and four years 
in the commission business in Chicago. He began 
with the company March 1 of this year. 

The Kansas City office of the Tri-State Lumber 
& Shingle Co. is under the management of A. T. 
srink, who is also treasufer of the concern. His 
first experience was in the construction business, 
after which he spent eight years in the retail lum- 
ber business before joining the Tri-State in 1917. 
Others connected with the Kansas City office are 
L. C. Buschman, who began his career in the fir and 
cedar mills in Washington ; Guy W. Jones, who had 
nine years retail yard experience before entering 
his present connection, and R. F. Hunter, who is a 
graduate from southern pine and Arizona white 
pine mills. 

The Tri-State Lumber & Shingle Co. also oper- 
ates an office at Detroit, Mich., which is under the 
management of W. C. McDonald, secretary of the 
company. At this office is also located R. H. Van 
Doren, who had extensive southern pine manufac- 
turing and retail yard experience, and also sold 
red cedar shingles for two years, before joining the 
concern in 1919. He established the Detroit office 
in 1923, and is well known throughout that 
territory. 

The records of these men prove that the Tri-State 
Lumber & Shingle Co. is an exceptionally well 
managed and versatile concern. It operates as 
manufacturers’ agent, and has many excellent con- 
nections throughout the South and West. 


Traffic Managers to Meet 


The annual meeting of the Mid-West Regional 
Advisory Board will be held in Chicago on April 
15, according to an announcement of Robert Hula, 
general secretary. ‘This body was organized by 
the industrial traffic managers of the territory em- 
bracing, Wisconsin, Iowa, Illinois, and part of 
Indiana and of Michigan. The purpose of the 
board is active codperation between the shippers 
and carriers wherever their interests join. Through 
the service of these boards the causes of friction 
have become subjects for round-table discussions, 
the result being a much better understanding and 
usually the removal of the cause of trouble. 

Mr. Hula expects the meeting to bring to Chicago 
four or five hundred transportation people, both 
industrial and railroad. Plans will be made to 
take care of the requirements of the territory dur- 
ing the next ninety days. 
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Made Official of Securities Firm 


Announcement has been made by the Lacey Se- 
curities Corporation, Chicago, that T. W. Hawes 
has been elected vice president of the corporation. 
Born at Atlanta, Ill., and later attending the Uni- 
versity of Chicago, Mr. 
Hawes received his early 
training in the banking 
and investment business 
in the Guaranty Trust 
Co. of New York, after- 
ward being sent to its 
Chicago office. During 
the World War he served 
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A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Svecialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. Sm aatine. “CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 

Basswood Red Gum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL. 





T. W. HAWES, 
Chicago ; 
Vice President Lacey 
Securities Corporation 





a 

in the United States 
naval forces and was 
commissioned an ensign. 
He became _ associated 
with the Guaranty Co. of 
New York when the bond 
department of the Guar- 
anty Trust Co. was thus 
incorporated, and in 1922 
he was made Chicago city sales manager for the 
Guaranty Co. About a year later he was put in 
general charge of the entire sales organization in 
the Chicago territory. ‘This connection has given 
him a broad experience in the investment business, 
which undoubtedly will be of value to him in his 
new situation. 





Lumber Company Has Fire Loss 


The coal and lumber yard properties of the 
Alexander B. Stevens Co., 10357 Throop Street, 
Wednesday, April 1, were damaged to the extent of 
$10,000 by a fire which for a time threatened to 
destroy the whole yard. Two buildings with their 
eontents were consumed by the flames, one a shed 
in which the higher grades of lumber, including 
selects and white pine siding, were stored and 


GEO. D. GRIFFI1H Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manafacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“1I.F.C.O.” Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 


Manufacturers and Wholesalers 


FIR and YELLOW PINE 


Mill at Chicago Office, 
North Portland, Ore. 30 N. LaSalle St. 








PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our-seven acres of yard at 
Laflin and 22nd Sts.. . - CHICAGO 
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Worn until 
thread - bear, in- 
sures maximum 
service and long- 
est Advertising 
Value. 





N.S. 


Costs no more than the 


—COMMON SORT— 


| 

| One of the many standard patterns and 

| grades, embodying all that is best in fab- 

| rics, construction and attractive printing. | 
| 

| 


It pays to know the service- | 
values of “GREEN DUCK.” | 


The Allied Belting Co. 








| Dept. B-1. GREENVILLE, OHIO 
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The BESSLER 


MovableStairway 


Affords Safety as well 
as Convenience 


Another fine thing about the Bessler is that 
it reduces the fire hazard by making the 
attic easily and fully accessible at all times. 


Ask about our money making proposition. 
The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 
New York Office: 220 E. 41st St. 








For 37 years Swisher-Made Log Hammers 
and Lumber Marking Devices have been 
standard, that is why-— 


Swisher Log Hammers 
Stand the Gaff ! 


We make many styles; L. H.25 
preferred in many camps be- 
cause the pick point is helpful in 
grading. Every tool unsurpassed 
for design and balance. Send 
specifications for estimate and 
enjoy manufacturers’ prices. 
Special folder for Lumbermen (No. 


AL3) illustrates and describes 
hundreds of items you use every day. 


The R. D. Swisher Mfg. Co. 


411-413 S. Clinton St., CHICAGO, ILL. 





eS 


Style LH25 














the other a barn where four horses were stabled. 
Of the total damage, $8,000 was to the lumber 
stocks which were only partially covered by insur- 
ance, and $2,000 to the buildings, which were fully 
covered. 

The fire was discovered about 9:30 p. m. by a 
railroad towerman who turned in the alarm. sy 
the time the fire department arrived on the scene 
both the shed and barn were wrapped in flames 
and beyond hope of saving. Three other companies 
were called out to aid in the fight to keep the 
flames from spreading to adjoining buildings and 
after a seven hour battle, the combined forces 
were finally successful, although the company’s 
coal sheds and a carload of oak flooring in a nearby 
shed were damaged, the latter mainly by water. 
The cause of the fire was unknown. 

Announcement is made by the Alexander PB. 
Stevens Co. that it plans to rebuild immediately 
and that its customers will suffer no inconvenience 
as the result of the fire. Orders received the day 
following the fire were promptly filled. 


New Wholesale and Commission Firm 


In an announcement sent out to the local trade 
this week, George A. Hoene, former vice president 
of the Acme Lumber & Shingle Co., states that, 
starting April 10, he will engage in the wholesale 
and commission lumber business on his own ac- 
count, under the name of the George A. Hoene 
Lumber Co., with offices in suite 928 of the Straus 
suilding. Mr. Ifoene 
plans to specialize in 
softwoods, particularly 
northern and_ western 
pine and spruce, and will 
give attention to both the 





G. A. HOENE 
Chicago, 
Forms New Firm 





retail and_ industrial 
trade. 

With many years’ ex- 
perience in the lumber 
business to his. credit, 
Mr. Hoene is well 
equipped to engage in 
this business. He was 
born and raised in the 
lumber center of Wausau, 
Wis., leaving there while 
still a young man to 
enter the employ of the Pehrens Lumber Co., at 
Forest City, Towa, where he was in charge of a 
retail yard for a year, and later in Minneapolis 
where he spent a like period. At the end of this 
time he became associated with Duluth Log Co., 
at Duluth, Minn., and, after serving this company 
for a year, established a connection with Edward 
Ilines Lumber Co. During the first period of his 
employ with this concern, Mr. Hoene was located 
at the Wisconsin mills but later went on the 
road, continuing this work for ten years. His next 
connection was with the International Lumber Co., 
International Falls, Minn., which he served seven 
years in the capacity of general salesmanager with 
offices in Chicago. For three years Mr. Hoene was 
vice president and part owner in the Acme Lumber 
& Shingle Co., Chicago wholesalers, resigning this 
position on April 1 of this year to form his own 
company. In addition to being a practical lumber- 
man, with a thorough knowledge of the manufac- 
turing end of the industry, Mr. Hoene has a wide 
acquaintance among the trade that will serve him 
in good stead as a distributer in this market. 
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Accepts Sales Managership 

MEMPHIS, TENN., April 7.—F. R. Gadd, for a 
number of years identified with the hardwood trade 
throughout the South, has accepted a position as 
sales manager for the Erskine Williams Lumber Co. 
of this city. Mr. Gadd for the last year has 
operated the F. R. Gadd Lumber Co., doing a com- 
mission and wholesale business. He was formerly 
identified with the Wisconsin Lumber Co., and 
other large concerns. Mr. Gadd has already taken 
up his new duties. 


To Celebrate Golden Wedding 


SEATTLE, WASH., April 4.—Alvin Schwager, of 
the Nettleton Lumber Co., has gone to Dundern, 
Sask., to attend the fiftieth wedding anniversary 
of his parents. His father is John Schwager, an 
extensive farmer. Mr. and Mrs. Schwager were 
married in Winona County, Minnesota, April 6, 
1875, and the wedding was attended by Lewis 
Schwager, then five years old, a brother of the 


groom. There are six children of the marriage— 
two boys, Paul and Alvin, and four girls, all of 
whom are living and will attend the anniversary, 
Lewis Schwager, the uncle, is president of the 
Schwager-Karlen Lumber Co., of this city. Both 
Paul and Alvin were porn in Minnesota, and each 
of them is noted for markmanship with shotgun 
and rifle. Paul is champion of eastern Canada, 
and Alvin, who is a past president of the Seattle 
Rod and Gun Club, is rated with the most expert 
shots. of the Pacific Northwest. 


Buys Florida Cut-Over Lands 

Baker, Fentress & Co., of Chicago, acting in be. 
half of the Florida Industrial Co., a Consolidated 
Naval Stores Co. subsidiary, has sold to Bruce 
LL. Hoover, for a Chicago syndicate, 277,000 acres 
of land, mostly cut-over, lying in Taylor, Wakulla, 
Lafayette, Jefferson and Dixie counties, Fla. The 
vendor retains turpentine and timber rights, but 
agrees to convey the fee title. The consideration 
is in excess of $1,000,000. The buyers are under. 
stood to control holdings of Florida land totaling 
more than 1,000,000 acres. ‘ 
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Elected Mayor by Acclamation 


MONTREAL, QuBe., April 6.—J. P. Dupuis, presi- 
dent of J. P. Dupuis (Ltd.), lumber merchants, 
Church Avenue, Verdun, Que., has been elected by 
acclamation mayor of Verdun. 

Son of an English mother and grandson of an 
eminent British naval officer, Mr. Dupuis is a 
splendid example of the bi-lingual Canadian. He 
was born on Dee. 18, 1877, in St. Jean Chrysos- 
tome, County of Chateauguay, Que., son of Louis 
Calixte Dupuis and Mary Edesse Dupuis. He was 
educated at the academy of Coaticook. 

3esides being president of J. P. Dupuis (Ltd.), 
which has over 200 employees, Mr. Dupuis is a 
director of the Province of Quebee Retail Lumber 
Dealers’ Association. 


Gets Loving Cup for Civic Service 


New OrLEANS, LaA., April 7.—At its annual 
“smoker” last week, the Hammond (La.) Chamber 
of Commerce awarded to Mrs. F. W. Reimers the 


loving cup it gives annually to the Hammond 
citizen who individually has done the best com- 
munity service during the year. Mrs. Reimers, 


who is the wife of F. W. Reimers, general manager 
Natalbany Lumber Co., has taken a keen interest 
in the civic progress of Hammond, giving liberally 
of her time and generous financial support to the 
cause. She has worked quietly and unostenta- 
tiously, and the award of the loving cup took her 
by surprise. The presentation address was made 
by Charles L. Houlton, lumberman and land owner. 
Mrs. Reimers made a brief and witty acceptance 
speech that was enthusiastically applauded. 


meee ee eae 


Celebrates Ninety-Eighth Birthday 


Toronto, Onr., April 6.—Hale and _ vigorous, 
with every mental faculty alert, John Rudolphus 
3ooth, the founder of the mammoth industry at 
the Chaudiere Falls, Ottawa, Ont., which bears 
his name, embarked last Sunday upon the ninety- 
ninth year of his life, amid the congratulations of 
his business friends, the members of the J. R. 
Booth Co. staff, and thousands of admirers in 
Canada, the United States and elsewhere. In ac- 
cordance with past custom, Mr. Booth, was today 
presented by the office staff with a basket contain- 
ing ninety-eight beautiful American Beauty roses, 
one for each year of his life. 





Mutual Cinamat to Cancelation 


A controversy regarding the cancelation of an 
order, having come up for arbitration, a committee 
of the National-American Wholesale Lumber Ass0- 
ciation held that it is customary that a contract 
remain in force until canceled by mutual agree 
ment or breach. In this case it appears that on 
March 20, 1924, the buyer wired for a price on one 
car of lumber. On the same date the seller quoted 
a price by wire, which the buyer immediately ac- 
cepted by wire and confirmation. On March 21 the 
buyer requested cancelation. On March 22 the 
seller formally acknowledged the erder, and oD 
March 25 wired refusal to cancel as the car was 
loading. The buyer refused to accept the stock and 
the seller finally shipped the car to a storage 
plant, until resold, at a loss of $29.20 for handling 
charges. 

The committee said that although the seller 
could possibly have canceled without serious loss, 
nevertheless, he was under no obligation to do 50. 
Therefore the buyer was required to pay the seller 
the loss sustained. 
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‘Tsary, 
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30th 
1 each 
lotgun 
anada, | 
seattle | MICHIGAN HARDWOODS_~__.. POPLAR 
—— The following list represents present prices f.o.b. Michigan mills: Cincinnati, Ohio, April 6.—The following are 
No. 1 No.2 No.3 , : : average wholesalers’ carlot prices, Cincinnati 
; PAS Selects com. com. com. FAS __ Selects poe ote pan base, on “soft texture” poplar, from Virginia, 
| B goer Eun—~ West Virginia, Kentucky and Tennessee, and 
=e Wd $10@ 75 $ 60@ 65 § 45@ 60 $32@36 $24 12/4 $115@120 $100@105 $ 99 95 $50@55 ..@.. | 0m Mississippi Valley poplar: 
idated 5/4 75@ 80 65@ 70 26@28 | 16/4 130@135 115@120 105@110 55@60 ..@.. | Sorr TexTure— 
sruce St S08 se sg a 83 a i 2729 | Harp MaPie— ere ee 
3 f ~-@.. wieeucaud 125 
acres | 10/4 95@100 85@ 90 70@ 75 45@50 ..@.. | 2/4 8085 20@ 75 GO@ Gb 38@40 17G19 | saps & aclect.. SO@ 85 » 85@ 90 904 Bb 
‘Kulla, [| BEECH— 6/4. 105@110 90@ 95 75@ 80 43@45 20@22 No. 1 com..... 50@ 55 65@ 70 70@ 75 
The | 5/8 No. 2 common & better 33@36 13@15 8/4 110@115 95@100 85 90 48@50 20@22 No. 2 com. A.. 38 40 42 45 45 48 
3, but 4/4 §5@ 70 55@ 60 40@ 45 26@28 20@22 | 1974 120@130 110@115 95@100 55@60 23@25 No. 2 com. B.. 26@ 28 28@ 30 30@ 32 
- 5/4. 70@ 75 60@ 65 45@ 50 30@32 21@23 
mim | BOB BGR BOR Bal Bee | Wt ues Gis Me Bee Mee | vee 
inder. r --@.. WM tecdeuaes $ 90 95 $ 95@100 $100@105 
sine os 85@ 90 75@ 80 60@ 65 40@42 22@24 | 1674 160@165 145@150 130@135 60@65 ..@.. Saps & selects. 70@ 75  80@ 85  83@ 90 
BIRCE 115@120 95@100 55 58 35@37 20@22 HARD MAPLE ven re No. 1 com..... 45 50 55 60 60 65 
Hr 120@125 100@105 65@ 68 38@40 21@23 | 4/4 --.@.. 55@ 58 35@38 25@27 ee? Se SS See 
6/4 120@125 100@105 70@ 75 40@45 22@24 | 5/4 11:@... .2-@... 60@ 63 40@43 27@29 No. 2 com. B.. 26@ 28 28@ 30 30@ 32 
oy 1300135 iio@iis 900 98 so@ss :.@.. via MNO. 7s 60@ 65 45@ 50 28@31 20@22 
1 I A i) ee 
press | A T3@100 ise@isd 1209126 °@” 129:: | eas a0@ 9 3 Te 30 as 38040 22034 POPLAR BEVEL SIDING 
nants, bor ee “on ae sae com — Fs Mn hall 75@ 80 40@45 22@24 Cincinnati, Ohio, April 6.—The following are 
ed by L ii N RI — - ’ 1 s . : Py 
5/4 80@ 85 65@ 70 abe 60 30@32 230% | 4/4 1200130 ...@... 95@105 ..@.. ..@.. tigen yrmpsion Bl ine ie: elliaaaaagaaaa 
of an : 6/4 85@ 90 T75@ 80 65@ 70 33@35 23@25 5/4 125@135 ...@... 100@110 ..@.. — a i 
; j 8/4 95@100 85@ 90 70@ 75 45@45 ..@.. 6/4 125@135 100@110 . ooDee No. 1 No. 2 
a8 | 10/4 110@115 95@100 85@ 90 50@55 ..@.. 8/4 135@145 110@120 «Qs Clear Select com. com 
He | OP ctcaeauaeeea $60.00 $50.00 $30.00 $20.00 
pend ; : Sr saadddaaduaadace 60.00 pry: ao oe aes 
suis | MP Livdddaaevinawne 55.00 48. . Y 
» was WISCONSIN HARDWOODS om 
td.) Following are prices of hardwoods f.o.b. Wisconsin mill points: Louisville, Ky., April 6.—Demand for siding 
aeNeeh i s ive, ile ti i 1 it 
a | FAS Select a "a “aa FAS Select pont No. 3 No. 3 a Sena ssi bia ahi ned 
A elects com. com. com. elects com. com. com. : ; 
| ASH— , Rock ELM— Clear Selects No. 1com. No. 2 com, 
ye suet § aoe ag * Se Nise Ses | ve ue te... seg a7 megae wget | Cnc ieee 
| G4 120@125 105@110 75 80 4850 23@24 | 5/4 80@ 82 somes 53@ 65 28@32 20@22 | Brinch 2... 50 42 24 18 
e 8/4 125@130 110@115 85@ 90 52@55 23@24 8/4 85@ 90 =+2Q..- 65@ 70 35@40 21@23 
nnual Basswoop— 10/4 90@ 95 ...@... 70@ 75 45@50 ..@.. 
ae | een wee eee nen gen | Ee sem ...6... NON Se .¢..| HARwou one 
: the 6/4 83@ 8 72@ 74 63@ 65 34@36 26@27 4/4 32 ‘35 72@ 75 62@ 65 38@40 18@20 Chicago, April 8.—Actual sales of clear short 
mond 8/4 93@ 95 82@ 8 T73@ 7 40@42 ..@.. | 6/4 100 88@ 90 72@ 75 42@45 20@22 | hardwood dimension, maple and birch selling at 
he BircH— Hh 103 er be R.. 80 = = br rs Sy the same price as oak, were made f.o.b. Chicago 
sgpiih. 4/4 112@11€¢ 90@ 95 53@ 55 33@35 21@23 @ L 5 this week at the following prices: 
nager 5/4 117@120 95@100 62@ 65 40@42 23@24 | 10/4 118@120 100@105 95@100 58@60 ..@.. enuth Plain oak Gum 
erest 6/4 122@126 100@105 68@ 70 40@45 24@25 | 12/4 123@125 105@110 100@105 63@65 ..@:. Furniture stock— 53 00 $48.00 
rally 8/4 126@128 105@110 88@ 90 50@55 21@22 Sort MAPLE— 2x2x19 wee ener eter eee eesereces ey py 
> the a4 a or 1900108 ~~ —_ = S 73 we $3 40 44 25@28 20@22 ——— aeMees arewecnecdanad pope eas 
nde. -+-@... «--@.. --@.. ..@.. 1 3 : 5 wate eee e recess sereceecs ; le 
ont Sonn ELM — 6/4 95@100 82@ 85 65@ 70 35@40 BY a SIREN <<-=<-srsveserscenen TBM bp 
mcr | HOR HO BOs Her new | oe ee BER Ree Bee Nee | Crate stock 
tli "= 
wner, 6/4 90@ 95 82@ 8 68@ 70 38@40 23@25 | 4/4 115@120 90@ 95 60@ 65 35@38 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
tance 8/4 350100 85@ 90 70@ 75 40@45 28@25 5/4 120@125 95@100 65@ 70 H@40 on 1%x4” and wider x 19”......... 60.00 60.00 
10/4 100@115 95@100 85@ 90 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 2x4” and wider x 19”.........-. 75.00 70.00 
12/4 115@120 100@105 90@ 95 55@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 23@25 | 1x2%yx40” ....--- eee eee ee eee eee 70.00 70.00 
y WISCONSIN HEMLOCK 
Tous, The following are f.o.b. mill prices on Wisconsin hemlock: 
iphus | No. 1 HeMLock Boarps, $1S— HeMLOocKE, No. 1, S1S1E— 
| , 10-14" 16’ 18-20’ 8-16’ 8° 10-14" 16’ 18-20’ 22-24" 
ears | 1x 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 | 2x 4”  $31.00@33.00 $30.00@32.00 $31.00@33.00 $34. 00g 36. 00 $38.50@40.50 
nety- 1x 6” 28.50@30.50  29.50@31.50 31.00@33.00  33.50@35.50  30.00@32.00 | 2x 6”  26.50@28.50 27.50@29.50 30.00@32.00 00@35.00  37.50@39.50 
ns of 1x 8” 30.50@32.50  31.50@33.50  33.00@35.00  35.50@37.50 32.00@35.00 as Ss 30.00@32.00  30.00@32.00  31.00@33.00 33. 50@35. 50 37.50@39.50 
i he 1x10” 31.50@33.50 32.50@34.50  34.00@36.00  36.50@38.50  33.00@35.00 2x10” 30.00@32.00  32.00@34.00  33.00@35.00  35.00@37.00 37.50@39.50 
a fh 1x12” 32.50@34.50  33.50@35.50  35.00@37.00 37.50@39.50  34.00@36.00 2x12” 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00 38.50@40.50 
n ac- For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
oday For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
tain- | 
ose SOUTHERN HARDWOODS HARDWOOD LOGS 
{ St. Louis, Mo., April 7——Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., April 7.—Following are av- 
| Gum— 4/4 4&6/4 8/4 5 8 erage quotations on logs in Memphis, and at 
E bay red: / lenaned / QUARTERED RED oa cfaame ve points in the Memphis territory, based on aver- 
EERIE, oor: we 6:4 $ oon 88 $ = 88 $ 86@ 88 | / eer $105@110 $1013 a ta age dimensions, 14-inch and up in diameter, and 
f an No. 1com... 58@ 60 67 68@ 70 No. 1 com..... 65@ 75@ 77 | 12- to 16-foot in length: 
‘ittee No. 2 com... 34@ 36 3g 38 40@ 42 No. 2 com..... 44@ 46 50 33 57@ 60 F.o.b. cars 
Asso- Qtrd. red, S.N.D.: Pratx Wits Oar— Delivered Memphis 
ot Lg |. ere 56@ 57 56@ 57 56@ 57 9 o Memphis territory 
trac gy SEG F oo saminees , 82@ 83 108@110 118@120| cerad wena 
gree- ; ts) com. an ariety— er 
t on ag Poe £1@ 42 8AM = 48@ 45 aoa, 58@ 59 G4 G5 G8@ 70 | Red & white oak.$30.00 to $32.50 $24.00 to $27.60 
one Peo os aw See See No. 2 com..... 39@ 40 39@ 40 42@ 44 | Gum ............- 5.00 to 28.00 21.00to 25.00 
oted os: » » No. 3 com..... 20@... 24@ 26 24@ 26 | Poplar .......220. 37:00 to. 40:00 32.00 to 36.00 
TAS cess eee 75@ 76 82@ 83 85@ 86 Sound wormy.. 31@ 32 48@ 49 55@ 57 | Elim ............-- 25.00 to 30.00 17.00to 21.00 
7 ac No.1 com... 53@ 54 62@ 63 68@ 70 ” 
| the oe pe 32@ 33 34@ 35 38@ 40 PLAIN Rep Oax— Ash (12” and up). 45.00 to 50.00 35.00 to 40.00 
the Plain sap: “oO © on _ a pier ae F 80@ 82 98@ 100 108@ 110 Hickory (12 & up) 35.00 to 40.00 25.00 to 30.00 
1 on ee 51@ 52 54@ 55 56@ 57 o sel. Cone: G5 56@ 57 60@ 62 65@ 68 Logs are classified by buyers here roughly as 
was No. l com... 31@ 32 37@ 38 42@ 43 No tan... 37@ 38 38@ 40 420 44 | No. 1 and 2, and the foregoing price range is 
and ‘ No. 2 com... 20.50 22.50 23.50 Sanaa Recess e s8@ @ — to cover the average prices paid for 
ee oTTOoNWoop— LAR bo 
rage + = ~ 
5 1 ee 90 95 100@105 105@110 
ling ff a, —— eee ae 53@ ae ae sel Saps and sel.. 68¢ 70 72@) rif 73 80 The difference in variation as between deliv- 
No. 2 com... 2: @ 3 36@ 37 pis eh No. 1 com..... 47@ 48 49@ 50 51@ 52 | ered prices and f.o.b. prices is based on the 
CRO Gao eee eg eee CF «seeee No. 2 com. A.. 33 34 36@ 38 37 38 distance the logs are hauled, and the weight of 
loss, QUARTERED WHITE OaK— No. 2 com. B.. 27@ 28 30@ 31 31@ 32 | the timber. Oak, ash and hickory are drawn 
> 80. ms tec cceees 125@128 135@140 150@155 from wider distances; while gum, poplar and elm 
; 0. 1 com. and Sorr MAPLE— can be profitably drawn into Memphis only from 
eller | | re oes 660) SO 82@ 84 90@ 95 Ee TOM .66ss« 38@... 55@ 60 65@ 70 | nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 





Cincinnati, Ohio, April 6.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
5 6 8/4 Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
“ rs , ea '@... $ 95@105 $ 95@105 | ere $ 65@ 70 $ 10@ 75 $ 75@ 8% 
QUARTERED WHITE OAK— iar No. 1 com..... oe 65@ 70 65@ 70 No. 1 com..... 2@ 45 47@ 50 47@ 50 
BAS ......20. $135@145 $145@155 $155@165 No. 2 com..... 5 ao = 6 35@ 40 %35@ 40 No. 2 com..... 27@ 30 30@ 33 33@ 35 
Selects were 105@ 110 110@115 115 red MAPLE— 4/4 5 /4&6/4 S/4 10&12/4 16/4 
a Eee t o4 oe feo fe ee Ee re $85@ 90 $90@ 95 $95@100 $110@115 me | 
eS MOMs += ss po ire > es he MOMs Spies ke hens reed 55@ 60 70@ 75 75@ 80 80@ 85 GQ. 
Sound wormy.. 48@ 45 S2@ sf v@ WOU... oo id So ocean) 38@ 43 40@ 45 43@ 48 48@ 52 @.. 
QUARTERED RED OAK— Ww HITE ASu- - a 
| ee SlIO@ii5 ....@... o oe @. TIS Sta wiio soy oN eels 6 oo ds 18 seta i $110@115 $115@120 $125@130 $155 @160 
NO. 2 COM. ..:. CO Bb .c1Dics osx No. DOGne BOL. 5 <:6-tawacstevs 55@ 60 70@ 75 75@ 80 100@105 95@100 
No. 2 com..... 40@ 45 ...@... ...@... Gs, ae NE 5, 5 s0.5)oceiw iste es win io evens 30@ 35 35@ 40 40@ 45 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK- 
OR ccna $105@108 $115@125 $1300@140 VALLEY HARDWOODS 
selec 15 804 5 5 9 «gets : eee oe . 
ye Sheng oo 65 a os OG 75 Cincinnati, April 6.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 45 45@ 47 45@ 49 | Gum— 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 229@ 24 25@ 28 25@ 28 ar iad ; : FAS, 6” & wdr.$ 52@ 55 $ 55@ 58 ...@.. 
Sound wormy.. 43@ 48 55@ 60 Su@ GU 1 HAS ..6.0e% $ 83@ 88 $ 85@ 90 $ 90@ 95 No. 1 com..... 42 @ 44 44@ 46 ae? 
Ne 5 com. 55@ 60 62@ 67 65@ 70 No. 2 com..... 25@ 37 37@ 39 ...@..! 
BASS Woop ated. red, sap no defect: : = es eke 
FAS .........$ 75@ 80 $ 80@ 85 $ 80@ 85 Re ore: anale es 60 65 70 QUARTERED WHITE OAK— 
MO. 2 COM... sss I2@ 5D 57@ 60 57@ fe I No. rs 33 << o 44 46 52 ARE .$120@ 125 $125@130 $130@135 
No. 2 com..... 0@ 33 85@ 40 40@ 45 ‘lain red : : he , Selects ....... 90@ 95 95@100 100@105 
CHESTNUT— ay OI 78@ 82 86@ 88 88@ 92 No. 1 com..... 70@ 75 730 S0 80@ 8 
i. Ss a a acm No. 2 com..... 40@ 45 45@ 50 50@ 55 
(2) eee es $105@110 $115@120 $125@130 Sap: — 4 
No. 1 com..... 65@ TW T0@ 75 75@ 80 pxbde:, 13-17" COM GD .6c@ece cor @ase QUARTERED RED OAK— 
No. 3 com..... 20@ 21 21@ 22 21@ 22 Plain FAS 6” ee ‘ - 
Sd. wormy and & wider... 55@ 58 58@ 60 60@ 63 FAS ......... ae 115... @ vee 0 @... 
No. 2 com... 31@ 33 33@ 35 I3@ 35 No. 1 com... 388@ 40 41@ 43 43@ 45 No. 1 com..... Soe 70 ++ @. wes diet, 
Sd. wormy and No. 2 com... 23@ 25 25@ 27 27@ 29 No. 2 com..... 35@ 40 ...@... Bees 
No. 1 com. & eae >LAIN WHITE AN mm OAkK— 
better ...... 35@ 37 B87@ 39 39@ 40 ——— ae PLAIN WHITE AND RED o~ 
ar. oo ae ae > ee s « FAS .........$ 80@ 85 $100@110 $110@115 
sIRCH— D., log run. .$ 438 $ 55 $ 60 Selects ....... 60@ 63 65@ 70 70@ 5 
rr $118@122 $122@125 $130@135 | Sorr ELuM— 4/4: 5/4 6/4 8/4 ING. 2 COM... 50@ 55 55@ 60 60@ 65 
No. 1 com. and UE A SE ree $63 $70 $70 $75 INO; 2°COm....0<. 35@ 38 40@ 45 45@ = 
BOUL. 6os60c% TO@ 7 75@ 80 75@ 80 NO; 1 COM... 656 48 5O 50 60 NO. 3 COM. «2 + 20@ 22 22@ 25 25@ 
No. 2 com..... 33@ 38 38@ 43 40@ 42 No; 2 @0M...... 25 vars 20 27 Sound wormy.. 3838@ 35 38@ 43 3@ 8 











HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, birch and beech flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ As- 


sociation, averaged as follows, f.o.b. cars flooring 
mill basis, during the week ended April 4: 
MAPLE Cleat No. 1 lactory 
AGEN” onic ws vw eee SO7.40. «cases 
SS” Kanne see Noe $45.70 
Be cwideswe aie 5m 94.46 78.18 42.29 
eae cor aeaduw Sh SB20 ks eu 46.08 
Be ITU: oc. 9.0865: aero B000 swan 
ROR cipaticcixneais® Keats — sermioe 44.25 
Be” Sitcivaceperiizoees.  wnews 43.25 
id ice cas OO Cee kes, wemreeid 
BF. ng aera Satine eee 61.84 3.00: 3s & eae 
Bac a 
he SB:90 2 hws 38.10 
Bircn- 
WOM elses bad OR SO00 8 .séwises —_ateisind 
BME” £45868 4.4000 $1.58 Mok: = s-“eiela Bis 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, for oak flooring during the week ended 
March 28, as reported by the Oak Flooring Manu- 
facturers’ Association : 


qRx114” 138x214” 3x1” 34x2” 





7 fe] 

Circ. qtd. wht... $136.03 $843:382 ...6% $102.56 
SGM MIU. WEE cs tees ED? sinless, cereals 
Cir. pln. wht.... 77.95 94.80 $59.58 63.97 
Cir; pin. ted.... 73.14 $4.69 56.28 58.94 
Sel. pln. wht.... 60.37 77.79 51.21 50.25 
Sel. pin. red.... 59.51 73.70 49.24 50.29 
No. 1 common... A721 53.71 25.54 30.98 
No. 2 common... 16.54 heh) a 10.94 
Wwx1W” Yx2” f;x1%” x2” 

CAG MDI WE ccs. odieaie REGO. skknx ARs 
AR ON cas. eee eS. « aces $81.12 
GUS DMS GAC 65.5 6 sels os (ek ee 65.04 
Sel. pln. red... ‘ 68.44 ok 60.00 
INO... 2 COMMON... ics POR. sa) TS iceines 
Chicago, April 8.—The following are carload 
prices, f.o.b. Chicago, on ,x2-inch square edge 


oak strips, weight estimated at 1,250 pounds a 


thousand feet: 





———White—— Red 
Qtrd. Plain Qtrd. Plain 
ST a ees $134.00 $87.00 $1160 $84.00 
Sap clear i..ssss BRO | des =e) | eee 
BOLE: acsccassew 98.00 77.00 98.00 72.00 
No. 1 
RATIO secs stciioce eke aces guilt te eA Lae ee $49.00 





BLACK WALNUT 


Cincinnati, Ohio, April 6.—The following are 


today’s prices on American black walnut, f.o.b. 
Cincinnati: 


Y 4/4 5/4 6/4 8/4 
BAS isesecee $215.00 $225.00 $230.00 $240.00 
ee See 150.00 155.00 160.00 170.00 
INO. 2 oc .wees 105.00 115.00 120.00 130.00 
IND) me esas ens 50.00 52.50 52.50 57.50 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 


Factory, Rough 
Factory 
Tank FAS Selects Shop Box Peck 
4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $34.50 
5/4... 123.50 113.50 86.50 63.50 36.50 34.50 
6/4.... 126.50 116.50 89.50 66.50 36.50 34.50 
8/4.... 185.25 124.25 97.25 74.50 - - - ” 
10/4.... 141.25 130.25 103.25 80.25 
12/4.. 141.25 1380.25 103.25 80.25 
16/4. 146.25 135.25 108.25 85.25 47.50 
Boards, — 

No. 2 No. 3 
1x4 to 12”, random length.. $58, 60 $44.50 $36.50 
Finish, S2S, Random Lengths 

Clir-heart A B cS D 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 
ixz: to: 22”, 

spec. wdths. 109.00 104.00 94.00 84.00 74.00 


ixi2” 116.00 112.00 102.00 93.00 81.00 
For 5/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


‘ 


A B D 
5 or 6”, std. Igths. $49.25 $45.75 $41.75 $28.75 


"x4, 
Bungalow — 
B C&btr. 
AGS” from 1” -BtOCK 6:6.60:0:00: $53. 75 $45.75 $43.75 
%4x8” from 1%” stock....... 71.25 62.25 60.25 
For 10-inch, add $5. 
Lath 
No. 1 No. 2 
RB ocsiere Weaver na 6,4 Rome eais biele-Ois wee $9.25 $8.25 
RED CYPRESS— 
Old Grades Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4.. ae 00 $ +4 00 $ 55.00 $50.00 $40.00 
5/4.. 105.00 95.00 70.00 50.00 40.00 
I > 107.00 95.00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 185.00 120.00 OOO 8 sta | aceecae 
12/4.... 185.00 120.00 ORO was 86s 
36/4... 24500 T0700 FOO00 .ccis.  ccwies 
Boards, Rough 
No. 1com. No. 2 com. Peck 
nO G6; 8 Go 20 os ssc cen $53.50 $43.00 ...0- 
1x12” sh aiielaNeens areie exer 60.50 S200 8389 sss 
ad random MCRAERGRASAR OATS “wine $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
ke eee $ 90.00 $69.00 $44.00 $39.00 $34.00 
a oe 100.00 74.00 56.00 41.00 36.00 
BS S560 100.00 74.00 56.00 41.00 36.00 
BY 4.600% 105.00 79.00 66.00 42.00 37.00 
Boards, Rough 
No. 1 No. 2 
Selects com com Peck 
BES” knkcsscas $75.00 $44.00 $37.00 $33.00 
iz 8” sene0 TOLD 44.00 37.00 32.00 
| a 77.00 44.00 38.00 32.00 
a 85.00 54.00 41.00 33.00 
TT ROMODUN osicsssaes =. Oke. _ neneee 29.00 





Cincinnati, Ohio, April 6.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
Ce TT PT OTe eT $74.25 $49.25 
RP Se ehienie CinGA erie mate hiner eens 84.25 61.25 
NY o. Gig nck gee a lar mate ea oie'k Wem wee 87.25 64,25 
PUI hut rae pier teeter ol eave): Bbw a aa ean ore — 72.00 
Common, Rough— No. . No. 2 com. 
: random widths and lengths. 558. 35 $42.25 
Finish, S1S or S2S— 

Clear 

Heart A B D 
i <0 a $107.50 $102.50 $92.50 $82. 50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory Rough— No.1 Rand. — 


FAS -_ Sel. Shop No.1 No.2 
 eteveeiee $75@85 $60@65 $37@42 33 = 
5@6/4..... 80@90 70@75 52@58 3% 

BS ca.cegeslain 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
ke EA. A ese cd oa nea ewes $40.00 $33.00 
DEO UN BS oa see cee meces 47.00 30.00 


St. Louis, Mo., April 7.—The following are cur- 


rent quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 
New Grades 
Factory 
Tank Selects Shop Box 
Ce: Te, EE $116.75 $ 68.75 $48.75 $32.75 
Bey sats unter aes 121.75 78.75. 60.75 34,75 
i SEER eee eee 123.75 81.75 63.75 34,75 
BU Sc wsleidarndines 131.75 94.00 71.50 33.50 
PE oo ate arn wet acers 136.75 102.75 (ih. oo 
ME a4 sie ne ce 136.75 102.75 'y | 
BIBER fy cigeaiarics 04.06 ace 141.75 107.75 SE:20 .axxus 
OCH PAMOONY BLE %. 5: 6-5-0:% aud a pitinereie neice are « $24.79 
Common Rough— No. 1 No. 2 No. 3 
iT (en ree $52.75 $43.75 $31.75 
DRE 6 or6 i ore eaves isk werent 59.75 48.75 31.75 
Add $2 for specified jiengths on common grades. 
Finish, SiS or S2S— 
Clear 
Heart A B 3 D 
1x4—10” . $104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 
 eiiaca vin 110.00 108.00 110.00 90.00 79.00 
DCE eens 69% 127.00 122.00 112.00 104.00 ...+: 
slo |, Cre 137.00 132.00 122.00 115.00 ....- 
Bungalow Bevel Siding— A Bo C&btr, 
‘ne We Sieie salar ald aw eisai ae WE $74.75 $65.75 $63.25 
BORING 9.5, sae: sPaavane 06:4 oie se sereiere 79.75 70.25 68.25 
eae Siding— A B C me. 
EE TE Te eT $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— — 
Factory— No. 1 No.1 No.4 
FAS Select shop com. com. 
a, carrey crarentprave $ 78 $62 $40 $35 $28 
Lene han 80 70 55 39 31 
a 80 70 55 39 31 
BU tiene gave ia 90 75 62 41 ve 
LL: er a ee 110 82 74 aoe wee 
Boards— No. 1 com. No. 2 com. 1” random 
MOM cos 5, 5 hiare o aleomtane $42.50 $35.00 “ 
WE a ce coratic aval 42.50 36.00 ..«e- 
DEO” cideaniaie canter 3.50 ST00 8 8 —«--«uvinial 
5-2] | OOO era 53.00 40.00 
PECK SIERO! esas apenas $23.00 





ENRON 








1925 apat 11, 1025 AMERICAN LUMBERMAN 85 
SOUTHERN PINE 


day: Jacksonville, Fla., April 6.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended April 4: 







































































cos Week ended— Apl. 4 Mar. 28 Week ended— Apl. 4 Mar. 28 !| Week ended— Apl. 4 Mar. 28 Week ended— Apl. 4 Mar. 28 
J . see 
7@ . Flooring ; Ceiling a Boards , Boards 
3@ 35 1x4 B&DEttEP 6.206 on $47.76 $46.83 | 1x4 B&better ......... 49.25 50. 00 3&better— No. 1 common— Pe 
Py ~ IO, 2 COMM 6.08 Seine 43.76 40.82 ING ECON ded cwds 44.31 35. 00 El Se oe acs cee ss Sowa 62.00 Poe WO). ae eae 57.00 
16/4 } INO: 2 COM... «scx 20.41 20.48 IN Gia a COREE weiner ea 21.73 22.57 ei See cxitscdagads Genes 52.00 5/44 DA oo. 5 cccse = 54595 52.00 
y @ See NO. SF COR. 6 occ eces 12.68 11.22 %exd% Bé&better ....... «ass. 42.00 1> UND eee ere 54.10 60.00 5/4x5 BPE eau dcaacde eee 56.00 
2 oe Ix3 B&better ......... 56.32 57.53 No. 1 com...... 37.40 35.00 NG os ancecirns's 51.10 58.00 oe SE ree 55.00 
-@.., | No. 1 com...... .. 42.44 48.07 NO: 2 COMP. 600 cree 18.62 Ree Se a ccrcc vans Beeas 58.00 5/4x4 to 12 Rough... ..... 15.00. 
NOs 2. COD. cc.cne 17.69 17.50 Woy 2 COR: ...:-2:< A) ne p34) Ores re 60.00 No. 2 ecommon— 
5@160 & No. 3 com......... 10.88 11.50 isu 2 Sere tece pee 65.00 eo) 2a eee 29.00 
5@100 F 1SG6INO: 2 COM... 66%. 6 27.00 28.00 Roofers ix 4 to 12 Rough. ss. ..c: 43.00 i; | SePeanee wae 24.00 
0@ 55 [ No. 3 com......... 17.75 wee ix 6 No. 2 com...... ae. eee DAS . 22222 e eee cones 67.00 > 0), ; SRO ane st 30.00 
=e idi ING: 2 Cotib, «ao s0 2 17.00 16.13 D4S ..... 0. eee wees 57.00 5 a 537 eae 25.63 25.34 
! Bond. 1x6”-— Siding CME a pncinadvne nvdae 19.50 ae 64.00 “to Saneereeose 3.90 22.75 
sities ar sian ' 1x10 GEOERIA. «oon cccece cece 20.50 D4S we. eee eee ee eee 62.67 FIG BMG occ cee cesa 23.90 27.50 
‘ CC i 48.33 48.61 “Shea f D4S 63.00 19 : aa « 
innati: | No. 1 14-71 re Pe ONG aces ce wannde lentes 14.00 o/ > ID. RWS BPUEE 682 se edcsace eden 8.50 
au. No. . Paoneeaae 27-77 on en 5/4x4 to 12 Rough... ..... 46.00 Es 6 10:52 BAS, 262.5 3.00 wad 
/4 ' i ie PG ramente heret vir oa ct Lath, Std. 4-Foot No. 1 common— TES al) Ce ee rere 24.00 
-@... | Novelty, 1x6”— a ' No. 1 kiln dried........ 3.92 eer 52.00 5/4X5 DAS ....---- 06 wees 29.00 
-@.., Ee 38.00 46.84 | No. 1 air dried......... 3.68 ..... SI, Soi ccs issn oxens 17.00 5/4x6 D4S ... 2... seeee 29.00 
.@... St ee re 24.95 26.06 | No. 1 green............ 36 395 ae ee 52:00 ee Ge 28.00 
NO. 3 veces eee cence 10.56 11.00 Siviittan B/G RON ee nccswd eens 50.00 3 common— 
, : 7 i> St 1 | 5 tere 39.65 50.00 ae RUARE daacccsaadaes So eres 
0@ 135 Pine Shingles 1x4 B&better ......... 02... CHUN 4 PRR kik dw dcewinw vader 52.00 1x6 D4S ............. 19.77 19.33 
0@105 REI INOe Bebe cees 5.15 6:25 NG. DGGE... cscccce dsc 48.50 | PW Ray RON as oka ears aia ct ee 56.00 Eee Ree duvcddudadae daw 17.00 
o@ 85 MEAS INOS Fo aise coe eine yao.) ae NGS COMiee sa ccsind Saees 24.00 | ES 620) 32. DAR occcneciewins 42.25 EEG UG 22 Eiesas sina 19.50 16.75 
Q 3 
> The following f.o.b. mill prices are taken from sales made during the week ended April 4 in sections named: 
sas. Bir- Hat- Kan Bir- Hat- Kan- Bir- Hat- Kan- 
@... Alex- ming- ties- sas Alex- ming- ties sas Alex- ming- ties sas 
ee andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
f La. Ala. Miss. Mo La. Ala. Miss. Mo. La. Alu. Miss, Mo. 
; Flooring Boards, S1S or S2S Stringers 
O0@115 TR EG CM. piwraveveccesvee seers sees» 91.75 ..... Ou) Ey ERS": TAC aetee oc. | SRS cone ccaon karma So, Wi te Se Ce ai knee, ence (ens ooo DATS 
0@ 75 ies CC ae ore 82.00 77.00 77.12 77.47 CONGRESO cc wkees faxes eicwe alee 26 to 28’...... vee seeee 58.00 
0@ 65 - Cerri ence acuae wewce een cae 1x10", Other Igts. ce geces ccecs cocee SO.TG Car Material 
5 @ 50) hg abit ede Mma ae 58.05 1x12 “ae — Race) We <eneek eoees vise B&better, 9 and 18’..... ..... fre 53.69 
5@ 30 FG éebetter ... cy 6375 55.87 5818 6426 | No.2 (ali0te 2°), ee 52.70 | No. 1, 9 and 18’.......... Gaal ahaa see ee 
3@ 48 FC lb ae 19 and 20°... . 2... eee fesse cieee 40.54 
ae aaieasanees 2... 43.00 42.76 ..... Sat ene sete ea aER ERNST SHRED. beiviee seeah. sascu Sie 
NG ssacnclee 22.75 19.73 19.09 25.00 Walle ak een get poe BOG Ee POMOIPUS 4 0n4 9:87 90 taba = 
1x4” EG B&better ......... Niue adecin ooueee. JORG ro 0. gla Grae peepee eer 19.43 23.93 § S48, SqE&s: Car Sills 
Oy S65 vere eeaa wos Rede nme “CS . Ne. 8 (all le ngths) : Up te O. SS te BB’. .ckiue Gaes : daa: (ae 
1g are | 1) eee ae Se oe, et CMOS 1x8” .... hee ee Mae eee vata Sea 38 to 40°....... vee : soeee 44.00 
f.0.b. ee eeeee aes er — eee PMG es aa eee ...-. 20.50 18.96 17.97 | Up to 10", 37° ............  ..... eect aes: —- 
FG B&better ......... 47.08 45.76 45.07 47.76 SOE I NE OS 2 19.00 ..... 18.65 18.61 | | $8 to 40’.....-. eee eee tees a 
; DM apaiecpewan ce ae ee ieeés. Stace. ceean “oe AF Ie 1G Eas SO... wctacudace as Svieda kee. 1ataae eee 
No. 1 39.23 38.08 Pe rs ee seater 0973 93.1 Wied 842s 56 Ce Oe sca cern cic 2... 50.46 
Me Cte ee ne 18.49 ©4 84 . “) heir COCs eC Ceceeseces feeee pa Py eeeee 
Sho NGS ce cadet oes coses 2000 cece te 0 RT SNES ee So Seen —— A525 
$49.0 PYG" NOx EG OM ccc es aces s SOE execs ; Shiplap_ ? CROSS TIES 
61.25 No. 2, C. M......+. roteeee seen e SEQ wees. to, 3, TAB", 14 TO owe ce 35.00 1.2. ween a St. Louis, Mo., April 7.—The following cross 
ee ee ere me es 15.75 Wee NEUE Ses CR eRS ehate: CAvhas 35.44 . PGA Rye? . ‘ a 
64,25 ee No. 2 (10 to 20°): tie prices prevail, f.o.b. St. Louis: 
72.00 loxt” B&bett Ceiling or ne 87.00 eI eo aies oe. 28.06 23.12 22.74 22.96 Untreated 
2 com. = ee tes re Seamer et eee EMO cee usa: aw ENE Genes 23.08 22.83 White Southern 
42.95 in’ tthe ......... a ae oe daleceiee 7 No. 3 (all lengths) Oak = Sap Pine 
Bkerenter — aa 30:32 Ix BT crete eeeeeeees 18.50 18.85 17.39 17.85 | No. 5, 7x9”, 8", 9-inch face..... $1.45 $1.30 
| ee epee aayiins 16.50 18.25 21.35 19.56 1X10” see eee e eee, 18.50 18.5 18.13 18.15 | No. 4, 7x8”, 8’, 8-inch face..... 1.40 1.15 
» | Partition Plaster Lath No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 
nor) | . 6” : -07 ~ NG By Sea Bo cuecwaeveewes 3.79 4.34 4.03 3.90 | No. 2, 6x7”, 8’, 7-inch face..... 1.15 -90 
$72.5 1 f BGDGUGPcecscac sacve 50.00 50.79 48.58 ; aS : * aca af r 
a ” see i’ S i pe ONe In fame a , : “ 1075 aan NG FE in wrens esas Oe ediein Saicaste 2.05 No. 1, 6x6”, 8’, 6-inch face..... 1.05 -80 
ia I 1x6” nation svaber See ees a ee Te Re 51.00 Longleaf Timbers Red oak and heart cypress ties, 15 cents less 
. No. 1 Sq. E&S S48, 20" and under: than white oak; sap cypress, 20 cents less than 
widths | a Bevel eantiod F ee eats San, ches ... 30.41 white oak. 
No. 2 2x6" B&better ery ee ay tee wat 28.00 10” 7 x : . 35.60 Switch Bridge 
$25 I SIE. 6b ChRRCRERR RGR “eweme weeee 40,00 rn ’ tie ae ; ; a he 38.87 Ties Plank 
Drop Siding a asia a - eee t WME GOR ies ccncvciccsarsess $44.00 
Hs 1x4 or 6” B&better ........ 16.00 43.50 43.8¢ 49.25 16 itt ’ar'e ae ater ae es Pe ee eee ae 4.61 Wai COMI Sars a a races ate aban 42.00 40.00 
* eon Wake CR As ek ccsaes 10.21 36.50 36.96 39.13 Byrkit Lath 
PY i MiG Ae et eine aceine 23.00 26.00 22.7 29.45 t and 6’ 15.82 
9 cdpe BUG. pa cvidvesccecavntees ‘ : eee’ 82 
ig NO. 3B weceeceeees trees eee hs SCE cs cconrgusecesaawes ames ‘ 16.05 RED CEDAR SHINGLES 
Finish 12" and longer... 02.2.6. manos s+ 5am Seattle, Wash., April 4.—Eastern prices f.o.b. 
e cur- B&better rough: aed Dimension, SISI1E mill are: Per square Per M 
es BO NO GE ps ke wcin eevee Prat wat ney $7.66 tecee oe Des ee Ge |) 30.20. er 30.15 squé = - 
fe id PPA rnere deere seMCUre aprrer™ rere 54.00 ey "er ; 9.14 4 bunches 4 or 5 bunches 
BRO ieee acces cendnees 12.15 50.45 TOES oo ere “44 First Grades, Standard Stock ’ 
DERE) Ceinuses Kou seeedenes Ker deena eens 56.29 1S 2k 5s. 34 Extra stars, 6/2.. ..$1.96@2.00 $2.45@2.50 
Pee SIT ce cctensecsce! iewens pp. -.. 64.00 10” to 20"... ; Extra stars, 5/2........... 2.12 2.65 
Box Sy f 2x 6", 10° xtra clears .............. 2.32@2.36 2.90@2.95 
$32.75 | agen eg oe atk 49 12’ Perfects, 5/2 ....-22scc00s 2.93@2.97  3.65@3.70 
34.75 3 ieee ol algal daa sehen: dese: S. Ateey 16° ...... RR Sr tS ac eas 259@2.63  3.55@3.60 
34.15 6/4 & 8/418". spies ete ee ee eS PIE occ ssc anceawes 3.43@3.47  4.65@4.70 
33.50 B&better surfaced: — ox 8”. 10° oa First Grades, Rite-Grade Inspected Stock 
pecans TEA ce cctncessestisscs. SOOO SOO Shi Saat eas. Tae Cana Extra stars, 6/2...........$2.00@2.04 $2.50@2.55 
wigivinis EXO” ic ccccccyecccocescses GOO SEAR OREO Sea2 16° ..... Pewtra SIME, O/2 0.6 cscs 2.75 
ct sa rere seecevescccce OeenO OG.be GHi2e O74n 18 & 20°..... posi, sea waned 56 3.15@3.20 
$24.75 1x5 and 10”.......++.0++- 61.73 65.00 61.63 64.76 10’ to 20° Wertecie, G/F 2c. ccc cs ccuss 2 O73 3.01 3.70@3.75 
ee 03 en . 65,82 70.00 64.25 70.28 2x10”, 10" .....%.. Eurekas ...... ececececese 2.66@2.70  3.65@3.70 
31.75 My Soe Re I ee cmeviee ses eee Ae Se 64.40 dak PaRIGCHONS 2. 43. ci caceuseees 3.47@ 4.70 
34°75 meee aa ee ne aes aa Seer 16" Second Grades, Standard Stock 
volo | oy Bee Se EE ck een ewdeeuse wOuaw “waratan 40.6% ee WwW & 2 ae $( - ny 1.16 or 
rades. | 5/4x12" ... jeebaee dane acsee, Se a 9x12". 10° | Common stars, 6/2. - -$0.88@1.00  $1.10@1.25 
ee WGGGE 16 ORE occ cchccncs. Goad sown accan IO etal ~ “beicceisiee | Common stars, 5/2........ 92@1.08 1.15@1.35 
6/4 & 8/4x6"............ Seco jeccen \GNCOOO costes 1 ..... | Common clears .........-- 1.40@1.48 1.75@1.85 
: 6/4 OO S/FES ob ae cece tca ns evar ore 67.40 18 & 20’. | British Columbia Stock, Seattle Market 
wie 00 C surfaced: e 10’ to 20’ Boe WO | ere $3.40@3.55 
(2. 1 Oe | ee a sea ane 48.76 wees Nu. 2. 2x4”. 10° WOES S CU. Sb ccc ccces: $3.25 4.05 
9.00 ERE -bexctearunsucscaccees Soc wciaoe. waar 5.59 ; 9° | Th ep 2 & 4.95 
-— ag Se V2" cw eee eee Bio reer rr ere 0.00 Jo 
Hen - ie me 1S" seen: | Perfections -.........-.... 3.79 5.15 _ 
eee OSE a OE atacand 48°21 53.25 1S & 20°. XX 6/2 16” (Canadian). sieceeces Ba 
&btr atime h hb dace 51.91 61.00 — + lle SX 5/2166 (0. 8). 2650: 1.40 1.80 
$63.95 UNIS cece eee renee eee es : ox G". a hee 
68.25 L&better: Casing and Base pon seentakess 
scbetter: it, ener cre WES CE 
eee Wi, OP oe 60.00 65.00 ..... 65.60 18 & 20° ; a iT COAST SPRU 
$28.00 PARR MO cise othe hun Rewel, ees : tere ee Gee nn ae (| | aman 23 00 Eee [Special telegram to AMERICAN LUMBERMAN] 
Jambs 12? see eeee 23.00 21.27 Portland, Ore., April 7.—The following are 
No. 2 B&better: ane 16”. eas skate : oat | prices for mixed cars prevailing here today: 
com. 1x4 ONG: OM ne ceeiceves Pirie ewer eeu ance 7 a & 20’..... coene 21.4% Finish, 1x12 $78.00 
j1 L & 2 eA a | peat eaias % 2x10" .  Saneewnnns one : | Fimish, 1X12 2... cece cece nescence esenscces (o. 
= a 2 See eS — 7 Be. Saeoiewds er ~« aaa BO Ci PBI i sicdiiccdévtdanoraeaegaas 67.00 
° Fencing, S1S 16% .. ; 26.00 ? - 30.81 Bewel Ghat: FAM aiket ea diccscaccccnacernns 32.00 
39 ee. eee Se rea 18 & 20’.....  -.... ee EN YaXG. ccc ccc ceeceeeceeneneeees 33.00 
bY OG AG. ow ceca. dsane- scams ee i 10° to SB" ic ZEA F a Pa no ze Rees bt Och ear weet eee eee ee eee eenenes 4 t:25 
ae 1x6”, 16’ .......0.- GOR cee “tua vee Seto", = errr ee - N99 B41 | Factory stock, 1... ccc cece eee e reer ee eees 30.90 
ndom Otl Wate. ok cecen arcane Oeee Sele CP cena tnas 5 ; ore 34.1 2) 1, See a brani oy LPP aCe yt 33.00 
‘ No. 2 eed lens sthad: ‘ ; 18 & 20° hp oleate 28.38 —s 14” ahd ie aie ma waka alacK wrens . 35.00 
esa Sheen 18.14 19.50 16.60 17.67 No. 3, 2x Li hi ask ar kaie 14.00 12.00 12.00 be a 9 Grae Wiis ot) Dane ena " 38 00 
; iar eR eee 21.58 22.50 22.56 20.96 2x 6” . : AS eno Seatdes 1, Se eae eee fet ths 41.00 
No. 3 (all, lengths) : ; oc 14.61 | Be rs aes "2 43:00 
0 6 Me orcihaate euceenes TORO ance chess eee 2x ; .: : 5 ne a = grec 9 ¢ 
3.00 oe Sa 16.50 19.00 Tere 15.80 Sah. 4 82" ccces acti i avewa SQW céans Box lumbe T, STCEOM.. nc cccccccceccesecccces 19.00 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 3: 























Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Edge grain— 1x3” 1x4” No. 1 No. 2 5 i a Mi: a No.1 No.2 No.3 
Ba cee TTinteres sists $70.00 12, 14, 10,18, 12, 14, 10, 18, Clg. Clg. Clg. Part. | 1x . ee TT $35.00 $19.00 $15.50 
i Oe re D wf B&bett 40.00 of .... ’ 1S Se MR ee 36.75 2.25 16.75 
aaa 5 67.00 | $29.00 $31.00 2x 4” $24.50 $27.50 | B&better $40.00 FA Seine: ae ae ae 
* eo SSG ATURE TL AS: 53.50 | 25.50 27.50 2x 6” 22.50 24.25 | No. 2°°°°°° Sot" 1,00 — 2s eee 39.00 24.00 18.50 
rn 26.50 29.00 2x 8” 23.75 24.50 Bren UENO” ce eaaiosacs 50.25 28.50 19.00 
at grain— 26.25 29.00 2x10” - 24.50 26.75 Finish Casi 
B&better -......+++. 53.00 48.50 | 30.00 32.50 2x12” 26.25 27.75 nish—Dressed ims 
D cgatesasneneaae 52.25 39.75 whe neectiiia B&better “C” | 1x4, 6, 8”.... $74.50 
_§ maim 24.50 24.25 S2S&CM—Shiplap 0 OEE TE: $64.50 $52.00 | 3x5’ 10” 0 hance nico 19°6 
Lath NO. 1 No.2 Noss ff UxCHG 875.6 oo oiccceocscce . 67.50 54.00 i aa daa ES a oe 
sei 1x 6” hintaan $36.50 $23.00 aie 1x5, 20, ROE 72.50 58.00 Moldings 
No. No. con) wae pes se 0.50 24.75 75 by does 2. ee OB". MOO skews 52” and —_- .24 percent discou 
oe he re Fic eee t BRIO” siiovesese vaoee 25.00 19.25 | 1%, 1%, 2”x5, 10, 12”;; 78:50 :.... ee and over...20 a arount pre 
Norfolk, Va., April 6.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
mae. rough— No. 2& better $39 No. : — Om Con eer oan No. 2 & better 
U4 eve ecee cece ee $52.00@54.00  $82.00@34.00 $26.00026.50  $21.00@22.00 a . ' ae 9 
SE chisbucieecorantil 55.00@58.00 37.00@39.00 27.00@27.50 .....@..... ae ee ee ee. Ce Oe ee 
Pe ce eee | Factory, 2”. 30.00@34.00 10”. 30.00@31.00 10”; 57.00@64.00 
Be, sR Sarah paw eie Siete 51.00 @ 64 43.00@45. erty, Tree Pees, Puen Sizes, Ses 21.00@ 25.50 42”. 31.50@32.50 19”. 63.00@70.00 
mage < 4/4- i . : ‘ 
haieanicesaenaeel 55.00@57.00 38.00@ 40.00 28.00@29.00 — 24.00@24.50 Finished widths— No. 2 & better No. 3 No. 4 
10” pase dlnacten ak ae 57.00@59.00  41.00@43.00  29.00@30.00 25.00@25.50 | yoori 2x91 3” Fi 6 ; 
eee eee 63.00@65.00  45.00@47.00 30.50@31.50  25.50@26.00 wie eet Oe $28'60 549.00 $24 6600356 
Bark strips, Nos. 1 & 2.$32.00@34.00 Bark strip partition, COPS EO eosin scales oacuealsnsneols 31.00@32.00  24.00@25.50  15.00@16.00 
ROK: “Aucuae 15.25@16.25 ie i Se ee $40.00@42.50 Lt, Ml. ceaeneseseTespaeheN es .. 32.00@34.50 25.00@28.00  17.00@18.50 
Cull red heart.......... 10:50@11:50 Partition, 187 csc ccessecscscesve 47.00@56.00  39.00@44.00  25.00@29.00 





NORTHERN PINE 


Duluth, Minn., April 7.—Quotations are firm throughout the northern pine list. Dealers are ordering more freely, as they regard the market as 











stabilized. Prices f.o.b. Duluth follow: ° { 
ComMON, Boarps, Roucu— FENCING, RouGu— 
‘Mg 8’ 10’ 12’ 14&16’ 18’ 20° 6° 8’ 10,12&14’ 16’ 18&20’ 
No. 1, 8”..........$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Oe NOs) Dis ticesinciaraietotersisisiere $52.00 $55.00 $60.00 $62.00 $61.00 
a ss8Seaneee 61.00 63.00 69.00 71.00 66.00 71.00 71.00 DUAL, cule 'sbionviw.Syateisiala ik oa 37.00 41.00 42.00 44.00 44.00 
Ae. coeds seone 65.00 68.00 75.00 75.00 70.00 75.00 75.00 BNO: (BS chi0'e va canes e's bi eee 28.60 29.00 30.00 30.00 
et te 38.00 40.00 47.00 49.00 47.00 53.00 55.00 ees Dic cise Saat neein er 50.00 53.00 55.00 61.00 63.00 
: rr 41.00 43.00 50.00 50.00 47.00 53.00 55.00 BIOS. fii in osietsGvsrenielewere 32.00 38.00 39.00 45.00 47.00 
Be, s5ssecuaes 46.00 48.00 57.00 57.00 52.00 60.00 oe IUDs WOW Kccde vasa ena 27.00 27.00 29.00 30.00 29.00 
NO. ¢ Gain emaiee 29.06 31. 33. 32. 33.06 33.01 33. ' . 
tate” Hawt 39:00 3100 38.00 88:00 33.00 3.00 33.00 | No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $29. 
| errr 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”, 
ned all yey" oe ae. io . add oi. No. 6, $22. All white pine, Nos. 1 and 2, add $1. 
oards, 6 to 8, 10 and 12” o. 4, oO. : : gs m 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. ee in _ ire aes ete saya : ; 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Piecn Storr, S1S1E— Well tubing, D&M and beveled, add $2. 
6’ 8° 10’ 12° 14’ 16’ 18’ 20° es mings ites 
ax $27.00 $29.00 $31.00 $31.00 30.00 $32.00 $34.00 $34.00 SIDING, 4 AND 6”, 4 TO o @ ~ “ 
3s SO 27.00 28.00 30. 30. i .00 33.00 .00 
PO Sauce 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.06 eed Pr ee $40.00 $44.00 ht Gia deasdicim Soup Re $20.00 $22.00 
2x10”...... 32.00 23.00 25.00 37.00 35.00 34.00 37.00 BEN, 1S. cessccevwascwinesaeins 33.00 38.00 Norway, C&better.... 34.00 36.00 
Sxi8".....05 33.00 34.00 36.00 38.00 36.00 35.00 38.00 38.00 D bette nent eee eeeeees 28.00 = 31.00 
wa gt oe 38.00 ft, ¥ “ad Pb 4m = ri 41. te Pra 00 44.00 44.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
or Sis, oy $3 less than No. es ae educt 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
CALIFORNIA PINES {Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
J : Portland, Ore., April 7.—The following are f.o.b. Spokane, Wash., April 8.—The following are 
San intanteaiatee Calif., April 4.—The following mill, and f.0.b. Chicago shop, prices: revised prices: 
are average prices, March 29 to April 4, of Cali- Boards, S2S PONDOSA OR WESTERN WHITE PINe, 16-Fr., INCH— 
fornia pines, f.o.b. mills, those on common be- No.2 No.3 ” $4050 ae - No.3 No.4 No.5 
P —_— 4 : com. COM. | © eseccevees Det 3) | ee 
ing 1-inch stock only: bi MRE. cnc sekacskvepenes $94.00 $16.00 | OY wcccrceces 47.50 36.00 22.00 .....  ... 
: ‘ , Ge A) BOG. cies els wise cag ears 35.00 20.00 Be situa oes SO.00 (CUO ZEON sicce snses 
California White Pine Mixed Pines EN EES es 29.00 20.00 . fitinvaces 45.50 oped 21.00 tkcen  ekens 
°f > 4.95 ‘ non— Sea a MN RG 2s op lb oo pals alee wees 30.00 21.00 2” eceee sesee i BiGOD Grcee <0.0ass 
eee ae $ 45.75 | 1x13” and wider, 10 to i6’......... 35.00 24.00 | 4” and wider. .....0 20... 0 sae. $18.00 $10.50 
D select ....... 58.75 INO? 2. Gswiss 32.00 No.4 No.5 | Western Pine Snop, S2S— 
No. 3 clear..... 61.00 IOs ah Sienaisicee 22.50 ; com. com. Factory 
Inch shop ...... 31.50 INGE) Hed cas aces 15.25 | 1x4” and wider...............-2506. $15.00 $ 9.00 No.1 No.2 No.3 Com. 
No. 1 shop..... 50.50 No. 1 dimen.... 22.25 Selects, S2S 5/4 & 6/4.. 983 50 $43.50 $28.50 $18.50 ..... 
oo 2 Shop..... 32.25 No. 2 dimen.... ped “B&btr.” “CO” “py” oa Serna ere cene 3.50 538.50 38.50 18.50 $36.35 
0. 3 shop..... 22.00 "AID CTS 2050003 33.00 ee oy on" 2 OO NN MME a edbaae Gi Makwle) we Wha) godcecle  veduerece 25 
C&btr., short... 48.00 Tank stock .... 29.00 ot J = i = ” winds ns “ore ene yy IDAHO WHITE Pine, 16-Foor— 
—, std..... 60.50 Beveled siding— OOOO SE 93.00 88.00 67.00 " No.1 No.2 No.3 No.4 No.5 
Shop, std. aod + 81.25 B&btr. ....... 40.00 | 1x13” and wider............. 98.00 93.00 72.00 | 4” «...eeeeee $56. 24 $44.00 $23.00 66... wees 
EO EE vcccnsen 32.00 | 5/4, 6/4x4” & wadr., 10 to 20’ 96.00 91.00 74.00 57.50 45.00 28.00) ..... wees 
i Snr ar 17.25 S/ 4 ANG WAGE oie 6:o5ic-diiis eens 98.00 93.00 76.00 3480 BOG UO) ewece votes 
Sugar Pine a Sa.00 “40:00 27.00 veces senas 
Nos. 1 & 2 clr..$109.75 oe Shop, S2S, f.o.b. Chicago ; 72.00 42.00 28.00 ..... 1... 
cu). aE — ae ; ek es BS e ak WIRE. «6.6 = 00s: - $20.00 $10.50 
ia 73:50 Gl) $ 45.25 + WOR GIs aks eceseeccaeee ey $45.00 eee Wuire Fir, 6- To 20-Foor, Stitt ce 
No. 3 clear..... 19.75 Com., 4/4 a. w. 17.00 8/ Trier Uke eee ee ° 55.00 35. 4” 6” 8&10” 12” 4” & war. 
Inch shop ..... 40.50 Com., 5/4 & up 14.75 Above prices are for shipments of No. 3 and | No. 1 & 2 - $26, 00 $38. 00 $29.00 $30.00 ..... 
No. 1 shop..... 62.75 Dimension . 15.00 | better, shop. For straight cars of specified | No. 3 ........ 2 21.00 22.00 23.00 24.00 ..... 
No. 2 shop..... 36.50 grades, add $5. POs st GHERSAOe EMRE SES ESS acts $17.00 
No. 3 shop..... 24.00 Lath 








No. 3 clr., std.. 44.50 


Shop, std......: 30.00 MIE Dine = sg Gs WEST COAST LOGS 








. . y 9 5 
Tt as Fir ; Waite ao = [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., April 4.—Log quotations fol- 
sgl ae .$ 46.50 " Portland, Ore., April 7.—Present log quotations | 10W: 
common ..... 24.50 Ox are: Fir: Seattle, No. 1, $26; No. 2, $18; No. 3, $14. 
hg _o asst. 13.25 av pine— — Cedar: $15 to $17. Cedar: Rafts of shingle logs only, $18 base; 
No. 2 oo" pod 5/4 z oa 19:75 Yellow fir: $24.50, $18.50 and $12.50. 25 cents added for each one percent of lumber 
Red fir: $18, $17 and $16. logs. 
Cedar Export Spruce: $32, $24 and $14. Hemlock: No. 2, $16; No. 3, $12. 
Miscellaneous ..$ 21.75 Australian ..... $ 54.25 Hemlock: $12 to $15. Spruce: $1 higher than fir. 
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[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., April 7.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: Pre- 
High Low vailing 
prices prices’. prices 
Vertical Grain Flooring 
Tel NO. 2 ClORP oi occ casear $47.00 $45.00 $45.00 
BOOS K@cseswecys ceens 33.00 25.00 30.00 
Slash Grain Flooring 
1x4” i o. 2 and better...... 30.00 27.00 30.00 
1 Serer 2000 = & ales 
1x6” No + and better...... 39.00 36.00 36.00 
No CLCVUCMMRCEREKES AEE Seade Wawra 
Stepping 
No. 2 clear and better..... CL | a ae 
Finish No. 2 and Better 
Tee BN Eo oi'ss csacsincwas 58.00 Sia |) 
Casing Gnd DASE. icc. icccs CNP Secew- ~“xacscere 
Ceiling 
5x4” oe 2 6ht, & BtPesc2- 30.00 26.50 28.00 
PRUE DF civctoncewenens i 21.50 ri) rer 
1x4” No. 2 Gi & DOP. css 30.00 YU | 
Drop Siding 
1x6” No. 2-clr: & Dtr....... 36.00 34.00 35.00 
ISOs & ClOAP ccs ccs nena 31.50 26.00 28.50 
No. 1 Common Boards and Shiplap 
S68: S ANGEe coccciesces bce 18.50 i ee 
BRE Ksceadiuacetuwceceawes 19.00 ot A) rere 
Dimension, No. 1 Common S4S 
ee Ne ON TO. wencwiwincs 18.50 16.00 16.50 
Plank and Small Timbers, No. 1 Common 
4x4” 12 to: 16’ S48..602%55 21.50 18.50 20.50 
Timbers, 32’ and Under, No. 1 Common 
GRO RS cciccvawsieetasece a 26.00 21.00 23.00 
Shop 
5/4 & 6/4 No. 1, vertical grain, S2S, kiln 
dried RRP Et RS OOS £5. 00 
4/4 Common, S28, kiln dried..........e.0-. 2 25.00 
8/4 Mixed grain, rough, kiln dried.......... 22.00 
6/4 Vertical grain, rough, i 


Sel.& 
6/4 & 8/4 vertical grain, 


WANED. Sicanis re otras ute ba eres, eh ats $39.00 $25.00 
5/4 No. 1 and better, ver- 

tical grain, rough, kiln 

dried ge er eee SOLO tame 
8/4 Rough, kiln dried.... 40.00 28.00 18.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 7.—-Fir prices today, car 


basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 
ot Ga CM GA) (Coe $50.00 
INGK iar COMP ataicuee ne eccenwacen ec Cae tan 45.00 
INO 5 CLOG oo a6g Hp. 6s wei ee HhS RUSK 30. 90 
1x3 and 144” No. 2 clear and better....... 53.00 
ING @ OlONns niscceheeecanenKs 35.00 
Slash Grain Flooring 
1x4” No. 2 clear and better.............+.. 28.00 
INO @ COME soe vsgtanse es gee ecnan asus) Sele 
tx0” No. 2 clear and DetteF....5.ccccccccscna 4 35.00 
NOL Oe COAL cicpenccawsks Ecedandastee ses aGnUe 
Vertical Grain Stepping 
14% and 114” No. 2 clear and better....... 64.00 
. Finish 
INO: 2 ClEAT And DEES. iis ccc ck es ccerawcion 53.00 
Ceiling 
5x4” No: 2 clear and better................ 26.00 
Re CIGOE sc cceccucickn WeHeeieceannes 18.00 
1x4” Ne 2 Clear and better... .....cscevcsee Sue 
ING CME one wea kigie(ee ck ae Wale Sale oaaa'ee 24.00 
Drop Siding and Rustic 
ERG" Nou 2 ANG DOCS. a6 ciiciicc vce cacckicen ens 34.00 
ING ht ClOGBe sci a cavewc seca macasacnets 28.00 
Boards 
BOM, SU arse cdaital op ahitavct ota aah ae otro akeleraters $16.00@ 18.50 
INOS A sicun cen one wenaee owed ee Aee ERR Pvoes BalGe 
Dimension—2x4-inch, S4S 
INGs. Fe ZA Tee iio. wie diets's'n wwe caewa onenes 16.50 
PE Nee CEG oC RRA Ea at ala aa 14.00 
; Timbers 
OE  iiicinendctdas cukenvinaiviuciadaawnne 18.00 
CEG SN IOQUROR os. ccchvunneneeee ce scd se eeeus 19.00 
Miscellaneous Items 
COMMGU Nia. PONGOME ccc cccicceduescmevacuce 16.00 
Fir, lath, ‘dry WeRPRet MeRONEWa Whe needeeeuees ae au 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, April 6.—The following are 
average wholesalers’ carlot prices today f.0.b. 
Cincinnati: 


Shingles 
Primes Economies 
$3.20 mE 
4.85 $3.90 
5.45 4.30 
5.45 4.30 
Lath, 4-Foot, 3%x1/-Inch 
1 (2 2g ean ene: $8.90 NOs, Bidens wscee ans $7.90 








REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, 'e-Inch, S1S1E 


-——Clear. a—"*A"—"_  “B 

3°-7’ 8'-20’ 3’-7’ 8-20" 3’- ft 
MLE CTE $24, bs $34.25 $20.25 $30.25 $23.25 
5” cc ccceseeee 29.25 39.25 25.25 35.25 27.26 
6” ..cccceeeee 26.25 36.25 22.25 32.25 26.25 


Random Shop, Rough or S2S, 5” & up, 8’ to 20’ 
1” ” Q” 214” 3” 4” -6” 
$43.50 $57.50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 

Finish—Rough, S2S or S4S 
r Clear aed shh ~ 
3-4%%’ 5-7’ 





1-inch— 8-20" "3-4%4’ 5-7’ 8-20’ 
3” .......$50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
ae idence 50.50 60.50 84.50 42.50 652.50 74.50 
OD teaveca 59.50 69.50 86.50 bi'bo 61.50 78.50 
oar 52.50 62.50 84.50 44.50 54.50 74.50 
3 to 6” 50.50 60.50 ..... 42.50 62.50 ..... 
8” ....... 69.50 74.50 86.50 64.50 69.50 78.50 

NO weaaeud 80.50 85.50 88.50 75.50 80.50 80.50 

Mae \sacusae 82.50 87.50 90.50 77.50 82.50 82.50 
G6 tO 227.6 cccus caae ee ciaie. eneae 78.50 
1% & 1%-inch— 

Oe adesaes $57.50 $67.50 $85.50 $49.50 $59.50 $78.50 
4” ..-. $7.50 67.50 91.50 49.50 59.50 84.50 
Ge wuceas 66.50 76.50 93.50 63.50 73.50 90.50 
were .. 59.50 69.50 91.50 51.50 61.50 84.50 
$ to 6... GT.50@ G7.66 ..... 4656 GEO cece: 
Oe iwansua 81.50 81.50 93.50 76.50 76.50 90.50 
 tedmatuees 92.50 92.50 95.50 87.50 87.50 92.60 

Ee iawexos 94.50 94.50 97.50 89.50 89.50 94.50 
OG Ee asccsace* meee We) dena wdees 89.50 
2-inch— 

Rilawate $55. or $65.50 $86.50 $47.50 $57.50 $79.50 
OT wedeuss 55.50 65.50 92.50 47.50 75.50 85.50 
em -wrcuders 64.50 74:60 94.50 58.50 68.50 91.50 
iD watwe devs 47.50 67.50 92.50 49.50 59.50 85.50 
3 to 6” 55.50 65.50 ..... 47.50 57.50 ..... 
jhenane 74.50 79.50 94.50 71.50 76.50 91.50 

IGe swaewue 85.50 90.50 96.50 82.50 87.50 93.50 

Te cicadexe 87.50 92.50 98.50 84.50 89.50 95.50 
, | eee SEGO cece cece Gee 


Bungalow Siding, S1S1E, 4 to 20-Foot 


%x8 %x8 %x10 %x8 %xl10 %x12_ 
ClAP 2i855 $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
Ae wwans 40.25 47.25 51.25 64.75 66.75 68.75 
Wide Clear Finish, Rough or S2S, Random, 8- 20’ 

- 1% -] a” b ag rad 

14”, - $112. 50 $119.50 $117.50 $127.00 $131.00 $134.50 
16”... 117.50 124.50 122.50 132.00 136.00 139.50 
18”... 122.50 129.50 127.50 137.00 141.00 144.50 
20”... 127.50 134.50 132.50 142.00 146.00 149.50 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
24”... 137.50 144.50 142.50 152.00 156.00 159.50 
26”... 142.50 149.50 147.50 157.00 161.00 164.50 
28”... 147.50 154.50 152.50 162.00 166.00 169.50 
30”... 152.50 159.50 157.50 167.00 171.00 174.50 


Aad for S4S, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 2” 6 -12” 
Thickness— 

We. sencueedusweessaane $107 bc $108 $109 $107 
QP Wedecdeacoacsacuans 130 Ud BsiaSRECi<i‘za ACD 





CHICAGO BUILDING PERMITS 


Following are the comparative building permit 
totals for Chicago during March: 


March, February, March, 

Permits for 1924 1925 1925 
BIRO co ore dw ewes 152 142 181 
Offices and hotels... 5 8 12 
Hesidenees ........ 891 648 1,074 
Halls and churches, : = 5 
RROCAENGS 6c c's dae oes a , eee 
Apartments ....... 561 O74 566 
Stores and offices... 6 2 
Stores and residences 1S 18 31 
Stores and halls.... 1 
Stores and apart 

DIGWEED 6i.66.006%.6% 15 22 35 
Miscellaneous ...... 2 1 2 

RURMOe. Gas cones 1,651 1,415 1,910 
WRI. sd ha odie ees 1,392 1,385 1,694 
VAIO 6 cicsntenets 259 83 216 
Frontage, feet..... 48,229 44,064 57, 435 
Cost ........$26,712,900 $27,220,450 $29,553,400 


Total Jan. 1 to March 51, 1924: Buildings, 3,345 ; 
frontage, feet, 101,136; cost, $59,524,420. 

Total Jan. 1 to March 31, 1925: Buildings, 3,855 ; 
frontage feet, 124,869 ; cost, $77,781,800. 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., April 7.—Increasing 
demands for northern pine from retail yards is 
being reflected in an enlarged volume of business 
being done by producers and wholesalers. In- 
dustrial users still are buying in conservative 
amounts. The market is holding firm. 


NORTH TONAWANDA, N. Y., April 7.—In- 
creases in inquiries and a little better demand 
has asserted itself during the last week. Some 
lower grades are scarce. Supplies to replenish 
broken stocks are not expected in large quanti- 
ties until lake receipts are available. Some cut- 





ting of prices is reported but dealers claim that 
list quotations predominate. 


BUFFALO, N. Y., April 6.—Northern pine buy- 
ing continues on a small scale, being chiefly for 
immediate needs. In the upper grades much 
competition prevails from other woods. Common 
grades are expected to look up a little soon, as 
building prospects are somewhat better. The 
lower grades,are firm and some increased de- 
mand is reported. 


BOSTON, MASS., April 7.—New England buy- 
ers are ordering northern pine only as they 
actually require the stock. Distributers speak 
of demand as about fair and describe prices as 
firm. Quotations on barnboards are: No. 2, 
1x5 to 1x8, $58@59; 1x10, $60; 1x12, $62@65. No. 
3, 1x5 to 1x8, $46; 1x10, $48@49; 1x12, $52@55. 


NEW YORK, April 7.—Prices hold at $1 to $2 
less than a month ago. Arrivals have shown an 
increase. There is no indication of much activ- 
ity in northern pine for the spring. 


EASTERN SPRUCE 


BOSTON, MASS., April 7.—Demand for spruce 
frames is not at all brisk, but current production 
is so light that prices are being maintained 
fairly well. No concessions from $48 base for 
difficult frame orders are reported, but an easy 
frame schedule can be bought at $45 base and 
an easy yard schedule for somewhat less. The 
supply of Provincial random is very light and 
firmer prices are predicted. Board prices are 
being maintained but the volume of business 
has been restricted by the break in roofers and 


the continued offers of Pacific coast transit 
stock at concessions. Quotations: Dimension, 
rail shipments, f. o. b. Boston, 8 to 20-foot, 8- 


inch and under, $45@48; 9-inch, $46@49; 10- 
inch, $47@50; 12-inch, $49@52 Provincial ran- 
dom, 2x3 to 2x7, $34@35; 2x8, $38@39; 2x10, 
$39@40. Covering boards, 5-inch and up, 8-foot 
and up. D1S, $34@35; matched, clipped, 10 to 16- 
foot, $38@40. Furring, 1x2, $385@36. 


NEW YORK, April 7.—There have been some 
arrivals of late from unexpected sources, but 
the amount of Canadian lumber on the local 
market today is inconsiderable. Prices hold 
firm. 


WHITE CEDAR 


MINNEAPOLIS, MINN., April 7.—Distributers 
reported a fairly active demand in the last week, 
heightened by inquiries which are expected to 
develop into actual orders in the next week or 
ten days. Posts still are in good demand while 
the shorter lengths of poles are moving freely. 
Longer poles continue to move slowly, despite 
slight price concessions. 


BUFFALO, N. Y., April 8.—-Dealers in white 
cedar posts report a big demand for sizes suit- 
able for holding up grapevines in vineyards. The 
demand for poles is slow, as utilities are not ex- 
panding much as arule. While piling demand is 
good, preference is being given to oak and one 
or two other woods. 


HARDWOODS 


CHICAGO, April 8.—A better tone is noted in 
the hardwood market this week. Orders, how- 
ever, have been scattered, most of them coming 
from interior trim, sash and door interests 
and some from the furniture trade. Southern 
hardwoods remain soft, although distributers re- 
port a slight increase in buying at close prices. 
Stocks are fairly complete, resulting in keen 
competition for orders. Northern hardwoods oc- 


cupy a virtually unchanged position. 3uying 
by automobile interests is spasmodic and is. 
confined more to southern hardwoods. Dry 


stocks of northern species are being reduced, 
especially those of birch, which are being taken 
by furniture manufacturers. Maple flooring re- 
mains quiet, but a quickening is expected soon, 
when building has made further progress. There 
is no price change in poplar, which has shown 
some improvement since the first of the month. 


BOSTON, MASS., April 7.—Hardwood demand 
is not active, but some local wholesalers say 
they were agreeably surprised by the encourag- 
ing aggregate of the numerous small orders 
booked in March. There is a moderate call for 
flooring at the following range for 13/16x2% 
clear: 3eech and birch, $87.50@90; maple, 
$103.50; oak, white, plain, $102@106.50; selects, 
$87.50@90. Quotations on inch are practically 
unchanged from a week ago. 


CINCINNATI, OHIO, April 7.—Some improve- 
ment, though of a spotty character, is reported 
in the hardwood trade. There have been more 
inquiries and more orders. List prices have been 
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held to March levels, though concessions are still 
to be had when placing actual business. Indi- 
cations point to more general activities soon. 


MINNEAPOLIS, MINN., April 7.—Users of 
hardwoods in the last week showed a disposition 
to order more freely and the market here re- 
ceived a slight stimulus. Sash and door mills 
were reported to have placed orders to prepare 
for future business, based on fairly satisfactory 
conditions which now prevail. Wagon box and 


automobile body manufacturers are ordering 
more freely. Prices hold firm. 
NORTH TONAWANDA, N. Y., April 7.—In- 


dustries are taking increasing supplies but only 
as stock is required for immediate use. A fair 
assortment and ability to fill orders promptly are 
considered valuable assets in securing the new 
business. Prices hold fairly steady. 


HOUSTON, TEX., April 7.—The volume of 
hardwood orders was slightly more during the 


last week than the week before. 
ation remains the same, 


The price situ- 


NEW ORLEANS, LA., April 6.—A moderate 
gain in bookings is indicated by local reports. 
Prices continue unsettled and soft with respect 
to some items, but if the gain in demand con- 
tinues it is predicted that greater stability of 
quotations will be restored within a short time. 


ST. LOUIS, MO., 
are dull 
mouth 


April 7.—Southern hardwoods 
Consumers continue their hand-to- 
buying policy. IcXven those who have 


small stocks are not inclined to take on any 
more lumber than is actually required for orders 
in hand. Manufacturers are offering considera- 
ble lumber. Prices of some items are lower. 


BUFFALO, N. Y., April 6.—The hardwood de- 
mand remains about the same, with some yards 
reporting a slight increase over some weeks ago. 
Conservative buying is the rule. Woods most 
in demand are oak, maple, ash and poplar and 
prices are not much changed. 


COLUMBUS, OHIO, April 6.—There is a better 
feeling in hardwood circles, due to an increase 
in orders both from dealers and factories. Fac- 
tory business is the best feature. Retail trade 
is increasing, and orders for replenishment of 
stocks are coming in. Shipments are coming in 


promptly while dry stocks are not heavy. Prices 
of oak at the Ohio River: 

No. 1 No. 2 No. 3 

FAS com. com, com, 

Quartered ........$165 $90 $55 Sete 

AMER: 2 oresews 105 75 5S $20 

KANSAS CITY, MO., April 7.—The larger 

hardwood buyers still hold demands close to 


actual necessities, though the furniture trade is 
buying more freely than the motor car and truck 
manufacturers. The smaller consuming indus- 
tries, show less hesitancy in ordering ahead when 
they think the price justifies the action. There 
still is considerable of a spread in prices quoted 
for the same items by different mills. 
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REDWOOD CAdvertisi 
i aN ° 
\ d x 1925 
: uring 
EOPLE are interested in the 
kind of lumber, millwork and 
trim that goes into their houses. 
Every year architects and builders are 
using more and more Redwood. Engi- 
These magazines, neers and contractors are constantly The lumber trade 
meaner and specifying Redwood fora large number _—#ll be kept 
pons = i of new and old uses. Wood specialty ‘formed through 
carr 0. M3 
nr eit manufacturers are standardizing on large space 
advertisements: advertisements in: 
Redwood for many purposes. 
Lite Diges ; . is - 
tinsel During 1924 more inquiries were re- ere 
American Magazine : N. Y. Lumber 
Ee ceived as a result of Redwood adver- Trade Journal 
House and Garden _tising than in any previous year. The Lumber Manufacturer 
inquiries from 1925 advertising are set- ee 
Industrial Po-ver ; : Fee : Retail Lumberman ' 
ting new records. This advertising is  p),, | 
Engineering and more extensive than for many years. 
. a Redwood sales will grow larger and National Retail 
ailway Review : Lumber Dealer 
aide easier to make. 
Textile World Wood Construction 
o O9¢ Lumber Cooperator 
American Architect ; Lumberman’s Review 
Architectural Forum During 1925 a total of over 30,000,000 Lumber World Review 
Aanssiven Daihen Redwood messages to the trade and prospec- 
Building Age tive customers will appear and several cir- 
culars and booklets will be distributed where | 
Cigar Box they will do the most good. 
Casket & Sunnyside 
Embalmer’s Monthly <9 
Florist’s Review 1D \ pas Che Pacific Lumber Co. 
Association News H < (is G WOO 
CHICAGO NEW YORK CITY SAN FRANCISCO 
3067 McCormick Bldg. 941 Pershing Sq. Building Robert Dollar Building 
332 So. Michigan Ave. 100 East 42nd Street 311 California Street 
Members of California Redwood Association 


THE LARGEST MANUFACTURERS AND DISTRIBUTORS OF CALIFORNIA REDWOOD } 























BALTIMORE, MD., April 6.—Some slight im- 
provement is noted in hardwood demand, but 
buying is still rather cautious, with consumers 
placing orders only as_ stocks are actually 
needed. Rather wide fluctuations in quotations 
prevail, differences of as much as $12 per 1,000 
feet on some high priced items being not un- 
usual, it is reported. 


NEW YORK, April 7.—The market continues 
behind anticipations, both for building items and 
industrials. There have been no price recessions 
of late and it is said that none are likely to occur. 
Some items continue scarce despite good ac- 
counts from mill centers. Oak and maple floor- 
ing hold up in price though demand is rather 


slow. 
FIR, SPRUCE, CEDAR 


CHICAGO, April 8.—An increase in orders is 
the feature of the Douglas fir market. Prices, 
however, show no change, holding firm at 
levels which have prevailed for several weeks. 
Mills continue their policy of curtailing produe- 
tion in the hope that new business will develop 
with the improved weather conditions and re- 
newed building activity. Stocks of practically 
all items are badly broken. 


BOSTON, MASS., April 7.—The New England 
market for Pacific Coast lumber is quiet. For 
an ordinary schedule of dressed fir, $36, ship’s 
tackle, Boston, is asked. No. 1 common boards 
arriving unsold are offered down to $30, ship’s 
tackle, but considerably more is asked for new 
mill contracts. The majority of the retail yards 
have enough fir on hand for current require- 
ments and do not care to make further com- 
mitments until they have moved a good share 
of this lumber. 


KANSAS CITY, MO., April 7.—Demand for fir 
has increased a little in the last week, mostly 
from the northern section of this trade territory. 
Prices are weak. Finish is quoted at $14 over, 
ceiling at list, No. 1 and No. 2 vertical grain 
flooring at $6 over, boards at $1.50 off and di- 
mension $1 off, but sales representatives say that 
concessions generally are to be had. Most of the 
demand is for mixed cars, which run heavily to 
upper grades. 


OMAHA, NEB., April 6.—Prices are firm on 
fir. Most of the buying is by dealers who specify 
quick delivery. Country yards are holding off 
as long as possible. Some jobbers have been 
getting a number of inquiries, indicating that 
buying may be a little better within the next 
thirty days. 


SAN FRANCISCO, CALIF., April 4.—There is 
a fair demand for fir in this city and around the 
Bay with considerable building activity. Cur- 
tailment in production at the mills during March 
caused a stiffening in prices. Shipments by 
water are increasing a little, but many steam 
schooners are still tied up awaiting a heavier 
California demand. Shipments by water to the 
Atlantic coast are in good volume. 


NEW YORK, April 7.—The volume of lumber 
on hand is far below that of a year ago and this 
is considered the healthiest sign in the fir situa- 
tion. There have been good cargoes of late, but 
storage capacity is greater than twelve months 
ago, and wholesalers are working hard to pre- 
vent complaints of an overburdened market. 
Prices have stiffened somewhat, without an ac- 


tual rise. 
CYPRESS 


CHICAGO, April 8.—A better tone is noted in 
the cypress market this week, according to local 
distributers. The good weather has served to 
stimulate the takings by the retail yards and 
the railroads and planing mills have also entered 
the market for small quantities. 


BOSTON, MASS., April 7.—Cypress trade is 
quiet. Prices for red cypress are being pretty 
well maintained but some yellow cypress mills 
are conciliatory. Quotations on yellow cypress: 


FAS Selects Shop 
eT eae $90@ 98 $73@ 83 $538@63 
6/4 QM '6/4iiecccs 100@110 85@ 98 65@71 
a Te ee 105@121 92@101 T5@85 

Bee eiccceen execs 125@136 mi@ee as “ss 


CINCINNATI, OHIO, April 7.—The cypress 
situation is not much changed. Demand is still 
conservative but somewhat better than in March. 
Prices have been steady. 


NEW ORLEANS, LA., April 6.—Slightly better 
call is reported for the week, with prices un- 
changed and well held, save that some of the 
hardwood mills cutting cypress as a side-line are 
said to be shading quotations now and then on 
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small-lot offerings. Inquiry remains brisk, pro- 
duction normal and shipments prompt. 


ST. LOUIS, MO., April 7.—The market for 
poth red and yellow cypress is dull, there being 
put little buying from either yards or industries. 
Declines of $1 are reported in 4/4 and 5/4 tank, 
$3 in clear heart and A 1x4 10-inch, and $4 in 
clear heart 1x12, and $2 in A red finish. The 
prices of yellow cypress are unchanged. 


BUFFALO, N. Y., April 6.—Cypress sales have 
increased in the last two or three weeks. The 
puying is being done in a conservative way and 
few large sales are reported. Prices are steady. 


KANSAS CITY, MO., April 7.—There has been 
a slightly better demand for cypress the last 
week. Country yards appear to be pretty well 
supplied and most of the business is coming from 
city yards and industrial consumers. 


BALTIMORE, MD., April 6.—Cypress orders 
are coming out with considerable freedom, and 
sellers manage to place stocks readily enough to 
prevent troublesome accumulations. The stocks 
held here are very small, and direct shipping 
continues a feature. 


NEW YORK, April 7.—In some respects the 
cypress market looks best in the whole line. 
There are no heavy supplies, but an almost 
normal supply of excellent grade lumber is ar- 
riving. The call from suburban dealers is light. 


HEMLOCK 


BOSTON. MASS., April 7.—There is a limited 
eall for hemlock, takings being restricted to 
immediate requirements. Quotations on west- 
ern hemlock for direct mill shipment remain 
firm but some transit stock is offered at con- 
cessions. Demand for northern and eastern 
boards is quiet and is probably affected by the 
recent break in roofer prices, but quotations are 
steady at $34 to $35 for eastern clipped, $33 for 
northern clipped and $30 to $31 for random 
boards. 


NORTH TONAWANDA, N. Y., April 7.—Buy- 
ers are still manifesting the same backwardness 
that has characterized their movements for a 
number of weeks, purchasing supplies only as 
required. A drop of $1 by the mills two weeks 
ago resulted in a corresponding cut of stock in 
the hands of the wholesalers. Prices are re- 
ported steady. 


BUFFALO, N. Y., April 6.—The hemlock mar- 
ket is slow, as retailers are taking only small 
stocks as needed. Competition from other woods 
remains strong. The Pennsylvania base price 
has lately been reduced $1, now standing at $36. 
Northwestern hemlock sells at the same prices 
as for several weeks. 


NEW YORK, April 7.—Good cargoes are com- 
ing through and the market holds firm. West- 
ern lumber is much more plentiful than eastern, 
and Pacific coast stock is in considerably better 
demand, due perhaps to the difference in price. 


WESTERN PINES 


CHICAGO, April 8.—Distributers of western 
pines report that demand for yard stocks has 
improved somewhat during the last ten days, 
and that prices on common grades are firmly 
maintainéd. The call for shop lumber, how- 
ever, remains restricted, and prices are un- 
settled. It is believed that factory consumers 
will come more heavily into the market within 
another thirty days, with beneficial effect. 


BOSTON, MASS., April 7—The market for 
western pines shows a pretty healthy tone, al- 
though neither industrial consumers nor re- 
tailers are doing any really active buying. The 
light offerings and the lack of any special 
urgency on the part of the mills to secure more 
business has aided in keeping prices on a steady 
to firm basis. Idaho pine is quite firm on the 
following basis: 


No. 1 Com. No. 2 Com. No. 3 Com. 
1x 6 ....$76.00@77.50 $60.25@61.50 $41.00@42.50 
1x § .... 75,00@76.50 57.00@58.00 41.50@44.00 
1x10 .... 78.00@79.50 57.00@58.00 41.50@44.00 
1x12 2... 91.50@93.00  59.25@60.50 3.50@ 45.00 


BUFFALO, N..Y., April 6.—The California 
pines are not showing much activity and dealers 
Say there is no snap to business at present. In- 
quiries show some increase, but there is much 
competition prevailing. Stocks carried by most 
retailers and consumers are small. 


: KANSAS CITY, MO., April 7.—Demand from 
industrial consumers is the big factor in the 
market for western pines. Sash and door plants 











Representing Mills at: 
Natalbany, La. 
Norfield, Miss. 


Canton, Miss. 
Pelahatchee, Miss. 
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NATALBAR 


(Pronounce It Nat-ewt-ba-ny 
HAMMOND — LOUISIANA 








Natalbany Lumber Company Lt. 


Sales Office:HAMMOND.LA. 


PRODUCERS OF SOUTHERN PINE AND HARDWOODS 
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LACEY SECURITIES CORPORATION 


Takes pleasure in announcing that 


Mr. THEODORE W. HAWES 


formerly salesmanager of 
Guaranty Company of New York 
has become associated with them 


as a vice-president. 





























This Ross Carrier Handles 35,000' 
of Lumber Per Hour 


The photo opposite shows a gaso- 
line Ross Carrier handling 14 pieces 
of rough Douglas Fir 6144”x1444”"”— 
40’ long at the plant of the Cameron 
Lumber Company, Ltd., Victoria, 
B. C. This is a load of approxi- 
mately 4000’ B. M. and weighs 
nearly 7 tons. This same carrier handles 
an average of 35,000 feet of lumber per 
hour. 


This is but one example of how Ross 
Gasoline and Electric Carriers are cutting 
‘handling costs for lumbermen. We will 
gladly tell you about other lumber manu- 
facturers who are saving from $93 to 


$269.23 daily since they installed Ross 


Carriers. 


Let us send you data on Ross Carriers and 
tell you how they will save money for you. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, :: :: Michigan 





“Our Ross Carrier has en- 
abled us to dispense with 2 
yard jitneys, our only yard 
horse, a large number of 
trucks and a dozen men. 


So far, it has come up to 
our expectation; indeed it has 
proven most successful.” 


Thomas Anderson, 

Ass't Manager, 

Cameron Lumber Co., Ltd., 
Victoria, B. C. 

















MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 








are heavy buyers. There is some demand from 
retailers for finish, moldings and common boards, 
Prices here generally are firmly held, as mijj 
stocks are broken. 


OMAHA, NEB., April 6.—Wholesale business 
in western pines shows a slight improvement 
over a week ago. Most orders are for immedi. 
ate needs. Prices hold firm. 


SAN FRANCISCO, CALIF., April 4.—There js 
a light demand for California white pine with 
shipments continuing on old orders. Moderate 
shipments of sugar pine were made during March 
and the outlook is considered encouraging for 
an increased demand for both woods when east. 
ern building gets under way. A number of 
California mills have started up for the new sea- 
son and others will do so shortly. Assortments 
of white pine are broken at most mills with 4 
moderate supply of clears and selects. There js 
quite a movement of common and not a great 
surplus of box lumber to meet the coming de- 
mand for pine shook. 


NEW YORK, April 7.—All Inland Empire 
woods hold firm, after displaying a slight weak- 
ness. There is no great accumulation of dry 
stocks at the mills, according to advices reach- 
ing local dealers. Shipments are less numerous 
than late in March, but consignments are mak- 
ing good time by rail. 


REDWOOD 


BOSTON, MASS., April 7.—An eager whole- 
saler is sometimes willing to offer concessions to 
land a desirable order for redwood, but the 
price situation here is generally described as 
steady. Eastern wholesale yards still have quite 
fair assortments on hand, from which they are 
making prompt deliveries. Industrial demand is 
about fair, but retailers are not yet ready to 
order yard items in the volume expected a few 
weeks hence when building is more active. 


KANSAS CITY, MO., April 7.—The redwood 
market remains very draggy, with only an oc- 
casional demand from retailers or industrial con- 
sumers. Prices continue soft. 


SAN FRANCISCO, CALIF., April 4.—The red- 
wood market is holding its own, with an increase 
in eastern as well as California sales during the 
last week. Prices are low enough and promote 
seasonal buying. Mills are still curtailing pro- 
duction slightly and manufacturers are not in- 
clined to make big outputs until the general 
market improves. Molding, siding and _ special- 
ties are being prepared by the mills for the sea- 
sonal demand. Clears are being exported. 


NEW YORK, April 7.—Industrial demand has 
improved slightly. Stocks have been increased 
by recent arrivals and wholesalers are well pre- 
pared to meet any demand. Prices hold very 
firm. 


NORTH CAROLINA PINE 


BOSTON, MASS., April 7.—Quotations on 
North Carolina pine narrow edge are being 
maintained. Distributers report a fair volume 
of business. 3and sawed narrow edge is $62 
to $63.25. The tone of the market for shortleaf 
flooring has softened during the last month and 
more producers are willing to grant concessions. 
Low range on shortleaf flooring, 1x4, B&better 
rift, $78; C. rift, $60; B&better flat, $56.50. B& 
better partition has been offered this week down 
to $55.25. Roofers are easier and business in 8- 
inch air-dry is reported at $31.50. 


BUFFALO, N. Y., April 6.—North Carolina 
pine business remains rather quiet, with little 
change in prices. Six-inch roofers are quoted 
here at $30.50. They are in fairly large supply, 
so that retailers are picking up cars as needed. 
Building is a little more active. 


BALTIMORE, MD., April 6.—The North Caro- 
lina pine men are beginning to feel distinctly 
more hopeful as to the outlook, and report 2 
more satisfactory volume of business. Stocks on 
the wharves continue large, but withdrawals 
are expanding. The range of prices is fairly 
firm, with stock sizes holding up well and with 
indications of some advances. 


NEW YORK, April 7.—The market has cast 
off a weakness that became apparent suddenly 4 
few days ago. Roofers and flooring both are in 
fair demand. Mills are reported to be holding 
back for better price offerings. Wholesalers say 
retailers need lumber, but are holding back for 
lower prices. 
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SOUTHERN PINE 


CHICAGO, April 8.—The southern pine mar- 
ket has shown some improvement this week, 
with prices holding firm at previous levels. 
Mill stocks are reported to be fair, but assort- 
ments are badly broken. Distributers experi- 
ence some difficulty in securing dimension and 
Nos. 2 and 3 boards, leading them to believe 
that the market on these will advance from 50 
cents to $1 within the next two weeks. 


BOSTON, MASS., April 7.—Retailers continue 
cautious about ordering southern pine ahead 
of immediate requirements. The tone of the 
market for flooring is soft. Partition has shown 
no change in demand or price. Roofers have 
not recovered any of their lost strength in 
price and some sellers will make further con- 
cessions of 50 cents from last week’s quotations. 


CINCINNATI, OHIO, April 7.—The southern 
pine market is beginning to look better. Build- 
ing prospects in this district are excellent. 
Prices have been draggy but the trade believes 
that the lows of the season have been seen. 


HOUSTON, TEX., April 7.—The effect of the 
increased buying of southern pine in the north- 
ern centers continues to make itself felt, al- 
though the situation has not changed materially. 
Prices are about the same and the volume on the 
whole has not greatly increased. 


NEW ORLEANS, LA., April 6.—Mill reports 
register increase of bookings, bringing them toa 
parity with shipments which decreased slightly 
for the week. Production continued at about the 
volume of the preceding week. Local reports in- 
dicate improving demand with continued brisk 
inquiry. Prices, while a little soft in spots and 
with respect to some items, are firmer on the 
whole. 


ST. LOUIS, MO., April 7.—Prices on upper 
grade stock remain firm and returns from di- 
mension stock are reported to be satisfactory. 
Weakness is being shown in 1x6 No. 2 common 
$28 & CM and 1x8 No. 2 shiplap. Fairly satis- 
factory prices are being obtained for 10- and 12- 
inch stock. Comparatively few transit cars are 
being offerec. 


BUFFALO, N. Y., April 6.—Southern pine buy- 
ing is mostly of transit cars, which are ample in 
number. While prices are said to be a little 
easier, no actual changes are reported. Building 
is improving. 


KANSAS CITY, MO., April 7.—Demand for 
southern pine showed a further small improve- 
ment last week. Local demand is reported very 
good and in other southwestern cities retail or- 
ders have been increasing. Demand also is very 
good in the South, but the volume of orders from 
the Kast continues disappointing. Prices here 
are, on the average, about $4 lower than the top 
prices this year. The orders are well scattered 
over the list and run strong to mixed cars. 


NEW YORK, April 7.—Wholesalers say busi- 
ness has picked up well in the last week and 
they have stiffened prices. Mills are none too 
overburdened with stock and hold out for higher 
prices. Timbers have been sold in large quanti- 
ties by some wholesalers. Flooring items are off 
from the scale of two weeks ago, but seem to 
have taken a brace. Inquiries are more nu- 
merous. 


SHINGLES AND LATH 


CHICAGO, April 8.—The market for red cedar 
shingles is stronger, and prices are firm fol- 
lowing the recent advances. The cyclone in 
southern Illinois and Indiana necessitated mucli 
roof repairing, Which took all available cars of 
shingles in this territory. Red cedar stars are 
quoted at $3.74, Chicago base; clears at $4.36, and 
XXXXX, $5.36. There is not much call just 
now for lath, but another thirty days are ex- 
pected to bring a big improvement. Lath 
prices are not very strong, yet firm at recent 
levels. Minnesota merchantable pine lath are 
quoted at $8; No. 2 at $7.50, and No. 3 at $6.75. 
Spruce and balsam merchantable bring $8.25. 


BOSTON, MASS., April 7.—Demand is quiet 
and there has been no quotable change in prices. 
The general range for white cedar shingles is 
$4.25 to $4.75 for clears and $4.75 to $5.25 for 
extras. Red cedars are firmly held despite the 
slack request. The all-rail price for the best 
British Columbia XXXXX is $5.86. Lath buyers 
are cautious. The current range on eastern 


—_—‘*Buy a Moore and Get the Best’’ 


Eastman-Gardiner Hardwood Company 


Moore Moist Air Kilns 























Laurel, Miss., again give evidence of their faith in 
Moore Kilns. Increased demand for their stock, 
dried the MOORE WAY, has made it necessary 
to install FOUR ADDITIONAL 


Ask to have representative call; no obligation. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. © 2 Fally Equipped Pant. ~ North Portland, Ore. 




















DEG 
“QUALITY” Extra Profits in Remodeling 


i Many owners of old homes will do some remodeling this 
Oak Flooring year. "every one of them is a prospect for the sale of 
. - . ‘ 
cats ont le “Kilmoth” Tenn. Red Cedar Closet Lining 


per che iperaced 1 “Qualit Oak FI i G ft thei rd nd we'll 
“e 9 and “Quality” Oa “looring. 30 after eir orders anc > 
a keep you supplied with stock. Order L.C.L. or carlots mixed 
4 any way you desire. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 














= 


Garland isheWneei Wagons and Trailers | 


_ Garland Wagon Co., New Orleans, La., U.S.A, | 


FOR TEAM AND TRACTOR HAULING 










Equipped with Solid Steel Axles Guaranteed for One Year. 
Also wy 8 7) Also | 
Four Wheel $ am wl Lumber 
Log Wagons Buggies, 
and Self m —" 
Loading 5 3s (Th rs, 
Skidders sp i» Et. | 








Catalog ‘“G’”’ 


wate. The Only Eight Wheel Trailer .Wis%. | 


Recommended by Tractor Manufacturers. 
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SALES REPRESENTATIVES: 
J. C. Lackey, 5832 McGee £t., Kansas City, Mo. 
G. S. Patterson, Oconomowoc, Wis. 
R. D. Hunting Lumber Co., American Trust Bldg., Cedar Rapids, lowa 


Colorado Continental Lumber Co., 
Chamber ot Commerce bldg., Denver, Col. 


G. A. Jones, Lumber Exchange Bldg., Minneapolis, Minn. 


vtountain PONDOSA PINE 


Quality LIGHT — SOFT — WHITE 


Dealers who wish to build sales on the solid 
foundation of satisfied customers will value Craig 
Mountain Quality Pondosa Pine. 

This lumber has the merit to satisfy the most 
critical buyer. Its soft texture, light weight com- 
bined with strength, brightness and_ reliable 
manufacture are trade building qualities. 


Straight or mixed cars. 


Craig Mountain Lumber Co. 
Winchester, Idaho 


E. H. VAN OSTRAND, Pres. 
W. C.GEDDES, Vice Pres. & Gen’! Manager. 





> 

















Quick 





























Capacity Tl UTI [Eve ey thing WT TEETH] Shipments 
10000 | Lone Leaf YellowPine | "mn 
Feet t woes lknto all reight( AI Straight 
Daily ae IDRIA, Wf AAI or 
, temo Mixed Cars 
= \ Ls & Va o 


Timbers, Dimension, Boards, 
Shed Stocks, Crating, Boxes 




















spruce lath is $7 to $7.25 for 1%-inch and $7.85 
to $8 for 15%-inch. Western hemlock lath, 1%- 
inch, are offered at $7 to $7.10, ship’s tackle, 
3oston. 


MINNEAPOLIS, MINN., April 7.—Improve- 
ment in the red cedar shingle market is continu- 
ing this week. Production is being held to the 
minimum. Shingles have been shipped to the 
devastated territory recently swept by the cy- 
clone, and this may be an important factor in 
the price levels. Clears were quoted at $2.95 and 
stars at $2.55, an advance of 20 and 15 cents, re- 
spectively, in the last week. 


HOUSTON, TEX., April 7.—Demand for both 
shingles and lath is fair. The slight price in- 
crease of the previous week on shingles has been 
retained. Lath are moving freely at the price 
prevailing for the last month. 


NEW ORLEANS, LA., April 6.—Cypress shin- 
gles sell in seasonably normal volume, with the 
larger mills said to be holding prices unchanged. 
Cypress lath demand is sufficient to prevent ac- 
cumulations and prices are firm at unchanged 
levels. 


ST. LOUIS, MO., April 7.—The shingle market, 
which recorded an advance of 10 cents last week, 
made another 10-cent advance this week, clears 
being quoted at $2.95 and stars at $2.55, both 
mill basis. The heavy buying of transit cars for 
delivery into the tornado areas of southern IIlli- 
nois and Missouri has strengthened the market 
considerably. Mill shipments can be had at 5 
cents less than the prices quoted. Locally, there 
is very little demand. 


BUFFALO, N. Y., April 6.—The shingle mar- 
ket shows increased strength, with extra clears 
quoted at $4.66 and stars at $4.11, while British 
Columbia XXXXX are $5.76. The local demand 
has improved somewhat lately, because of more 
favorable weather. 


COLUMBUS, OHIO, April 6.—There is a slight 
improvement in demand for shingles, principally 
red cedar. Retailers are not very well stocked 
and country dealers are buying to replenish. In- 
dications point to an active building season. 
Shipments from the Coast are sufficient for cur- 
rent wants. Transit cars are not as numerous 
as formerly. Prices are generally steady with 
extra clears selling at $4.65 and extra stars at 
$4.10. Lath trade is fair and prices are steady. 


KANSAS CITY, MO., April 7.—There has been 
little activity in the shingle market in the last 
ten days, after the spurt which hoisted prices 
5 to 10 cents above the low level. Country de- 
mand is small. There is a better demand for 
lath and prices are a little stiffer. There also is 
a better demand for siding, in western pine and 
redwood, but red cedar is moving slowly. 

OMAHA, NEB., April 6.—Cedar siding is quite 
firm. Orders are light, as most dealers are 
pretty well supplied. An advance of 15 cents is 
noted on cedar shingles, demand for which is 
improving. 


NEW YORK, April 7.—The shingle and lath 
market has been rather quiet for the week. 
Suburban dealers are well supplied. Spruce lath 
hold firm at $1.25 above the quotation for fir, 
which are attracting more notice than a year 


ago. 
MAHOGANY 


BOSTON, MASS., April 7.—Mahogany dis- 
tributers are booking a fair volume of new busi- 
ness in addition to the heavy deliveries that 
are still being made on old contracts. The out- 
look for trade during the next few months is 
favorable. Prices are being well maintained. 
Radio set manufacturers are taking a lot of 
higher grade stock in %- to 1-inch. 


NEW YORK, April 7.—Two boatloads of Af- 
rican mahogany reached Brooklyn during the 
last week and there have been replenishments 
from the Philippines. Demand for the cheaper 
Philippine lumber has picked up satisfactorily 
in the last month. Mexican wood is less plenti- 
ful than other varieties. There have been no 
recent price changes. 


BOXBOARDS 


BOSTON, MASS., April 7.—Dealers in box- 
boards and shook are doing a fair volume of 
business. Quotations on round edge, inch box- 
boards: White pine, $30@32; spruce, $27@29; 
hemlock, $24@26. 
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News Letters 


(Concluded from page 78) 
PHILADELPHIA, PA. 


April 6.—Volume of business this week, accord- 
ing to general reports, has taken a drop. Yards 
complain that a week of thoroughly bad weather 
has played havoc with immediate orders. Western 
lumber wholesalers tell of little activity, with 
plenty of stock on hand, and yards buying mainly 
against immediate needs. As usual, some yards 
and wholesalers report that they are getting the 
expected volume of business. However, the gen- 
eral tone of the market seems appreciably lower 
than it was last week. Southern shipments showed 
a falling off, while Pacific Coast were apparently 
in the same position as last week. Hardwood was 
not quite as strong, although the sales volume was 
not very noticeably decreased. 


NEW YORK, N. Y. 


April 7.—-All price lists are holding up well, 
although none of the items that suffered by the 
recent reduction have regained the lost ground. 
However, a steadying movement has set in. Inqui- 
ries and orders have picked up suddenly. Dealers 
in fir, hemlock and other West Coast items as well 
as distributors of all the pines were among those 
to feel the trend to better business. Retailers 
inside the limits of Manhattan are continuing to 
complain, with few exceptions, but in the Bronx 
and Brooklyn no grumbling about poor trade is 
heard. In all communities of Long Island and 
in Westchester County, building is as active as it 
has been during any spring in recent years. 

Walter R. Post, retailer, has just been clected 


president of the Exchange Club, of Rockville 
Center. 
Harry M. Ketcham, retailer, Amityville, Long 


Island, was the guest of honor recently of friends 
at a dinner in Garden City. Herbert Tinkham, 
former president Long Island Dealers’ Association 
and Mr. Ketcham’s business associate for fifteen 
years, was principal speaker. Mr. Ketcham is 
district deputy grand master of the Nassau-Suf- 
folk Masonic district. 

The M. Greenspan Lumber Co., has just been 
incorporated in Brooklyn. M. Greenspan, N. 8. 
Zucker and A. W. Lichtenstein are officers. 

The Atlantic Sash & Door Corporation has been 
organized in Brooklyn to handle lumber and trim, 
M. Karen is at its head. 

The Gardners Bay Lumber Co. has just been 
established at Rockville Center, Long Island. Offi- 
cers are A, F. Johnson, C. N. Hicks and H. B. 
Wright. 

W. S. Webb, prominently connected for years 
with the retail lumber business, has purchased an 
interest in the Ross & Snyder Co., Brooklyn. He 
is vice president and general manager. 

The Ksdorn Lumber Corporation has purchased 
a large yard site at Legget Avenue and Barry 
Street, the Bronx. 

The Santa Clara Lumber Co. has removed its 
office to the new Postum Building, 250 Park 
Avenue. 

H. A. Crane, formerly with the Hilgard Lumber 
Co., Chicago, and specialist in Pacific coast prod- 
ucts, has been added to the sales force of the 
Krauss Bros. Lumber Co. 

Alfred S. Olmsted, formerly with the Parker- 
Bond Lumber Co. (Inc.), has just become connected 
with John N. Berry. Mr. Olmsted is a specialist 
in northern softwoods. 

Arthur C. Crombie, of W. M. Crombie and Co., 
has just returned from a business and pleasure 
trip to Europe. The Crombie company last year 
handled quite a volume of European spruce. 

J. B. Tisdale, head of the Tisdale Lumber Co., 
also has been a European visitor. He returned on 
the same liner with Mr. Crombie. Mr. Tisdale’s 
firm operates several large retail lumber yards on 
Long Island. 

Thomas H. Wall, of the Buffalo Hardwood Co., 
spent several days in New York recently, on the 
pe home from a three weeks’ trip to Atlantic 
City. 

Robert R. Sizer, head of Robert R. Sizer & Co. 
and a director of the National-American Whole- 
sale Lumber Association, is reported improving 
from a serious illness. He recently returned with 
his son from a vacation in Florida. 

W. S. Pettit, president Northeastern Retail 
Lumbermen’s Association, who became ill after his 
return from the National-American convention in 
Atlantic City, has entirely recovered. 

William C. Reid, former president New York 
Lumber Trade Association, who has been quite 
ill for some time, is now much improved. 

_ Elmer Blauvelt, president Comfort Coal-Lumber 
Co. chain yards, Hackensack, N. J., has just re- 
turned from a trip through the West Indies on the 
Megantic. He enjoyed fine weather both going and 
coming, 





Advertisements will be inserted in this de- 
partment at the following rates; 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
165 —_ oe four —- weeks. 
wo of ordinary lengt © one 
ne. Count in signature. 
Hi counts as two lines. 
No éiepiny except the heading can be ad- 
le ( 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
under heading Too Late to Classify. 





WANTED—TO BUY 
In carload lots baled shavings, wood flour, dry soft- 
wood sawdust, mixed sawdust and hardwood sawdust. 
Address “DP. 127,’’ care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns”’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg., Chicago, Ill. 





WANTED—COMPETENT BOOKKEEPER 


For retail yard in Southern Michigan. Prefer married 
man, Must have thorough knowledge of retail yard 
xccounting. Give full particulars as to salary expected, 
references, ete., in first letter. 

Address “Ww. 3,’’ care American Lumberman. 


WANTED—LUMBER YARD SUPERINTENDENT 
Must be experienced inspector, competent to handle 
other inspectors and labor. Thoroughly familiar with 
the various grades of North Carolina pine, and fully 
qualified to take entire charge of yard handling twenty 
million feet of lumber annually. In applying, state 
references, age, whether married or single, whether 
affiliated with the church or not. How soon services 
would be available, and salary expected. 
Address PrP. O. BOX NO. 558, Riehmond, Va. 











DRAFTSMAN WANTED 
Man experienced to take measurements at building and 
bill work into mill. Chicago experience ncessary. Give 
details of past record and references. Confidential. 
NORTH SIDE SASH & DOOR CO., 
1115 S. Washtenaw Ave., 
Chicago, III. 


WANTED—MANAGER—AUDITOR 
Line yard firm, County Seat Town in Central Kansas. 
State age, salary and full particulars in own hand- 
writing. Place open May Ist. 
Address “I, 115,’’ care American Lumberman, 


WANTED—ALL ROUND YARD AND OFFICE MAN 
Hustling town fifteen thousand, mainly selling and 








estimating. Prefer man _ familiar with Holt-bid 
system. 
Address “F, 108,’’ care American Lumberman. 





WANTED—CAPABLE MAN 
As manager or assistant manager in retail lumber yard. 
Give age, experience and salary expected. 
PARK AVENUE LUMBER & SUPPLY CO., 
4667 Park Ave., Chicago, Ill. 


WANTED—A FOREMAN FOR A RETAIL 
lumber and building material yard near Chicago; only 
man who can handle large volume of work need apply. 
State age, experience, salary expected and when you 
can start. 

Address “KE. 132,’’ care American Lumberman. 


WANTED—ASSISTANT MANAGER 
For large retail yard and woodworking plant. Must 
be capable of managing business during manager’s ab- 
sence. Experienced yellow pine and hardwood man re- 
quired, with knowledge of millwork, together with good 
general executive ability. Position requires entire 
charge of buying lumber, side lines and supplies, and 
experience in following up collections, with ability of 
obtaining and holding trade by man who is not afraid 
of work. Give age, past experience, present connec- 
tion, references, salary, how soon can make change and 
all particulars in first letter. Do not apply unless thor- 
oughly familiar with above requirements and can give 
satisfactory credentials. 
Address “EE. 120,’’ care American Lumberman. 











WANTED 
Retail lumber yard salesman and assistant to manager 
in city of over 50,000 in Indiana. State experience, 
wages and references. 
Address “FE. 101,’’ care American Lumberman, 
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WANTED—FIRST CLASS ESTIMATOR 
Must be able to bill from plans; steady work in city of 
100,000 in northern Indiana. State experience, wages 
and reference, 


Address “‘E. 102,’’ care American Lumberman. 


WANTED: 
Steam jammer man for steady employment on Cody type 
McGiffert loader. 
THUNDER LAKE LUMBER COMPANY, 
Rhinelander, Wis. 


WANTED—LOGGING SUPERINTENDENT. 
For Northern Wisconsin rail logging operation, supply- 
ing mill of twenty-two million annual capacity. Ten 
years’ cut ahead. Prefer one familiar with Wisconsin 
or Michigan operations. 

Address “EB. 112,’’ care American Lumberman. 


WANTED—ASSISTANT BOOKKEEPER 
For lumber manufacturing office in Northern Wiscon- 
sin city of six thousand. In first letter give full par- 
ticulars covering age, experience and salary expected. 
Also state if you have ever worked as camp clerk, and 
if you are familiar with working out lumber costs. An 
excellent opportunity for the right man. 
Address “FE. 109,’’ care American Lumberman. 


WANTED 
Assistant estimator for millwork factory in Wisconsin. 
Opening to be filled at the earliest moment. Must be 
familiar with plan work for all kinds of buildings and 
be able to apply Cost Book A principles. 
ddress “S, 24,’’ care American Lumberman. 












































WANTED 
Hustling commission men to represent southern yellow 
pine wholesale firm handling big and little mill stock 


from Georgia to Texas inclusive. Attractive commis- 
sions and profit sharing arrangements offered producing 
salesmen, 

Address “FR. 126,"’ care American Lumberman. 


ENERGETIC AND RELIABLE COMMISSION MEN 
To sell high class southern, also northern, hardwoods 
to A No. 1 rated factory consumers in the Middle 
West. Exclusive territory and good compensation. 
Address “F, 112,”’ care American Lumberman. 


WANTED—AN EXPERIENCED SALESMAN 
3y large Southern Yellow Pine Manufacturer to sell 
the retail trade in Northern Indiana and Southern Mich- 
igan. Our cut is about 50,000,000’ per year. Good 
salary to the right man. 

Address “F 105,’’ care American Lumberman. 


SALESMAN WANTED 
To sell on commission kiln dried lumber and yard 
stock, nothing but experienced lumber salesman need 
apply, Address “SOUTHERN WHOLESALER,’”’ Care 
American Lumberman. 


SALESMAN—CHICAGO RETAIL YARD. 
Excellent future for good, experienced man. Write 
fully in confidence, giving age, experience, references, 
ete. Address “‘E. 124,’’ care American Lumberman. 


WANTED—SALESMAN 
Sash, door and millwork business. State references, 
compensation and experiences. Christians only apply. 
Territory in and around New York City. 
Address “EK. 106,’’ care American Lumberman. 




















WANT A GOOD SALESMAN? 


Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMERI- 
CAN LUMBERMAN, 431 8. Dearborn St., Chicago, I). 





WANTED—BY SOUTHERN WHOLESALE FIRM 
Experienced yellow pine salesmen for Western and 
Southern Ohio, South Indiana, and Ill. territories. Give 
age, references, salary expected, and say when could 
begin work. If have established trade in other terri- 
tories state where. 

Address “DP. 135,’’ care American Lumberman. 


RESPONSIBLE WESTERN WHOLESALER 
Desires to get in touch with dependable and efficient 
commission man. Address ‘‘PACIFIC,’’ care American 
Lumberman. 

WEST COAST WHOLESALER WANTS TO 
Arrange with responsible salesman to solicit railroad 
and car material business. Address ‘‘WESTERN 
WHOLESALER,”’ care American Lumberman. 


WANTED—COMPETENT MILLWORK SALESMAN 











Indiana territory. Must be able to handle average 
plan work. ; 
Address “Tl. 126,’’ care American Lumberman. 





WEST COAST MANUFACTURER & WHOLESALER 
Highest rating, many years established, wants reliable 
commission sales representatives. 

Address ‘‘A, 124,’’ care American Lumberman. 





WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 








BEST WAY TO GET EMPLOYMENT 


Advertise in the Wanted—Employment columns of the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 
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CLERK OR STORE MANAGER 


Open for position. ‘Ten years’ 
company stores. Clean record. Good references, 
J. W. PRESLEY, care American Lumberman. 


experience in 


lumber 





WANTED—POSITION AS MANAGER 
Of retail yard. 16 years’ experience in this capacity. 
Am a top notcher. Can furnish the best of reference 
and am available at once. 
Address P. O. BOX 16, Mansfield, S. D. 


A FIRST CLASS SAWYER 
On band or circular right or left hand rig. 
experience. Understand grading thoroughly. 
Address “R. L.,’’ care American Lumberman. 


LOGGING RAILROAD SUPERINTENDENT. 
Wants position, twenty years’ sg tae ean in modern 
logging and railroad equipment. Good references. 

Address “RF. 124,’’ care American Lumberman. 


POSITION IN CHICAGO 
By man thoroughly experienced both retail and whole- 
sale lumber. Accurate in figures, can read plans and 
capable for general office work. Have had some sales 
experience, ask only a moderate salary and can come 
at once. Telephone Sheldrake 6749 or address ‘‘F, 119,’’ 
care American Lumberman, 


SAW FILER AND MILL FOREMAN. 





20 years’ 











Wanted position, filing saws in any size mill. Bands, 
gang and band resaws can be included, or sawmill 
foreman; am a good millwright. Address ‘‘MICHI- 


GAN FILER,” care American Lumberman. 


MARRIED MAN 28 
College education, two years manager country yard, now 
employed in Nebraska, desires permanent position as 
manager or bookkeeper and office man with any good 
going firm. Good bookkeeper, penman and manager. 
A-1 reference, at liberty fifteen days. Salary open; 
more information on request. 
Address “RF. 117,’’ care American Lumberman. 























EXPERIENCED ACCOUNTANT WITH 


Togical mind, ability to analyze statements, prepare 
financial statements, handle collections, credits and all 
details of correct accounting procedure and practice, to 
give dependable information, wants permanent and more 
desirable connection than present position. Experience 
covers seven years’ lumber and planing mill business. 


Age 25, single, and excellent credentials. Correspondence 
confidential. 
Address "EB. 104,’’ care American Lumberman. 





SALESMAN AND ESTIMATOR 
Young man, experienced in lumber and millwork, desires 
either road or office position in West. Familiar with 
Cost Book A. 
Address “EB. 103,’’ care American Lumberman. 


WANTED—IN SOUTHERN MICHIGAN 
Job as manager or second man in large yard. Thor- 
oughly experienced in all branches of the lumber, coal 
and building material business. Character and ability. 





test of references. Age 387. Married. Available 
April 1st. 
Address “BE, 117,’’ care American Lumberman. 





POSITION WANTED AS A 
Planing mill foreman or band saw filer. Can handle 
moulders and matchers and make knives. Can handle 
any woodworking machinery used in planing mill and 
keep them up. Produce first class work. Age 42. 
Address “EK. 114,”’ care American Lumberman. 


BAND SAWYER WANTS POSITION 
In hard or soft wood, either right or left hand mill; 17 
years’ experience; best reference given; can come at 
once, 
Address “C. 138,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of a good retail lumber yard. Fifteen years’ actual 
experience, twelve years as manager, can handle any 
size yard. Married, age 38, now employed. 
Address “C, 130,’ care American Lumberman, 











SALESMAN—ESTIMATOR 
Desires to make connection with reputable 
factory. Can list plans of any description 
Familiar with Cost Book ‘‘A,.”’ 
diana territory 
ences, 
Address we 


millwork 
accurately. 
Ohio, Michigan or In- 
preferred. Age 35. Married. Refer- 


118,’’ care American Lumberman. 





MAN 32—GOOD EDUCATION 
At present employed as millwork estimator in Chicago— 
aleo well versed in lumber—understand my business, 
not afraid of hard work and to shoulder responsibility. 
Want connection where there is an opportunity to 
build up the job and acquire in time a part interest. 
Address “EF. 110,"’ care American Lumberman. 


WANTED—POSITION AS BAND SAW FILER 
Twenty years’ experience. 
Address “FF. 106,’"’ care American Lumberman. 


AN EXPERIENCED LUMBERMAN 
With proven ability wants position as buyer, salesman 
or manager of mill. Have had several years’ practical 
experience in all branches of the lumber business from 
stump to customer; am an expert grader, both in 
yard and factory stock; also familiar with all West 
Coast products; have had about ten years’ selling on 
the road; can furnish best of reference; will go any 
place and am not afraid to work. 
Address “FF. 107,’’ care American Lumberman. 


WANTED—POSITION AS TRAVELING 
SALESMAN 


Selling yellow pine, cypress and hardwoods or asphalt 
shingles and roofing through Mississippi, Tennessee and 
Kentucky. ones with trade. 

Address “F. 108,’’ care American Lumberman. 


HIGH CLASS LUMBER SALESMAN 
Of proven ability desires to hear from large manufac- 
turer on West Coast or Inland Empire who can use dis- 
trict representative that can produce results; eleven 
years in Middle Northwest. 
Address “FF, 102,’’ care American Lumberman, 


EXPERIENCED ROAD—OFFICE SALESMAN— 
Buyer wants position. Accountant, executive mill: and 
wholesale. Moderate salary, best references. 

Address “D. 132,’’ care American Lumberman., 


WANTED—POSITION 
As band resaw filer box shop or planing mill, open for 
position at once. Reference on application. 
M. L. DEMOREST, 810 E. 15th St., Kansas City, Mo. 


SALES AND PRODUCTION EXECUTIVE 
20 consecutive years’ lumber experience. Age 38. Ex- 
pert hardwood flooring man. Thoroughly experienced 
in production and sales of heel stock, hammer-boards, 
action maple, basswood, etc. Well trained in hardwood 























manufacture and grading. Mechanical engineer. Em- 
ployed. 
Address “E. 116,’’ care American Lumberman. 





BY HARDWOODS SALES-MANAGER OR 
assistant, with manufacturers or wholesalers of Appa- 
lachian or southern woods. Experienced and resource- 
ful at selling, buying and office work. Excellent refer- 
ences, Address ‘‘E, 128,’’ care American Lumberman. 


SITUATION WANTED 
Man 42 years old, experienced, would like position as 
manager of a lumber yard doing about half million dollar 
business. Prefer southern territory. Can give good ref- 
erences, W. W. FOWLER, E. Falls Church, Va. 


WANTED—MANAGEMENT OR RESPONSIBLE 
Position with retail yard in Central States. Age 25, six 
years’ experience in all branches of retail business. 
Active, hard worker, progressive, good education, clean 
habits, Protestant and Al references. 

Address “E. 131,’’ care American Lumberman. 


FILER WANTS POSITION. 
Band or circular, hardwood or pine, 20 years’ 
rience. Al references, 
Address aac by Pe 











expe- 


eare American Lumberman, 





LOGGING RAILROAD SUPERINTENDENT 
Wants position, well experienced in modern logging and 
railroad equipment, pine or hardwood; can make invest- 
ment if agreeable. A-1 reference. 

Address “Pp. 25,’’ care American Lumberman. 


WHY I WANT A POSITION 
As assistant manager or assistant sales manager with 
manufacturer or wholesaler. I desire more of such 
experience and to demonstrate my value to you for new 
responsibilities. Am 34 years old, good education, 12 
years’ lumber experience with large operations in Wis- 
consin and West. Am familiar with work of all de- 
portments. Can come on short notice. 
Address “DPD. 130,’’ care American Lumberman. 


BOOKKEEPER AND STENOGRAPHER 
Young man, with three years’ experience as both and 
the past two years in Ist class retail yard, capable of 
handling double entry set of books or taking dictation 
desires connection with reputable concern. A-l refer- 


ences furnished. 
Address “D. 107,’’ care American Lumberman. 


LIVE SALESMAN (BUSINESS GETTER) 
With established trade, Phila., Pa., district, 16 year 
following, wants to sell for Large Mfrs. or Whole- 
salers, Hardwoods and White Pine, People who really 
have resources in Lumber. Prefer drawing account and 
profit sharing arrangement. Available May Ist. 

Address “D. 102,’’ care American Lumberman. 


POSITION WANTED 
As sales manager or salesman, by first-class hardwood 
man, with good southern manufacturer producing hard- 
woods; 25 years’ experience. Can furnish the best of 
references. 
Address “—. 122,’ care American Lumberman. 


PLANING MILL FOREMAN OR SUPT. 
Western stutes preferred. ‘Thoruughly competent man. 
Address “DPD. 112,’’ care American Lumberman, 


MAN AT PRESENT HOLDING AN EXECUTIVE 
Position with a Chicago sash and door concern, is seek- 
ing connection with a cabinet or high-grade millwork 
company where his experience and capabilities are 
wanted and are willing to pay remuneration accord- 
ingly. Experience has been from the ground up cover- 
ing a period of thirty years. If interested, I only ask 
for an interview. 
Address “DP. 117,’ care American Lumberman., 


PLANING MILL FOREMAN 
Experienced in operating modern planing mills, man- 
ufacturing moulding and trim, interior finish. 

Address “DPD. 110,’’ care American Lumberman., 


CAR AND RAILROAD TRADE SALESMAN 
Attention Wholesalers: If you are looking for salesman 
with fifteen years’ experience buying and selling Fir, 
Yellow Pine and Oak, extensive acquaintance and 
thorough knowledge producers and consumers, capable, 
producing profitable results, write me. Your reply will 
receive immediate attention with full information. 

Address “C. 135,’’ care American Lumberman. 


WANTED—POSITION AS LOGGING SUPT. 
On account of high altitude, which is 7000 feet, I must 
give up my present connections. Would like to get in 
touch with a company that needs a first-class logging 
man. Have been connected with a company having 
large holdings and a considerable output of logs, and 
could furnish excellent references, 

Address “C. 116,’’ care American Lumberman. 









































HARDWOOD LUMBER INSPECTOR 
1 inspector. Prefer mill shipments. Good refer. 
Address ‘‘A, 107,’’ care American Lumberman, 


HIGH GRADE LUMBER ACCOUNTANT 
Desires responsible position. 15 years’ experience. 
and Hardwood. Competent and reliable. 

Address ‘W, 26,’’ care American Lumberman, 


A LOGGING SUPERINTENDENT 
Experienced in R. R. building, surveying and logging 
operations wants a new position. He has good health, 
a college education, industry. He believes himself to 
be absolutely reliable. 

Address ba Re ag 


A No. 
ence, 





Pine 





care American Lumberman, 











WANTED—TO BUY ONE USED TRAILMOBILE 
Trailer; must be in good condition. NORTHWEST 
SIDE LUMBER CO., 4440 W. North Av., Chicago, Ill. 
Telephone Albany 7800. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale depurtment when 
you want to sell anything in the lumber industry, 





AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
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WANTED—LUMBER 

Cut to usual door size dimensions, quotation ©. I, F. 
sristol, also usual stock timber of all kinds. 
JENNINGS (BRISTOL), LTD., Bristol, 


WANTED—HARD MAPLE 
Suitable for the manufacture of rules. 
AMERICAN RULB MFG. CO., 
486 Johnson Ave., Brooklyn, N. Y. 


WANTED—TO BUY 
One car per month 6/4 hard maple, 5 to 8” wide, 8 to 
10’ long, clear and free from splits, burls or twists. 
Can be shipped in longer lengths if measured to re- 
quired sizes. ‘Terms cash, less 2 percent promptly on 
receipt of materials. Inspection at loading point. 
Address “FF, 120,’’ care American Lumberman. 


WANTED 


Eng. 











Several cars of dry log run cherry lumber. Will in- 
spect at mill and pay cash less 2 percent. Describe 


your stock, give loading point and best price. 
Address “RF. 121,’’ care American Lumberman., 


WANTED—TO BUY 
Shavings and sawdust. We need a large amount of 
this material. If satisfactory will take your entire 
output as it accumulates, 
Address “EF, 116,’’ care American Lumberman. 


SQUARES WANTED 
5/4"x5/4"x20"”&Longer Beech, 
Maple. 


Address “Fr, 101,’’ care American Lumberman, 


WANTED—SOUTHERN PINE 
Responsible wholesaler with large and efficient sales 
force seeking mill contracts, or will make substantial 
loan on one to ten million feet in pile. 

Address ‘“*B. 133.’’ care American Lumberman. 


WANTED 
Your inquiries and offers on 5/8 and thicker hardwoods, 
cypress and yellow pine. Also on low grade stock 82S 
or S28 and Resawn. Commission basis only. 
SOUTHERN WOODS PRODUCT bo. 
Meridian, Miss. 


WANTED—HARDWOOD SQUARES 
We are in the market for a continuous supply of car 
loads of dry, 1”x1"x42” and 48”, Maple, Beech and 
Birch squares for immediate shipment or contracts for 
later delivery. 
RING-TOP HANDLE COMPANY, 
428 Hamilton Ave., 
Pittsburgh, Pa. 


WANTED 
Five hundred cars walnut logs. 
diameter, eight feet pe “ae long. 
ping point and pay cas 
GEO. Ww: 








Can use* Birch and 














Eight inches and up 
We inspect at ship- 


HARTZELL, Piqua, Ohio. 











HAVE YOU TIMBERLANDS 
To sell? Advertise your timber and timber lands in the 
a LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago, Ill. 











WANTED—TO BUY ON SALARY OR COMMISSION 
Or both for Eastern concern, as I am opening buying 
office. For years have been buy ing and = for good 
lumber firms. Highest references. Addre 

1005 WHITE BLDG., Seattle, Wash. 


DO YOU WANT EMPLOYEES? 

The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Ill. 








LARGE or FIR SAW oa’ COMPANY 
ULD CONSID 
Joining reliable prt vm in pincers a cutting-up 
plant for utilization of small-sized fir lumber on the 
property at Portland, Oregon. Buildings for housing 


enterprise already available. Excellent shipping facili- 
ties, both rail and water. 
Address “D—D. 105,’’ care American Lumberman. 





CAPABLE LUMBER EXECUTIVE 
Wants to invest $15,000 with services in permanent 


business. Wide experience and excellent record stump 
to consumer. 
Address “E. 137,’’ care American Lumberman. 





WCE L 


H< wit 


